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“My carbon paper sales more than 
tripled, thanks to 





MIGROMETRIC! 


COMMERCIAL 
ROAD TO PROFITS 


WITH! PRESS 


MASS., TELLS THE 


PF, 


INTERVIEW PAQUETTE OF 


NEWEST 


THIS 
IN SOUTHBRIDGE, 


“WwW 


were pretty quiet during the spring—and we needed some leader to push. 


HEN the F.S.Webster Company brought out Micrometric Carbon paper 


in June, it was just the thing we were looking for to boost sales. ‘Things 


«“Micrometric Carbon paper, with its five extra sales features, was just 
the thing. As a result of the Micrometric feature, we have sold three times as 
much carbon paper ti the last two months alone as we sold all last year. Sales have 
been mounting steadily. And, of course, the Webster salesman helped us with 


our merchandising plans. We've found it pays in good, hard cash to feature 


Webster’s Micrometric Carbon paper.” 





THIS SCALE MAKES POSSIBLE BETTER BALANCED 
. LETTERS AND REPORTS. IT ALSO SAVES MONEY 
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A scale—like that shown at the right — 
is actually a part of each sheet of carbon 
paper. It gives you these five extra sales 
points: 1. Vertical measurements make 
possible neater, better balanced letters. 
2. Stenographer can tell when she is 
e 
ee 






approaching bottom of sheet. 3. Stenog- 





_ rapher can start letters alternately on 
the line and half-line, thus doubling the 
wearot thecarbon paper. 4. Nosmudged 
fingers. The carbon paper can be re- 
moved by the white edge. 5. For big 
business, stenographic departments can 


get greater uniformity in their work. 


F. 5. WEBSTER COMPANY 


13 AMHERST STREET 
CAMBRIDGE, MASS. 
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{ OFFICE APPLIANCES 
is a news and technical 
trade journal, serving 
the entire industry of of- 
fice equipment. It covers 
the manufacture and 
distribution of office 
machinery, officedevices, 
office furniture, office 
supplies and the entire 
range of commercial sta- 
tionery. Its comprehen- 
sive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane toits field 
have given it unusual 
prestige. It serves a cli- 
entele composed of man- 
agers and agents for the 
various office machines, 
devices and supplies, 
commercial furniture, 
commercial stationery 
dealers and many of the 
largest corporations in 
the United States. li 
also reaches some deal- 
ers in fifty-four other 
countries who deal in 
American office equip- 
ment. 


§ No person, firm or cor- 
poration, either directly 
or indirectly connected 
with the industry the 
journal represents, has 
any share in its owner- 
ship or voice in shaping 
its policy, which has in 
view at all times the best 
interests of the field it 
serves. It aims to dis- 
cuss all subjects fairly, 
and to furnish its read- 
ers reliable information 
concerning the progress 
and development of the 
office appliance industry. 
It will answer any ques- 
tions germane to its field 
to the best of its ability, 
and it asks its readers in 
all parts of the world to 
aid it with inquiries and 
suggestions, to which it 
will give prompt and 
earnest consideration. 
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THE ADVERTISEMENTS 





These advertisements present the products of the leading manu- 


facturers in each division of the industry. Because of the 


ound 


for honest differences of opinion, the publishers obviously can- 
not undertake to guarantee transactions between advertisers and 


customers. 


They do, however, offer their service in resolving 


any disagreements which result from relations established 
through the journal. 


A 
Acco Products In 100 
Aigner, G. J Co 28 
Allen & Co 125 
Alma Desk Co 126 
Amer. Autom. Typew. Co. .119 
American Embossing Co 132 
Amer. Number. Mach. Co..127 
Ames Supply Co 124 
Art Metal Construction Co. 91 
Art Steel Co Ine 110 
Automati File & Index 
Co 130 
Autopoint Companys 76 
Auto-Typist, The 119 
Azora Rubber Co 129 
B 
Bankers Box (Cr 58 
Bassick Company 10s 
Bickett, L. M., Co 110 
Bristow, Stanley R 130 
Bushnell Alvah, Co 93 
c 
Carpenter, Ek. W Mfe. €o.130 
Carter's Ink Co 60 
Case Brothers, In¢ 73 
Clarotype Co., The 131 
Clip-On Corp 128 
Codo Mfg. Corp 128 
Columbia Rib. & Carb. Co.115 
Columbia Steel Eq. Co gS 
Cook, H. C., Co 118 
Corona Typewriter 59 
Corry-Jamestown Mfg. Cp. 77 
Crown Ribbon & Carb. Co. 98 
D 
Dawn Mfg. Corp 98 
Defiance Sales Corp o4 
Dick, A. B., Co 57 
Do, More Chair Co 104 
Duplicator Paper & Sup.Co.124 
Duplicraft Company 117 
lagle Ottawa Leather Co.. 96 


Back Cover 
Buffalo 132 


I 

Elliott-Fisher 
Engraved Staty 
I 

I 


Srror-No Copyholder 98 
Isterbrook Steel Pen Co 101 
Fr 
Faber. A. W Ine 65 
F. B. Mfg. Co 131 
Fulton Specialty Co 120 
Ga 

General Fireproofing Co 
The 64 
Globe-Wernicke Ce 88 
Graff, Geo. B., Co 120 
Grand Rapids L. L.'Bdr. Co.102 
Graphic Duplicator Co 130 
Guide System & Supp. Co..127 
H 
H. A. Ink Eradicator Co 128 
Hall-Welter Co 98 


Harding, Milo, Company 122 
Harriman-Welts Prod. Co.130 


Heyer Corporation 135 
Higgins, Chas. M., Co 121 
Hotchkiss Sales C: 105 
I 
Imperial Desk Co 113 
Imperial Methods Co 114 
Indiana Desk Co 120 
J 
Jasper Chair Co 66, 133 
jasper Desk Co 133 
Jasper Seating (« 127 
Johnson Chair ( 79 
K 
Kilian Mfg. Corp 126 
Leatheroid 125 
Little, A. P., In 117 
Loose Leaf Metals C 132 


M 
Manifold Supplies Co 81 
Markilo Co 130 
Marks Mfg. Co 109 
Meilicke Systems, In 121 
Merchandise Mart Sv 
Methodes 132 
Meyer & Wenthe 129 
Miller Bros. Pen Co 122 


Miller-Bryant-Pierce Co 92 
Mimeograph, The o 


Mimeo Service Bureau 128 
Mittag & Volger, In 97 
Mohican Pencil Co 124 
Moore Push Pin Co 131 
Munson Supply Co 109 
Myrtle Desk Co 87 
N 

National Brief Case Co 128 
National Bus. Show Co 123 
National Vule. Fibre Co 10 
Neva-Clog Products, Inc.. 78 
Oakville American Pin Div. 76 
Old Town Ribbon & Carbon 

Co 4 
Ormig Corporation 89 


acific Cb. & Rib. Mfg. Co. 90 
‘arrot Speed Fastener Cp.116 
‘arr Rubber Key Co 74 


I 
I 
I 
Peerless Key Co., In¢ 
I 
I 
I 


é 10% 
*hillips Process Co., Inc, .130 
’ronto File Corp 118 
rym, William, of Amet 131 
Quality Park Env. Co 125 
R 
Reliable Tw. & A. M. Corp. 95 
Remington Rand In 103 
Roberts, Weldon Rubber 
te 102 


Rockwell-Barnes Co ~113 

Rotospeed Company, The. 61 

Royal Typewriter Co 134 
s 

Scripto Mfg. Company 86 

Sheaffer, W. A., Pen Co 111 

Sherman-Manson Mfg. Co.106 


Shipman-Ward Mfe. Co 99 
Smith, H. E., Co 127 
Smith L C., & Corona 
Typewriters, In¢ 59 
Speed Key Mfg. Co - 13] 
Stein Bros. Mfg. Co 114 
Stencilpress Corp 63 
Storms, H. M., Co 133 


Sturgis Posture Chair Co. 75 
Sundstrand, A. M 


T 
Todd Company 126 
Toledo Metal Furniture Co. 82 
Triner Scale & Mfg. Co 129 
Turner & Harrison 131 


Underwood-Elliott-Fisher 


Co , . Back Cover 
U. S. Tw. Rib. Mfg. Co 131 
Vv 
Varityper Div. Coxhead 116 
w 
Wahl Company . 84 
Warshaw Mfg. Co 106 
Waterman, L. E., Company 62 
Weber Costello Co 119 
Webster, F. S., Co se 2 
Weis Mfe. Co 67, 68. 69, 70 
Wholesal Type writer Co..112 
Wiggins, John B., Co 129 
Woodstock Typewriter Co, 72 
Wrenn Paper Co -129 
uu 
Yaw in & Erbe Mfg. Co 83 


For the benefit of the subscribers the lines advertised are here 


classified. 


Many of the requirements of the modern business 


office are represented. Should subscribers be interested in any 

article of office equipment not listed here, they are cordially in- 

vited to communicate with the service bureau, through which 

the information will be promptly and cheerfully furnished by 
letter, without obligation. 


Adding Machines 
Sundstrand Add. Mch.Back Cover 
Adding Machines, Rebuilt . 
Reliable Tw. & A. M. C 95 
Adding Machine Kolls and Paper 
Rock well-Barnes Co ‘ 
Adding Typewriters 
Tnderwood ‘lliiott-Fisher 
‘oO Back Cover 


Adhesives 
(See Inks, Adhesives, etc.) 


Arch and Clipboards 


Globhe-Wernicke Co SS 

Rockwell-Barnes Co 113 
Ash Trays, Office 2 

Oakville Amer. Pin Div ‘6 


Automatic Typewriters 


Amer. Automatic Typewr 
Co 119 
Bankers’ Note Cases 
Art Steel Co 110 
Corry-Jamestown Mfg. Corp. 77 
General Fireproofing Co 64 
Globe-Wernicke Co — 


Billing Machines 
Elliott-Fisher 
Underwood 


jack Cover 


I 
Elliott-Fisher 


Co, Back Cover 
Binders, Catalog and Periodical 
eco Products, Ine 100 
Aigner, G. J., Co 128 
Blackboards 
Weber Costello Co 119 
Blank Books 
Rockwell-Barnes Co 113 
Blotters 
Wrenn Paper Co 129 
Blue Print and Plan File Cabinets 
~ Products, In 100 
Art Metal Constr, Co 91 
Columbia Steel Equip. Co &5 
Corry-Jamestown Mig. Corp. 77 
General Fireproofing Co 4 
Globe-Wernicke Co SS 
Yawman and Ert« 83 
Bond Boxes 
Art Steel Co 110 


Corry-Jamestown Mfg. Corp. 77 
General Fireproofing Co., The 64 


Globe-Wernicke Co SS 
Weis Mfg. Co 67. 68. 69. 70 
Book Cases 
Alma Desk Co . 126 
Art Metal Constr. Co 91 
Corry-Jamestown Mfg. Corp 
General Fireproofing Co 64 
Globe-Wernicke Co. . RS 
Weis Mfg. Co 67. 68, 69, 70 
Yawman and Erbe 83 
Bookholders 
Acco Products, Ine 100 


Book Rings 
Carpenter, E. W.. Mfg. Co. .130 
Oakville-Amer. Pin Div. . 76 

Bookkeeping Machines 
Elliott-Fisher 
Underwood 


Back Cover 


Elliott-Fisher 


: .. Back Cover 

Box Letter Files 
Art Steel Co 110 
Globe-Wernicke Co ‘ SS 
Rock well-Barnes Co 113 
Weis Mfg. Co 67, 68, 69, 70 


Brief & Zipper Cases 


National Brief Case Mfg 
Co 128 
Stein Bros. Mfg. Co.. ..1l4 


Business Shows 

National Business Show Co.123 
Calculating Devises 

Meilicke Systems, Ine 121 

Reliable Tw. & A. M. C 95 
Calculating Machines 

Sundstrand Add. Mch.Back Cover 
Calculating Machines, Rebuilt 

Reliable Tw. & A. M. C 95 
Calendar Pads and Stands 

Defiance Sales Corp oF 
Carbon Papers 

(See Ribbons and Carbons) 


Card Index Boxes and Trays 


Art Metal Constr. Co 91 
Art Steel Co 110 
Columbia Steel Equip. Co &5 
Corry-Jamestown Mfg. Corp. 77 
Globe-Wernicke Co., The RS 
Guide System & Supply Co. .127 
Imperial Methods Co 114 
Warshaw Mfg. Co LO6 
Weis Mfg. Co 67, 68, 69, 70 
Yawman and Erbe 83 


Cash Boxes 
Art Steel Co Ine 
General Fireproofing Co., The 64 
Casters, Slides, Ete. 


Bassick Company 108 
Celluloid Envelopes 

Markilo Co 130 
Chair Cushions and Pads 

Bickett, L. M., Co 110 
Chairs 

Do/More Chair Co 104 

Generil Fireproofing Co 64 

Jasper Chair Co 66, 133 

Jasper Seating Co 127 

Johnson Chair Co . 2 

Sturgis Posture Chair Co 75 


Toledo Metal Furniture Co... 82 
Chairs (Posture) 


Do/More Chair Co ...104 
General Fireproofing Co 64 
Jasper Seating Co .127 
Johnson Chair Co ‘ 79 
Sturgis Posture Chair Co 75 
Toledo Metal Furniture Co.. 82 
Chalk 
Weber Costello Co 119 
Check Protectors and Writers 
(Mfr.) 
Hall-Welter Co Se 
Todd Company - 126 
Check Protectors and Writers, 
Used 
Reliable Tw. & A. M. C 95 
Checks, Stamped Metal 
Meyer & Wenthe 129 


Clips, Paper (See Paper Clips) 
Coin Bags, Trays and Wrappers 


Art Steel Co., Ine 110 
Copyholders 
Acco Products, In« 100 
Dawn Mfg. Co 98 
Error-No Copyholder 98 
Hall-Welter Co 98 
Costumers 
General Fireproofing Co., The 64 
Globe-Wernicke Co . 88 
Dating Stamps 
Amer. Number. Mach. Co 27 
Fulton Specialty Co 130 
Meyer & Wenthe 129 
Desk Lamps 
Marks Mfg. Co 109 
Desk Pending-Letters Holders 
Acco Products, Ins 100 
Desk Trays 
Art Metal Constr. Co 91 
Art Steel Co., In« .110 
Corry-Jamestown Mfg. Corp. 77 
General Fireproofing Co . 64 
Globe-Wernicke Co 88 
Imperial Methods Co .114 
Weis Mfg. Co 67. 68. 69, 70 
Desk Work Distributors 
Bristow, Stanley R 130 
Globe-Wernicke Co &S 
Desks 
Alma Desk Co 126 
Art Metal Constr. Co 91 
Columbia Steel Equip. Co 85 
Corry-Jamestown Mig. Corp. 77 
General Fireproofing Co . 64 
Globe-Wernicke Co S&S 
Imperial Desk Co 113 
Indiana Desk Co .120 
Jasper Desk Co 133 
Myrtle Desk Co 87 
Weis Mfg. Co 67. 68. 69. 70 
Yawman and Erbe R3 


Duplicating Machines 
Dick, A. B., Co 
Graphic Duplicator 
Harding, Milo, Co 
Heyer Corporation 
Mimeograph, The 
Ormig Corp 
Rotospeed Co The 
Stencilpress Corp 





Duplicating Machine Supplies 


Dick, A. B., Co mm 
Duplicator Paper & Sup. Co.124 
Duplicraft Company 117 
Graphic Duplicator Co 130 
Harding, Milo, Co 122 
Heyer Corporation 135 
Mimeo Service Bureau 128 
Ormig Corporation &Y 
Rotospeed Co., The . 61 
Smith, H. E., Co 127 
Stencilpress Corp . 63 
Engraving, Copper Plate 
Wiggins, The John B., Co. .129 





SEPTEMBER, 1933 5 





Leather Goods 


National Brief Case Mfg. Co..128 Globe-Wernicke Co. ... i 


in every land have made, and are making, good use 


Envelopes Library Equipment Pens, Steel Stam Pads 
Bushnell, Alvah, Co 93 Art Steel Co 110 ar. “tapons Steel Pen wed Fulton Specialty eee 
Globe-Wernicke Co gS Corry-Jamestown Mfg. Corp. 77 = — CO, wueeeneveces -101 Meyer & Wenthe......... 129 
Quality Park Envelope Co..125 General Fireproofing Co.... 64 Milter Bros. Pen Co... 12 Rockwell-Barnes Co. ..... 113 
Envelopes, Celluloid Globe-Wernicke Co. . 83 Turner & Harrison Pen Co. .131 Stands for Office Machines 
Markilo Co 130 Lockers and Storage Cabinets Picture Hooks : General Fireproofin ng Co., The 64 
—_ ~~~ Z 6 iti 124 Art Metal Constr. Co 91 Moore Push Pin Co.. . A3l | ete aay ay fg. ee: 106 
tein Bros, g. Co Art Steel Co .110 > > . Sturgis Posture air Co... 7 
Envelope Openers Corry-Jamestown Mfg. Corp. 77 — ——— pees 94 Toledo Metal Furniture Co.. 82 
‘ Oakville Amer. Pin Div 76 General Fireproofing Co 64 Oakville-Amer. Pin Div _. 76 Stationery, Embossed, Engraved 
Erad-cators, Ink : stOU ernicke Co . SS Prym, William, of America. 131 American Embossing Co. ..132 
; I Ink Er idicator Co. ..128 Yawman and Erbe . 83 Piatens, Typewriter Engraved Staty. Buffalo... .132 
a ag « hemical ) : Loose Leaf Books and Systems Ames Supply Co. = Wiggins, The John B., Co. .129 
ieee wl — r Co 128 : B ute . o Se : 131 Shipman-Ward Mfg. Co. 99 Stencils, Brass 
t - my. we “a rant apids L 4 3inder , Postal Scales Meyer & Wenthe.... _.129 
Oak ile = oS Vo. ; 102 Triner Seale & Mig. Co .129 Stenographers Note Books 
Re the ‘ Wok : a, . “+ * a Loose LX eat E nvelopes, Celluloid penal Rockwell-Barnes Co. ...... 11: 
» be s eldo ibber Co yd arkilo Co. . 130 4 s we 
Erasers, Steel Loose Leaf Metals Case Brothers, Inc...... 73 Stools 2 _ ie 
_Miller Bros. Pen Co 122 Carpenter, E. W., Mfg. Co..130 Publishers , Toledo Metal Furniture Go.. 82 
pee y= e Loose Leaf Metals Co......132 Methodes ........+. : 132 Btesame Gnase ee 4 
, venance Sales Corp v4 Mail Distributors Punches A 
_ oo a Bristow, Stanley R. ......130 Acco Products, Inc........ 100 Se er et bes = + os ata 
File Boxes ‘Collapelbt - + Map Tacks Defiance Sales Corp....... 94 Bankers Box Oe re cots 58 
PS, aps srs . oF .) ° . »-We “ke de? U2 O° © 
ht 1s le Corrug. _ ‘ gy her cing Bo Co.. sl , a rnicke Co. on oe Corry Jamestown Mfe. Corp. a 
G » Syste on ee Maps, Globes, Ete. "ush ns General Fireproofing Co he 64 
Frente Pile ten ply ¢ He Weber Costello Co. ... 119 Moore Push Pin Co....... 131 Guide System  é Supply Co..127 
File Boxes, Metal : Matched Ges Suites Ribbons and Carbons 125 pronto. F ee | eee 13s 
Art Metal Constr. Co Art Metal Constr. Co ooo OF Allen & Co. ...... ; ..12o ronto lle ay see eeeeee 
Art Steel Co — mr General Fireproofing Co 64 Casters I CO, ccveee att Rock 1-Barnes Co. ...... 113 
Rock well-Barnes Co 113 Memorandum Books pe ow Mfg. Corp. . ~° 28 Store ar and Equipment 
viing abinet Ball and Koller u oe Co ----113 C Glens 5. & £ Mie: £0. . General Fireproofing Co., The 64 
arings emorandum vices v0 . > 4 “ . 
Kilian Mig. Corp 126 Bristow, Stanley R. ....... 130 Little, A. P., Inc......... 117 Suineing Frese Stands 
Filing Cabinets, Metal F Mending Tape (Gummed) Manifold Supplies Co.....-. 81 SS We Wee neo nes 
Art Metal Constr. Co 91 Warshaw Mfg. Co eee Miller-Bryant-Pierce Co..... 92 Tables 
Art Steel Co ‘110 Moisteners Mittag & Volger, Inc...... 97 Art Metal Constr. Co...... 91 
Amomasio File & Index Co..130 Defiance Sales Corp . swe = un Ribbon & Carbon 94 art < > ; “ME “ ‘Go ~ -110 
Olumbia Steel Equ_p. Co RS oe rr a a a orry-Jamestown Mig. Corp. ¢7% 
Corry Jamestown M : Corp -> hamakene —._ #* Co. .127 Pacifie C Se « Rib. Co. * tats a4 General Fireproofing Co., The 64 
General Fireproofing Co . 64 Office Partitions and Railings Phillips Proce “ Co., Inc. “313 Globe-Wernicke Co. ....... 88 
arm rnicke Co SS Globe-Wernicke Co 88 nee mae ypernee von ts "133 Tablets 
Tawman a! rb * oe ns eS eRe orms, H. } . 13d: . ‘ 
Filles iw a ne ‘ 83 om, ee -— U. 8. Ty pwr. Bib, Mfg. Co.. 131 Rockwell-Barnes Co. ...... ll 
Acco Products, ine 00 ) ‘ ales Corp..... ouster, csp hae ansigt pate th - Telephone Appliances ‘ 
Art Metal Constr. Co ot pare ell one Co. _ : ; “a3 Rubber Bands = Meilicke Systems, inc. ... 121 
} enn On “on Co seen e. O8 Pads, Figuring Faber, A. W.. Inc........- - Telephone Stands 
Globe.W: bo a mae Co., The O4 : Rockwell-Barnes Co ae Baier oo 120 Ase —, ——~i Sones o 
“as te cke Co. 220 88 -aper Meyer enthe........+. 2 zene “p Weses 
ieee noe Sup. Co, .127 Rockwell-Barnes Co 113 Rubber Type Outfits Yawman and Erbe........ 83 
Quality Parl ‘En ad c Li Paper Clamps Fulton Specialty Co........ 130 Thumb Tacks 
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OFFICE APPLIANCES 


WANTS AND LOR SALE 


The rate fer classified advertisements is eight cents a word. 


Minimam charge. $1.60. 


SITUATIONS WANTED 


SALES ORGANIZER IS AVAILABLE for new 
alty fleld Car how a remarkable record of 


ake irvey to show possibilities o organize 


connection in office spe 
results. Knows how t 
and develop sales organ 


atior ind t produce ibstantial v ‘ f business Accustomed to 
handle important proj tior in a big way Experience includes filing 
ystern | e leaf and office ichine Can give valuable service to some 
fice appliance inufacturer seeking source of new energy and inspira 
for sal jepartment Address J-103, care Office Appliances, Chicago 


A MAN WITH WIDE EXPERIENCE in the office appliance field—execu- 


tive ale I n, finance, banking, accounting, selling, etc is open 
for a nnect Interested in modest beginning with prospects for ad 
vancement Ha sold personally, has directed a sales force, and has 

inaged affairs for important office appliance business Located in an 
ther industry in recent years but has the urge to return to the field 
f previou successes Thoroughly competent to handle branch office 
for any office specialty manufacturer, including adding, calculating, and 
iccounting machine Also qualified for other specialty lines. Will con 
sider any proposition with merit, any location Address J-101, care Office 
Appliance cl if 


Traveling Salesman wishes to con- 
tact ifacturer of high-class merchandise that is established with 
the track Twenty-six years experience in the Stationery business, 
traveling all sections of the country First class credentials furnished 
and expected in return Salary and expenses or drawing account and 
expenses requested Will go anywhere, located on Pacific coast at pres 
ent. Only those who desire the services of a high class man need answer 
Address J-112, care Off Appliances, Chicago 


ATTENTION—N. RR. A. MEMBERS 


SITUATION WANTED BY YOUNG LADY with experience which includes 
buying and management of stationery department, sales and sales pro 
)tion work for several social stationery manufacturers; also experienced 
nn lines of all kinds Interested particularly ir 


nm ercial stationery 

ales promotion r having charge of department in retail business Can 
furnish recommendations from persons prominent in the industry. Ad 
ir 1-102 ire OM Appliances, Chicago 

YOUNG MAN 25 wants job Seven years with same company in city of 
thirty thousand carrying complete line furniture, machines and supplies 
Experienced ife opening and repairing, Mimeograph operation and rs 
pairs Good record and best references Address J-104, care Office Ap 
pliance Le ig 


adding, 
prefer 


WANTS JOB Experience all makes typewriters, 
vdd re ng and dictating machines of over 20 years 
t Address J-100, care Office Appliances, Chicago 


MECHANK 
aleulatil 
entral we 


rYVEWRITER MECHANIC who has also had experience in other office 

t onnection in middlewest or east Has also had sales 
inaged sub office Address 
ances, Chicago 


achines seeks new 
cperience ind has 


1-106, care Office App 


for typewriter company 





EXPERIENCED MECHANIC ON NOISELESS AND ALL STANDARD 
TYPEWRITERS DESIRES POSITION REFERENCES AGE TWENTY 
SEVEN GO ANYWHERE Address J-105, care Office Appliances, Chi- 
igo 
addressing equipment, formerly 
Address C. G. Kranz, 


IN ACTIVE CAPACITY by designer of 
with the Addressograph Co Locate anywhere 
1528 N. Menard Ave Chicago, ll 


SALESMAN with fourteen years experience in addressing machines 


duplicators and other mechanical equipment seeks connection as sales 
manager or branch manager for office specialty manufacturer Now con 
nected with retail dealer Can take new connection on short notice 
Interested particularly in north or east Accustomed to intensive sales 


levelopment 


Address J-107, care Office Appliances, Chicago 


rYPEWRITER REPAIRMAN with experience as shop foreman 
‘ nnection Knows all makes, also other office machines 
Office Appliances, Chicago 


EXPERT 


Address J-108, care 
rYPEWRITER MECHANIC of real ability seeks new connection as re- 
ahs Bw mn 


na n repairman and salesman Selling and repairing 


i mat r 
for personal business now but prefers to make connection with established 
lealer Address J-109, care Office Appliances, Chicago 


RESPONSIBLE SALESMAN seeks office specialty line to sell direct to 


er n Denver and surrounding Rocky Mountain territory Will gladly 
nsider anything of merit for office use, whether mechanical, filing or 
ippl InaTt tion to give good service to some manufacturer Ad 
iress J-110 ire Office Appliances, Chicaco 


SALESMAN WHO HAS WORKED in Chicago and suburban territories 


r lead icturer of filing equipment, desires to return to the 
field aft ! bsence in an unrelated line of business Filing experience 
irtes ' Fully informed on systems work Alert, energetic and 
ible Inter ed part tlarlvy in making connection with branch office 
f r with lealer representing one of the better filing 
nt me Addr J-111 ire Office Appliances, Chicago 
SALESMEN WANTED 
CONTROLLED LINES We have everal fice appliances selling from 
' t ! ! t n wi h w protect ul en in a specified territory. 
(jive referer ind ot! nes carried Reply X-193, care Office Ap- 
o 
h retail selling experience in 


SALESMEN WANTED for New York City wit 


who have sold 


r ire, fi £ } ent and shelving Prefer met 
‘ ! Leading manuf turer Complete line Give 
ir reply Address X-184, care Office Ap 
Bldg New York 


18e | } Square 


WE HAVE A NEW PRODUCT which has passed the exacting tests of 
the Bureau of Standards, for which there is a real demand in the Office 
Appliance field Due te the recent increase in business, we are seeking 
the services of a few good salesmen for Metropolitan New York. An 
opportunity is offered to realize an unusually high rate of commission 





and an excellent opportunity for advancement Address X-191, care 
Office Appliances, 1601 Pershing Square Bldg., New York 
rWO 50c REPEATERS for men selling direct to offices Specify lines 


Chicago 


now handled. Address X-190, care Office Appliances 


calling on office equipment dealers to carry line of Office 
Chicago factory Address 








SALESMEN 
Desks. Central states and western territory 
X-187, care Office Appliances, Chicago 





SALESMEN WANTED for New England and Middle Western territories 
to handle lucrative side line. Quick repeat business. Address Box X-182 
Office Appliances, 100 East 42nd St., New York City 


REPRESENTATIVES AVAILABLE 
WE WILL SHARE OUR SALES REPRESENTATIVE covering the South 
Eastern states on a 50°; cost basis Our man has been calling on job 
bing and commercial stationery trade for past eight years, and has ex- 
cellent following We want one other manufacturer with good line and 
consider this an excellent opportunity Write X-189, care Office Ap 
pliances, Chicago 





REPRESENTATION OPEN—CALIFORNIA representation desired for lead 
ing wood desk and chair lines, filing system supplies and stationery items, 
or specialties, by salesman highly skilled in dealer building and special 
contract work for public buildings, making complete drawings Box J-113, 
Office Appliances, Chicago 











SALESMAN traveling Pacific Coast territory for a desk company and a 
manufacturer of chair pads is available for one additional office furniture 
or accessory line. Well established; twenty years in territory Address 
J-113, care Office Appliances, Chicago 





FOUNTAIN PEN REPAIRING 





FOUNTAIN PENS REPAIRED (all makes) for the trade, since 1904 
Send for new price list. Welty Pen Repair Co., 36 S. State St., Chicago 





BUSINESS OPPORTUNITIES 


AN UNUSUAL OPPORTUNITY is open to the man who is selected to 
take over a nationally known line of steel office equipment in New York 
City and the metropolitan area He must be thoroughly famillar with the 
New York market, have a wide acquaintance among the trade, and years 
of experience in steel equipment Replies are wanted only from 
men who have records to show The man selected must be able to take 
complete charge of a branch office established in New York for several 
years and build its sales Such a man can make this an exceedingly 
profitable connection Replies must be complete Address X-188, care 
Office Appliances, Chicago 


sales 


NEW OFFICE APPLIANCE manufacturing concern headed by person 
prominent in the industry for nearly twenty years has opening for some 
one with distribution experience who can take full charge of sales and 
preferably invest nominal amount of capital to become closely identified 
with all the organization's activities An opportunity for someone with 
fice specialty training to make a desirable affiliation Address X-185, 
care Office Appliances, Chicago 


FOR SALE AND WANTED TO BUY 





ELLIOTT-FISHER MACHINES, typewriters, Adding Machines, all office 








equipment, bought and sold. Chicago Office Appliance Co., 533 So Dear 
born, Chicago 
MULTIGRAPH RIBBONS re-manufactured Guaranteed work, quick 


144 yard reels of typewriter 
Also two grades of ex 
Milwaukee, Wis. 


Send us your old ribbons today 
with handy winder, a specialty 
Lewis Co., 95la N. 4th St., 
MODEL 10 DICTAPHONES, Ediphones, 200M series offered to dealers 
at prices that will make real profits Visible filing equipment, all makes 
bought and sold Hanover Office Equipment Co., Inc., 80 Greenwich St., 
New York City 


service 
ribbon fabric, 
cellent duplicator ink 








Teeter-Warsh Co., 


ELLIOTT-FISHER machines bought, sold and rebuilt 
Plankinton Arcade, Milwaukee, Wis 


FOR SALE 
storage file 


cago 





eash or royalty basis, patent box closure for collapsible 
Proven merit Address X-192, care Office Appliances, Chi 





FOR SALE Patent rights on new office appliance without competition 
in its field Particularly valuable to all concerns who do addressing for 
circular work or other quantity mailings. Can be made to sell at reason 
able price and still offer attractive margin to manufacturer. Address 
X-183, care Office Appliances, Chicago 





Elliott-Fisher 


BILLING AND BOOKKEEPING machines, late models, 
Underwood, Burroughs, etc., bought and sold Maloney, Gilmore Co 
508 So. Dearborn St., Chicago 





COMPLETE STOCK of office supplies and equipment for sale Present 
inventory of store approximately $2,500 Address offers to X-186, care 
Office Appliances, Chicago 





w 
w 
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PATENTS 


here can be obtained 





Copies of patents shown 

from the Commissioner of Patents, Washington, 

D. C., for ten cents each in cash, postoffice 

money orders or certified check. Stamps and 
personal checks not accepted. 


18,911 (renewal). Calculating machine. Cari M. F. 
Friden, Piedmont, Calif. (assignor to Marchant Cal- 
culating Machine Company, a, Calif., a cor- 
poration of California). Original No. 1,643,710, dated 
September 27, 1927. Application for reissue September 
14, 1929. Serial No. 392,564. 


18,913 (reissue). Chair back or rest. Walter J. 
Johnson and Arthur L. Johnson, Oak rk, 1. Orig- 
inal No. 1{,769,294, dated July 1, 1930. Serial No. 
a05,7e* July 14, 1927. 


for reissue May 
5, 1932. Serial No. 609.54 


1,918,239. Fountain pen. Leon Hehi Ashmore, Col- 
tingswood, N. J. (assignor by direct and mesne assign- 
ments to The ag | ay L- Pen Manufacturing 
Company, Camde sorparegien of New Jer- 
a ig Filed Dee. "O4, “193i. * Serial No. 

918,299. Variable feed mechanism for typewriter 
onan. Frank Trego, New York, Y. (as- 
signor by — suigamen ° = C. Coxhead 
Corperation, rk, N. 

Filed , 4 1929. Serial | 

1,918,428. Flush type guide red. Edwin $. Roscoe, 
Rochester, N. (assignor to As ane = 


ware). 


Manufacturing Company. Reches Se. YV.,. 
ag of New York). Filed March 17, 1932. “serial 

° 

1.918451. Chain post binder. Edward F. Buenger, 
Chicago, tll. (assignor to Wilson-Jones Company. 
Chicago, tll., a corporation of Massachusetts). Filed 
on. 4, 1930. Serial No. 486,411. 

1,918,464. Adjustable writing instrument. Frank 
Furedy, Penn-Wynn, Penna. (assignor of one half 
to George M. Hessendoerfer, Philadeiphia, Penna.). 
Filed Oct. 22, 1930. Serial No. 490,478. 

1,918,567. Booster for loose leaf ring books. John 
Schade, Holyoke. Mass. (assignor te National Biank 
Book = Holyoke, Mass., a corporation of Mas- 
sachusetts). Filed May 5, 1931. Serial No. 535,126. 

1,918,598. Typewriter machine. William F. Hel- 
mond, West Hartford, Conn. (assignor to Underwood 
Elliott Fisher Company, New York, N. Y.. a corpo- 
a Delaware). Filed June 15, 1928. Serial No. 

1,918,780. Metallic desk. Benjamin G. Rand, North 


Tenawanda, N. Y. (assignor to Remington Rand Inc., 
or 7 N. Y.). Filed March 19, 1930. Serial No. 


1,918,885. Safety locker. Albert L. Abbott and Wil- 


liam C. Miller, Canton, Ohio (assignors to The Die- 
bold Safe & Lock Company, Canton, Ohio, a corpora- 
tion of Ohio). Serial No. 550,560. 

1,919,219. Card printing and punching mechanism. 
Morris J. Hoffman, Chicago, tll. (assignor te The 
Tabulating Machine Company, New Yor N. Y.. a 
corporation of New Jersey). Filed Aug. 22, 1931. 


Serial No. 558,643. 

1.919.238. Sheet feeder. Florence McCarthy. New 
York, N. Y. (assignor by mesne assignments to McCar- 
thy Business Machines Company, inc.. New York, 
N. Y., a corporation of Delaware). Filed Oct. 17, 
1928. Serial No. 313,006. 


1,919,373. Stapling machine. Edward Krantz, Chi- 
cago, tll. (assignor by mesne assignments to A. L. 
Hansen Manufacturing Company. Chicago, Ill., a cor- 
poration of Illinois). Filed Feb. 28, 1931. Serial 
No. 519,212, 

1.919.399. Typewriter attachment. Frank M. Sper- 
ling, Bristol, Penna. (assignor of forty per cent to 


Filed Nov. 19, 
Clair C. Harper, Rochester, 


Thomas Rozakis, Bristol, Penna.). 
1932. Serial No. 643,491. 


1,919,429. Copy holder. 


. Y., and Eugene Kitendaugh, Oneida, N. Y. (as- 
signors to Error-No., Inc., Little Falls, N. Y., a cor- 
poration of New York). Filed July 10, 193i. ‘Serial 
No. 550,012, 

1,919,433. Photographic copying apparatus. LeRoi 


E. Hutchings, Buffalo, Y. (assignor by mesne as- 
signments to Remington Rand iInc., New York, N. Y., 
a eorperation of Delaware). Filed April 17, 
Seri>t No. 102,655. 

1.919.482. Photographic screen. George S. Rowell, 
Cleveland, Ohio (assignor te Multigraph Company, 
Wilmington, Del., a corporation of Delaware). Filed 
Oct. 3, 1931. Serial No. 566,641. 

1,919,784. Loose leaf binder. Stanley B. Freiberg, 
Crocenes, Ohio. Filed Aug. 14, 1929. Serial No. 


1,919,827. Method of embossing leather as applied 
te backs of loose leaf binders. james Cooper, Syra- 
cuse, N. Y. (assigner to Hall & McChesney, Syracuse, 
N. Y., a corporation of New York). Filed Sept. 26, 


1932. Serial Ne. 634,924. 

1,919,919. Add-subtract control for computing ma- 
chines. Edward G. Walter, Orange, N. J. (assignor 
to Elliott-Fisher Company, Harrisburg. Penna., a cor- 
poration A Delaware). Filed Dec. 31, 1930. Serial 

° 

1,919,944. Staple setting machine. Harry E. Hicks, 
Palmyra, N. J. (assignor to Acme Staple Company, 
comese. ee J., a corporation of New Jersey). Serial 

° 


1,919,954. Printing machine. Curtis George Kranz, 
Chicage, It. (assignor to Addressograph Company, 
Chicago, Iil.. a corporation of Delaware). Filed 
1930. Serial No. 434.694. 

Pencil and method of finishing same. 
William Daneke, Linden, N. J. (assigner - Joseph 
Dixun Crucible Company, Jersey City, N. J., a cor- 
poration of New Jersey). Filed July 18, 1930. Serial 


0. 468,845, 

1,920,275. Method of forming metal type tubes. 
Frank H. Poeppeimeier, Dayton, Ohio (assignor by 
mesne assignments to The Set-O-Type Manufacturing 
Company. Cleveland, Ohio. a corporation of Dela- 
ware). Original application May i3, 1927. Divided, 
oot an application February 5, 1931. Serial No. 

1,920,409. Swaged tip for mechanical pencils. Wil- 
liam H. Lindemon and G Lammers, Fort 
Madison, lowa a | to W. A. eaffer Pen Com- 

pany, Fort Madison, low o serogeeten of Delaware). 
Filed February 24, 1931. ™ serial No. 517,899. 

1,920,477. Multiple register calculating machine. 
Ro . Muller, Detroit, Mich. (assignor to Bur- 
roughs Adding Machine Company, etreit.. Mich.. a 
corporation of Delaware) lied October 2, 1930. 
Sores No. 485. 

920,680. Pencil ferrule. Albert L. Deve. Water- 


ommn Conn. (assignor to The Waterbury Brass Goods 


. Mechanical pencil. ivan 
Kenneth S. Parker (assignors te The Parker Pen Com- 
pany, Janesville, Wis., a corporation of Wisconsin). 
Filed June 4, 1931. Serial No. 542,030. 
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1,920,777. [yesusier. John H. Barr, Ithaca, N. Y. Cash ster. Samuel Brand, D n, 


(assignor to Barr Corporation, Ithaca, N. Y.). 
Filed May 19, 1938 Serial No. 453,444 


1,921,159. Power actuated pewriter. Otto A. 
Hokanson, Woodstock, Ili. (assignor » oodstock 
Tyosurtter Company, Woodstock, tii., corporation 

Itinois). Filed Sept. 2, 1925. Serial No. 54,039. 


Renewed September 2, 1925. 

1,921,248. paateee spreader. William W. S. Car- 
penter, Oak Park . cae por to Sanford Manufac- 
turing Reece. & Chica » a corporation of tili- 

ay 5. 


nois). Filed 1931. ‘portal No. 535,262. 
1,921,387. raee “cabinet. Charles A. Finley, North 
Tonawanda, N. Y. (assignor to Remington Rand, Inc., 
oe N. os Fil June 10, 1931. Serial No. 
1,921,408. Recera comtremed eh, William F. 
Gutgesel, Endicott, N. re ©. he Tabulati 
Machine Company, enalcost corporation 
How sereqy). Filed December 15, 1931. po NSerial No. 
1,921,490. Syogurtting moctine, Burnham C. Stick- 
ney, Elizabeth, a. J. (assignor to Underwood Elliott 
Fisher Comoeey., % ork, N. Y., a corporation of 
Delaware) iled May 27, 1927. Serial No. 194,591. 
1,921,674. Paper fastener. Frederick C. Houwen, 
Morris Plains, N. J. Uy ll to The Sete Manu- 
facturing Someees. West Orange, N. j., tion 
of Ly Jersey). Filed Feb. 10, 1933." al No. 
1,921,690. William &, Miller, Canton, Ohio (as- 
signor to The Diebold Safe & Lock Company, won 


Ohio. a corporation of Onto). Filed January 28, 193 
Serial No, 654.025. 


1,922,025. regi 
Ohio (assignor to The National Cash Register m- 
pany, Dayton, hie, a er of Maryland). 
Briginal application June 1927. Serial Wo. 
197,941. Divided one 4, * vetheation filed Novem- 
ber 28, 1930. Serial 
1,922,213. File en ty Claude Rh. ddleton, 
Detroit, Mich. Filed December 29, 1931. Serial No. 


1,922,486. Strong box. Charles F. Meilink and Ken- 
neth C. Weatherby, Toledo, Ohio (assignors to The 
Meilink Steel Safe Company, Toledo, Ohio, a corpo- 
ration of Ohio). Filed ay 7, $931. Serial Wo. 


535, le 
1,922,653. Debit and credit shift mechanism for 
bookkeepi Walter Adelbert Anderson, 





Filed 


n 
en land Yat net “te 
ord, itd. Buckin nam shire ~~ land). Filed 
November {3, 1931. No. 574,826; in Great 
Britain, July ti, 1931. 
1,922,869. Machine for notching statistical cards. 
isaac Guy Rumfelt, Hartford, Conn. Filed Nov. 7, 
1932. Serial No, 641,519, 


1,922,891. ya - support. Lawrence Grif- 
b+ ce N. Y. Filed Nov. 7, 1932. Serial No. 

1,923,022. jbeose teat binder. Le Roi E. Hutchings, 
[oapwends, © nor to Sate Rand, Inc., 
oom * July 29, . Serial Ne. 

‘ 
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TYPEWRITER DEALERS MEET IN 
ANNUAL SESSION AND DISCUSS 
CODE OF FAIR PRACTICE UNDER 


EVER before in the eight years 
has the National 
De al 
situation of 


of its existencs 


['ypewriter and Office Machine 


ers Association faced a 
such vital importance to the typewritet 
presented by the 
of ethical 
National 
under the 
brought the 


industry as that 


necessity of creating a code 
practice satistactory to the 
Recovery Administration 
terms of the act which 
\dministration into being 


It was with a general understanding 


of their responsibility, therefore, that 
members of the Association assem 
bled on Monday, August 14, to begin 
their eighth national convention 
Every member seemed aware of th 
significance of the occasion and of his 
relation to the work to be done; eacl 
understood that the United States 


Government looked to the association 
as a representative body to formulate 
rules of retail selling practice for the 

Members p 


they were acting not only in their own 
of fellow 


trade. resent realized that 


interests but in the interests 


dealers unable to be present at the 
meeting 
Such, in general, were the thoughts 


code-drafting committee, the 


ot the 


rank and file of the members and of 


others interested in the distribution 


ot office machines as they met in pre 
convention session at one o clock Sat 
urday afternoon, August 12, in the 
Walnut room of the Congress hotel, 
Chicago, for the reading and discus 
sion of the tentative draft of the code 


which had been drawn up by the com- 
mittee appointed for that purpose. At 
this meeting there was a representa 
tive attendance of approximately one 
hundred 


persons, made up mostly of 


NRA 


Lighth Annual Conven- 
tion of the National 
Typewriter and Office 
Machine Dealers Asso- 
ciation an Impressive 
Event—Dealers Come 
from All Sections—Del- 
egates and Families 
Spend One Day at “A 
Century of Progress’”’ 
Exposition 


retail dealers, with a sprinkling of 


manufacturers and wholesalers who 


had been invited to attend. The meet- 


ing was open to all who wished to 


contribute suggestions for reconciling 
differences of opinion as to how vari- 


ous clauses of the suggested code 
would affect their respective condi- 
tions. However, it was early apparent 
that the dealers themselves would 
have to decide upon the character and 
wording of their own code. Repre- 


sentatives of manufacturers and whole- 
salers announced that they were not 
present as official representatives of 
their divisions of the trade, but such 
suggestions as they made were voiced 
as those of individuals. 

The 
tained certain paragraphs defining the 


original draft of the code con- 
scope of the activities of manufactur- 
ers and wholesalers, and outlining the 
manner in which they might cooperate 
in drafting a joint code, but with no 


official aid from these divisions, and 


after some discussion, Louis C. Neu- 


berger, chairman of the code commit 
stated that it 
consensus of opinion that the retailers 


tee, seemed to be the 
should make their own code, since re- 
tailers’ problems differ from those of 
other divisions of the trade. 

W. F. Clausing, 
drafting committee, pointed out that 
held to en- 


also of the code 


the meeting was being 
lighten the committee as to the wishes 
of the industry. 


“Tt is not assumed that the 


“This is your code,” 
he said. 
code as here presented is perfect.” Hé 
urged anyone present to point out any 
paragraph that might affect the ob- 
jector’s business adversely. 

The code drafting committee was 
and remains—as follows: Louis C. 
Neuberger, New York, chairman; W 
F. Clausing, Chicago; R. E. Huffman, 
Aberdeen, S. D.; E. E. Thornton, Los 
Angeles, Calif.; G. S. 
Orleans, La. 


Cambias, New 
Mr. Neuberger proved 
an able presiding officer, holding the 
speakers to the subject in hand and 
preventing 


discourses of excessive 


length. Nothing germane to the mat- 
ters in hand was omitted, however. 
James P. Ward, Sr., of Chicago, who 


later presided throughout the conven 


tion, again demonstrated his level- 
headedness, analyzing issues which 
appeared confusing, and smoothing 


out difficult situations with wit and 
tact. 

In the preliminary meeting and dur- 
ing the sessions of the following Wed- 
nesday afternoon, the fixing of license 
fees provoked much discussion. There 
was a wide divergence of opinion 
ranging all the way between $3 and 
$35. During the Wednesday afternoon 


sessions, discussion became so pro- 
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longed as to threaten to extend thx 


convention far beyond the intended 
closing time. 
Saturday afternoon 


was precipitated by the reading of the 


Discussion on 


articles of the proposed code, in which 
the fees for the different classes of 
retailers were mentioned without rex 
Class l, 


make the selling of business machines 


ommendation: those who 
their principal activity, fee $25 a year. 
those business 


only as a 


Class 2, who handle 


department or 
Class 


machines 


minor activity, fee $25 a year. 


3, consisting of those selling business 
a commission or broker- 
Class 4, 
manufacturers’ 


machines on 


age basis, fee $15 a vear. 


including mechanics, 


salesmen and independent itinerant 


salesmen, fee $10 a year These fees 


were given to draw out the consensus 
of opinion. A survey of the industry, 
declared the 


than 


chairman, covering more 


three hundred replies, disclosed 
an average or medium suggested fee 
of $12 a year for regular dealers. H« 
cautioned against making the fee too 
low because considerable money 
would be required to finance the or 
supervise the 


After 


fee was left 


ganization, and opera 
tion of the code. 
sion, the tentative 


with the expectation that a permanent 


much discus 
at $12 
developed and in 
serted in the code. Office Appliances 
understands that the membership fee 
of $10 will be retained. 
Monday Morning 

rhe convention formally opened in 
the Gold room of the 
at 10:30 o'clock, Monday 
August 14. There was a larg 
notwithstanding the fact 
many of the delegates had viewed the 
exhibits at A 
hour the 


figure would be 


Coneress hotel 
morning, 
attend 
ance that 
Century of Progress 


until a late previous day. 


It was found that the manufacturers’ 
displays placed on two sides of the 
convention room held the interest of 
members 

James P. Ward, Sr., of Chicago, pre 
sided, substituting for President A. B 
Froehlich. He directed the usual con 
vention preliminaries including the in 
Rev. Fred G. Deis, 
Archdiocese of the 
of Chicago, and the 
William \ 


Rowan, who represented Mayor Kelly 


vocation by the 
Deacon of the 

Episcopal Church 
ome by 


address of wek 


of Chicago. Deane S. Reynolds, of 
Boston, responded, and was followed 
by a short talk by William J. Dalton 
on the advantages of the Merchandis« 


Mart; the 
John A 
er’s report by A. H 


annual report of the secre 
LaHiff, and the treasur 
Kellstedt 


Chairman Ward then invited discus 


tary, 


sions of topics of general interest 
purposes of the con 


of New York 


advantages 


germane to the 
William Hutter 


referred to the 


vention. 
City 


adopting a standard typewriter ribbon 
to be sold exclusively by members of 
the association under a trade name 
officially chosen moved that a 
committee be appointed to draw up a 
resolution carrying out this idea. The 
motion was carried unanimously and 


and 


LOCAL GROUPS TO 
MANAGE AT HOME 


Office Appliances learns that it is 
the intention of the new administra- 
tion of the Typewriter and Office 
Machine Dealers Association to en- 
courage local groups to manage their 
own affairs subject to the advice and 
suggestion of the parent organization. 
A rule regarding rentals, for instance, 
might be right for Rochester, N. Y., 
and quite out of line with conditions 
at Springfield, Mo. 

Trade practices adopted by local 
groups should be submitted to the 
national association and made a part 
of its records. At the same time, the 
national body invites criticism and 
suggestion from the local groups as 
to the broader aspects of the move- 
ment outlined in the national code. 

Investigation of complaints of viola- 
tion of local regulations and correc- 
tion thereof will be carried out by the 
national association as an impartial 
body. 

It is the intention of the national 
association to perfect a working code 
as soon as possible and to have it in 
the hands of local associations by the 
first of this month. This preliminary 
or working code will supply a basis 
from which to prepare a permanent 
code to be approved by the N R A at 
Washington. It is understood, of 
course, that the working code shall 
also have received official sanction. 

L. C. Neuberger, James P. Ward, 
Sr., and William F. Clausing compose 
the committee to present the code at 
Washington. 

There will be a committee of five to 
be appointed later as a control com- 
mittee to see that the code is properly 
applied and carried out, hear com- 
plaints, etc. 

Finally, it is the intention of the 
officers of the national association to 
keep the dues as low as is consistent 
with obtaining the necessary means 
to carry on the work. The dues there- 
fore remain at ten dollars per year. 


a committee was appointed composed 
of Mr 
Sheehan, Providence, R in 
Lamont H. Wood of Kansas 


Chis committee reported to the con 


Hutter as chairman; James J 
and 
City 
vention on Wednesday afternoon, and 
its conclusions met with approval. 
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Monday Afternoon 

The session began at two o'clock. 
Several persons well known in the in- 
dustry were introduced in rapid suc- 
cession, and following these introduc- 
tions, John W. Gorby of the World's 
Fair executive staff brought greetings 
from A Century of Progress 

A stirring inspirational talk 
given by William Rainey Bennett, a 
nationally known sales counsellor and 
economist. Mr. Bennett is a man of 
much force and of a pleasing personal 
ity. The text of Mr. Bennett’s re- 
marks appears elsewhere in this issue. 


was 


From time to time during the con- 


vention beginning with the prelimi- 


session on Saturday, various 


nary 
speakers had expressed the desire 
either to secure a copy of the manu- 
facturers’ code or at least to learn 


what its import would be. A number 
of conjectures were offered, one of 
them being to the effect that the manu- 
facturers contemplated an interchange 
of used that would enable 
them to secure and rebuild their own 


machines 


brands and sell direct to the public, 
thus ignoring the established dealers. 
This 


notion was emphatically de- 


nied by Marcus Harwitz, general 
manager of the Regal Typewriter 
Company, who said that the manu- 
facturers would continue the same 
policy that has obtained in the past, 
and that far from doing away with 


the dealers, the manufacturers realize 
that it is to their interest to support 
the dealers in every way possible and 
to aid them not only in getting suit- 
able 
proper returns 


getting 
labor 


lines to handle, but in 


for their time, 
and investment. Mr. Harwitz declared 
absolutely there was no thought of 
taking advantage of the retail dealers 
in any way whatever 
Chairman Ward stated he 
ceived the word that the manufactur- 


had re 


ers had not submitted a code to the 
Government and that they were not 
planning to handle their used 
machines exclusively, and that they 
would welcome a committee from the 


own 


retailers before submitting their own 

code. 

Tuesday Spent at “A Century of 
Progress” 


convention 
The first part 


No general sessions 
were held on Tuesday 
of the morning was devoted to view- 
ing the exhibits and the remainder of 
the day was spent “seeing the sights” 
at “A Century of where 
the day had been officially designated 
as “National Office 
Machine Day.” 
Committee members were not so for- 


Pri yeress,” 


Typewriter and 
Dealers Assembly 
tunate, their schedule calling for meet- 
ings, 
into the afternoon. 


many of which extended well 





































SEPTEMBER 


1] 


tion committee. Just below 
the oval: J. F. Hall, Hall 
Typewriter Co., Ponca City, 
Okla., and C, L. Bentz, 
Bentz Office Mart, Evans- 
ville, Ind. Both of these 
men came to Chicago for 
the convention and to see A 
Century of Progress expo- 
sition as guests of the Wood- 
stock Typewriter Co., by 
virtue of having won the 
high places in a_ recent 
Woodstock sales contest. 
Bottom, right: Jim Laffer- 
ty of the Underwood El- 
liott Fisher Co., New York, 
N. Y., who was largely re- 
sponsible for bringing the 
New York group to the con- 
vention in a body. Bottom, 
center: The _ resolutions 
committee, left to right-—E 
M. Wynn, Wynn Typewriter 
& Supply Co., Kansas City, 
Mo.; J. J. Sheehan, The Of- 


IN THE SPOTLIGHT Al 
THE CONVENTION rop 
left James P. Ward, Sr 

Shipman-Ward Mfg Co 

who skillfully wielded the 
gavel at most of the conven 
tion sessions. Top, center 

The code committee, left to 
right—E. E. Thornton, Cali 
fornia Typewriter Exchange 
Los Angeles; L. C. Neuber 
ger, Broadway Typewriter 
Exchange, New York, N. Y 

chairman; R. E. Huffman 
Huffman Typewriter Co 

Aberdeen, S. D.; G. S. Cam 
bias, Cambias Typewriter 
Exchange, New Orleans 
La.; W. F. Clausing, Inter 

national Typewriter Ex 
change, Chicago, Ill Top 
right José Gifre Barce 
lona, Spain, who came from 
most remote locality. In the 
oval: A. B. Froehlich, pres 
ident of the association, 


1932-1933 Bottom, left : . ; 
James P. Ward, Jr Ship fice Appliance Co., Provi- 
man-Ward Mfg. Co., chair dence, R. L, and W. AA 
man of the Chicago conver Johnston, Knoxville, Tenn 





! 


: 
the 


SOME CONVENTIONITES AS THEY PAUSED TO FACE THE CAMERA.—Top row, left: A. 8S. Bundy, Bundy Typewriter Co., Philadelphia, 
Penna., and George Earl, Office Specialty Co., Wichita, Kans. Center: E. A. Glassman, City Typewriter Exchange, Rochester, N. Y.; Paul 
Satzke, General Office Supply Co., Elmhurst, Ill.; E. Wagner, Wagner Typewriter Exchange, Chicago, Ill.; Mrs. Wagner, and Paul A. Neuges, 
General Office Supply Co., Elmhurst, Ill (Note the buildings of the Belgian Village of A Century of Progress in the background.) Right: 
A. E. Toftigue, advertising manager, and M. Ochers, both Underwood Elliott Fisher Co (Snapped just outside the office equipment section 
of the General Exhibits building at the Fair.) Bottom row, left Earl White, Ames Supply Co., San Francisco, Calif.; A. W. Schiecht, 
Schlecht Typewriter & Supply Co., Cleveland, Ohio, and Hazen R. Ames, Ames Supply Co. (Pictured in front of Old Heidelberg Inn at A 
Century of Progress.) Center Joseph Kohaut, Peerless Key Co., also Otto Kretchmer, Peerless Key Co., Mrs. Kretchmer and their sons 
Walter and Lew. Right: H. G. Convery, Alcon Typewriter Co., New York, N. Y., and Pete Carroll, Globe Typewriter Exchange, New York, N. Y. 





Wednesday Morning Session 
The meeting opened with Mr. Ward 
in the chair. President Froehlich took 
the floor to deliver 


prefacing his prepared address by ex 


is annual report, 


plaining that his decision not to serve 


as chairman was inspired by his de 
Sire not to attempt to capitalize his 
wholesale business connection He 


wave this explanation because, he 


stated, a number of persons had in 


y he did not 


quired w preside Che 


annual address of the president is 


given elsewhere 


' 


At the conclusion of the president's 


remarks, Chairman Ward, with mucl 
feeling, said that nobody knew the 
great amount of work done and of 
the actual money spent by Mr. Froeh 
lich during is administration and 


probably never would know. He sug 


gested a rising vote of thanks to the 


retiring president This 


was 
handclapping 


Newark, N. J., 
rt that a code 


amid cheers and 

James C. Erbach of 
commenting on the rep 
by another association had been pre 
sented to the Government which was 
thought to contain certain features in 
imical to the interests of the retailers, 
t steps be taken to get 


suggested tha 


a hearing before the code administra 
tive office before the 


referred t Mr 


adoption of the 
Erbach offered 
effect that a com 
appointed to go to 


code 
a resolution to the 
should be 


Washington and demand a hearing on 


miuttec 


presented which affects the 
of the I 


any code 


interests ofhce machine dealers 


Mr Erbach and others believed that 


} 


the fulfillment of such a _ resolution 


would be a matter of selt protection 
LaHift read 


bulletin 


At this point, Secretary 


trom a government relating 


o the 


t 
t 


formation of industrial codes, 
a hearing on 


desired, the 


pointing out that whet 


any code is committee 
applying for it should consist of not 
more than tour members representing 
any association track group Ap 
plication for a hearing is made to the 
deputy administrator in charge. Chait 
Ward advised against filing the 
Washington 
had filed their code 


He had received word that the latter 


man 


resolution in until after 


the manutacturers 
retailers’ code 


were waiting tor the 


in order to confer with the retailers’ 


committe Mr. Erbach’s resolution 
with the un 
uld be taken up 


the discussion on license 


was temporarily tabled 


derstanding that it w 
atter tees 
Secretary LaHiff bewan the reading 


ft the code which was voted upon and 


accepted with minimum changes se 


tion by section until that portion re 


lating to the fixing of license fees 
was reached Betore discussion o1 
this point became lively, a hearing 
was granted t 1 H. McCarthy f 
New York, who had been engaged t 


gathering in 


pertorm the work of 


formation and writing the code, and 


who had spent six weeks interviewing 


many members of the industry. He 


expressed the opinion that certain 


lauses eliminated on the preceding 


( 


Saturday should have been allowed to 


stand. He said that the code was the 


result of five hundred statements from 


dealers in all ie country 


One of the 


parts of t 


important things left out 


was the matter of credit An honest 
man can get more credit under the 
proposed code. He believed that 


classification of wholesalers should be 
fitted into the code He said that the 
industry help 


tendency of the is to 


everyone in it There is nothing in 
the code to compel a man to join the 
association and pay He be 
that the could be 
financed by dues of $18 a year possibly, 


and that the 


his dues 
lheved association 
manufacturers’ district 
offices, parts handlers, etc., should pay 
a fee The 
ated 


that 


speaker favored a gradu 


scale of licenses He believed 


should be 


the code concerning deceptive adver 


there a paragraph in 


worded as to mislead the 


Outside 


tising so 
customer. dealers should be 


induced to come into line 


SKETCH OF NEW 
PRESIDENT 


William F. Clausing, the new presi- 
dent of the National Typewriter and 
Office Machine Dealers Association, 
has been in the rebuilt typewriter 
business since 1907, when he joined 
the Rebuilt Typewriter Company, 
then under the management of J. E. 


Grady. He remained through Mr, 
Grady’s incumbency and that of 
George Baldwin, successor to Mr. 
Grady. Later he managed the local 


business of the company for W. W. 
Ramer. 

About 1913 Mr. Clausing started the 
International Typewriter Exchange. 
The business in the last score of years 
has grown to be one of the best known 
distributors of rebuilt typewriters in 
the country, advertising extensively 
and doing a large mail-order business. 

In electing a man so well known and 
of such extended experience to the 
chief executive office, the association 
has chosen well. 


believed that it would 
omee 


One delegate 


be necessary for the machine 
do its own policing. M1 
that the 


a central committee to tak« 


industry to 


( lausing replied code pro 


vides for 
up with the association president such 
a sce 


violations as seem flagrant. If 


ond ofttens« government ot 


occu®rs, 
called in [The act 


under which the codes are drawn pro 


s might be 


nce 
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vides a fine of $500 a day during the 


period of violation. Such a penalty 
should certainly discourage violation. 

Chairman Ward next introduced 
David Clark, counsel for the Illinois 


Manufacturers Association, who has 


had considerable experience in tormu 


lating codes for various manutactur 
ers. Mr. Clark’s remarks were inter 
esting and to the point He said in 


part: 
“The national recovery act is not a 


self-executing law. Everyone in the 


subject to the accepted 


is vitally in- 


trade will be 
code. The government 
terested in one thing—to increase the 
amount of money going into payrolls, 
hours of work and amount of wages 


“It seems to me that the code could 


be written on one up mini 


if work, 
and the clauses required in every code. 


On the 


pate 4 
mum wages, maximum hours 
of rules for fair 


matter prac 


tices, each group must act for itself 
Trade associations have been attempt- 
rules for many 
think 


you should consider whether you can 


ing to enforce such 


years. If you put those in, I 


enforce them 
“IT doubt that any enforcing can be 


done on a large scale, because there 


are hundreds of thousands of retailers 
of all kinds Each 


pe cted to police itself lf ye 


industry is ex 
u believe 
you can police your industry, fine; but 
unless you think you can enforce the 
rules, those who have a good con 
science may be handicapped 


“When 


maintenance, 


you go into the matter ot 


price you may expect 
that such provisions will be scrutinized 
very closely The idea of setting up a 
fixed price maintenance clause has not 
been approved, so that if you do set 
up a provision saying that a typewriter 
shall be S iid 


then the government won't be 
ested 


at such and such price, 
inter 
Simply say that no one shall 
sell below cost of goods.” 

At the conclusion of Mr. Clark’s r« 
marks, Mr. Ward asked that if 


dealers as were not members of the 


such 


association and would not join were to 


violate the code, could they be fined 


therefor? The reply was that such 


dealers could not be fined unless they 
agreement 


Ward 


member of the 


had previously signed an 
which would permit fining. Mr 
then asked if every 
trade could be compelled to purchass 
Clark replied yes, 


approves the 


a license fee. Mr 
if the 
You could make a dealer buy a license, 


President code 
but you could not compel him to join 
the association. You must not make 
it hard for other dealers because that 
would raise a question as to the valid 
ity of the code said Mr 
Clark, should be made through the as 


Complaints, 


sociation, adding that the Government 


would not care to investigate every 
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minor complaint Free lancers ar 


members of the industry and the cod: 


when approved applies to them as 


much as to anyone. A member asked, 
“Can we boycott such a man?” Mr. 
Clark replied, “That might involve the 


] 


Sherman act, although it is commonly 


understood that this act can be more 


] 


or less disregarded If a man could 


make out a case to the effect that you 
were trying to put him out of competi- 
tion, you might find yourself in a dif 
ficult position The best way to 
situation is to try to 
into that of the 


yr such a provision in 


handle sucl a 
dovetail your code 
manufacturers’, f 
the manufacturers’ code might get by.” 

\. R. Ames asked, “Is it not possible 
that refusal to sell to everyone im- 

held to be a con 
Clark said: “Yes, 


ordinary circumstances But 


partially might be 
spiracy?” Mr 
under 
the spirit of the whole program would 
warrant the manufacturers in declin 
ing to sell to a vicious dealer.” 
Attorney Clark 


received a rising 


vote of thanks 





SOME CONVENTION CELEBRITIES SURROUNDING THE TRAVEL AND TRANSPORT BUILDING 
Shipman-Ward Mfg 
California Typewriter Exchange, Los Angeles, Calif 


starting at the top, left P. A. Gollnick 
Adding Machine Corp’n, Chicago; E. E 
writer Service, Nevada, lowa; W. J. Hausman 
Chicago; Harry Ferer, All Makes Typewriter C« 
Ames Organization 

Fred Guy & Young Co., 


Selectograph Co. ; 
Thornton, 
Varityper division, R. C 

Omaha, Nebr 
Seattle, Wash. ; 0. D. Morrill 


Oakland, Calif. ; 


THE RESOLUTIONS 


RESOLVED, That this Association 
extend to the past president, A. B. 
Froehlich and to the other officers and 
directors who served this Association 
during the last year sincerest appre- 
ciation of this convention for the fine 
work performed during the past year. 

RESOLVED, That the thanks of this 
Association be extended to the officers 
and members of the Chicago Associa- 
tion and to all others who gave their 
services and talents which contributed 
so much to the success of this 1933 
convention. 

RESOLVED, That the appreciation 
of the convention be extended to the 
members of the code committee who 
gave so much of their time and un- 
tiring effort to the revision and clari- 


fication of the code adopted by this 


convention. 

RESOLVED, That a vote of thanks 
be extended to Mrs. Ward and those 
ladies who so graciously gave their 
services for the welfare and entertain- 
ment of our lady guests. 





James P. Ward, Jr., 


Coxhead Corporation ; J 
; George A 


George E. Hammond, George N 


Hammond Typewriter Co., 
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Wednesday Afternoon 
One of the incidents of 
this session was the presentation to 
President A. B. Froehlich of a beauti- 
ful wrist watch by the members of the 


pleasant 


association in token of esteem and in 
recognition of the splendid work he 
has performed for the association dur 
The 
presentation was made by Mr. Neu- 
berger of New York, and Mr. Froeh 


ing his incumbency as president. 


lich responded with feeling 

This 
point of the convention 
undue amount of time that might be 


session was the culminating 


Sensing the 
consumed in the discussion of the 
license fee alone, Chairman Ward de- 
cided to settle other matters first, par- 
ticularly the election of officers and 
the choice of the next convention city 
Speakers were invited to discuss the 
advantages of their respective cities 
for the next convention. E. E. Thorn- 
ton spoke for Los Angeles; Mr 
Nichols for Washington, D. C.; Mr 
McNally for Toronto; W. AA. Johnston 
for Knoxville, and the advantages of 


AT A CENTURY OF PROGRESS.—Clockwise, 
Co.; A. B. Froehlich, Reliable Typewriter & 
; Verne H. Wilkening, Story County Type- 
Lyon Manufacturers Typewriter Clearing House, 
Neuschafer, Jr., Neuschafer & Jacobs, New York, N. Y.; L. E. Meacham, 
Ann Arbor, Mich. ; George A. Neuschafer, Neuschafer & Jacobs, New York, N. Y.; Arthur L. Young, 


Sacramento, Calif. 
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LEFT TO RIGHT KR. EK. Huff 
man Typewriter Co Aberdeer 
8S. D.; H. BE. MeArthur, Nebraska 
Typewriter Co Lincoln, Nebr 
L. 8. Weiss. General Office Ma 
chines Co., Pittsburgh ; Jos. Mills 
Underwood Elliott Fisher Co 
Edward J Eggleston General 
Office Machines Co Pittsburg! 
Jos Heaton Pawtucket Typ« 
writer Exchange, Pawtucket, R 
I J. J. Sheehan, Office Anpliar 
Co., Provider RK. | 





a 


i Disvcrs * 
«em | 





LEFT TO RIGHT Hw. G. W 
ham, Blytheville Typewriter ¢ 
Biytheville, Ark W. A. Metzger 


. 
. 
. 
. 
. 
. 
. 
. 
* 
. 


Royal Typewriter (: Ww M 
Shipley Reliable Typewriter & 
Adding Machine ¢ 1 ¢ Mit 
chell Mitchell Typewriter { 
Pontiac Mich Are) Cedd 


Bircher Co G. BE. Harr Peter 
Paul Machine Service 


LEFT TO RIGHT I H Cal 
houn Miss Adeling Spring 

Peerless Key Ce Cecil Urhbar 
Dakota Typewriter Exchange 


Rapid City, 8. D.; D. C. Neuhau 

H. M. Storms Company Dick 

Hanson, Walter Doc Hansor 

Hanson Typewriter Service, Cleve 
land 


LEFT TO RIGHT ( H \ 

A. R. Ames, Ames Supply (: 

J kK Names, Office Appliance 

Shop, Rochester ; Jos. York, Royal 

Typewriter Co., Washingtor I 

K. Walter and 0. W. O'Hara 
Peter Paul Machine Services 


LEFT TO RIGHT E. J. Shee 
han, Ames Supply Co.; W A 
Mooers W ooustock Typewriter 
‘o M. Jacobs, Victor Office Ma 
*hines Co., Cleveland ; Tom Stack 
Stack Typewriter Co Chicago 
3. E. Harley, Ilinois Typewriter 
»., Chicago; W Ww Buetler 
rypewriter Service & Exchang 





In Chicago 
Detroit were presented by an official nished before closing time and Ear] committee shall be permanent and em 
epresentati t that city Huffman of Aberdeen, S. D., offered powered to act on all phases of the 
\ committee was appointed to nomi a motion to the effect that the final code as seems necessary The motion 
nate office tor nsuing year, and drafting of the entire code including was unanimously carried 
the discussion of the license fee wa the fixing of the license fee be put up Blank ballots were passed out and 
thereupon resumed. It was finally de to the committee which would present a vote was taken on the next meeting 


cided that the subject could not be the code to the Government, that this place. The tellers appointed to count 
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LEFT TO RIGHT Jas. P. Ward 
Shipman Ward Mfg. Co Ted 
Schafer, United Typewriter Co 

1. Larry MeDonough, Bill Mets 
ger, Royal Typewriter Co Mar 
cus Harwitz, Regal Typewriter 
Co. ; R. H. Preston, Preston Typt 
writer Co., Clyde Jungbluth, Un 

derwood Elliott Fisher 





LEFT TO RIGHT Earl Wynn 
Wynn Typewriter & Supply Co 


Kansas City Lamont H. Wood 
Midwest Typewriter Co Kansas 
City Mo A H Kellstedt 
Peoria; J. T. Wellman, Wellman 
Typewriter Co Louisville, Ky 


W. J. Montgomery, Royal Typ 
writer Co. ; W. T. Corney, Thomas 
& Corney, Toronto 


LEFT TO RIGHT A W 
Schiecht, Schlecht Typewriter & 
Supply Co., Cleveland E. R 


Pfahi, Adding Machine Sales & 
Service, Cleveland; A. J. Dewick, 
L. C. Smith & Corona Typewriter 
Ine Davenport; L. J. Conger 
Lyon Metal Products, Inc.; L. K 
Doebler, Office Equipment Ex 
change, Chicago E. G. Ryan, 
Ryan & Co., Chicago 


LEFT TO RIGHT: Kimer D 
Cook, The Typewriter In«pection 
Co., Lima; Jimmy Watkins, The 


Typewriter Inspection Co., To 
ledo; V. V. Ayer, L. C. Smith & 
Corona Typewriter Inc.; C. J 


Dean, Dean Typewriter Sales Co., 

Detroit; Wm. J Dalton, Mer 

chandise Mart, Chicago, Jim Laf 

ferty, Underwood Elliott Fisher 
Co 


LEFT TO RIGHT: L. G. Buch 
holz, Frank A. Jones, L. C. Smith 
& Corona Typewriter Inc.; D. 8 
Reynolds, The Office Appliance 
Co., Boston; Archdeacon Deis, 
Diocese of Chicago; Henry 1 
Simler, American Writing Ma 
chine Co.; Jos. Taxis, Selecto 
graph Co 





the ballots reported that Los Angeles any code presented by any other as- report of the committee on ribbons, 
had won a close contest for the honor, sociation or group that might seem which was accepted and its sugges 
being victorious over Washington, to be detrimental to the retail office tions adopted. The suggestions in 
D. C., by one vote machine industry was reintroduced’ cluded the continuation of purchase 

At this point, Mr. Erbach’s motion and a resolution covering this was pre- of ribbons by dealers from present 


that a committee be appointed to go pared and passed. suppliers whenever possible; a license 


to Washington to secure a hearing on William Hutter then presented the to use special copyrighted boxes car- 








+A irs 


— 
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rying the word M-BLEM and the as 
sociation insignia by members in good 
Standing; retail price seventy-five 
cents and $1.00; only members of the 
association can deal in these ribbons 

\ report of the resolutions commit 
tee 1s given elsewhere 

Officers and directors were elected 
for the ensuing year as follows: Presi 
dent, W | Clausing, International 
[Typewriter Exchange, Chicago; vic 
president, Ted. Schafer, United Type 
pany, New York, N. \ 
1. T. Shilling, Fort Pitt 


writer ( TT 
treasurer, | 
ypewriter Company, Pittsburgh, Pa 


The office of secretary was left to b« 


filled by appointment James P 
Ward, Jr., of the Shipman-Ward Man 
ufacturing Company, Chicago, has 


been appointed to that office, resigning 
as a director to take the appointment 

Directors: H. M. Halverson, Hal 
verson’s Typewriter Sales and Service, 
Inc., Kalamazoo, Mich.: R. T. Armand. 


Canada Cypewriter Exchange and 


Unique in the annals of banquets, 


the eighth annual dinner of the Na- 
tional Typewriter and Office Machin« 


Dealers’ Association was “speech- 
less” and toastmasterless.” The 
whole evening of August 14 was given 


ver to entertainment and frivolity 


The banquet was held in the Joseph 
Urban room of the Congress hotel 
The decorations and furnishings of 
the Joseph Urban room are similar 
in character to the architectural ds 


Supply Company, Montreal, Can.; 
Elmer Young, American Typewriter 
Exchange, Chicago; Mrs. Jessie lL. 
raylor, Globe Typewriter Exchange, 
New York, N. Y.; Walter (“Doc”) 
Hanson, Hanson Business Machines, 
Cleveland, O.; E. A. Glassman, City 
lypewriter Exchange, Rochester, 
N. Y.; A. H. Kellstedt, Peoria Type 
writer Company, Peoria, Ill; R. H 
Preston, Preston Typewriter Com 
pany, Knoxville, Tenn.; Deane S. Rey 
nolds, The Office Appliance Company, 
Boston, Mass.; H. J. Williams, The 
lowa Supply Company, Iowa City, Ia.; 
A. L. Young, The Fred Guy and 
Young Company, Oakland, California; 
C. D. Bills, Typewriter Sales and Serv- 
ice Company, Washington, D. C 
Charles Muenze, Muenze Typewriter 
Company, Passaic, N. J.; R. E. Huff- 
man, Huffman Typewriter Company, 
Aberdeen, S. D 

Following the election, Chairman 


Ward called the newly elected presi- 


The Annual Banquet 


sign of many of the buildings at “A 
Century of Progress,” providing an 
appropriate setting for a “modern” 
banquet 

At each table were paper hats, 
horns and noise makers Everyone 
entered into the spirit of the occasion 
and helped to make the evening an 
unqualified success 

During the serving of a delectable 


eight course dinner, an amateur pro 


duction called “The ‘Office Wife’ 


OFFICE APPLIANCES 


dent to the platform. President Claus- 
ing’s remarks were brief and to the 
point. He thanked the association for 
the honor conferred upon him and 
continued “Now that you _ have 
elected me your president, I hope to 
receive the good counsel of both de 
partments of the industry, always 
having in mind the little dealer who 
cannot take care of himself. There 
seems to be a general desire for a new 
deal in all industry, and I think it is 
now the proper time to invoke it in 
our own. We must adjust ourselves 
to conditions as they are today, and 
I shall do all I can to bring this about, 
asking that every member give me his 
wholehearted support. I want to say, 
too, that a call for aid from any littl 
dealer will get just as much attention 
as from the highest executive in the 
industry.” 

Following Mr. Clausing’s remarks, 


the convention adjourned sine dic 


Frolics’ was staged by twenty-five 
men and girls in the typewriter indus- 
try in Chicago Though all the per 
formers were amateurs, they exhibited 
all the smooth precision of profes 
sionals 

The “Frolics” was written and 
staged by Dave Wolff of the Wessel 
Company. W. M. Shipley of the Re- 
liable Typewriter & Adding Machine 
Corporation was stage manager. 


Musical accompaniment was under th« 
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TALENTED AMATEUR ACTORS AND 


Robert E. Miller. The 


was composed of Robert Toms 


direction of 
cast 
of the Underwood Elliott Fisher Com- 
pany as the “Boss”; Irma Siegert of 
Company as 
Dorothy 

[ypewriter Com 
Pest; Richard Mal- 
lory of Remington-Rand, Inc., as His 
Office Boy; Dave Wolff of the Wessel 
Company as His Official 
Anderson of L. C. 
Corona Typewriters, Inc., 
and H. R. Karcher of the 
ply Company as a Magician. 

Che girls who “Glorified the Ameri 
Mary 
Lalor, Joan Coughlin, Mary Lawler, 
Florence Farley, Mathilda Witt, Elsa 
Collicott and Bernice Miller of the 
Underwood Elliott Fisher Company; 
Miss Ruth Lutz of the Ames Supply 
Company; Misses Hanfler, 
Rose Silverman, Gertrude Sturm, Vio- 
let Bloom, Vera Nelson, Violette 
Lundgren and Beatrice Sturm of the 


Reliable & Adding Ma- 


the Royal Typewriter 
His Tantalizing 


Miller of the 
pany as His Office 


Cypist; 


Royal 


Porter; 
Smith & 
as a Guest, 
Ames Sup- 


Roger 


can Secretary” were Misses 


Emma 


Typewriter 


chine Corporation; Miss Erminie 
Proole of L. C. Smith & Corona Type- 
writers, Inc., and Miss Lillian Krack 
of the Shipman-Ward Manufacturing 
Company. 

Presented in the “Eddie 
floor show manner, the “Frolics” con- 


Cantor” 


sisted of a series of excellent musical 

with amusing 

performance of 
“Demonstration 


numbers interspersed 


dialogues, a magic, 
special Spa- 
Albert 

Elliott 


Mr. Tangora gave the 


and a 
Tangora of the Un- 
Fisher Company 


ghet” by 
derwood 
“Boss” a type- 
Italian 
cleverly to the 


writer demonstration, mixing 
and English vast 


amusement of the assembled _ ban- 
queters. 

As a finale, the entire company sang 
the official song of the N. A. T. D., to 
the tune of “Shine on Harvest Moon.” 
Printed copies of the words were in 
the hands of everyone so that when 
the song was repeated all joined in, 
singing the words: 
“Shine on N. A. T 

sky, 


D. moon up in the 


ACTRESSES OF CHICAGO TYPEWRITERDOM WHO PUT ON THE 
PRODUCTION “OFFICE WIFE FROLICS” 


No more bad months like 

Last January, February, June or July, 

The new code paves the road to great 
prosperity. 

Shine on N, A. T. D. moon, 

For you and for me.” 

Following the “Frolics,” a dance re- 
vue was presented by the Cora Louise 
Runzel Dancers—eleven girls and one 
boy, most of them children of Chicago 
typewriter men, The selections 
ranged from simple unison dances to 
intricate and unusual solo numbers. 
Those taking part Jean and 
Dolores Froehlich, Venida and Lolitia 
LaBres, Marion Stiebler, Dorothy 
Young, Irma Bobin, Margaret Far- 
ley, Bob Sanders, and Virginia, Mil 
dred and Florence Graham. 

Shortly after ten o’clock Vincent 
Lopez and his radio broadcasting or- 
chestra arrived and presented a regu- 
lar program of music and specialty 
numbers. The evening’s entertain- 
ment was concluded with dancing and 
the presentation of the Congress 
hotel’s regular floor show. 


were 


Convention Exhibits 


In the foyer just outside the Gold 
room and in two other rooms opening 
were exhibits of 


on the Gold room 
various types of office machines and 
supplies Some equipment made its 


début at the convention Interest in 
Dealers 


took full 


advantage of the opportunity provided 


the displays was widespread 
present at the convention 
for viewing the exhibits between gen- 
eral sessions. Following are brief de 
scriptions of the displays: 

Atlas Specialty Manufacturing Com- 
pany, Chicago, Ill. The new line of 
Atlas typewriter and machine covers 
was displayed showing the No. 220 


“DeLuxe” heavy-weight, embossed 


block grain in sateen finish, and the 


No 300 
finish. G. 


“Standard” alligator grain 
B. Gray, sales manager of 
charge, 


the company, who was in 


pointed out that imprinting on the 
covers was done by a screen process 
which guarantees that the imprinting 
will last as long as the cover. 
Specialties Division, Kelly-Spring- 
field Tire Company, New York, N. Y. 
\ new typewriter cushion constructed 
on the pneumatic principle and a new 
line of cushions 


sponge rubber seat 


were exhibited. M. C. Shaeffer was in 
charge 

The Heyer Corporation, Chicago, 
Ill. Featured in the Heyer exhibit 
was the post card size Flexo- 
This machine prints full three 


new 
graph. 


by five cards and permits the use of 
colored ink if desired. Other Heyer 
products displayed include the Royal 
Purple and Royal Blue stencils, cor- 
rection fluid, portable Clearoscope, the 
standard size Flexograph, the rotary 
Lettergraph, etc. Arthur J. Heyer 
was in charge. 

Varityper Division, Ralph C. Cox- 
head Corporation, New York, N. Y. 
W. J. Hausman, assisted by Miss Mae 
Lennon, demonstrated the Varityper 
idea, which is the production of type- 
written matter in type sizes and styles 
to fit the situation and purpose of the 
writing. 

Selectograph Company, Chicago, 
Ill. Under a sign carrying the slogan 





Is 


\ New Line by an Old Company,’ 


Selectograph addressing, duplicating 


and combination addressing and dup 


licating machines were displayed 
Featured was the combination ma 
chine which prints a message and ad 
dresses a card in one operation Che 
receivil hopper tor this machine ts 


unique in that printed and addressed 


ards are caught and held in a near! 
ertical position \ point emphasized 
by Joseph Taxis, sales manager of the 
( mpany was t it all models are 
nad t alu which is highly 
pol i bright nish that 
dos I t weal it 


The Rotospeed Company, Dayton, 
Ohio. The mplete line of Rot 


eed duplicators and supplies wa 
howt Featured was a completely 
iutomats i hing di plaved for the 


Full details on this new 


announced 1 the 


near tutur Kmphasis was given t 
he mpany No-wax stencils now 

ide heavier and tougher J A. Os 
vald, e president, and H. R. Miller, 
alk 1! iT ‘ were in charux 


Peerless Key Company, Incorpo 
rated, New York, N. Y. F. H. Cal 


n n, Cl igo manacer presided in 
the Peerless | th demonstrating th 
uses of the Peerless line of rubber 
typewriter keys, twirlers, feet, and a 
new line of rubber pads for office ma 
hines he Empress line of ribbons 
vas al displayed 


Royal Typewriter Company and 
Regal Typewriter Company, New 
York, N. Y. New Royal portables and 


Rega rebui ftoyal standard ma 

nes vere ext bited \ feature I 
tl displa va he new O | model 
portal made to retail at 


ble dep: ’ 

L C Smith & Corona Typewriters, 
Inc., Syracuse, N. Y. The new L ( 
Smith No. 8 with eleven inch carriag 


remanufactured L C Smith’s, Smith- 


i irtment, were in charge 


( 


Corona “Sterling portables and the 
Corona Four wer n display Che 
ype Bar and Pigeon brands of typ« 
writer supplies were also exhibited. 
Robert Bastow, sales manager of the 
Portable Divisior f L C Smith & 
Corona Typewritet was in charge 


Underwood Elliott Fisher Company 
and Wholesale Typewriter Company, 
New York, N. Y. The complete line 


f Underwood portable typewriters 

1 rebuilt Underwood standard ma 
chines were shown 1. E. Tongue, 
Underwood Elliott Fisher advertising 
manager, was in charge 


Victor Adding Machine Company, 
Chicago, Ill. Desk models of the new 
\ tar al ‘ sonal ¢ inuall nerat } 


’ 
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LEFT TO RIGHT: Mr. and 

Mrs. Fred Fenske, Fensk« 

Business Equipment Co., 

Bay City, Mich.; Mr. and 

Mrs. C. C. Macomber, Ma 

comber Office Equipment 
Co Saginaw, Mich 


LEFT TO RIGHT Mr 
and Mrs. M. C. Shaeffer, 
Kelly Springfield Tire Co 
Mr. and Mrs. H. M. Hal 
verson, Halverson Type 
writer Sales & Service, 
Kalamaroo, Mich 





LEFT TO RIGHT Mr 
and Mrs. E. E. Thorntor 
California Typewriter Ex 
change, Los Angeles Mr 
and Mrs. A. W. Barlow 
Royal Typewriter Co 


LEFT TO RIGHT: Mr 
and Mrs. Chas. Muenze, 
Passaic, N. J.; Mr. and 
Mrs. E. A. Glassman, City 
Typewriter Exchange 
Rochester, N 





LEFT TO RIGHT: Mr 
and Mrs. Theodore 
Schafer, United Type 
writer Co., New York; Mr 
and Mrs. W. W. Pennels, 
Royal Typewriter Co., 
South Bend, Ind 
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machines were on display. Both ma 
chines have right hand control and 
direct feature key operation, In 
cluded in the exhibit was a special 
electri model with elass sides to 
show the operation of the mechanism 
Chas. | Hassler, advertising and 
iles promotion manager, was in 
aTuec 


The American 


Perforator Company, 
Chicago, Ill. The American line of 


trict manager tor Wisconsin, northern 
Michigan and northern Illinois, was in 
charge. 

The Office Appliance Company, 
Boston, Mass. The new rotary 
“Dandy” envelope sealer was. ex- 
hibited and demonstrated by Deane 
Reynolds, president of the company. 

Remington Rand, Inc., Buffalo, 


N. Y., and American Writing Machine 
Company, New York, N. Y. In the 
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hibit was in charge of C. W. Hitch. 
Tubular Specialty Manufacturing 

Company, Detroit, Mich. 

for 


The regular 


line of “Tusco” stands office ma 
chines including the new self-leveling 
mre, kn FF 
Detroit 


Ritter, Chicago representa 


stand was exhibited. 
Stringer from the factory at 
and C. E 
tive, were in charge. 


W. AA. Johnston, Inc., Knoxville, 
Tenn. W. AA. 


Johnston displayed 
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cago 


C. A. Tongue, Mrs. A. A. Tongue, New 

Bailey, Ottumwa, lowa; Mrs 

Chicago; Mrs. J 

Mrs. J. J. Ferary, Syracuse; Mrs. J. P 

sisters of John A 

rell, National Typewriter Co., Hartford 

L. F. Stringer, Tubular Specialty Co., 
check cancelling, perforating, endors 
ing and signing machines was ex- 
hibited. H. B. Smith, sales manager, 


was in charge 

Woodstock Typewriter Company, 
Chicago, Ill. New Woodstock 
writers and machines of other makes 
Woodstock fac- 


Fish, dis- 


type- 


reconditioned in the 
tory were on display. W. J 


Top Row, left to right: Mrs 


Oscar Bergstrom, Boston, 
K. Names, Rochester; Joyce O'Neil, Greater National Capitol Committee, Washington 


LaHiff, cousins of Nancy Carroll; Mrs. W. T 


Ww. W. 
Miss Schafer, Mrs 
Massachusetts ; 


York ; Ted Schafer, 


Ward, Jr., Mrs. R. E. Ward, Chicago; 
Corney, Toronto; Mrs. H. 
Bottom Row, left to right Mrs. L. C 
Detroit; Josephine Solomon, Shipman-Ward Mfg 


Mrs. A. O 


Remington booth exhibited a 


full line of Remington portable type- 


were 


writers and the packaged supply lines 
of carbon paper, typewriter ribbons, 
etc., which are now being offered to 
The line of 
able and standard typewriters and the 


dealers. Monarch port- 


Monarch portable listing adding ma- 


chines were also on display. The ex- 


Pennels, South Bend; Mrs. M. C 
New York. 


E. Russell, Des Moines; 
Neuberger, New York; Mrs. J. P 
Co. ; Berenice Ostell, M 
Bloom, Miss Fern Bloom, Lincoln, Nebr 


Shaeffer, New York; Mrs 
Mrs. G. H 
Mrs. Jas. A. Crews, Indianapolis, Indiana ; Mrs. J. E. Hullett, 
Third Row, left to right: 
Virginia LaHiff, Veronica LaHiff, Marcella LaHiff, 


Second Row, left to right: 


Marian M. Far- 
Ward, Jr., Mrs 
B. Cook Co., Chi 


samples of his copyrighted design for 
an advertising label, the design being 
a reproduction of a typewriter key- 
Mr. explained his 

proposition which would 
permit other typewriter and office ma- 


board. Johnston 


licensing 


chine dealers to use the design in their 
own advertising literature and in other 
ways. 





CONVENTION 
NOTES 


Viewing the large and representative 


group of typewriter men assembled in 
the Gold room of the Congress hotel 
last month, the writer's recollection 
harked back to the first convention of 
the typewriter men, following a pre 
liminary organization meeting held the 
Kansas City 


previous January in 


where George 5S Walker of Denver 
Walker’s 


vigorous pe rsonality and the enthusi 


was made chairman Mr 


asm of the group gave the movement 
impetus, and by the time the first regu 
lar convention was held the associa 
tion had before it the plan of an en 
during organization The next meet 
ing was at Chicago in the summer ol 
6 where W. R. Shilling was made 
chief executive Che meeting of 1927 
was held in Pittsburgh, where Deane 
S. Reynolds was made president; at 
Cleveland in 1928, H. | 


was elected to the presidential office; 


Sanderson 


in 1929, Chicago was again the meet 
Ward was 
elected pre sident to be reelected in 


1930 at Detroit In 1931, New York 


ing place, where James P 


City was the meeting place and La 
mont Wood was made president Pee 
B. Froehlich was elected president in 
1932 at Toronto, to be succeeded the 
present year by Willham Clausing as 
president at the Chicago convention 
just held 


* . . 


Hanson, energetk 


Walter “Dox 
Cleveland dealer, managed to get a 
few hours sleep each night during the 
convention, but his waking hours were 
so heavily scheduled with convention 
sessions, committee meetings and in 
formal discussions, that he almost 
missed a visit to the “Fair.” At 5:15 
Cuesday afternoon, long after the ma 
jority of conventionites had started “to 
see the sights,” “Doc” entered the 
“Fair” grounds at the Twelfth street 
ate, strolled down to the Midway and 
took in Ripley’s Believe It or Not 
Odditorium For thirty minutes he 
“Believed—or Not” as he saw fit, and 
hen made his exit at the Thirty-First 


street gate so as to get back to the 


tel tor anoth« special committe 
meeting ‘Believe It or Not,” during 
the three days he spent in Chicago 
Dac levoted only tteen hours to 
sleeping and one hour and a half t 


‘A Century of Progress” exposition 
The rest of the time he was on the 
job in the interests of the convention 
and the office machine industry 

At the “Fair” Tuesday afternoon. 
Art De Wick, of Smith-Corona, mad 
good on his boast that he could geta 
souvenir cane for nothing. He walked 


‘ 


up to the barker wl guarantees 


LEFT TO RIGHT L. P 
Waltz, F. C. Waltz, Waltz 
Typewriter Co., Cuincin 
nati Leo Adler, Cleve 
land Calculating C« 
Cleveland 


LEFT TO RIGHT John 
Groback, American Type 
writer Exchange; Mrs 
Eimer Young, Elmer 
Young, American Type 
writer Exchange, Chicago 


LEFT TO RIGHT Cc. E 

Hassler, W. F. Scranton, 

A F Bakewell, Victor 
Adding Machine Co 


LEFT TO RIGHT 8. J 
Duffy, Woodstock Type 
writer Co Hank Schroe 
der, Remington-Rand, Inc 


LEFT TO RIGHT M. L 
Rudin, American Writing 
Machine Co., Cincinnati, 
and Loren E Spiece, 
Loren E. Spiece Type 
writer Co., Bucyrus, Ohio, 
(Two Buckeyes); E. D 
Twite, Typewriter & Ap- 
pliance Co. Ltd., Mon 
treal, and J. C. McCorkell, 
Chicago, old pals twenty- 
seven years ago in Chi 
cago office of Carter’s Ink 


Co 


LEFT TO RIGHT Ww. T 

Corney, Thomas & Cor 

ney, Toronto; Jas P 

Ward, Jr., Shipman Ward 

Mfg. Co.; F. W. Thomas, 

Thomas & Corney, Tor 
onto 


LEFT TO RIGHT H. R 
Ames, C. H. Ames, A. R 
Ames, Earl White, Ames 
Supply Co.; Jos Gifre, 
Barcelona, Spain 
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LEFT TO RIGHT: Lew 

Kretchmer, Otto Kretch- 

mer, Peerless Key Co 
Walter Kretchmer 


LEFT TO RIGHT M 
Wolowitz, United Type- 
writer & Adding Machine 
Co., Washington, D. C.; 
A. P. Brown, Queens 
Typewriter & Stationery 
Co., Long Island City; 
John A. LaHiff, Secretary, 
NTOMODA 


LEFT TO RIGHT: Geo 

Button, Underwood Elliott 

Fisher Co.; James P 

Ward, Shipman-Ward Mfg. 

Co.; Henry T. Similer, 

American Writing Machine 
Co. 


LEFT TO RIGHT: H.R 
Miller, and Jos. A. Os- 
wald, The Rotospeed Co. ; 
Cc. W. Hitch, Remington 
Rand, Inc., Chicago 


LEFT TO RIGHT: Harry 

Ferer, Omaha ; R. Bastow, 

L. C. Smith & Corona 
Typewriters Inc 


LEFT TO RIGHT: G. H 
Turner, A. C. Buehler, 
R. O. Buehler, Evan Han- 
sard, all Victor Adding 
Machine Co 


LEFT TO RIGHT: J. L 
McDonough, Royal Type- 
writer Co.; F. E. Marin, 
Typewriter Service & Ex- 
change Inc.; J. H. Me- 
Carthy, New York 
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guess an individual's weight within 
three pounds or give him a cane free. 
The barker guessed; Art smiled and 
sat down in the chair attached to the 
scale. The guess was seven pounds 
off. Art sported a cane. 

* * * 

Earl S. White of the Ames Supply 
Company was sent to the convention 
as an official delegate by the San 
Francisco Typewriter Dealers Asso- 
ciation. In order to be able to give a 
proper report to the “boys back 
home,” he found it necessary to ex- 
tend his visit to Chicago so that he 
could “do” the “Fair” properly and 
see the East-West all-star football 
game, 

> * * 

One of the Canadian delegates, E. D. 
Twite of Montreal, is a former resi- 
dent of Chicago. Twenty-seven years 
ago he was a salesman for The Car- 
ter’s Ink Company, and made his head- 
quarters at the Chicago office. Later 
he went to England for a time. Re- 
turning to Canada he established him- 
self in the typewriter business. 

+ . + 

Even before his successor was 
elected, “Art” Froelich was a “retir- 
ing” president. At his request Jim 
Ward, Sr., and “Ted” Schafer presided 
at convention sessions. Only once, 
when he delivered a splendid address 
to the convention, did he come com- 
pletely out of retirement. 

7 » * 

Through the combined efforts of 
Pruitt Company and Mr. Nelson of 
The Rotospeed Company, copies of 
the code as amended at the Monday 
afternoon meeting were distributed 
during the program which followed 
the dinner that same evening. 

‘£78 

E. E. Thornton of Los Angeles, who 
was nominated for the office of presi- 
dent, but declined to run, is a neighbor 
of Harry Morgan, president of the 
stationers’ association. He admitted 
that had he been elected there would 
have been too much authority among 
dealers in this industry concentrated 
in a single Los Angeles business block. 

* * * 

Five minutes after the selection of 
Los Angeles for next year’s conven- 
tion was announced, Jim Lafferty of 
Underwood Elliott Fisher Company 
had a plan worked out whereby the 
New York dealers could finance the 
trip. Jim works fast. 

” + + 

Nearly every state was represented 
among the large number of dealers 
who attended the convention. Every 
section of the country had for its 
spokesmen men of ability who are in- 
terested in working for the common 
good of the industry. 
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his competitive prob 


family joys and sor 


need for credit, his fears 
lems and very often his 
rows I am perhaps more 
person you know Still, there is a 
None of them ever call 

Arthur.’ 
us have an end 


than any 
bit of a puzzle to it. 
their offspring “‘Art’’ or 
However, let now that my 
to the pointing of the 
at me firm is a wholesale 
as well as a retail store It may not have 
been obvious to many of you, but now that 
I draw it to your attention, can you recollect 
either publicly or privately 
have ever used my office to sell or 
goods to you or anybody you know? 
obligation to me or 


term is at an end 


because my firm 


one instance 
where I 
advertise 
Have you ever felt under 
my firm to buy when you wrote me or dropped 
in to see me? 

You 
have 
office. 


contrary, that I 
from my 
company 
mark 
way my offic 
company") is that 
advertising per 
publicity 


admit, on the 
commercial gain 
which my 
(and 


must 
avoided any 
The only 
has been an 
you, I did not say “the only 
has been an 
I have 
sonnel and contacts, to 


way in 
asset to my office 
asset to my 
through 


give 


been able 


greater 


I don't about selling 
than you do, and you don't 
it, from the way you 


typewriters 


know any more type 


writers seem to 
know very much about 
act, but the same ideas will sell 
that will sell anything else in the world. 


I went into a moving picture house to give 


a speech a good many years ago and looked 
about for the advertising. for I am a student 


of advertising I saw on each side, “The 
Miracle Man is coming I thought it was 
me. Second, I thought it “must be a moving 


picture 


That reminds me of the Dutchman who had 


a dog. The dog bit a man and the man sued 
the Dutchman for damages But the Dutch- 
man believed in his dog and pleaded to the 
judge and jury for his dog He said, “Your 


Honor, my dog wouldn't bite that man, in the 
first place, and in the second place, he couldn't 
because he hasn't any teeth, and in the third 
place, he didn't bite him in the first place.’ 
So I was in the theater in the third place 
You thought that I was going to talk about 
myself, but I am not. I am going to talk 
about you. I will tell you why I don't talk 
about myself very much There is not very 
much to talk about I was introduced to a 
large audience by a young lady who said that 
I had a wonderful background I was born 
bred and bruised on a farm. I am not brag- 
ging, neither shall I apologize, for, remember 
that nearly all great men came from the farm 
—yjust as quick as they could get away from it. 
I learned some lessons back there. I first 
learned that the farmer has a hard row to hoe 


and it is not getting any easier. Just the 
same, I think it is like any other form of 
business He has the greatest look of hope 
ahead of him since the morning stars first 
shone together To begin with, he doesn't 
work as hard as he did when I was a boy 
When we got through working on the farm. 
we did up the work. But today a farmer 


won't go to work unless he can ride He goes 
forth to plow. and he has a spring seat and 
a sun shade. When I was a boy. we had to 
sweat it out. But today there is so much 
machinery that the muscles of the farmer are 
getting flabby. I met a farmer recently who 
was building a gymnasium for his farm hands 
for them to take exercise in after the day's 
work was over. 

Speaking of exercise, we had the 
that ever lived, and I can see myself 
chasing that white heifer around our clover 
field yet We finally hemmed her up and went 
after her We were not butchering her. we 
were milking her. Theodore Roosevelt never 
faced a more ferocious beast in his life. If I 
could realize the one desire of my life, I would 
like to see that old white cow stuffed and put 
in &@ museum with the rest of the wild ani- 
mals. Then I would wear a medal for heroism 
thanks to machinery, we are 
today. The like everybody 
else tries to get out of work. Just like the 
he tries to save his feet. Salesman 
You think you can 

don't. It is the 


meanest 
cows 


However 
dreamers farmer, 
Salesman 
a shoe leather job. 
your head. You 


ship is 
sell with 


times a godfather 


finger 


operations and the objectives of the 
which has resulted in more com 
prehensive aod more frequent 
announcements to the membership than, I be- 
lieve, would have been possible otherwise 

attention to the reading 
of the code. I invite your attention to my 
invitation, which I make here and now, to 
voice your opinions, your dissentions and your 
amendments. There is no steam roller at this 
convention, But, the code as presented to you 
here is the result of exhaustive research, It 
is all 


to the 
‘issocation 
contacts and 


l urge your close 


inclusive in so far as we can conceive 


the future It is possible of future amend- 
ment Therefore, make your deliberations as 
concise and as expeditious as possible. Have 


faith in those you have delegated to do the 
preliminary work for you. In this way. we 
ean have shorter sessions and we, your Ch 
cago hosts, will have more time to show you 


a good time. 
In conclusion, may I ask that, when you 
go to your homes and your places of busi- 


carry the spirit of this convention 
Don't just wait for next year. Un- 
order of things we shall depend 


ness, you 
with you. 
der the new 


The Man Who Can 


By 
William Rainey Bennett, 


Nationally Known Sales 


Counsellor 


who makes the most calls and does the 


man 
most walking, who makes the most sales 
You can't get away from that. You have a 


few smart salesmen once in a while, but they 
That is what the farmer 
is coming back to. He may come back through 
hand tabor. He is coming back to 
using horses and mules today. He 
and the tractors couldn't eat, 
and they money to run. Pretty soon we 
had an over-production. Now we are going 
back to the horses that will eat a fourth of 
the farmer's crop. 

A lot of things will have to be changed. 
We have got to meet the situation in what- 
ever line we are in, and that is why it is a 
good thing to be alive today, because things 
change so fast, the only way you can stand 
still is by running ahead as fast as you can. 
So many people don't know that. That is the 
first lesson that I learned. There was hard 
work to it. I don’t know whether or not 
there is any escape from hard work. We may 
change its form, but I see that the men who 
make good still know how to work. You can't 
spend all of your time in conventions nor in 
treating people. You have got to work. If 
there is any other way out which you have 
been hunting, and which I have been hunting, 
we have not found it. 

The second lesson was a lesson of the com- 
monplace. This applies to salesmen. What is 
the commonplace? There is no commonplace. 
What we call commonplace are things we 
couldn't look through. We couldn't see be- 
neath the surface. I used to think that some 
work great, and that other work was 
common I believed that any kind of work 
that ought to be done was fine, useful work, 
and it is the way you do it that counts. 
Every man must ultimately get sold on the 
work he is doing as the most important work 
in the world. I don't care what you do. The 
man who saves planks in a shop is doing as 
fine a work as the man saving notes in the 
bank. The farmer is doing as good work as 
the preacher. We have been talking about 
some work being common, and unclean, and 
other work being great. Lots of men fall down 
and fail at their jobs, because when they start 
out they said, “This work is beneath me. I 
am too big for this job. I need to do some- 
thing great."" You can do something great 
whatever your work is. It makes no differ- 
ence to me. The greatness is the man who 
is back of the work, and who puts his per- 
sonality into it, and says, “This is my work. 
I am going to make it the greatest work in 
the world.” 

The man must be sold on his job. He must 
be sold on his work. He must be sold on the 


blow up pretty soon 
foot and 
it. He is 
bought tractors 


cost 


was 


23 


on you for continuous, ever-increasing enthu 
siasm and action You have to become your 
brother's keeper in respect to those other deal 
ers in your localities who could not get here 
for the convention, Tell them what you feel 
because of the convention. Sell them on the 
necessity of their enthusiasm and cooperation, 
Dispel their fears. Build up their hopes. And 
above all, put your shoulder to the wheel 
nationally, with your constant suggestions, com 
plaints and criticisms. 

Ours will be a real industry from now on. 
It will be organized to function more closely 
and more profitably. It will operate under an 
authority that will have the good of the many 
as the principal aim, and the discouragement 
of the recalcitrant few as a real objective 

My thanks and appreciation have already 
been made known to the national officers and 
directors who have given me their help and 
cooperation during the past year. I repeat 
my gratitude and extend it to the membership 
of this great body, with the hope that, as time 
goes on, the work I have tried to accomplish 
for you during the past year will be fruitful 
of all the endeavors I have put into it. 


house for which he works. There is no other 
way out of it. You can't kid yourself. If 
you don't believe it, the lie will come out 
pretty soon, and you lose your order, but if 
you are sold on your house, everybody feels 
it. They know whether or not you believe in 
the stuff you are selling. They don't know 
how they know it, but they know when a man 
is sincere. If you don't want to go back again, 
you can fool them once or twice, but if you 
want to keep on with your business, you have 
got to be sold on it. 

There is nothing new in salesmanship when 
you come right down to it. There is no com- 
monplace. Some of the things which we have 
learned in this country that are most impor 
tant and worth while, we used to throw away. 
I know that the chemists have discovered that 
in the waste products there is so much value 
that they have learned to utilize it. They are 
making commonplace things sublime. Some of 
you have your wives in town, I notice. I no- 
ticed some tickets out there and no doubt they 
will do some trading, and they will buy some 
precious perfumes and go around and smell it 
and say, “I wonder where it came from?” 
Here are the various kinds. They wonder 
where the flowers came from that make the 
perfume. The fact of the matter is that the 
perfume wasn't made out of flowers, but out 
of coal tar. Those products are what we used 
to allow to flow into the creek to kill the fish. 
Now we sell it as perfume to catch the fish. 
There isn't anything in the world that can't 
be sublimated into something higher. That is 
the idea of the commonplace. 

Take sawdust. There is nothing beautiful in 
sawdust, but when they make it into silk 
stockings, is very beautiful. Every salesman 
must be taught by his manager to consider his 
job as a great job. If he doesn't feel it, he 
can't make the other fellow feel it, and that 
is part of the elements of salesmanship, and 
that is what I mean by the commonplace. I 
don't take this as some people do. They look 
back to 1929 and say, “The trouble with this 
country is that everybody has been trying to 
fly too high. The working girls have fur coats 
and silk stockings. and everybody had a radio,” 
and so on. That isn't what broke the country. 
The time will come, if we survive, when every 
working man can ride in a car, and every 
working girl can wear a fur coat and silk 
stockings. It is when they are all buying these 
things that we make money. If we say that 
we have been flying too high. we were in a 
sense, but we were flying too high because we 
were trying to get something for nothing. We 
were selling air and foam and worthless and 
watered stock. What broke the country was 
trying to sell worthless stuff and get something 
for nothing, and most of us got nothing for 
something. 

It wouldn't work, so the commonplace is 
simply the power to look through. At one time 
a girl went to Mr. Agassi, and said, “What 
ean I do that is interesting?" The answer was, 
“Tell all you know about the brick that you 
She studied brick, and be- 
learned how the finest 


are standing on.” 
came an expert, and 
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~ s ft I think that I to set their brains afire with the w k 
‘ t try t t e het hey are doing. and they have the energy 
ff the ea t t “ That is what some people are trying to cet 
If y t t t a8 fa set x ge witl t They are trying to get along 
\ y ired years without using this energy If you don't burn 
r . t “i it al t one way. you w bu it another Have 
telle the w t it whe she does a ge iny of you men ever seen a seared dog been 
ed S t I t ’ iught He can't be 1ught When he got 
ane . t } r wile goes t scared he turned t nother battery He 
“ aks nae a gx didn't know that he had that battery He 
ant ! Z f It . ff t Ss had been going ar d with that battery every 
elie t \ Yet \ \ day s 6 he was t pup It was fear that 
" ikes nected him ur It ay be nother element 
j ‘ ' t Why ext time There is the wh secret Noth 
at 8 S 4s ng can stop you but yourself You get your 
. revers I essons in salesmanship when you are young 
. S . \ ave been watch I went t un old country schoolhouse The 
7 . , sw & teacher ime ip to me one day (I hadn't 
gay ea been through fractions yet. and I thought that 
a I never would get through), and said I want 
“yy : . ; ‘ y get a ertificat t h school 
° , “ I said I ar t t 
He sa You " 
ye : : . That one statement raked up the inused 
a P . gray el} n my bra with an enthusiasm 
- - ol : ; : . that hasn't burne: own to this day and it 
ge ewe . ; - = will neve burn dow nt they put me un- 
‘ the mn 
ytl Z . t y ‘ t t m 
V at ! Nothing can stop y but yourself Poverty 
writ t ! t. evoluti« n't t y. Germany 
. a . sted , vs the Administration. o ything else ain't stop 
. st tw y For eight ng years I heard men and 
: . may ner s women Say We will neve have any more 
good t es We hav hanged administra 
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tions five times Everything is going wrong 
Listen to me Administrations may come and 
go, but Sears Roebuck goes on forever and 
every other ge institution goes mght on 
regardless of ities or anything else You 
can adapt yourself to the new situation, and 
still go or Survival of certain institutions Is 


amazing in rid today So ultimately 


nothing can stop you but yourself 
give you a little picture 


That is an old figure of 


I just want to 


Life is like an ocean 


speech. Every soul is a ship I used that 
word soul in a loose sense and just as a ship 
starts out through the night, it must have 


certain equipment Have you ever thought 
what that equipment must be 

As long as there are ships, three things are 
essential They will be in ships that sail 
across oceans One I should call a search 


another I should call an engine, and 





light. and 
the third 


those three 


must be a captain There must be 


things So, with the human soul 
the searchlight is imaginatior the engine is 
determination and the 


Talking to a bunch of 


captain is conscience 


business men on con 


science is dangerous, and yet it isn't danger 
ous The fact that you men are here today 
and are still in business, proves beyond any 
shadow of a doubt that you have had a cer 
tain element of honesty and consistency and 
conscience in your business otherwise you 
would have been out long time ago So I 


want to mention just a little about conscienc 
Roger before the Association of 
Commerce had a panic and he said 
‘Business is made up of character 
and conduct, He also said 
of you can't get credit Why 

Examine the fourth letter C 
may seem, everybody isn't Mr 


Babson was 
before we 
conscience 


Some 





and 1 


Strange as it 
Morgan That 
I did pay my 
money I 


didn't make me mad, because 
income tax Mr 


three 


Morgan has more 


have only changes, like the tramp, put 


on, take off, and go without Just the same 
Mr. Morgan has been, and is still 


noble character 


many re 
especially 


before 


spects a great and 


the elder Morgan They had hit up 


the Senate Committee They found a note in 
his pocket He had loaned an immense sum 
of money to a man who offered that note aS 
collateral They sked Is this y note 
Do you eall this good latera 


I do 
What 
Morgat 
borrower 


is ood collatera Mr Morgan 


imped up and satd The character 
of the 

That is 
a better name 
pull that comes to a 


There are pulls 





what I eall conscience for lack of 
What do I mear It is the 
character 


there ar temptations to do 


this thing and that, and it is pulling and pull 
ing and pulling, but when there is a pull in 





one direction there is also a pull in the other 





When you have done a mean hing that is 
low, that is that is beneath you, that 
is slimy, you tt happy You have no 
buoyancy t shrivels you up You can't look 
humanity in the face You made some money 


but you lost something, and you are not happy 
about it All right, go or On the other 
hand, when you have done i fine thing, the 
thing 


stand up with a 


something 
in your 
ou look the 


grand big you have done 





square, you 





heel, and you have bouyancy 


world in the face That is the difference be 
tween the two emotions that pull back and 
forth in your life 


Tell that 


two emotions 


to your agents Never let the 
burn to ashes Wh 


become a cr 





n you fo 





low one side you l 
world and 


We can be hard boiled in this 
get away with it When you get hard boiled 
you are ready for the criminal class We 
don't believe in that We want to keep our 


emotions fine in business The only kind of 


business that is going to make good from now 
on is that which has fine, high. clean, sensi 
tive ist emotions Don't try to get away 
from that 


What 
your eyes 


further Imagination 
The power to shut 


This is not a 


Imagination is a 


To go a littl 
is imaginatior 
ind see yourself definition 
It is 
shut your 


a» pictur power to 
eyes and see yourself as you are 
that you would succeed, but I 
start Lindbergh saw 


himself in Paris before he turned a wheel 


Every time I try to fly across the ocean I 
walk a 
Avenue 


imagine or 


could not 
Michigan 


because | 


see myself in the sea I 


plank placed high above 


because it is high, and 
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picture myself falling on my neck. 


I always 


Dont blame the other fellow 


Blame yourself 


a flying goal 
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It is reaching out for something 


follow my imagination. I follow imagina If he doesn't respond, come back and say greater all the time. Never satisfied, always 
tion in everything I do, so the only way I What is wrong with me?" That is self- aspiring, never quite getting up to where you 
can learn to walk that plank is straighten analysis, and you will find out, perhaps, that want to but when you get to where you 
up my searchlight, and see myself as I am it was a fear thought, or something else. want to Il am afraid we will be through 
Can you get that point in business? When Anyway, the point is right here: You have with you. 1 think we will go to the cemetery 
you get your agents to that point in business got to act like success. You have got to to find you, so 1 don’t want you to keep alive. 
That is one of the greatest secrets in sales walk, dress, and talk like it, and pretty soon I want you to keep alive if it can be done 
manship The salesman goes out and sees everybody will say, “Watch him go.” You No great man ever succeeded Lincoln never 
himself as a success, and he does not see him know that that is true If you pay the price, succeeded, He was shot down before he fin 
self fail. You can so train yourself that you you will get results. The best things cost the ished his work, Frances Willard never suc- 
ean't see yourself fail You can work that most, and the dice are loaded There is no ceeded. Christopher Columbus never succeeded. 
right through in your business. question about that. You can’t beat the game He started to sail around the world, and 
Don't say that there is no cure imagina Do you remember two years ago the man America was in his way, but when he died, 
tion. But you have to do more than dream to whom the whole world seemed to bow he was hunting a shorter route to India. 
You have to pay for that dream. You have down’? Then about a year ago he put a bul I have a picture which I want to leave with 
got to put something back of it You have let hole through his brain—that great match you men this afternoon. It is of Luther Bur- 


to put an engine back of your 


and that is will power Did you 


@ bulldog lock his jaw around 
tion? Every man today 


turer, every salesman 


of a bulldog in h's bedroom so that when he ing is 
the jaws of 
that bulldog until his own will look like that 
will get up. on a 
I am like a bulldog He has success written 


is about to let go he will look at 
If you don't get up, you never 


all over his countenance Have 


ticed how decently you act in the 
kicked 


a bulldog? Nobody ever 
but once It is once too often. 


never hangs his tail at half-mast. 
ean to his tail. 


mangey 


over him, “Please kick me 


that kind of a dog 


You get what you invite in this world, pri 
are likely 


marily. If you invite success, you 
to get it If you invite happiness, 
get it If you invite friends, you 
to get them Never let down on 


searchlight, 
ever watch to leave this word with 
have to build our business on a solid founda- a story 
righteousness, on 
thing that is worth while, and then your build 


here, every 
should have 


presence of 
bulldog est era of good will 
The bulldog 

He doesn't 
whimp or whine, and nobody will ever tie a tin 
What kind of a dog do they 
tie a tin can to? One of those hunchback 
written all 
Many 
beings walk down the street, and they act like 


hounds, and the sign is 


proposl- 
manufac- tion of 
a picture 


ustice and 


going to 
floods and 


rock will 
thing we cannot get 


men no- think that you want 


sang together 
beat it 
You can beat the 


will beat you later. 


against 
human 


so situated that it 
death, but you can 


seen sO many 


you will go to seed that I 
are likely success. That is progress; 
that idea of going on That is 


king He built on a sand foundation. 


stand 
winds come, 
your house, and it will fall, but a house built 
forever. 
away from, and I do not 
to get away from it. 

I think that we are going to have the great- if 
and righteousness and 
success in this world since the morning stars 
the game, you 


stand 


Play 


game for a while, but it 
Play square, and play it 
hard, and all the gates of Hell cannot prevail 
you. You are 
much as you want to. 
cannot be satisfied 
make something greater 
talk success, 
talk success, 


than success. I don't 
people 
have a better word than 


I want bank. 


you men today. We 


some- 
today 
otherwise, when the 
it will beat against 


That is the at your 
learns. 


cant 


Burbank, 


day, but 
not going to win as 


The human mind is 
until 


I have 
and then 


the everlasting joy 


life. Life is following in with 


few years 
years old, and the newspaper men came to get 


enough to 
Look at what you have accomplished. You 
have made a white throne, and the world sits 
feet, and 
Why don't you quit?” 
Burbank stood up and said, “Quit? 
to quit, 
have a thousand unfinished experiments in my 
laboratory yet.”’ 

Take that home with you. 
tall, straight, 
white, washed white in the streams of yester- 
with a 
ments, dreams of yesterday, but with a thou- 


1 were 


sand experiments yet to do. 
life and business. 
bank didn’t finish them. 


body did, and no more. 
edge of the grave, and a few years ago dropped 


ago he was seventy-six 


the American press. They said 


“Mr. Burbank, you are seventy-six years old 
Don't you 
quit? 


think that you are old 
Haven't you done enough? 


looks at your face and 


Man, 


I would go to pieces. I 


Look again at 
seventy-six, his hair 
thousand unfinished experi 


How many un 


finished experiments have you got? That is 
That is progress. I don't 
eare whether you finish them or not, Bur- 


He did what every- 
He worked up to the 


his boots on. 


CONVENTION REGISTRATION 


Leo W. Adler, Cleveland Calculat 
ing Co., Cleveland, Ohio 
Chas. T. Allen, S. W. Allen Co., 


Orange, N 

A. R. Ames, Ames Supply Co., Chi 
cago, Il 

C. H. Ames, Ames Supply Co., New 
York, N. Y 

H. R. Ames, Ames Supply Co., Chi- 
cago, lll 

C. Elmer Anderson, Anderson Type- 
writer Co., Pasadena, Calif 

Add Atkins, Ragland Office Equip 
Co., Texarkana, Texas 


R. T. Armand, Canada Tw. Exch 
& Supply, Montreal, Que., Can- 
ada 

Vv. V. Ayer, L. C. Smith & Corona, 


Syracuse, N 

Mr. and Mrs. G. H. Bailey, Bailey 
Typewriter Exch., Ottumwa, Ia. 

R. Bastow, L. C. Smith & Corona, 
Syracuse, N. Y 

Mr. and Mrs. Arthur Beck, 
Ind 

Mr. and Mrs. 0. E 
England Adding Mch. Co., 
ton, Mass 

Mr. and Mrs. Wesley W. Beutler, 
Type. Service & Exchange, Inc., 
Chicago, Ill 

C. L. Bentz, Woodstock Typewriter 
Agcy Evansville, Ind 

Mr. and Mrs. A. O. Bloom, General 
Typewriter Exchange, Lincoln, 
Nebr 

Ralph Bonelli, Standard Typewriter 
Co., Pittsburgh, Pa 

M. A. Borresen, Office Equipment 
Merchandiser, Chicago, Il 


Goshen, 


Bergstrom, New 
Bos- 


A. P. Brown, Queens Tw. & Staty 
Corp., Long Island City, N. Y¥ 
L. G. Buckholz, L. C. Smith & 


Corona, Chicago, Ill 
A. 3S. Bundy, Bundy 
Co., Philadelphia, Pa 
Mr. and Mrs. D. F. Burns, The 
Mansfield Tw. & Office Sup. Co., 
Mansfield, Ohio 
Tolman Burns, Mansfield Type- 
writer Co., Mansfield, Ohio 
Mr. and Mrs. Geo. Button, Whole- 
sale Typewriter Co., New York, 
he. ee 


Typewriter 


Peter J. Carroll, Globe Type. Exch., 
New York, N. Y 

E. H. Calhoon, Peerless Key Co., 
Chicago, Ill 


Wm. Clausing, Int. T. W. Ex., Chi 
cago, Ill 

G. S. Cambias, Cambias Tw 
New Orleans, La 

Miss Marge Clarke, Typewriter In- 
spection Co., Inc., Lima, Ohio 

L. J. Conger, Aurora, Ill 

Thomas J. Conn, Hanna Typewriter 
Exchange, Cleveland, Ohio 

George Convery, Alcon Typewriter 
i New York, N q 

Elmer D. Cook, Typewriter Inspec- 
tion Co., Inc., Lima, Chio 

F. 8S. Cooper, Codo Mfg 
Chicago, Ill 

W. T. Corney, Thomas & Corney, 
Ltd., Toronto, Ont., Canada 

W. M. Coxe, Enid Typewriter Ex- 
change, Enid, Okla. 

Mr. and Mrs. James A 
Indiana Typewriter Co., 
apolis, Ind 

John J. Daskey, Business Machines, 
Wausau, Wisc. 

C. J. Dean, Dean Typewriter Sales 
Co., Detroit, Mich 

L. K. Deobler, Office Equipment Ex- 
change, Chicago, Ill 

R. M. Dering, Gary 
Co., Gary, Ind 

John H. DeWein, Business Equip 
Co., Peoria, Ill 

J. R. Downey, Type 
St. Paul, Minn 

0. G. Dunlap, Dunlap Typewriter 
Co., Quincy, Ill 

A. J. Dewick, L. C. Smith & Coro- 
na, Davenport, Iowa 

Geo. A. Eari, Office Specialty Co., 
Wichita, Kans 

C. F. Ebershoff, Lafayette, Ind 

Mr. and Mrs. Edw. J. Eggleston, 
General Office Machines Corp., 
Pittsburgh, Pa 

Mr. and Mrs. Samuel Elias, Har- 
lem Typewriter Shop, New York, 
N. Y 

Mr. and Mrs. B. A 
national 
York, N 

Alice B. Engel, Typewriter Clear- 
ing Assn., Minneapolis, Minn 

James C. Erbach, General Adding 
Machine Corp., Newark, N. J 


Exch., 


Corp., 


Crewes, 
Indian- 


Office Equip 


Sales Assn., 


Engel, Inter 
Typewriter Co., New 
Y 


Miss Marion M. Farrell, National 
Typewriter Co., Inc., Hartford, 
Conn 

F. E. Feigle, Woodstock Typewriter 


Co., Chicago, Ill 


Mr. and Mrs. Fred Fenske, Fenske 
Business Equip. Co., Bay City, 
Mich. 

Mr. and Mrs. H. Ferer, All Makes 
Typewriter Co., Omaha, Nebr. 
Mr. and Mrs. Joseph J. Ferary, The 
Typewriter Store, Inc., Syracuse, 

~ oe 


Cc. S. Fernyak, Mansfield Type- 
writer Co., Mansfield, Ohio 

W. J. Fish, Woodstock Tw. Co., 
Chicago, Ml. 

Max Friedland, St. Paul Typewriter 
Exchange, St. Paul, Minn 


Arthur Froehlich, Sr., Reliable 
Type. Co., Chicago, Ill. 

Arthur Froehlich, Jr., Reliable 
Type. Co., Chicago, Il. 


Ray Frost, Frost Office Appl. Co., 
Worcester, Mass 

Mr. and Mrs. N. Ganz, City Type- 
writer Exchange, Rochester, N 
Y 


John A. Gilbert, Office Appliances, 
Chicago, Il. 

Isidor Gindin, Exchange Typewriter 
Shop, New York, N. Y. 

José Gifre, Barcelona, Spain. 

Mr. and Mrs. 8S. Glassman, City 
Typewriter Exchange, Rochester, 
a 


Louis Green, All Makes Type. & 
Add. Mch. Co., Youngstown, O 

Mr. and Mrs. Robert W. Green, 
Stamford, Conn. 

John G. Groback, Young Office 
Equip. Co., Chicago, Ill 

Joe F. Hall, Hall Typewriter Co., 
Ponea City, Okla. 

H. M. Halverson, Halversons Tw 
Sales & Serv., Inc., Kalamazoo, 
Mich. 

Geo. E 
mond Type. Co., 
Calif 

Walter ‘‘Doc’’ Hanson, Hanson 
Business Machines, Cleveland, 0. 

Marcus Harwitz, Regal Typewriter 
Co., New York, N. Y¥ 

Chas. E. Hassler, Victor 
Mch. Co., Chicago, Ill 

Joseph F. Heaton, Pawtucket Type- 
writer Exch., Pawtucket, R. I 

Samuel E. Henry, Henry Typewriter 
Co., New York, N. Y¥ 

Oscar Otto Himmel, Standard Type- 
writer Co., Pittsburgh, Pa. 


Hammond, Geo. N. Ham- 
Sacramento, 


Adding 


C. W. Hitch, Remington Rand, Inc., 
Chicago, Hl 


Mr. and Mrs. T. K. Holm, Chatta 


nooga Typewriter Co., Chatta 
nooga, Tenn 
Fred W. Hock, American Type- 


writer Co., Pittsburgh, Pa. 

Richard F. Hoyt, Dick Hoyt ‘The 
Typewriter Man,’’ Hammond, Ind 

Eleanor Hudson, Reliable Tw. Co., 
Chicago, Ill. 

R. E. Huffman, Huffman Type. Co., 
Aberdeen, 8. Dak. 

Wm. Hutter, Checkwriter Co., New 
York, N. Y. 
Mr. and Mrs. E. D. Hyde, E. C 
Hyde & Son, Fairmont, Minn. 
Mr. and Mrs. M. Jacobs, Cleveland 

Heights, Ohio 

W. AA. Johnston, Knoxville, Tenn. 

E. H. Jones, L. C. Smith & Corona 
Tws., Milwaukee, Wis. 

Mr. and Mrs. F. A. Jones, Jones 
Tw. Business Furniture Co., Mad- 
ison, Wis. 

Clyde Jungbluth, Underwood Elliott 
Fisher, New York. 

H. W. Kampf, Kampf & Amsler, 
New York 

A. H. Kellstedt, Peoria Typewriter 
Co., Peoria, Il. 

Mr. and Mrs. O. Kretchmer, Peer- 
less Key Co., New York. 

J. T. Lafferty, Underwood Type 
writer Co., New York 

W. 8S. Lennartson, Office Appii- 
ances, Chicago, Il. 

J. Arthur Lyons, Reliable Tw. & 
Adding Mch. Corp., Chicago, Il. 

C. C. Macomber, Macomber Office 
Equip. Co., Saginaw, Mich 

J. A. Manning, American Tw. Co., 
Pittsburgh, Pa. 

F. E. Marin, Type. Service & Ex- 
change, Chicago, Ill. 

Mr. and Mrs. Frank D. Martens, 
Type. Service & Exchange, Chi- 
cago, Ml. 

W. A. Metzger, Royal Typewriter 
Co., Inc., New York, N. Y. 

Jos. Mills, Wholesale Typewriter 
Co., New York, N. Y 

J. C. Mitchell, Mitchell Typewriter 
Co., Pontiac, Mich. 

W. J. Montgomery, 
writer Co., New York, N. 


Royal Type- 


, 


(Turn to page 114, please) 
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HAT was 
difficult 
question is not easy to an 
swer. To pick out the one 
transaction that taxed my 
most demands 
But—lI do re 


my most 


sale 1 


resources 
reflection 
face to tace with 

desperate predicament. | 
would call it my most anx 
it taught me 
type 


me 


| 


tous sale, and 
the 
writers 

Selling typew 
chines is a matter of pet 
ol 
fellow 


kev to selling 


riting ma 
suasion—a business 


the other 


to see things as the sales 


petting 


man sees them, but never 
theless it is somewhat dif 
ferent from other types of 
selling and it is important 
that the would 
succeed the 
essentials thoroughly. The 
own 


man who 


must master! 


salesman makes his 
destiny Che art 
taught up to a 
point, but after that 
is on his own 

he thing tor the type 
writer to know 
through and through 1s 
why he is selling typewrit 
ers. If he sells them with 
no other thought than to 


make a living, then he can 


can be 
certain 


aman 


salesman 


be a first-class sales 
man. He must approach 
his job in a different spirit 


But would 


not 


perhaps | 


better tell the Story and let the moral develop it 
self from the actual incidents 

ver since I have*been employed in the typewriter 
and that has been quite some years—it 


business 


has been my fortune to have to 
that were comparatively new in the markets in which 
This obliged me to meet and some 


| was selling 


times overcome the prestige of the old established 
hus in the race for business, I was han 


concerns 
dicapped at the start 
\t any rate, it f 


thing it would do. So—as 


selling, I became a competent demonstrator. 
rience gave me ease and imparted a quality of con 
viction of which I was unconscious, although I did 
realize that my individual demonstrations were mak 
In the larger aspects of selling, however, 


ing sales 
| realized 
where it 


helped me 


lay 
most was my 
tions which arose 
lL lost: but I wa 


ness 
Such success as I have 
taken me the usual way 


branch manager, 


The 


Perhaps this was good for me 
rced me to 
application and value, and to be able to show every 
a sort of an initial step in 


a certain insufficiency 
But I got along pretty well. 
‘nthusiasm for the work 
It was stimulating to try my wit against the situa 
Sometimes I won and sometimes 


¢ 


Son mv toes 


then branch manager, and so on 


MY MONT 
DIFFICULT SALE 


Being Also My Most Anxious Sale Be- 


call the sale that —— cause My Prestige as a Salesman and 


a New Job Depended Upon It 


By James M. Hackney, Vice-President 
and General Sales Manager, Wood- 
stock Typewriter Company 





MR 


HACKNEY 


This Is the Nineteenth Article on the 

Subject, “‘My Most Difficult Sale’’— 

Out of the Difficulties the Writer 
Learned an Important Lesson 


stirred up the G. S. M. 
introduce machines 


know mv machine, its 


Expe 
this quota. 
termination with which 


without knowing forty machines. 


What 


because I liked the busi 


one hundred dollars in cash ’ 
myself did not sell fifty machines during the month 
of June, and promised to double the forfeit if we did 
not sell sixty machines in July. 

It was practically giving me notice that my boss 
would lose two hundred dollars and I would lose 
some standing in my superior’s estimation of my 
organizing and selling ability unless I accomplished 


ten or go down defeated. 
managed to get some machines in on trial, which 
is an important part of the business of selling type- 
writing machines, especially those the qualities of 
which are comparatively little known. 
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My first typewriter job 
selling a machine 
which is today one of the 


Was 


leaders, but was not so 
well known where I was 
employed to sell. As a 


salesman working out of a 
branch office, | enjoyed a 
certain success, and after 
a time the sales manager 
appointed me sub-branch 
manager in a city of mod- 
erate size, and a little later 
branch manager in charge 
of a staff of men in a larg- 
er city. It was in getting 
my branch management 
appointment that I en- 
countered the that 
caused me more poignant 
anxiety than any other 
and upon which my fu- 
ture to a great extent de- 
pended. 

The branch 
flourishing city of consid 
erable size. On the ap 
pointed day I met the gen 
eral manager who 
was accompanied by the 
general auditor, together 
with the man | was to re 
place, in the company’s 
office. In conversation 
concerning the city, its va 
rious industries, general 
susiness and population, 
the general sales manager 
estimated its sales poten- 
tiality for us at fifty ma 
chines a month as a start 
er. My predecessor and 


sale 


was in a 


sales 


his organization, who had been selling an average of 
eighteen machines a month for the branch, was ap 
parently amused at this statement, and his laughter 


Ensued an animated dis- 


cussion, in the heat of which the general sales man- 
ager offerd to forfeit to the outgoing branch manager 


if my assistants and 


But on the 29th of June notwithstanding the de- 


worked to sell new ma 


chines and train some new salesmen, I had sold only 
I had two days to sell the other 


During the month I had 


Among the 


different trial machines placed there were four in- 


enjoyed personally has 


from salesman to sub 


was a hard nut to crack. 


stalled in the offices of one of the largest patent med- 
icine concerns in the country. 


The office manager 
He stubbornly contended 


SEPTEMBER, 1933 


that what he wanted was standardization in the kind 
of typewriters they had been using; that, anyhow, 
if my machines were as good as I| claimed them to 
be, the world would be making a beaten pathway 
to my door; that he would have known of it, and 
would have followed along with the crowd. | 
pointed out that standardization doesn’t necessarily 
mean standardization in tools; what he wanted was 
standardization in results. I stepped to the window 
and showed him that office buildings in this country 
are not even standardized and that indeed no two 
buildings are alike. I finally got the office manager’s 
grudging consent to accept the machines on trial. 
He wanted me to leave one machine, but I insisted 
on leaving four, because, as he had permitted me a 
demonstration, I believed that I could carry along 
with me an audience of four operators more success- 
fully than I could one. There is a little bit of psy- 
chology here, but we need not stop to discuss it. 
Furthermore, I persuaded the prospect to see that 
one operator might be prejudiced and that once hav- 
ing expressed a negative opinion would stick to it 
in spite of everything, whereas I would be more 
likely to get a fair judgment from a group of four 
operators than from one. I would be willing to let 
the majority rule. This proposition was accepted 
and I left the machines to be tried out. I was anx- 
ious to have a good trial, but on the 29th of June I 
called again on the office manager who said: “My 
boy, I have got bad news for you. We have decided 
not to disturb our present equipment, so you may 
get your machines any time you wish.” 

After persuasion, the office manager agreed to dis- 
cuss the matter further some other day. 

I asked, “How about tomorrow ?” 

“Well,” he answered hesitatingly, “you may come 
over tomorrow afternoon if you wish.” 

“Very well,” I answered, “at what time?” 

“Oh, make it three o’clock.” 

You would better believe I was on hand on the 
second. The results of that day would seal my fate, 
with respect to quota for that June, my first month 
on my first big job. When I entered, Mr. Blank at 
once began assuring me that he still held to the idea 
of uniformity and standardization and that he did 
not expect to be moved from that position. Care- 
fully I went over the whole program again, but | 
could still see I was getting nowhere. The office 
manager was obsessed by his idea and no argument 
directed against it would move him. Time was pass- 
ing and it was going on five o’clock. I only needed 
to sell six machines because I had already, since 
placing the demonstration machines with the patent 
medicine concern, closed four additional sales from 
demonstrations with other prospects. 

Finally I had an inspiration. Where it came from 
I shall never know. But I decided upon an entirely 
new line of approach, late as it was. I said: “Mr. 
Blank, you employ ten stenographers in the depart- 
ment where my machines are on trial. These ste- 
nographers cost you at least $10,000 a year. They 
use ten machines costing in round figures $100 each. 
Precedent establishes that the average term of max- 
imum efficiency for typewriting machines is three 
years.” 

“Yes,” he replied. 

“Now, in three vears you will have paid in salaries 
to the ten operators of these old machines the rather 
handsome sum of $30,000 and you will, therefore, 
see that new machines that do better work than old 


ones could only cost the small sum of what would 
hardly equal two per cent of the operators’ payroll 
in cash difference. In the three years of their use, 
these machines have depreciated. With the best of 
care they are not as good as new. Now, you know, 
there is no comparison at all between the best work 
and work that is not quite so good. 

“I know that you follow the practice of demanding 
the best just as every other man at the head of a 
big company like your own insists upon it. Now, 
Mr. Blank, a new machine will give you the finest, 
smoothest, most economical performance, other 
things being equal. Two per cent of thirty thousand 
dollars is six hundred. I will take your old machines 
and replace every one of the ten with new machines 
if you will give me your check for the sum I have 
named. The office manager thought a moment, then 
said: ‘I will take the ten machines, for after all, 
the new equipment will cost a sum which is negli- 
gible when compared with the salary investment.’ ” 

I got the order signed and made my office before 
6:00 P. M. 

Later, in thinking over the incident, it was borne 
in upon me that today the selling of typewriters is 
the building up of the value of the product, with 
emphasis on its comparatively negligible cost when 
considered alongside of the salaries of operators in 
whose hands the best equipment pays good divi- 
dends. The money value of the typewriters in any 
establishment is but a tiny figure in proportion to 
the general expense in a modern office. If we can 
place the proposition rightly before a buyer, we can 
show him almost inevitably that he is not out of 
pocket, but in fact has an advantage in keeping his 
writing machines up-to-date by reasonably frequent 
renewal, for the performance of a machine, even a 
little worn, does in some measure affect the stand- 
ing of the entire establishment, just as poor printing 
and cheap stationery betray a wrongly directed com- 
pany. 

It may interest the reader to know that through 
my own efforts and those of my salesmen, who were 
also newcomers, we sold fifty-two machines in June, 
and in July we sold more than the quota required, 
or about three hundred and seventy-two per cent 
of the number the office had originally been selling. 
Needless to say my boss was pleased. I was able 
to continue making a satisfactory record, and some- 
time later was promoted to increased responsibilities, 
where I remained until I took a branch office sales 
position with the Woodstock Typewriter Company. 

I think the moral is sufficiently clear, viz.—that in 
selling typewriting machines, one must build up in 
the minds of the prospects the value of the good new 
product and the comparatively negligible cost. 
Where the salesman can’t prove that there is an 
actual advantage to the prospect, he should not at- 
tempt to make the sale. 

— —<+>__— 


Kellnai Systems Take Larger Quarters 

The Kellnai Systems conducted by E. E. Kellner has 
just moved to 236 East Long street, Columbus, Ohio, 
across the street from their previous location, where they 
have been since 1923. The merchandise stock of the or- 
ganization will be enlarged, and Mr. Kellner will be happy 
to receive new catalogues and price lists from manufac- 
turers of office equipment and machines. 

The business, started ten years ago, has undergone a 
consistent growth. Today it has a sales room, shop and 
warehouse room of 3800 square feet. 
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written primarily for the benefit 


\ f / his ticle, 


hon and carbon industry is so broad in 


SCO] advantage to some othe 
industries. Mr. Malcolm has here made a high inter- 
the National Industrial Recovery Act. He 


scope sf f f suggestive 


pretation 


first analyzes tl nditions which brought about the 
passage of the Act. Next he states its objects, and pre- 
sents a wide outline of the application of the act to in 
dustry im general, and finally goes into a statement 

neernu he application of the act to the carbon and 
ribbon indust) n particular, giving a broad analysis 


f the principles which must be applied to bring forth 


successful operation under the terms of the act. He 
recites clear e things which Jus industry must do 
to achieve the maximum of benefit from the adminis 
tration of the new law. 


The Picture 
Hk great necessity before the American people 
and in particular all industrial activities when 
Mr. Roosevelt came to the presidential chair was the 
revitalizing of confidence in our banking system, the 
rebuilding of former price levels, the reestablishment 
of the purchasing power of the American dollar, and 
in general the destruction of the fear complex for the 
future 
The rehabilitation of banking confidence together 
stability of the banks was brought 
the banking holiday and new bank 
hrough which the President was and 
with the necessary means whereby 
inflate, as necessity demands. This 
has now become history. Well do we know how 
deflation had been rampant until the very destruc 
tion of our credit system and its attendant economic 
consequences were before us 
Mr. Roosevelt and his advisors at this point real 
ized the necessity of bringing about a very sudden 
idjustment, even though radical, in the monetary 
market of the world and as a major point of attack, 
boldly advancing in the face of many odds, chose to 


with the greatel 
ibout through 
ing legislation t 
still is supplied 
he may de- o1 


place an embargo on gold shipments as conditions 
steadily worse. Simultaneously he 
innounced to the world that the United States had 
left the gold standard which immediately served to 
check the determined speculation that Great Britain, 
Japan and other countries had carried on in our mar 
kets where, because of the cheapness of their specie, 


were gre 


i wing 


they were enabled to undersell our merchants, there- 
| ndustry, causing price levels to con 
d increasing the purchasing power of 
ill proportion to its economic value 
ire serious since unemployment had 


'v paralyzi 
tinue to fall 
our dollar out 
Chis was the n 
, venter 4 ail svering figures } here 

ot only reached Staggering figures, Dut there was 


a question as to how long public sentiment would 
still carry on. 

In the face of this dilemma, Mr. Wagner and the 
administration conceived a bill whose purpose was 
“to encourage national industrial recovery, to foster 
fair competition, to provide for the construction of 
certain useful public works, to minimize unemploy 
ment, control industry,” and in short to rehabilitate 
the economic status of the country by action from 
within. This bill $1712 has now become a law and 
the carbon paper and inked ribbon industries, sev 
erally and collectively, are party or parties to it as 
the case may be, whether in association or other 
wise, for the law specifically states “upon his motion 

and if no code of fair competition has hereto- 
fore been approved by the President, the President, 
after such public notice and hearing as he shall 
specify, may prescribe and approve a code of fair 
competition for such trade or industry or subdivi 
sion thereof which shall have the same effect as a 
code of fair competition approved by the President 
under sub-section ‘A’ of this section.” This indi 
cates that an applicant or applicants, one or more 
trade or industrial associations or groups may pre 
sent such a code to the President, they having pre 
pared it independent of him or his agents and that 
in default of such action the President or his agent 
shall proceed after due process to furnish such code 
for that industry. 

The question naturally presents itself,—what is a 
code of fair competition for the carbon and ribbon 
industry? Such a code, in fact one for any industry, 
is a system of principles and conditions under which 
the industry in question can and should operate ethi- 
cally. In the particular instance in question, it will 
require that the majority of all carbon paper and 
inked ribbon manufacturers shall have subscribed to 
individually, severally, or collectively and definitely 
agree to operate in accordance therewith—that is, in 
agreement they are bound to distribute, and mer 
chandise conformably with its precepts, whether 
such distribution be to dealers, jobbers, typewriter 
manufacturers or other carbon paper and inked rib 
bon manufacturers and the consumers as such. 


Effectiveness of the Act 


Members of the carbon and ribbon industry are 
thus called upon to eliminate unethical and unfair 
practices in business; to increase their trade rela 
tion; enlarge their scope of activity; eliminate use 
less products and augment the type that through 
merited effort may earn a fair profit; minimize 
human fatigue; give better quality for the price; 
employ better labor and in general build up the 
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morale of the industry. One may figure it out for 
himself. The manner in which the industry 1s op- 
erated is a measure of its return. There is perhaps 
no single change that has come to all industry and 
labor in the course of the past century that may in 
turn remunerate both employer and employee so 
advantageously as should the proper operation of 
such industry under the National Industrial Recov- 
ery Act. 

The dependability of this Act is assured. It has 
“real dynamite” in it for both employer and em 
ployee; while it may not develop “a wave front” 
like the explosive in question, its overturning prop 
erties are equally as great though very much more 
gradual. This law has within its folds such power 
and its practical value for and resulting evolution of 
sound business are so incomprehensible at the mo- 
ment that executives in all businesses have entered 
upon a most earnest and detailed study of its far 
reaching possibilities. 

Straightforward, long headed, with a perspicuity 
to the nth degree, this Act seeks to maintain and 
continue to maintain quality. As the Colonial 
pioneers saw the future of this great nation, so all 
other manufacturers as well, now have the oppor- 
tunity to flay the wilderness of depression into its 
nothingness. The conditions of any code operatiy e 
under the law are not and will not be exacting if 
looked at correctly. The first requisite is a willing- 
ness to become allied with the industry’s associa- 
tion; the second is to cooperate with it and funda- 
mentally standardize on its principles; the third ts 
to accept it whole-heartedly with the prospect of 
assurance and genuine success. 

No matter then how large or small the particular 
manufacturer, he may hope to find to an uncom- 
promising degree how successful a code may be if 
proper cooperation is at hand. There are many ad- 
vantageous angles which might be elevated at this 
time. Asan example, however, but one will be men- 
tioned here, namely, the safe-guard from the point 
of view of credit that any of its members may de- 
rive as a consequence. In passing it will be only 
necessary to indicate that business may be cleaner, 
squarer, regardless of what conditions may have 
prevailed, for this is an exclusive opportunity offered 
in a uniformly frank way to make business what it 
should be. In fact the National Industrial Recovery 
Act marks another advance in business practices— 
pioneers, as always, United States business to the 


forefront.—It may be a unique experiment,—if so, 
it behooves us all to see that it does not fail. Motive 
power for its success lies with the industry. Let it 


not be said that the principles of the National Indus- 
trial Recovery Act failed because of the Industry’s 
inertia. There is needed but faith, confidence, cour- 
age and the desire to help the industry as a whole. 
With these at hand no problem is too great ; the task 
is simple. 

Position of the Carbon and Ribbon Industry 

No carbon and ribbon industry can be made over 
in twenty-four hours. It is, however, decidedly ad- 
vantageous at this time to examine into a few of 
the more vital questions with which its several man- 
ufacturers are concerned at the moment. All agree 
that progressive measures are necessary to success. 
It is, therefore, necessary that the Carbon and Rib- 
bon Industry program should be soundly estab- 
lished, that is, that its code of fair competition be as 
complete in every detail as can be perfected; that 
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the small manufacturer be given representation as 
well as the large one and that all cooperate to bring 
about the principles of fair competitive business as 
they may severally and individually apply to their 
respective methods of merchandising. To this end 
the managements of all carbon paper and inked rib- 
bon manufacturers should seek to raise the level of 
efficiency of the various departments that contribute 
to the manufacture of their products. They should 
survey their costs with a view to standardizing them 
and in so doing they should examine into the past 
respecting such general or manufacturing expense 
as may have been budgeted or expended to ascertain 
what for normal times would be the best average at 
which to aim (excluding such years as 1929 and 
1930). It should always be kept in mind, however, 
that these are fluctuating factors even in normal 
times, changing as they do with volume, quality, 
and the general character of business. Such figures 
can at best be taken as the best estimates for the 
time. 

Furthermore, factors such as idle men hours, un- 
used and idle plant and machine hours, inventory 
and other invested capital are of the utmost impor- 
tance and are of the nature that require research ; 
methods of traffic and the general methods of han- 
dling raw and finished merchandise both in and out 
of the plant should be thoroughly investigated as 
well and above all straight line production should be 
examined into that there may be “no necks in the 
bottle.” While difficult, standardization of product 
might well be considered when and wherever pos- 
sible and the general level of wages should be raised 
rather than lowered. 

These matters are given as suggestions with con- 
siderable reservation on the part of the writer, for 
the question is not one of maximum alacrity of the 
moment but rather of genuine effort guided by the 
greatest of care. With these things then in mind 
we may proceed further. So far as the carbon and 
ribbon industry is concerned since it becomes their 
obligation under the National Industrial Recovery 
Act to fix upon certain minima such as minimum 
price, minimum cost, minimum wage, there natu- 
rally present themselves several very important 
questions among which, what constitutes cost, is 
perhaps the most prominent. As this is elevated 
through the question of minimum cost by the 
National Industrial Recovery Act it is raised at this 
time because it will require a great deal of thought 
on the part of a considerable number engaged in this 
industry to definitely decide upon a matter of this 
kind. 

Costs and Selling Prices 

It may, therefore, not be amiss to indicate how 
cost is arrived at and what should be included in 
selling price as based on an experience covering the 
history of the industry. The more so since it rarely 
happens that two organizations operating to produce 
the same type of product figure their costs in like 
manner. It would seem pertinent, therefore, that 
an effort at uniformity of cost analysis would be 
most essential and while it might be of assistance, 
it will not always give comparative figures since 
there are many factors which vary with conditions 
and locality, more especially such as personnel, 
taxes, power, light, etc. 

The factors which should be included in all costs, 
however, should be set forth in the hope that they 
may be of help to all manufacturers of inked ribbons 
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and carbon papers; such a schedule is herewith de 


scribed 


Cost Schedule 


For purposes of simplicity, total cost is divided 


into two major sections: 
l Factory cost. 
2. General expense 
No. 1 includes both 
\. Prime cost 


| Manufacturing expense 
No. 2 includes. 

( Financial charges 

1). Administrative expense 

| Selling expense. 


What should these factors include? It is found that 

\ Prime Cost as it indicates, all di 
rect labor and fundamental materials entering into 
and finished 


involves, 
the manufacture packaging of the 
product 
.—Manutacturing expense includes 
] lea 
2. Indirect labor. 
3. Miscellaneous expense. 


ctory othce salaries 


l. Factory Office salaries embraces factory office 
clerks, time and cost clerks, inspectors, purchasing 
department, foremen and superintendents. 

2. Indirect labor should include general helpers, 

watchmen, elevator men, truckmen, lost time. 
3. Miscellaneous expense encompasses the main 
tenance of plant and buildings, insurance, rent, and 
taxes, depreciation, obsolescence, power, light and 
heat, factory supplies and materials, freight and 
cartage inward, tools, expense, engineering and ex 
perimentation for factory, garage and up-keep ot 
cars, spoils, reyected work and waste. 

C. Financial charges involve interest on invested 
capital, interest on all loans, interest on bad debts 
and accounts receivable, discounts amortization ot 
loans, mortgages and bad debts. 

LD). Administration expense 
cers’ salaries and expenses, directors’ fees, office rent 
the depreciation ot 
insurance, 


should embrace oth 


and supplies, clerical wages, 
office equipment, its maintenance and 
postaye, telephone and telegraph as allocated to this 
department and legal services 

IX. Selling expense should include expenses and 
- a clerical nature 
packing 


salaries of salesmen, expenses oft 
on Sales work, commissions, advertising, 
and shipping, postage, telephone and telegraph as 
allocated to this department, supplies, freight and 
cartage outward, incidentals, samples, patents and 
royalties, membership dues, subscriptions, ete. 

at the cost the general expense here 
sum and be 


In arriving 
mentioned computed as one 
charged as a percentage of factory cost or as is more 
generally the case, each of the items B, C, D, and E 
may be expressed in percentage ratios of A—Prime 
Cost—and charged in accordance therewith and the 
total cost then becomes the sum of five individual 
items, all of which have been expressed in terms of 
Prime Cost. Having thus analyzed Total Cost, Sell 
ing Price is Total Cost plus a fixed percentage profit 
It is understood, of course, that all expense, no mat 
ter of what nature, is included in one of the above 


may be 


classifications 


The Industry’s Obligations 
It is evident that the immediate need of the carbon 
and ribbon industry is to organize itself in a manner 
to cooperate with the Government whole-heartedly 
For the first time in the history of the Carbon and 


OFFICE APPLIANCES 


Ribbon Industry it finds itself in the favorable posi- 
tion of having the opportunity of participating in a 
vreat movement (1) to eliminate trade and produc- 
tion practices that have not only been unethical but 
that have contributed immensely to the general de 
moralization of the industry. 

(2) In so doing, it will find itself a prime mover 
in the great rehabilitation scheme whereby unem- 
ployment will be diminished, wages will be in 
creased, and 

(3) Above all it will awaken to the fact that it 
is a group of manufacturers regulating its industry, 
as becomes its merits, entirely in accord with the 
(aovernment. 

Considerable progress has been made in the mat- 
ter of organizing this industry but a long way has 
to be travelled if it is to meet with the requirements 
of the National Industrial Recovery Act. In order 
that proper balance may be established and main- 
tained it becomes the bounden duty and obligation 
of every carbon paper and inked ribbon manufac- 
turer to become a member of the one association, 
organized to operate under the Act and to cooperate 
in every way possible to make it unnecessary for the 
President to act independently of our association. 
Such an organization is essential to the future wel- 
fare of the Carbon and Ribbon Industry and it is one 
of the purposes of this article to call this matter to 
the attention of every member of this industry in 
order that he may become the better conversant with 
what steps this industry may take to function prop 
erly under the National Industrial Recovery Act. 

When the industry once becomes operative under 
the new law, i. e., has formulated, adopted, and 
accepted a code agreeable to the President of the 
United States, it may be confidently expected that 
the industry will be rapidly rehabilitated, that prices 
will be maintained in accordance with the quality of 
goods merchandised, that unfair competition of the 
present and past will be eliminated and that the gen 
eral level of business activity will not only be raised, 
but the common good of all will be advanced. 

It may be indeed hoped that unless the cunning 
of human nature should again seek to defeat the pur 
pose of the law— 

1. That better qualities will continue to maintain 

their better characteristics. 

2. That better stock will be used in the produc 
tion of products manufactured, but always in 
accordance with the qualities as advertised. 

3. That goods manufactured and sold at mini- 

mum prices will be produced in accordance 
with the cost of raw materials that enter into 
their production, 

+. That in all instances the customer will be sold 

that which he deserves on merchandise in ac- 
cordance with the price. 

Thus we may anticipate with joy the fulfillment 
of the honorable intent with which the law was con- 
ceived and passed; to continue in the field of com 
petition in a steady and progressive manner keenly 
but cleanly competitive, with costs and prices based 
on real value. This may appear utopian and though 
it have that semblance it does appear that this is the 
intent of the National Industrial Recovery Act. 

There IS but ONE WAY,—the SAILS are SET, 
the HELMSMAN has CHARTED the COURSE: 
we CANNOT AFFORD to SCUTTLE the SHIP. 
FORWARD! and MAY the FUTURE PROVE 
the VALUE and FORESIGHT set forth in the 
NATIONAL INDUSTRIAL RECOVERY ACT 


GOOD-BYE MASKERS 


While at Estes Park, Colorado, last 
month, Mr. Sheaffer received word 
that he had been appointed on the 
Iowa State N. R. A. Commission. 
By long distance telephone he ex- 
plained that the demands of his 
business kept him from accepting, 
only to receive a telegram the next 
—*Drafted by the President’’— 
which caused his immediate re- 
turn to enter into the work. 


By Walter A. Sheaffer, Pres- 
ident, The W. A. Sheaffer 
Pen Company, Fort Mad- 


ison, lowa day- 


Editor's Note.—If the new federal enactments strip 
rabbit merchandise of the “sheep’s clothing” in which 
much of it has masked during the past two or three 
years, shoddy (using the term to designate goods that 
are not what they pretend to be) can no longer be 
foisted upon unsuspecting purchasers. Shoddy woud 
appear to be on its way out. And good riddance of bad 
rubbish. 

In his arguments for the marketing of better things, 
Mr. Sheaffer is taking up no new fancy. He has long 
been an advocate for the higher standards of manufac- 
tures, not merely for better wages and salaries and rea- 
sonable profit, but also for the greater ! 
the purchasing public. Most dealers are familiar with 
his “selective profit-sharing” plan recommended for re- 
tailers, which is designed to promote the sales of better 
goods to the satisfaction of all concerned. 

MERICAN business, through constructive 

methods over a period of years (which reached 
its peak in 1929) had built up a system of merchan- 
dising that featured the better article and gave em- 
phasis to the economy in buying standard, well made 
brands. With the depression came cheap and 
shoddy manufactures of many kinds masquerading 
as good and sound. The public, used to good mer- 
chandise, having good reason for expecting some- 
what lower prices, were deceived by false state- 
ments and claims for many articles sold by thought- 
less distributors concerned, apparently, with tem- 
porary gain. 

One of the contributing factors to prosperity was 
the selling of better merchandise which made the 
larger volume and afforded greater employment. 
One of the greatest contributing factors to the de- 
pression has been the selling of merchandise mis- 
represented as to quality and sold at ridiculously 
low prices. While during the depression the per- 
centage of decrease in the number of articles sold 
was not so very great, the majority of the decrease 
was from the fact that the quality of the article and 
the price received for it was very much greater than 
the actual decrease in numbers. 

The public, however, have found out that with 
such he prices came shod ly and that they 
were receiving no more, or in many not so 
much, for their money as formerly. 

If the “New Deal” is what it appears to be, 
shoddy must unmask and demoralizers of trade and 
industry must step aside to be succeeded by legiti- 
mate business. 

One of the things which would contribute more 
than anything else to the return of prosperity 
would be for the dealers and the sales forces of the 
to make the effort to sell the customer the 
the one which in the long run would 
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cases 


country 
better article 
cost them less. 


satisfaction of 
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MR. SHEAFFER 


It is impossible at this time to sell the eleven mil- 
lion unemployed people or help bring back pros- 
perity by making sacrificed prices for them; but 
there is a very great opportunity in showing the 
forty million who are gainfully employed that they 
are making a mistake in buying shoddy articles and 
that they should shun stores whose advertising is 
misleading and that they should listen to the recom- 
mendations of the reliable dealers and sales people 
in regard to their future purchases. Of course, 
preference should be given to advertised standard 
brands. If the manufacturers and dealers of the 
United States would, as a body, begin the merchan- 
dising of the better article, the circulation of money 
would increase by a very large percentage imme 
diately. 

I will cite one case out of many that have come 
to my attention. One of my good friends stepped 
into one of the reliable establishments of this coun 
try. He has always traded with them and had al- 
ways purchased an overcoat at from $125 to $150. 
Upon asking to see an overcoat, he was shown by 
this firm, who had formerly urged the sale of the 
$125 or $150 coat, a $29.50 overcoat. Upon his state- 
ment that he wanted a better one, he was shown a 
$37.50 coat. He again stated that he wanted a still 
better overcoat and the price got up to $50. In other 
words, no effort was made to sell the better article, 
and in the ordinary case, the average customer 
would have bought the $29.50 coat because the 
clerks were saying that it was a bargain. When it 
was sold, the sale would be one-half or one-third the 
volume that could be made in many cases. It is just 
this feature of merchandising and the habit of sell- 
ing cheap merchandise that keeps the profits and 
the volume from being what they should be today. 

The public, however, are very tired of being de- 
ceived in this cheap merchandise and merchandise 
that is made to look fine and sell at a price but which 
does not give service. 

The best way that the dealer and the sales force 
of today can help bring back prosperity is to show 
the person that the better article is better for them 
to buy, that the factory worker who made such an 
article is paid a better wage and that the person pur- 
chasing it has a better value for the money spent 
and the clerk and dealer selling the article has been 
benefited by a better salary and a larger volume. 
Therefore, the person purchasing the article has 
helped everybody along the line and at the same 
time has helped himself. 

The reliable dealers and reliable sales people of 
the country can put the maskers and the shoddy 
merchandise makers on the run at once by con- 
structive merchandising. 
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THE COMMERCIAL STATIONERS CODE 


PON this and the adjoining 

page is a copy of the pro 
posed Commercial Stationers 
Code to be submitted to the N. R 
A. by the National Stationers As 
At the time Office Ap 
pliances went to press the code 
committee was awaiting the re 
the several meetings on 
general retailers’ codes betore fil 
ing the Stationers Code. It covers 
a wide scope, and is intended to 
protect the retail stationers in the 
profits as 


sociation 


sults of 


pursuit of legitimate 
well as in proper wage scales and 
working hours 

The Commercial 
Code 1s one of several related to 
this field which have been pre 
sented to the N. R.A. We recall 
that of the loose leaf manufactur 
if the manufactur 
cTs of wood covered lead pene ils, 
ribbons and carbon papers, wood 
with 


Stationers 


crs, and those 


codes ol 


this field 


furniture, 
manufacturers 1n 


othce 
other 
in preparation 

Betore the dealer applies for the 
Blue Eagle he must make up his 
mind that he can comply with the 
conditions under which it is of 
fered Unpleasant penalties en 
sue for the willful and deliberate 
misuse of the emblem. 

Che Stationers Code has 
prepared from information as to 
the desires of dealers in all parts 
ot the country, but it cannot be 
known how the will appeal 
to the administration W hile 
every effort has been made to for 
mulate a code which has the fea 
tures desired by the trade and at 
the same time will meet govern 
ment approval, it cannot be de 
termined what its reception will 
be—whether it will be approved, 
reduced, amended, or what. Very 
likely the wage and hours provis 
ions will be at once confirmed, and 
the rest set aside until trade prac 
tice hearings are held. It is ob 
viously impossible for the commit 
tee to reach every stationer, but 
the National Association has the 
proxies of a considerable major 
ity of some two thousand com- 
mercial stationers in the country 

If the code is reje« ted, it is the 
Association to 
government 


been 


code 


the 


until 


intention of 
keep on trying 
gives its sanction to the policies 
that stabilize the stationery 
business 


will 


ARTICLE | 


ommercial ! 


The term ( Stationer 2s «used 


herein is defined to mean any person engaged 
in the business known as commercial stationery 
a described in Schedule A attached to this 


code 


Text of the Code of Fair 
Practice Proposed by The 
National Stationers As- 
sociation for Submission 
to the National Recovery 
Administration 


The tern persons shall include natura 
persons, partnerships wssOciations or groups 
The term committee 1s used herein is 
defined to mean the Executive Committee of 


the National Stationers Association 
The tern Board of Control 
is defined to mean the Governors « 


Reserve 


1s used herein 


A aso 
Districts of 


of the 
ation from the Federal 
the country and the Executive Committee f 
the National Stationers Associatior 
The term “National Association or Associa 


tion ws used herein is defined to mean The 
National Stationers Association incorporated 
in 1904 under the laws of the state of Illinois 
The term employees 2 «used herein shall 
the conduct 


include all persons employed in 


of the operations of the Commercial Stationery 
Business. 


The term 
is defined to mean the 


General Manager as used herein 


person duly appointed 


is such by The National Stationers Associa 
tion 

The tert ‘effective date 2 used herein 
is defined to mean the second Monday follow 


ing the approval of this code by the President 


ARTICLE I! 


Purpose of the Code 
To definitely lessen unemployment 
possible the payment of better than 
wages; to rehabilitate the industry; to restore 


to make 


living 


column; to set up 


the industry to the profit 


to eliminate untail and = cut-throat 


principles 
competition to provide the smaller business 
man with cooperative equipment 
sociated effort that will enable him to main 
tain and improve his business nationally and 


share to the 


through as 


locally and contribute a greater 
prosperity of his community and the 
as a whole: to cooperate with the President 
recovery 


country 
not only in his plan for 
but in all of his efforts: to the end that this 
industry, through patriotic 
self-regulation, may make a definite contribu 
tion to the welfare of our country 

We call attention to the fact that the prod 
ucts of this business are not 
life and that cut-throat 
of these commodities is of no 
penalize the 


industrial 


enlightened and 


necessities of 
competition in the sale 
value to the 
publie, but serves only to laborer 
in the plant, the worker in the office and store 


und the independent business man 


ARTICLE Il! 


Employers in this industry shall comply with 


the requirements of the National Industrial 
Recovery Act as follows (1) that employees 
shall have the right to organize and bargain 


collectively through representatives of their 
own choosing und shall be free from the in 
terference, restraint, or coercion of employers 
of labor or their agents, in the designation of 
such representatives or in self-organization or 
activities for the 


other mutual aid 


in other concerted purpose 
of collective bargaining or 
or protection (2) that no employee and no 
one seeking employment shall be required as 
a condition of employment to join any con 
pany union or to refrain from joining, organ 
izing. or assisting a labor 
own choosing: and (3) that employers shall 


hours of labor 


organization of his 


with the maximum 
rates of pay and other « 


approved or prescribed by the 


comply 
minimum nditions 
of employment 
President 


ARTICLE IV 


(A) On and after the effective date of this 
code no individual or organization shall work 


any employee (excepting executives whose 


salary exceeds $35 per week or outside sales 
men and except outside delivery men and main 


tenance employes who may be employed 48 


! irs weekly or 1 re f paid time ind one 
th i for a s ver 48 hours weekly) for 
more than 44 hours per week exce} at Christ 
mas, inventory other peak periods when 


they may wi week for @ maxi 


mum of not t each 6 
months, 
(B) And not to reduce the hours of any 


store or service peration » below filty-two 
hours in any e week inless such hours 
were less than fifty-two hours per week before 
July 1 1933 ind im the latter case not to 
reduce such hours at all 

(C) The maximum fixed in Paragraph 4 
(a) shall not apply to employees in establish 


than two persons 


in towns of less than 2.500 population which 


ments employing not more 


towns are not part of a larger trade area 


ARTICLE V 
effective 


Stationers shall establish 


On and after tl date of this Code 


commercial minimum 


the retail trade for 


wages tor 


ified in Section 4 (a) 


weekly rates of 


ts work week spe as fol 
lows 

(A) Within cities of over 500,000 popula 
tion (by reference to the 1930 Federal census) 
or in the immediate trade area of such cities 
it the rate of $14 per week 

(B) Within 


500,00 population (by 


100.000 to 
1930 
Federal trade 


area Of such cities at the rate of $13.50 per 


cities of from 
reference to the 
census) or in the immediate 
week 

(C) Within villages, towns, or cities with 
4s population of 2,500 to 100.000 (by reference 
to the 1930 Federal census) inless they are 
included in a trade area as defined by clause 
(a) or (b) at the rate of $13 per week 

(‘D) The 
by employers in the retail trade to any of their 
dollar 
per week less in the Southern section of the 
trade than the 
(a), (b), and (e¢) Section 5 


minimum wage that shall be paid 


employees shall be at the rate of one 


rates specified in paragraph 


The South is defined as the following states 
—Virginia West Virginia North Carolina 
South Carolina, Georgia Florida, Kentucky 
Maryland District of Tennesse 
Alabama Mississippi 
Oklahoma 

(E) In the entire United States, in villages 


00 population to 


Columbia 
Arkansas Louisiana, 
Texas 

towns, and cities under 2 
increase all wages by not less than 20 pro 


vided that this shall not require wages in ex 


cess of S11 per week 

Except that on and after the effective date 
of this code, junior employees between the ages 
of sixteen and eighteen years, inclusive, with 
less than six months experience shall be paid 
at the rate of $2 less for a work week as 


Section 4 (A) ind except that 
than eighteen years 


provided in 
ipprentice employees more 


of age with less than six months experience 
shall be paid at the rate of one dollar less 
for a work week as provided in Section 4 


(A), provided that the minimum shall not be 


less than at the rate of $11 per wee 


ARTICLE Vi 
ifter the effective daté« 
employ any 


On and employers 


in this industry shall not minor 


under the age of 16 years 
ARTICLE Vil 
Each person covered by this code will sub 


mit to the 
designated by the 


1dministrator or any other agency 
President, duly certified re 
reference to the cost f doing 
other figures required by the 
President for the purpose of 
effect of said code 


on a standard or uniform cost ax 


ports in busi 
ness or any 
showing the 
these figures to be based 
counting sys- 
tem which will be provided by Association, 
innually, unless other 
Manager of the 
hours of 
various Occupational groups of 


and will also furnish 
wise required, to the Genera 
Association, figures showing ictual 
work by the 


employees and minimum rates 


ARTICLE Vill 


It will be considered a violation of this code 


wages 


for any Commercial Stationer to stock or pro 
mote the sale of the product of. or to do 
business with any manufacturer or source of 
supply. whether in 
inter-state commerce 


intra-state commerce or 


who does not maintain 
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the wage scale and conditions established by 


the majority of the manufacturers in said com 


modity who have submitted a code to the 
Government 
ARTICLE IX 
It will be considered a violation of this cod 


Stationer to stock or pro 
mote the sale of the product of, or to do 
manufacturer or 


for any Commercial 
business with any source of 


whether in intra-state commerce or 


inter-state commerce, who does not conform to 


supply 


the maximum hours established by the ma 
ority of the manufacturers in said commodity 
who have submitted a code to the Government 
ARTICLE X 

For the protection of the small stationer 
ind in order to achieve stabilization in our 
industry and to build consumer buying con 
fidence. the Commercial Stationers declare that 
om each supplying manu 


they will require fr 
facturer a definite statement of sales policy 
i.e., Whether the manufacturer sells only 
through wholesalers and other 
retail outlets, or also sells direct to the con 
sumer, or both, and such declaration shall in 
clude subsidiaries of said manufacturers, com 
panies operating under other names and com 
manufacturers have 
The Commercial Sta 
from these manufa 


retailers and 


panies in which said 
major financial interests 
tioner shall also require 
turers a definite statement of price policy as 
of each class of distribution—tretail, wholesale 
and other retail outlets and direct selling. A 
declaration of such policy by any manufac 
turer will bind him in honor to abide by his 
definitely policy Deviation 
such policy by manufacturers constitutes a 
breach of confidence between the manufacturer 
and his distributor and will be considered by the 
Commercial Stationer as an unfair method of 
Such violations after having been 
established in fact by the Board of Control 
of the National Stationers Association, shall 
be subject to publication to all Commercial 


announced from 


competition 


Stationers in the Association 
ARTICLE XI 
(a) The issuance of resale prices of sta 
supplies in the respective 


tionery and office 


quantities and assortments as established by 
manufacturers is accepted as a principle of 
sound merchandising. When such resale prices 
are issued by manufacturers, they shall be the 
minimum prices for such merchandise in the 
respective quantities and assortments when 
sold to consumers and the sale for less shall 
be unfair competition 

ib) A 
eonsumer shall observe 
sales 

(ec) In the 
manufacturer, the Exes 
} 


wholesaler who sells direct to the 
resale prices on such 


absence of a resale price by 4 
utive Committee, with 
the consent of each association parties hereto 
shall establish and issue resale prices on such 
merchandise and the sale for less shall be 
unfair competition Any resale price so estab 


lished shall be re 


l 


wwonable and based upon a 


AN UNDERWOOD 


FIGURES IN THE 
DAY'S NEWS 
Here is Ex-Mayor 


Jimmy Walker* writ- 
ing a story on the 


*We wonder why 
the Ex-Mayor ab- 
sents himself so 


long 


factors involved, which in general shall be 
upon the same basis of resale prices as estab- 
lished by the manufacturer as referred to in 
paragraph (a). When issued, such prices may 
be filed with the President or any agent desig- 
nated by him. 

(d) It is further provided that purchasing 
departments set up in the form of retail or- 
ganizations by consuming factors who are not 
engaged in general business of distribution of 
commercial stationery and office equipment are 
not entitled to any other classification than 
that of consumer 

ARTICLE Xll 

No one person or group of persons shall 
accept from supplying manufacturers credit 
terms not extended to all persons or groups 
of persons under like circumstances and con- 
ditions. The acceptance of such terms is an 
unfair method of competition 

ARTICLE Xliil 

In the event that it becomes necessary for 
a retailer to liquidate surplus, slow moving or 
obsolete merchandise, the retailer should file 
with the General Manager of the Association 
a statement showing the quantity, styles and 
numbers of such merchandise offered for sale. 
The General Manager shall distribute this list 
of merchandise to all Commercial Stationers in 
the affected territory so that such outlets may 
have the privilege of purchasing or exchang- 
ing this merchandise for a period of thirty 
days. At the end of this period, the General 
Manager may authorize the disposition of that 
merchandise by its original owner or purchaser 
for a period of sixty days at a price to be 
determined by the General Manager of the 
National Stationers Association. 

ARTICLE XIV 

The giving by any person of secret rebates, 
refunds, credits, unearned discounts, whether 
in the form of money or otherwise, or extend- 
ing to any purchasers services or privileges 
not extended to all purchasers under like terms 
or conditions, shall constitute unfair competi- 
tion and a violation of this code 

ARTICLE XV 

Directly or indirectly to give or permit to be 
given or offered to give money or anything of 
value to agents, employees or representatives 
of customers or prospective customers or to 
employees or representatives of com- 
petitors’ customers or prospective customers 
with or without the knowledge of their em- 
ployers or principals, as an inducement or to 
influence their employers or principals to pur- 
chase or contract to purchase from the proffer 
of such gift or offer, or to influence such 
employers or principals to refrain from dealing 
with or contracting to deal with competitors, 
s an unfair method of competition 

ARTICLE XVI 

No cash discounts shall be given in excess 

tenth proximo. This shall be a dis 


agents 


count for prompt payment and must not be 
used in the quotation of prices 
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ARTICLE XVII 

False and misleading advertising, mislabeling 
and misbranding and the lack of labeling or 
branding, false invoicing, use of slack-filled 
containers, the offer of free goods, all are con 
sidered as unfair methods of competition. 

ARTICLE XVIII 

The executive committee shall be empowered 
to administer, with the advice of the Board 
of Control, the provisions of this code, to 
secure adherence thereto, to hear and adjust 
complaints, to consider proposals for amend 
ments thereof and otherwise carry out within 
the industry the purposes of the National In- 
dustrial Recovery Act, subject to the approval 
of the Administration. 

ARTICLE XIX 

Any violation of any article or section of 
this code shall be dealt with in a hearing be- 
fore the Board of Control of the National 
Stationers Association. Penalty for such vio- 
lation shall be within the discretion of the 
Board of Control or Committee appointed for 
the purpose. Repeated violation of the code or 
refusal to accept such penalty as may be im- 
posed, may subject the violator to suspension 
or expulsion from the Association. When such 
suspension or expulsion is invoked, the name 
of violator and reason for suspension or ex 
pulsion shall be filed with the Administrator 
of the Industrial Recovery Act. 

ARTICLE XX 

The Commercial Stationers, recognizing that 
there is a close link between the manufacturer 
and his distributors, hereby declare that they 
shall permit manufacturers to approve this 
code in principle and that the names of such 
manufacturers shall be published and placed in 
the hands of all Commercial Stationers par 
ticipating in this code. 

ARTICLE XxX! 

This code, and all its provisions, is subject 
to the approval of the President of the United 
States as provided in the Industrial Recovery 
Act and is subject to such changes or modi- 
fications, from time to time, as the President 
may direct in accordance with Section 10 (b) 
of the National Industrial Recovery Act 

ARTICLE XXII 

This code may be amended by a two-thirds 
affirmative vote of the members of the code 
provided that the amendment is approved by 
the Board of Control and the President of the 
United States. 

AGREEMENT OF MEMBER 

The undersigned, desiring to become a mem- 
ber of the Code of Fair Competition of the 
Commercial Stationers, a copy of which is 
made a part hereof, hereby assents to all tlie 
provisions of this code, and, effective as of 
the date on which this code shall have been 
approved by the President of the United States 
of America as therein provided and hereby 
agrees that this code shall constitute a valid 
and binding contract between the undersigned 
and all other members. 


World Economic 
Conference in the 
press room of the 
Geological Museum, 
London. Apparently 
the Ex-Mayor is 
working hard to get 
his story ready for 
cabling to the United 
States 








34 








WOOD & STEEL 


A DISSERTATION ON 


DISPLAY 


Suggestions on Making Dis- 

plays That Create Sales— 

By Edward A. Holscher of 

The E. A. Holscher Office 

Furniture Company, St. 
Louis, Mo. 


Sales’ would be a 


WwW DGING into " possibly 
better title for this article. 

The material plan that we pursue to achieve maxi- 
mum results in sales is this: First, we take into con- 
sideration the kinds of merchandise that we have for 
sale; and then we segregate the stock into distin- 
guishable units or groups. Next our attention turns 
to placing each group in such quarters that it looks 
at home, comfortable. You know—inviting. 

Behind this matter of keeping our stock present 
able naturally lies the problem of available floor 
space and window-display area. Like most other 
houses of our kind, we have nothing to spare in this 
exacting requirement, space. So, after many trial 
and-error-and-elimination experiences over a long 
period of years—some lean, some most profitable 
happily we find the present arrangement much to 
our, and our customers’, liking. 

On our first floor in the foreground, or outpost, 
as you will, we present our executive suites of office 
furniture, all in Nature’s choicest woods, so placing 
each piece that its artistic value is caught by the ob- 
server here is a taboo on crowding. 

Flanking this presentation, somewhat to the rear, 
we show our steel filing equipment, using a steel 
counter as a line of demarcation between the execu 
tive and steel exhibits. Our shipping-room, easily 
accessible from the store, takes up the rest of the 
first-floor space 

No, let’s not go out the back door, but up to the 
second floor, as we pass taking a peep at the office, 
or vantage-ground, on the balcony overlooking the 
first-floor 

All commerce! 


of wood office furniture are 


| grades 





MR. HOLSCHER 





on the second floor, arranged after the manner of a 
large office, without the display or showing of price 
cards—for this reason, that the furniture retains its 
dignity. There was a time when we had a desk fol 
low desk in a long deadly row, and chair follow 
chair, only to learn through analysis that such an ar 
rangement meant nothing to the prospective cus 
tomer. Help him to visualize the furniture as it will 
appear in his office is our rule today. On this floor 
walnut has the preferred quarters, then mahogany, 
and last the bread-and-butter stuff, oak. Revolving 
chairs at the desks suggest sitting, to try them out 
as to comfort and knee-space ; and equally inviting, 
nearby, are the companion guest chairs. This is 
efficiency that produces practical demonstration. 
[Individual rooms showing complete installations 
are desirable, but the actual results of this type of 
display do not always warrant the expense. Often 
it deceives the customer, as in 99% of the cases the 
office under discussion will not have the same sur 
roundings. We believe too that the room idea takes 
away the individuality that the salesman may have 
put into the planning of an office for a customer. 
We find that the best satisfied customers are those 
with whom the furniture problem is worked out 
individually and in an advisory way, since our busi- 
ness is office planning. 

Our warehouse space is on the third floor and in 
To get the maximum use of the pre 
circumscribed—room, all 


the basement. 
scribed—or should I say 
crates and burlapped pieces are legibly stenciled and 
stacked to the ceiling. Each manufacturer’s line of 
goods has its own confines, and the patterns are 
grouped respectively, to enable our shipping-clerk 
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to check quickly against what our office perpetual 
inventory shows. 

The top or fourth floor takes care of our repair- 
ing, refinishing and upholstering departments, main- 
tained as a service feature for our customers. Here, 
too, we recondition all trade-in furniture, as we do 
not offer for resale any used furniture until it has 
passed through our shops. 

Our window exhibits are made with an eye to sea- 
sonableness and each exhibit is on duty from ten 
days to two weeks’ time. In our exhibits we do not 
use mechanical devices. Of course, they have their 
proper place; but we prefer to use our window to 


INSTALLATION OF 
FINE FURNITURE IN 
THE OFFICES OF 
THE MISSISSIPPI 
VALLEY TRUST 
COMPANY, OF 
LOUIS, MO The in 
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reflect the aesthetic side of our business. While the 
space is quite limited, yet by keeping to related units 
and never permitting crowding, we get favorable 
results. 
Here we find ourselves back at the beginning. 
Wasn't it Emerson (or Elbert Hubbard) who said, 
“Let a man preach a better sermon, write a 
better book, or make a better mouse-trap than 
his neighbors, though he build his house in the 
woods, the world will make a beaten path to his 
door ed 
I’m going outside to see what the trail to our door 


ke a ks like. 


stallation was made by 
the E. A. Holscher Of- 
fice Furniture Com- 
pany and consisted 
mostly of Shelbyville 
desks and Marble & 
Shattuck chairs. 


KNOWLEDGE ESSENTIAL IN HANDLING 
OFFICE FURNITURE 


Wherein B. G. Jasper of Harry B. Levis, Inc., Phila- 
delphia, Gives Some Pertinent Views on 
the Importance of Preparation 


1 KNOW of no line of office equipment so de- 
pendent on a thorough knowledge of manu- 
facture as office furniture, for the ability of the sales- 
man fully to explain to a prospect differences in 
woods, finishes, etc., will go a long way toward 
establishing confidence and closing a sale. There 
is nothing which more quickly establishes a sales- 
man in the confidence of the customer than the re- 
alization that he has a thorough, intimate knowl 
edge of what he is talking about and that his advice 
grows out of his knowledge and not necessarily 
from self interest alone. The average customer is 
always impressed by clear, non-technical sales talk 
delivered in language he can understand. This talk 
should be reinforced by appropriate photographs 
from the factory showing the actions of the differ- 
ent machines used in finishing the goods. Such 
photographs are very helpful, especially if the pro- 
spective customer is a manufacturer. 

The sales force of the department devoted to office 


furniture should be taken to the several factories 
of the lines represented and should be given a thor- 
ough, intensive instruction in manufacturing de- 
tails from the raw wood to the finished product. 
The knowledge thus gained will give to the sales- 
man a feeling of confidence that cannot otherwise 
be obtained. A factory instructed salesman is a 
valuable asset to the retail furniture department. 
Desks and chairs look very much alike to the aver- 
age buyer, quality and durability being built in and 
not being apparent on the surface. Only the 
trained salesman who has seen with his own eyes 
the quality built into the goods can point out the 
differences in construction. This gives him a great 
advantage over an uninformed man. 

Sample panels of different woods, both finished 
and unfinished, are of much help in explaining dif- 
ference in materials used in the process of manu- 
facture. 
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WE DO OUR PART 


@@ In spirit, NRA is an experiment in national well 
doing. It is an attempt to put in practice an idea 
which many persons have long entertained. It is ex 
pected to end the sweatshop and child labor in con 
nection with establishing maximum hours of work 
and minimum rates of pay. To the general concep- 
tion of the bill as an instrument to “promote pros- 
perity” must be added the intent to promote general 
welfare, to accomplish which, it must be adminis- 
tered and understood in the broad spirit of enlight- 
enment and human equity. Applied in such spirit, a 
better and higher industrial order is expected to 
arise. 

Incalculable power resides in concerted action. 
The ideal is not to be, but should the act succeed 
in eliminating some of the abuses of the old system 
and lead to higher standards of practice in the ad- 
ministration of business and of government, some- 
thing big and fine will have been achieved. 

+o 
The Stationery Trade and the Typewriter 
@& & Good cheer for the stationery trade resides in 
the report of the typewriter companies that there is 
a growing demand for the machines. Their increas 
ing sale means corresponding increase in sales for 
many things required for their use. 

Many delegates to the typewriter and office 
machine dealers’ convention in Chicago last month, 
reported in this number, had something encouraging 
to say about business conditions. Here and there 
was sounded a note of complaint, but the experience 
of the majority indicated considerable improvement, 
from which it is reasonable to predict further stimu 
lant to the commercial stationery business. 

oo 

The Coming Annual Business Show 
@@ During the week beginning October 16 the Na 
tional Business Show Company will put on at the 
Grand Central Palace in New York City one of the 
most impressive expositions of modern business 
equipment ever seen. At the time of going to press 
Mr. Tupper and his staff had disposed of all the 
space on the main floor, and were busily at work 
selling the available footage on the balcony. 

Two of the largest concerns in the field have re 
served a greater area each than has ever before been 
taken by individual concerns at a business show, 
while a number of other companies have exceeded 
any previous space reservations in the history of 
their business show experience. Many organiza- 
tions, of course, are taking spaces similar to those 
occupied at previous business expositions. The 
number and size of the exhibits is a guarantee that 
every concern whose lines are demonstrated will go 
after business this fall with vigor and energetic per 
sistence. 

Many large concerns which during the depression 
were confronted with diminishing sales looked ahead 
to the present and the time to come when business 


would again advance, and turned their energies to 
the invention and production of new machines and 
systems and improvements of previous models. 
These lines are now ready for the market and every 
resource available to sales departments is being 
lined up to acquaint the business public with the 
advantages to be obtained from the use of the new 
things offered. 

And one of the most powerful publicity levers 
available to the industry is the annual National Busi- 
ness Show, with its numerous enthusiastic exhib- 
itors and its multitudes of interested, intelligent peo- 
ple crowding the aisles. 

-o- 

The Typewriter Men’s Convention 
@SThe principal purpose of the eighth annual con- 
vention of the National Typewriter and Office Ma- 
chine Dealers Association reported in later pages 
was to discuss and if possible to formulate a code 
under the terms of the Act creating the National 
Industrial Recovery Administration—or the NRA, 
for short. That the job was not completed quite in 
the way the members of the association originally 
had in mind was not, as we see it, the fault of any- 
one. Conditions precluded a convention stretching 
out into a week or more, which would have been 
necessary had each paragraph of the proposed code 
been subjected to extended debate on the floor of the 
convention. 

The convention really began on Saturday, August 
12, and committee sessions continued on Sunday, 
with full sessions on Monday and Wednesday. By 
Wednesday afternoon it became evident that the 
code could not possibly be discussed and adopted 
that day, which was the last day of the convention, 
or for several days, in fact, and it was wisely de- 
cided to make a virtue of necessity and leave the 
code in the hands of the code committee, who, by 
reason of the extended discussions already had, were 
well informed of the opinions held by the members 
regarding the more vital provisions of the proposed 
code. The committee is now hard at work and hopes 
to have the document in shape for presentation at 
Washington at a very early date. 

A strong and experienced corps of officers has 
been elected for the ensuing year, and the typewriter 
men all over the country may be certain of vigor- 
ous, honest and able representation, It is hoped 
that there will be a strong inclination on the part 
of non-members to enjoy the advantages of mem- 
bership under the “new deal.” 

Before closing Office Appliances desires to pay 
tribute to the able and devoted labors of the several 
local committees who carried so large a part of the 
work of the convention outside business hours. Par- 
ticular reference is made to the work of the enter- 
tainment committee headed by James P. Ward, Jr., 
and the ladies’ committee under the chairmanship of 
Mrs. James P. Ward, Jr. Both Mr. and Mrs. Ward 
forgot self and seemed to exist to the end that every 
conventionite should be taken care of. Visitors will 
hold them in grateful recollection. 

The convention was a success. It brought to- 
gether in a spirit of good will men from divers sec- 
tions, and the cement of mutual regard and respect 
will serve to strengthen the organization. 
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DIEBOLD CENTURY OF PROGRESS DIS- 
PLAY FEATURES MODERN CASH AND 
RECORD PROTECTION EQUIPMENT.—In 
The Diebold Safe Company's display at 
the big Chicago World's Fair thousands of 


people have received a new concept of 
what constituted modern protection of 
valuable records, cash, et against the 
ravages of fire and the assaults of those 
who would ‘‘break in and steal.’’ The ex- 


hibit, which is comprehensive and interest- 
ing throughout, includes the electric 
Recordesk safes, Ledger Tray safes, re- 
ceding door safes, ‘‘Cashgards,’’ delayed 
control locks, tellers’ safety lockers, silent 
signal locks, tear-gas systems, etc of 
special interest to business men, the dis- 


GENERAL VIEW OF BURROUGHS ADDING 
MACHINE COMPANY'S EXHIBIT AT A CEN- 
TURY OF PROGRESS EXPOSITION.—This view 
was taken along the aisle and shows almost the 
whole complete and colorful exhibit of the com- 
pany’s products. In the right hand part of the 
picture in the rear the reader will observe sev 
eral paintings. These are done in oil and are 
very striking These scenes start with primi 
tive man learning to count on his fingers, and 
the series carries on step by step down to the 
epoch-making invention of a practical adding ma- 
chine by William Seward Burroughs less than 
half a century ago. Smaller illustrations and de- 
scriptions present interesting examples of man’s 
use of figures in early days. In the mural panel 
paintings we see the artist’s idea of the stone 
age men counting on fingers; next we observe 
the Egyptians’ method with pebbles and sand ; 
the Babylonian clay tablets; the sticks which 
recorded transactions in medieval England ; then 
came the monk in his cell laying the founda- 
tions of modern bookkeeping late in the fifteenth 
century, and then comes a likeness of William 
Seward Burroughs pausing a moment over his 
books while some of the details of his great in 
vention took shape in his mind 














IMPRESSIVE EXHIBIT OF THE TRINER 
SCALE AND MANUFACTURING COMPANY AT 
A CENTURY OF PROGRESS EXPOSITION 

The Triner organization, which has been manu 
facturing all-steel scales since 1890, here shows 
scales covering the entire fleld of commercial 
utility, from a ten-grain accuracy scale for air 
mail and general mail weighing up to scales for 
the grading and checking of food products, pack- 
age weighers, parcel post, candy, hardware, 
laundry, etc., etc This exhibit demonstrates 
admirably the progress made of recent years in 
dependable weighing devices of the types shown 


play also attracts other persons as well 
The method of handling money beyond the 
reach of bandits, locks that delay the 
opening of money containers (delay being 
fatal to hold-ups and burglars) ; locks that 
silently notify a central station that one is 
being held up; tear-gas systems that flood 
the premises with pungent vapor (harm- 
less) during a hold-up, driving the bandits 
out of doors as easy subjects for police 
attention; and safety lockers for tellers 
which protect large sums, yet leave them 
available when needed, and protect and 
care for accumulating sums at the same 
time. 

The exhibit in its every detail is in- 

structive and interesting 
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Royal Announces $45 Portable Model 
portable sales depart 


W. J 


ment for the Royal 


Montgomery, head of the 


[ypewriter Company, Inc., announces 





THE NEW $45 MODEL ROYAL PORTABLE 


retail at $45. This is similar 
to previous models, with open ribbon spools and slant-top 
carrying cas¢ It first 
tion of the National Typewriter and Office Machine Deal- 
ers Association last month. It is 


that this model logically rounds out the 


a Royal portable machine to 


was shown at the annual conven 


at Chicago, early said 
Royal line, giving 
dealers a selection to suit every user. 


Weight, 9% 


writing line, 9% inches; 


Che complete specifications are as follows 
pounds; paper capacity, 10 inches; 
ke Vs; bac k 


and carriage return lever; 


two shift spacer; ratchet release; combination 


line space two cylinder knobs; 


two carriage releases; two margin stops; tilting 


paper 
color ribbon; stencil 
shift lock; 


table: automatic ribbon reverse: one 


device; margin release, serving both margins; 


full length paper and writing line scales; nickel-plating; 
slant top pigskin grain case; black baked enamel (dip 
spray finish). All standard keyboards and type styles are 


available. 
—_——~>- 

G. F. Announces New Mechanism for Typewriter 
Desk 

In the pedestal typewriter model of the 1600 series of 

metal desks, 

town, Ohio, 


the General Fireproofing Company, Youngs- 
has incorporated a new mechanism for rais- 
ing the typewriter into operating position. Among the 


advantages claimed for the new device, the outstanding 
one is that the mechanism is practically automatic in its 
action—the typewriter simply being pulled forward on the 
shelf out of the pedestal and the entire carriage raising it- 
self. This automatic action is made possible through the 
use of a vertical track for the carriage and a spring adjust- 
ment which accurately counter-balances the weight of the 
typewriter being used. The device is adjustable to any 
weight typewriter 


It is pointed out that because the new mechanism oper- 


ates so easily, noise is almost entirely eliminated and con- 
is added to the life of the entire desk. An- 
other improvement is additional reinforcement of the type- 


siderable time 
writer shelf 

The new models are now in stock at the G F factory 
ready for shipping. 

—————— 
Weis Fibre Board Transfer Cases Receive Steel 
Front Supports 

With a view to increasing still further the utility of the 
Weis Wizard fibre board transfer and storage cases, a set 
of steel front supports has been designed which are simple 
in construction and readily applicable to new cases or cases 
now in use. All the user does to attach the support is to 
insert the upper end of the support on the edge of the case 
close up under the top, then push the support over the en- 
tire edge. Four teeth in the fibre and 


supply a permanent hold to keep the support in position. 


support grip the 
\ locking bar each end of which is inserted in the steel 
stated that 


Wizards thus equipped are ready for any heavy duty ex- 


support, keeps the cases in alignment. It is 


pected from a case of this type—all weight resting on the 


this construction 


steel supports, guaranteeing by perma- 






WEIS “WIZARD’’ TRANSFER 
CASES WITH STEEL FRONT 
SUPPORTS.—At the right is an 
illustration of how the steel sup 


ports are applied. The upper end 


of the support is inserted just 
under the top of the case and f 
then swung down over the edge if 
and fixed into position by four | 
teeth in the support , 


nent free-drawer movement One set consists of four 


parts—the two supports and two locking bars. The new 
device is packed four sets to a box 
sacenaiiltciaaetar 
Sturgis Announces New Line of Office Chairs 
The 


is introducing a 


Sturgis Posture Chair Company of Sturgis, Mich. 


new line of metal chairs suitable for 
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offices, reception rooms and homes. The chair here il- 
lustrated is a member of the new line, which is neat in ap- 
pearance, balanced in design, of rigid construction, and is 
characterized by extreme comfort. The user is offered a 


choice of chromium plate, nickel plate, or Dupont color 








Chair 


EXECUTIVE TYPE STURGIS CHAIR NO. 24 
respect as the 
No. 24 except that it is straight legged instead of revolving 


NEW 
No. 25, not illustrated, is the same in every 


finishes in olive green, mahogany, walnut or black; also a 
choice of red, green, brown, or black Eagle Ottawa genu- 
ine leather in the upholstery. By reason of a new develop- 
ment in construction neither bolts, screwheads nor nuts 
are visible anywhere on these chairs. 


Chair No. 24 shown in the cut is intended for the use of 


executives. The seat is of coiled spring design, well 
padded and comfortable. The back is well proportioned. 
Both seat and back are upholstered in genuine leather 
over curled hair. Shaped steel side strips enhance ap- 


pearance and add strength and rigidity. The choice of 
finishes is mentioned above. If chromium plate-or nickel 
plate is specified, the base is polished aluminum, which 
matches perfectly with either chromium cr nickel. 

The seat is placed on a tilting chair iron spider, the 
tension being easily adjustable by hand. The vertical ad- 
justment is four inches. “Faultless” casters are standard 
equipment on this chair. 

A companion side chair to No. 24 is No. 25, having a 
coiled spring, well-padded, comfortable seat and well pro- 
portioned back, upholstered as in No. 24. The principal 
features of construction are as in the latter, except that 
the chair is without the swivel and tilting feature—a 
straight chair with four legs. 

The new line comprises five chairs, and the Sturgis 
Company will be glad to supply further information to per- 
sons interested. 

a ene 

Fulton Specialty Co. Brings Out NRA Stamp 

and Pad 

What its manufacturers believe to be the only two-color 
NRA 
nounced by the Fulton Specialty Company of Elizabeth, 


N. J 


rubber stamp in the country has just been an- 


In addition thereto there is to go with it a special 


39 
two-color stamp pad. The company also manufactures a 
standard size one-color NRA stamp. 

The Fulton two-color NRA stamp measures one by 
one and a half inches. The NRA and “We Do Our 
Part” lettering at the top and bottom of the stamp print 
in red, and the eagle and the word, “Member,” in blue. The 
stamp pad is really three pads in one, being divided into 
thirds. The first third, or the left end, is red and the 
third part or right end is also red. The center is a blue 
pad. When the stamp is placed in the center of the pad the 
eagle is inked on the blue section, and the NRA and “We 
Do Our Part” (the top and bottom) are inked in red by 
the red ends of the pad. Thus one inking and one impres- 
sion cause the stamp to print in two colors. 

The Fulton one-color NRA stamp is one and a quarter 
by one and a half inches. 

The Fulton Specialty Company is one of a number of 
companies authorized to manufacture NRA rubber stamps. 
The company will supply further information on request 

Oe 


A Unique Rocker Type Stencil Duplicator 

The “Stencilpress,” described as “The New Stencil 
Printing Machine,” is a recently announced product of the 
Stencilpress Corporation, Chester Avenue at Eleventh 
Street, Cleveland, Ohio. The new machine is highly at- 
tractive in appearance, its general design bespeaking me- 
chanical efficiency and its brightly polished nickel parts 
contrasting nicely with the art black enamel finish of the 
printing table and the housing of the mechanism at the 
back of the machine. 

In general character the Stencilpress is a modified 
rocker type duplicator, the printing rocker being hung on 
parallel arms in such a way that accurate registration is 
assured. The copy paper is placed on the printing table 
and positioned by an adjustable paper guide, either one 
sheet at a time or a whole stack. To make an impression 
the operator grasps the large, comfortable knob and rolls 
The whole motion is 


the printing rocker on the paper. 
easy and swinging. 

The complete Stencilpress outfit includes a textile leather 
brush and correction fluid. 


carrying case, stencils, ink, 





DUPLICATOR JUST AFTER AN 
IMPRESSION HAS BEEN MADE 


THE NEW STENCILPRESS 
When the case is removed the printing rocker is disclosed 
in a locked position to prevent it from touching the print- 
ing table. It is released by means of thumb screws on the 
side brackets at the rear of the machine, and may be raised 
completely up and back to facilitate the mounting of the 
stencil. A convenient rest position is also provided to hold 
the printing rocker clear of the paper when not actually 
in printing operation. 

A unique method of mounting the stencil is provided. 
The backing board is folded near the top margin and 
clamped onto the printing rocker in such a manner that the 
stencil is properly aligned. Inking is conveniently done 
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by pouring a little of the ink fluid into the rocker and 
spreading it with a brush. Because of registration a 
curacy, two or more colors can be printed effectively on 


one sheet 
f the great mass of 


Ideally suited to meet the needs « 
smaller business houses, the Stencilpress is recommended 


for duplication of menus, letters, bulletins, hand bills, office 


forms, programs, school work, record cards, post cards, 
etc. It will accommodate practically any size or thickness 
of paper Prints a full size letter Che printing area is 


five and a half inches wide by eight inches high 
The retail price of the complete Stencilpress outfit is 


$17.70 
e 
A Pos-Chair for Men 
Che merits of the Johnson Pos-Chair and chairs of this 


type with a flexible hinge back have prompted the devel 





JOHNSON POS-CHAIR”™ NO. 1722W 


opment of the same principles in a practical chair for men 

one which the average man will use at his desk, and from 
which he will receive the same degree of comfort the 
Pos-Chair gives 

The first model of such a chair is being shown at the ex- 
hibit of the Johnson Chair Co., in A Century of Progress 
exposition Che No. 1722W, here illustrated, is one of the 
models of this typ Executives and office men who have 
tested this chair at the exposition have pronounced it to 
be one of the most comfortable and practical chairs offered. 
It is an exclusive patented product of the Johnson Chair 
Co., Chicago, as also is the Pos-Chair, and is now being 
offered to the trade 

—— 


Two New Underwood Elliott Fisher Accounting 
Machine Models 

The Underwood Elliott Fisher Company announces the 

new Sundstrand model accounting machine available in 

two models—the seventeen column double keyboard ma 

chine and the thirteen column single keyboard machin«e 


with either front or rear feed carriage and furnished ina 


OFFICE APPLIANCES 


number of capacities with one or more accumulating regis- 
ters to meet the requirements of various applications. 
Each new improvement in these models is designed to 


give greater speed from the insertion of the forms to the 





THIRTEEN COLUMN SINGLE KEYBOARD I E. F 
SUNDSTRAND ACCOUNTING MACHINE 

removal of these forms with a complete accumulation ot 
the day’s work 

[The seventeen column double keyboard model is 
equipped to print the date, folio and charge with one opera- 
tion of the machine. The date prints automatically in 
the date column after once set up. Folio numbers arc 
entered on the left keyboard. On the right keyboard the 
operator enters the amounts in the cross-footer and verti- 
cal registers. These amounts are automatically added, sub 
tracted or non-added according to application When 
amounts are to be accumulated in the vertical registers 
the vertical registers are automatically engaged 

The new thirteen column single keyboard model il- 





SEVENTEEN COLUMN DOUBLE KEYBOARD U. E. F 
SUNDSTRAND ACCOUNTING MACHINE 


lustrated is designed in every detail to speed up every ac- 
counting operation. This machine has one keyboard in- 
stead of two, otherwise it is similar to the larger machine. 


“ 


enw 
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It has the same versatility and simplicity, the same me- 
chanical accuracy that checks itself at every machine op- 
eration. 

The Sundstrand simplified 10-key keyboard has been 
incorporated. Only one hand is used to operate the key- 
board. Amounts are entered by simply “writing” the fig- 
ures on the keyboard just as you would write them with a 
pencil. The machine automatically selects the proper col- 
umn for each figure 

Every feature in the new Sundstrand machine has been 
designed to contribute more speed. Whatever the appli- 
cation, from start to finish there are fewer operations, and 
every action other than the simple writing of figures on 
the keyboard, is automatic. 


a 


Corona Four Reappears 

L. C. Smith & Corona Typewriters Inc., announce the 
reappearance of the Corona Four to retail at $45. The de- 
cision of the company with respect to Corona Four has 
caused a favorable reaction among dealers who are pre- 
paring for a large demand from the public. Corona Four 
will be a companion to the Smith-Corona, which was placed 
on the market in October, 1931, to retail for $60, and $65 





THE CORONA FOUR, RECENTLY REPLACED ON THE MARKET 


with tabulator. This model has had a steady sale and the 
announcement that the Corona Four is now available will 
in no wise interfere with sales efforts on the Smith- 
Corona. 

Over one million Coronas are now in use throughout 
the world. The original portable, it sold in a rapidly 
widening market. 

Corona Four is built on a frame of solid aluminum which 
combines strength and stability with light weight. It has 
a standard keyboard and writes both capital and small 
letters. It has right and left hand shift keys, shift lock, 
flat rimless key rings, automatic ribbon reverse, variable 
line spacer, margin stops, single and double line spacing, 
tension paper fingers, two-color ribbon mechanism and 
many other features which contribute to good typewriting 
and long service. 

Pica or elite type will be furnished at the option of the 
purchaser. Tabulator, too, if desired, at a small additional 
cost. 

————— 
The New No. 9000 Line of Uhl Chairs 

The Toledo Metal Furniture Company, Toledo, Ohio, is 
offering a new line of chairs made of cold rolled steel (not 
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angle iron) carrying the catalog designation No. 9000. 
The new chairs are light-weight, easily handled and have 
greater strength and less bulk than is usual in metal chairs. 





UHL ANGLE STEEL CHAIR NO. 9000-8 


There are four numbers in the line—No, 9000 having wood 
seat and back rest; the No. 9000-S having perforated steel 
seat and steel back rest; No. 9000-WS having wood seat 
and steel back rest and the No. 9000-TA having wood seat 
and back rest and is equipped with a tablet arm. 

Structural features which give strength and stability in- 
clude the use of straight, stiff members; front rail of brace 
raised to give plenty of leg room; square boxing effect be- 
tween legs, brace, and seat rails so designed that no in- 
dividual joint is a pivotal point; front legs from brace to 
floor reenforced with steel gussets, eliminating any possi- 
bility of legs collapsing even under severe abuse. 

Regular equipment for these chairs includes heavy duty 
steel tips. When silence is a factor “Pussy-Foot” rubber 
feet can be furnished. Seats are mounted on concealed 
rubber bumpers eliminating any rattling noise from vibra- 
tion of seat against metal. All wood parts are finished in 
“Celuhl”, a durable, non-enamel finish. Metal parts are 
finished in green, maroon, or brown enamel as desired. 

Among the places in which the use of the new chairs are 
particularly recommended are schools, libraries, offices. 
hospitals, hotel bed rooms, waiting rooms, Sunday schools, 
etc. 

ee 


The New “Black Taper” Autopoint 

The writing tip and taper of the new No. 66 Autopoint 
made by the Autopoint Company, 1807 Foster avenue, Chi- 
cago, Ill., are of black Bakelite. The taper is removable 
to expose an eraser which is located just above the reserve 
leads. The pyroxalin barrel is marketed in five brilliant 
colors—Burgundy, marine green, solid black, silver grav, 
red and gold black. 

The No. 66, a “desk set” pencil, is an innovation in the 

(Turn to page 93, please) 





AUTOPOINT TAPER PENCIL NO. 66 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 


offices of this journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, 


and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 


St. and Park Ave., New York, will be happy to be of any possible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve. 


LONDON NOTES AND NEWS 


By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor- 
dially invited to call upon Vincent Jackson at 22 St. An- 
drew street, Holborn Circus, London EC 4. Mr. Jackson's 
association with the trade and his contacts with its organ- 
izations afford him information valuable to those desiring 


to cultivate the British market. 


In subscription matters, 


Mrs. S. S. Elliott, 6 St. Bride street, London, EC 4, is the 
authorized representative of Office Appliances in the 
British Isles. 


London, August 8, 1933. 
Advertising Exhi 
much thought and 


ndon saw a very fine 
bition at Needless to say, 
time was given to both the advertising of the exhibition 
Everything was excel 
week of opening, a 


nth, I 


Olympia 


Last n 


and to the lay-out of the stands 


lent. On the Saturday preceding the 
procession was arranged through London of lorries bear 
yns of a number of well-known nationally 
taking part in the pro 


a photograph of 


ing representati 
advertised goods Amongst those 


cession, was the Dictaphone Company, 


whose decorated lorry is shown on this page 
Dictaphones were also installed in the Welcome Club at 
the Advert Exhibition The club was open to stall 


helders and convention delegates, and during the exhibi- 


ising 
tion four typists produced a quarter of a million words via 
the Dictaphone—all from strangers with their many dif 
ferent vocabularies and ideas of dictating 
Besides Dictaphone, the following members of our Trad: 
Gestetner, Ltd 
Company, Ltd.; Kaye's 
Seeley & Company, Ltd 
Ltd.; Roneo Neo-post, Ltd 
N. W. R Mawle, the 


Trades Association on 


were at the Advertising Exhibition D 


Imperial Typewritet Rotaprint 


Agency, Ltd.: Masson, 


Embossing Machine) 


(Masseley 
Roneo, 
with Mr 
Appliance 
Typewriters, Ltd. He 


moments 


Othce 


I had a tew 
chairman of the 
his stand—Th« seemed 


to be 


Imperial 


very busy attending the numerous conferences that 


held during the 
there was a pleasant air 
Whilst ne could not say 
because after all it was rather 


were time the show was open. Certainly 


of anticipation of better business 


about that the exhibition was 


over-crowded with visitors 


a technical show—they had a large attendance of influential 


business men I know that my own firm received a con 


siderable number of inquiries as the result of a co-opera- 


those interested in direct mail 
these 


tive effort on the part of 


We hope to turn some of into good 


advertising 
accounts 
, 


the holiday season which is now wel 
It is not merely a 


Despite on top of 
us, there is a decided air of optimism 


question of newspaper talk, or the loud proclamations of 


NATIONAL 
USE TAE 


Thinking aloud 
Uo" DICTAPAUNE 








ess ra 


THE DICTAPHONE LORRY IN THE ADVERTISING EXHIBITION 

PROCESSION.—tThe model office in full working condition was 

furnished by Kenrick & Jefferson, Ltd This exhibit received 
‘‘Honourable Mention’’ in the awards 


I can speak from the point of view of one en- 
Businesses where 


politicians 
gaged in the Great Game of Selling 
trade has been stagnant for some time are showing de- 
cided signs of life and everyone is looking forward to the 
autumn when we all come back refreshed after our holi- 


days, ready for better business 
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It is with regret that 1 report the sudden death of the 
chairman of Kenrick & Jefferson, Ltd., with whom I am 
Alderman J. A. Kenrick was the son of one of 


the founders of this business. He was a quiet, unassuming 
not only in 


connected. 
man, who wielded a tremendous influence, 
K & J’s business, but amongst the steel and iron interests 
with which he was also connected. Mr. Kenrick died sud- 
denly, quite unexpectedly, after an exceedingly rough cross- 
ing on the channel boat from France, where he had been on 
business with the managing director, Mr. Fred Jefferson 
It is a great loss to K & J, and we feel it all the more be- 
cause we are one of those rare concerns where the family 
spirit is very strong despite the size of our organization. 

In the August 4 issue of the Midland Chronicle & Free 
Press, West Bromwich, England, the following words of 
appreciation appeared: 

“West Bromwich has suffered some severe blows during 
the present year by the deaths of prominent citizens and 
public men, but, with all respect to anyone whom it may 
concern, we feel that we shall be pardoned for expressing 
the belief that the sudden death of Alderman John Archi- 
bald Kenrick is the most severe blow of all—not by reason 
of the tragedy of its unexpectedness, but because of his 
own tremendous value to the borough as a public servant. 
Alderman Kenrick never had any ‘axe to grind,’ and it can 
with perfect truth be said that he loved the work into 
which he threw himself so wholeheartedly for many years 
His resignation, not so long ago, from the local Education 
Committee, which he served as chairman for fifteen years, 
was probably the greatest loss which that committee has 
sustained throughout its existence, but some consolation 
was felt at the time that Alderman Kenrick by virtue of 
his continued association with the public affairs of the 
town as a member of the Town Council, would not entirely 
lose touch with educational matters in which he had been 
the leading figure over such a long period of years. As he 
himself subsequently declared, only the severe warning of 
his medical adviser induced him to give up the educational 
work in which he was so irrevocably immersed, and we 
feel now, as the full force of the tragedy of his passing 
weighs heavily upon us, that few really appreciated to the 
full the significance and seriousness of that warning which 
prompted him to make that momentous decision. He was 
a man who, by his utter fearlessness and open, straightfor- 
ward dealings, literally compelled admiration and respect. 
The loss to West Bromwich by Alderman Kenrick’s death 
is as incalculable as was the value of his work and guid- 
ance in all public affairs in which he interested himself. 
‘Some men are born great; others have greatness thrust 
upon them.’ That he was thrust into a number of the posi- 
tions which he held with such distinction, Alderman Ken- 
rick himself was known to declare, but no one ever lived 
to regret their choice in having selected such a worthy, 
competent and reliable leader.” 

At the monthly Office Appliance Trades 
Luncheon last week, we were addressed by Mr. W. H. 
Chantrey, Button & auditors 
to the Mr. Chantrey is president of the 
London the Institute of Chartered Account- 
ants. In his preliminary remarks, Mr. Chantrey expressed 
admiration of the association’s “Aims and Objects” as set 
Continuing his remarks on “What 
the speaker 


Association 
Chantrey of Company, 
association. 


section of 


out in the constitution. 
Modern Methods Mean 


emphasized that modern conditions must be met by mod- 


to the Accountant,” 
ern methods. It was his experience that constant accurate 
data which was essential if any concern wished to con- 
tinue in existence, could only be obtained by the employ- 
ment of one or other of the many excellent machines en 
the market. 
these machines provided monotonous work for operators. 
He could not agree that such work was anything like as 


It has been said, continued Mr. Chantrey, that; 


43 


boring as the old day to day routine of entering from book 
to book by hand. 

As a sign of the times, it was interesting to note that 
a special paper on “Mechanical Accounting” was read at 
the recent World Conference of Accountants. Account- 
ants and auditors had long since overcome their prejudice 
to machines and in fact called them into use as an ally! 
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THE CHAIRMAN OF THE ADVERTISING CONVENTION, SIR 

WILLIAM CRAWFORD, EXPLAINING THE DICTAPHONE TO 

THEIR ROYAL HIGHNESSES PRINCE AND PRINCESS 

ARTHUR OF CONNAUGHT.—tThe Prince is speaking into the 
mouthpiece. 


Mr. Chantrey’s “talk” exceedingly interesting and 


practical, being illustrative of the sympathy now accorded 


was 


us by the professional men. 

Mr. W. W. Cargill (Comptometer) expressed the thanks 
of all present for Mr. Chantrey’s excellently prepared and 
delivered address. 

By the way, at this luncheon Mr. A. C. McLellan, the 
exhibition director, spoke encouragingly of the London 
Business Efficiency Exhibition to be held in September. 
Ninety per cent of the space is taken. Press advertising 
has been considerably improved and a series of lectures 
by prominent men are being given during the exhibition. 

Last week I wrete to Mr. W. G. Gledhill, director of 
Gledhill Brook Time Recorders. I asked him what “he 
thought of things!” I cannot do better than quote his 
reply. 

Mr. Gledhill wrote me this interesting epistle: 

“My dear Jackson: 

“Your request that I send you a letter or message to be 
forwarded to our friends ‘Office Appliances’ is interesting. 
You remark that the message should be of an optimistic 
nature, but surely our friends are not so ill as to require 
special doses of this nature. From my acquaintance with 
them on this side I feel that they would appreciate the 
honest truth more than ‘flag wagging’ or a mere ‘pick-me- 
up.’ We come from a common ‘stock’ and one of our chiar- 
acteristics is that we prefer the truth, however unpleagants) 
to sedatives in whatever form. “ae 

“I have never visited America, but I understand froémt, 
my friends who have, that the very air they breathe en— 


thuses and is a continuous tonic. It is no surprise to us‘ 


therefore that they have accomplished such tremendous 


tasks in the past and I for one am sure that ultimately they ,> 


will overcome all their troubles and arise stronger in ‘body g 
and mind’ than they have ever done before. Bear in mind, 
that owing to this ‘bracing atmosphere’ and envieeenee 
their methods may not be the same as we in this country®, 


would’ adopt. Some serious students of their methods .¢« 
> 


even predict a worse economic condition, but ultimately 
when all’ the rithbish has been cleared away, the genuine 
foundation of solid rock will be discovered and a sound 


superstructure will be constructed. No sane person can 


eb 
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imagine such a virile race being ‘stumped’ over such prob- 


lems as confront them [heir whole history is a succes 
sion of triumphs over difficulties, therefore why should 
they lose heart now? 


“I find their own magazine of July simply bubbles over 
with the joy and determination to 
all the optimism necessary at hand and it will be 
As for a sure foundation, let us turn to the best article that 
has appeared in their issues for some time—‘Restoring a 
Lost Art”—and shout out EUREKA. EUREKA, It isa 
pity they did not print the title in type six times the size, 
American paper, or is it 


serve. They have got 


use d 


one would have expected it in an 
one of your signs that they are depressed? 

“The Art of Selling has been eclipsed the world over for 
too long a period, it has degenerated into a sort of Dutch 
Auction as it is called in this country and frequently fallen 
further still to jettisoning stocks, with the inevitable result 

total demoralization of markets and bankruptcy 

“The well being of a community is dependent on each in- 
dividual receiving a fair return for his services and no com- 
pany can prosper unless it produces goods of the highest 
quality and receives in return for those goods a price 
which enables it to operate at a profit 
must preach the gospel of QUALITY, 
QUALITY. (Hear, hear! V. E. J.) 


of firms, noted for the high quality of their goods, 


Therefore salesmen 
QUALITY, 
You and I can give 
instances 
who have refused to be shaken by the stampede of prices, 
and who throughout the depression have kept their staff at 
work without price cutting, without wage cutting, without 
dismissals and without diminution of dividends 

“Let us be candid with them They made selling an 
Art. For some reasons best known to themselves they al- 
lowed this Art to be eclipsed. Let them thank the writer 
for calling them back to the right track and 
it continually and PROSPER 

“Yours, 


(Signed) C, ¢ 


of the article 


let them pursuc 


Gledhill.” 
From the above you will take heart in the fact that we 


are not dead despite a prolonged heat wave, lost Wight 
man Cups and World Econom 
Next month I will give you the 


W. Thomas of 


Conferences! 


Royal typewriter fame.—VE] 


a ee - 
Report of Commission on Decimal Classification 
The Nederlandsch Instituut Voor Documentatie en Reg 
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International commission on decimal classifi 


istratuur "Gravenhage announces a re 
port of the 

cation appointed by International Institute of Documenta 
tion 

vers the progress ¢ 


of the 


The report c 


1929 to 1932 he price 


eight francs 





impressions of Mr. A. 


f this commission from 


report 1s quoted at six and 
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Steel Furniture Plant at Santiago 
A foreign trade opportunity published in Commerce Re- 
ports, issued by the United States Department of Com- 
merce, indicates that steel furniture is being manufactured 
Inquiry No. 5357 offers to buy and act 
black, and steel tubes, for furni- 


at Santiago, Chile. 
as agent for steel sheets, 
ture manutacture 
a 
Parker Pen Joins London Commerce Chamber 
The Parker Pen Company, Ltd., London, England, has 
taken a membership in the American Chamber of Com 
merce in London. The British company is conducted by 
A. R. Zaccola, managing director, at Bush House, Strand, 
WC 2, London. 
— 
London Rotary Honors Mr. Percy Jones 
Mr. Percy Jones, of Percy Jones (Twinlock), Ltd., com- 
pleted his term of office as president of the London Rotary 
Club recently, and was guest at a dinner given by the Ro 
Mrs. Jones, 


tarians. A traveling clock was presented to 


while he received an inscribed rose bowl 





an. 
PRESIDENTS OF THE BRITISH STATIONERS ASSOCIATION, PAST 
AND PRESENT.-Left to right A. T. Bennion, president during the 

past year; G. Delgado, P. Barringer, and T. Owen Jacobsen, past 

presidents ; Clifton Tollit, present president This picture was taken 

at the annual convention of the British Stationers Association, June 

17 to 22, 1933 (Photo by courtesy of Ed. Kastner of the L. E 

Waterman Company.) 
sia abies 
Oliver Portable Being Made in Italy 

Che Oliver portable typewriter, sponsored by the British 
Oliver Typewriter Company, is being manufactured also in 
Italy. This machine has four rows of keys and forty-four 
keys, equipped with the usual facilities of a portable. The 


Italian production is by Societa Industriale Meccanica in 


Mondovi 


PERSONNEL OF THE UN 
DERWOOD ELLIOTT FISHER DEALER 
ORGANIZATION IN WESTERN SPAIN 
Seated, left to right Gaspar Trumpy and 
Jose Sirvent, manager of the Madrid branch 
Standing, left to right Jose Navaro, sales 
manager, Madrid branch; Adolph Stocklin, 
manager of the central office, Madrid, and 
Fernando Sirvent, also sales manager, 
Madrid branch 


EXECUTIVE 


SEPTEMBER, 1933 





Berlin Exposition Planned One Year Hence 

In the period from September 7 to 16, 1934, the exhibi- 
tion, fair and foreign commerce administration of the city 
of Berlin, and the National Association of the German 
Office Equipment Industry, with the National Paper and 
Writing Goods Dealers, will co-operate in an exposition 
in the Kaiserdam, the eighth national office equipment ex- 
hibition. 

It may be taken for granted that this enterprise, after a 
lapse of three years, will take equal place with previous 
expositions of this character, presenting a mighty demon- 
stration of the versatility and capacity of the German office 


equipment industry. 


Germany to Celebrate Founding of Third Reich 

Germany will celebrate the first birthday of the third 
reich with an exposition at Berlin March 17 to May 1], 
1934, to be held in the Kaiserdam. It will be known as the 
“German People—German Work” exposition. The first 
reich was the holy Roman period; the second that of Bis- 
marck’s day; the third that of the present regime. 

The exhibition will demonstrate the advances made by 
Germany in cultural, industrial and agricultural fields, as 
well as in transportation, liberal arts, moving pictures and 
radio communication. This enterprise is under the direc- 
tion of the Gemeinnitzigen Berliner Austellungs, Messe 
und Fremdverkehrs Gesellschaft M. B. H., Berlin, Charlot- 
tenburg 9, Kénigen Elisabeth Strasse 22. 

a 
Business Show at Zurich 

Albert Ruegg, president of the Schweiz. Burofach-Ver- 
band, Zurich, Switzerland, informs Office Appliances that 
a business be held at Tonhalle, Zurich, from 
September 13 to 16 inclusive. This show has been organ- 
ized by the Schweiz. Burofach-Verband, the Swiss Office 
space now 


show will 


Equipment Association. All the available is 
occupied by forty-six firms, who will exhibit most of the 
machines and appliances manufactured or represented in 
Switzerland 

—— =< 

Accountants’ Congress to Be Held in December 

The Brotherhood of Accountants (L’Amicale des Bilan- 
bertistes) will organize in Brussels, Belgium, in December, 
a congress which will bring together the best informed 
authorities on efficient methods of accounting. 

Reporters will examine the situation in Belgium and the 
Congo as it affects accounting aides, accountants, account- 
ing experts and professors of accounting 

All information, 124 Rue Vondel, Sch-Bruxelles. 
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A MODERN STENOGRAPHIC OFFICE IN TURIN, ITALY. 
-The typewriter tables are distributed along two walls, 
with small dividing barriers to isolate the sounds of move- 
ments and of voices of clients who are dictating. The di- 
rectress’ tables is isolated in proximity of the entrance. 
Its location permits viewing the entire office at one time. 
The furniture in this office is finished in yellow with pad- 
ding and covering of pearl gray cloth. The metal parts 
are of chrome-aluminum. Just outside the typing booths 
is a long runner of gray striated linoleum whose edges 
are protected by metal strips. The office was designed by 
Levi Montalcini. 


Conklin Finds Business Good in Australia 

The brightest spot at this time in the entire overseas 
market for fountain pens and pencils is Australia, accord- 
ing to A. C. Marquardt, export manager of The Conklin 
Pen Company, Toledo, Ohio. 

“While we have no right to complain of world business 
generally,” says Mr. Marquardt, “it must be conceded that 
our Australian sales are running far beyond our most 
sanguine expectations. Our business in Australia is 
breaking records, and there seems to be a splendidly con- 
structive foundation to the present buoyancy of that mar- 


ket.” 





SHOW WINDOW AND DISPLAY ROOM IN STORE OF JOS£ 
GIFRE, BARCELONA, SPAIN.—The inset is a portrait of Mr. 
Gifre, who conducts a successful business in typewriters and other 
office machines, both new and used. Mr. Gifre represents the 
Wholesale Typewriter Company of New York. He came to the 
United States last month for the purpose of establishing further 
business connections. While in this country he attended the 
National Typewriter and Office Machine Dealers Association con- 
vention in Chicago. 











Loud Speaker Installed by Johnson Chair at 
“Fair” Exhibit 

Johnson Chair Company has many features to attract at- 

tention at its exhibit at “A Century of Progress.” One 

of the latest additions is a radio loud speaker installation 

that provides everyone in the crowds at the exhibit with 

the opportunity of listening to the demonstration of the 


Pos-Chat 


jean Ste wart, whose voice has been heard much of late 
ver the rad in her announcements and singing, has been 
engaged by the Johnson Chair Company to take charg 


f this part of the program and demonstration. Her voic« 
and pleasing personality in demonstrating the Pos-Chair, 
are in evidence daily at the Johnson exhibit 

— 

Edison Building Dedicated at the World’s Fair 

The Edison Building at “A Century of Progress” at Chi- 
cago was dedicated August 12 with appropriate services 
[his structure houses exhibits of the various Edison com 
panies, and is located before the electrical building \ 
sales conference of the “Ediphone” organization was held 
August 11, and those present participated in the dedication, 
which was consummated by Edison executives and fair offi 
cials. Charles Edison, son of the late Thomas A. Edison, 
re-enacted the scene in which the founder demonstrated 
the first successful reproduction of the human voice, fifty- 
six years ago. Assisting was John Kreusi, grandson of 
John Kreusi, who built the original phonograph machin¢ 
from the sketches of Thomas A. Edison. 

——————— 

Messrs. Conrad Visit “A Century of Progress” 

B. Ellis Conrad and Jeoff Conrad, sons of B. B. Conrad 
president of the American Numbering Machine Company, 
Brooklyn, N. Y., were piloted through “A Century of 
Progress” by Carl O. Lindgren, secretary and Chicago man 
ager of the company [They found many thrills and mucl 
to interest them. The highlight of comfort and conveni 
ence was during a dinner at the Edgewater Beach hotel, in 
thé. Marine Room, which overlooks Lake Michigan, with 
a pleasing vista of water. The charm of Chicago, to t 
Conrads, is the ease of access to the water. These young 
gentlemen returned east by water, embarking at Chicag 
and traversing Lakes Michigan, Huron and Erie t 
Buffalo 

~<a 
The Elliotts Visit “A Century of Progress” 

William Elliott of The Conklin Pen Company, with 
headquarters at Dallas, Tex., accompanied by Mrs. Elliott. 
visited their former home in St. Louis in July and late1 
attended A Century of Progress Exposition 
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THE UNDERWOOD ELLIOTT FISHER 
COMPANY PLAYS HOST AT THE WORLD'S 
FAIR TO THE WINNERS OF A NATION 
WIDE CONTEST CONDUCTED THROUGH 
SCHOLASTIC MAGAZINE Here are the six 
students and their teachers, who came from 
all parts of the country, with all their ex 
penses paid, photographed in front of the 
UEF exhibit. Andrew Cerruti of the UEF 
publicity division showed the visitors the 
sights of the Fair and the city of Chicago 
during their five-day stay 


SAN FRANCISCO EQUIPMENT DEALERS COOPERATE WITH 
AMERICAN TRUST COMPANY IN MAKING AN UNUSUAL DIS- 
PLAY IN A WINDOW OF THE EMPORIUM Crowds stood con- 
tinually before this display of the American Trust Company, which 
was shown for ten days in a window of the Emporium, San Fran- 
cisco’s largest department store. The theme was Modern Bank- 
ing Contrasted with Banking of a Past Era At one side of the 
window were two modern bank clerks (real people) operating a 
Burroughs bookkeeping machine, a Rekordak for making photo- 
graphic copies of checks, and a Standard-Johnson coin sorting, 
counting and wrapping machine. At the other side of the window 
an old time clerk (a real person) with sideburns, frock coat and 
tight trousers presided at a high desk, busily scribbling with a 
quill pen. Contrasting the old and the new was also carried out 
in the background. On one side was a map of the San Francisco 
Bay region, in which the American Trust Company's branch system 
is concentrated, with flashing lights showing the location of each 
office. On the other side were pictures of the old buildings oc- 
cupied by predecessor banks from 1854 on The center back- 
ground was an animated replica of the bank’s trade-mark—a sus- 
pension bridge and the slogan, ‘‘Links the Bay Region.’’—CWG 


SEPTEMBER, 1933 


Early Signers of NRA Code 
Listings of concerns in the office equipment and com- 
mercial stationery fields under the National Industrial Re- 
covery Act will be printed in Office Appliances as released 


Following are some of the early 


issue of Office 


Appliances goes to press 


returns available as this 
Additional list- 


ings will follow in subsequent issues 


Boston, Mass 
The Carter's Ink Company 


Cambridge, Mass. 
F. S. Webster Company, Inc 


Chicago, Ill. 

Acme Card Systems 

American Lead Pencil Company 

Associated Stationers Supply 
Company 

Boorum & Pease Company 

The Carter’s Ink Company 

Checkometer Sales Company 

Members of the Chicago Stationers 
Club 

Crowe Name Plate & Mfg. Co 

Dictaphone Sales Corporation 

A. B. Dick Company 

Eugene Dietzgen Company 

Favor, Ruhl & Company 

Wm. A. Force & Company 

Goes Lithographing Company 

Greenduck Metal Stamping 
Company 

The C. H. Hanson Company 

Kee Lox Manufacturing Company 

Horder’s, Inc. 

A. C. McClurg & Company 

Multigraph Sales Agency 

P. F. Pettibone & Company 

The Frederick Post Company 

Rand McNally & Company 

Remington Rand, Inc 

Royal Typewriter Company, Inc 

Sanford Manufacturing Company 

Seiders-Mather Company 

L. C. Smith & Corona Typewriters 
Inc. 

Tallman & Robbins Company 

Teletype Corporation 

Tempo Duplicator & Supply 
Company 

The Wahl Company 

F. S. Webster Company, Inc 

The Workman Manufacturing 
Company 

Underwood Elliott Fisher Company 

United Autographic Register 
Company 

Visible Records Company 


Brooklyn, N. Y. 

Boorum & Pease Company 
Wm. A. Force & Company 
H. M. Storms Company 

Chicago Heights, Ill. 
Weber Costello 

Fort Madison, lowa 
W. A. Sheaffer Pen Company 


Glen Cove, L. I., N. Y. 
Columbia Ribbon & Carbon Mfg 
Co Inc 
Hartford, Conn. 

Royal Typewriter Company, Inc 
Underwood Elliott Fisher Company 
Hoboken, N. J. 

American Lead Pencil Company 
Jackson, Miss. 
Typewriter Dealers Association 
Jamestown, N. Y. 
Art Metal Construction Company 
Long Island City, N. Y. 
Acco Products Company 
Los Angeles, Calif. 
Milo Harding Company, Ltd 
Graphic Duplicator Company 
Monroe, Mich. 
Weis Manufacturing Company 
New York, N. Y. 
Art Steel Company 
Miller Bros. Pen Company 
Newark, N. J. 
Munson Supply Company 
H. E. Smith Company 
Weldon Roberts 
Park Ridge, N. J. 
Mittag & Volger, Inc 
Philadelphia, Penna. 
Columbia Steel Equipment Company 
Rochester, N. Y. 
Kee Lox Manufacturing Company 
Yawman and Erbe Manufacturing 
Company 
San Francisco, Calif. 
Pacific Ribbon & Carbon Manufac- 
turing Company 
Sturgis, Mich. 
Sturgis Posture Chair Company 
Syracuse, N. Y. 
L. C. Smith & Corona Typewriters 
Ine 
Washington, D. C. 
The National Stationers Association 
and members 
Youngstown, Ohio 
The General Fireproofing Company 


——— 

Leading Philadelphia Stationers Sign NRA Code 
According to Philadelphia papers, a check of the sta- 
tioners group by the Philadelphia Chamber of Commerce, 


shows that 19 of the 
signed the 
\utomatic 
pany, Wm. F. Murphy’s 
Hogan Co., 


Company, Marx 


leading 
NRA blanket code. 
Printing & Stationery Co., Wm 
Sons, 
Andrew Logan Co., Harry B. 
Brother, Marcus Brothers, Marx-Lyons 


stationers have already 
These include: Altemus, 
Mann Com- 
Brothers, James 


Lev is, Hoskins 


Lamb 


Company, Gubler & Company, Yeo & Lukens Co., C. F. 
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Decker Company, A. Pomerantz & Company, Shanahaa 
Company, Russell A. Ogden Co., Roth Brothers. 


ee 
Southern California Ottice Machine Mechanics 
Adopt Code 

The Office Machine Mechanics of Southern California 
have established their organization, elected officers, drawn 
up their constitution and by-laws, and have also completed 
their code of ethics, copy of which has been sent to General 
Hugh S. Johnson for approval. 

Three meetings have been held, and their next meeting 
will be called to,order on September 5. 

Membership includes a large majority of all those en- 
gaged in office machinery maintenance and repair, and 
membership is held open and free until November 1 with- 
out initiation fee, in order that all who wish may join 
without cost. 

Charles T. Smith of the Associated Typewriter Com- 
pany, Los Angeles, has been appointed a committee of one 
on publicity. 

Members believe this association of office machine me- 
chanics is the first of its kind in the United States, and also 
the first purely labor organization to submit a code of 
ethics, at least from southern California. 


———— 

Horder’s Among First to Sign “NRA” Code 
The Associated Stationers Supply Company and Hord- 
er’s Stationery Stores, through the parent company, 
Horder’s, Incorporated, were among the first few busi- 
nesses in the Chicago district to sign President Roosevelt's 
re-employment agreement. The agreement was signed 
July 28, and the name of the company was published in 
the small list of early signers in the July 30 issue of the 
Chicago Tribune. Both branches of the Horder organiza- 
tion had the conditions of the National Recovery Act in 

full operation on August 1, the first day of its existence. 


_——— 

All Eighth District Dealers Go Under Code 
Herman H. Cast of Wichita, Kas., governor of the 
eighth district, states that the stationers of that district 
have had several code meetings and have decided to go in 
under the code. The dealers have also signed up under 
the code submitted by the National Stationers Association 
and have all signed it, sending proxies to General Manager 


Garvin. 


a 
Wages Raised and Hours Reduced by Royal 
In a report dated August 3 at the Royal Typewriter 
Company factory at Hartford, Conn., it was announced 
that an average wage increase for employes of 12% per 
cent and a reduction in working hours in accordance with 
the President’s industrial recovery plan were in effect. 


en 
Chicago Stationers Sign with NRA 
The Chicago Stationers Club has adopted the blanket 
code of the National Industry Reconstruction Act. The 


club also voted unanimously in favor of the code adopted 
by The National Stationers Association. 
en 





PART OF PERSONNEL OF LOUISVILLE ROYAL OFFICE.— Left to right—Clyde McCall, service man ; Louise Reeves, sec- 


retary ; 


Foreman Zeller; Julius Luette, cashier; Manager Atha Baugh and City Salesmen McCrosky, McEwen and Huffman. 
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Two Leading New York Stationers Consolidate 

H. K. Brewer & Co., and John Ward & Son, Inc., both 
of New York City, 
the name of Brewer-Ward Company, Inc., operating sta- 
tionery stores at 42 Exchange Place, 21 East 
street, and 11 East Forty-fifth street 

News of this consolidation will be read with interest by 


have consolidated their interests under 


Forty-first 





Cc. D. BREWER W. E. WARD 
stationers throughout the country, both concerns having 


been long identified with the trade, the company first named 


tracing its history back to 1835 
Charles D. Brewer, former president of the New York 
Association, and for many years head of th 
organization, and William E. Ward, former 
National Stationers Association and di 


John Ward & Son, Inc., will be the 


Stationers 
H. K 


pre sident of the 


Brewe ! 


recting executive of 
directing executives of the new company 
———— oe = — 
Thirtieth Annual Business Show Will Feature 
Business Recovery 
America’s spirit of improved business will be fully ex 
forthcoming thirtieth National 
which opens at the Grand Central Palac« 


emplified in the annual 
Business Show 
October 16 and runs for a week, closing October 21. As an 
example of how firms in this industry view the future, the 


Internationa! Business Machines Corporation and The 
National Cash Register Company will 


displays ever made at a business show in the twenty-nine 


have the largest 


years the show has been running. Plans for the exhibits 
of these and many other firms are the most elaborate and 
complete ever attempted. 

As Office Appliances goes to press, every available space 
on the first level of the Palace has been taken and the show 
engaged in completing the sale of 
The scheme of decoration will 


management 1s now 


space on the second level 


present an entirely new aspect to the visiting public and 
many features have been added to make the show outstand 
ing. Details of the plans that the show management has 
formulated will appear in the next issue 

In line with the trend of the times, the National Business 
Show is firmly behind the endeavors of the government to 
assist business recovery. The show this year demonstrates 
what the government desires to impress upon executives— 


“NOW IS THE TIME TO FORGE AHEAD AND EF- 


FACE THE MEMORY OF THE RECENT DEPRES- 
SION.” 
Frank E. Tupper, who has successfully managed these 


the past twenty-two years, is very optimis 
general outlook In his 
industry, he has met with a great deal of 


expositions for 
tic over the business travels 
throughout the 
encouragement for believing that the United States is on 
its way to bigger and better things 

A list of exhibitors in this year’s show, corrected to date, 


appears on page 102. 
—_<g—____— 
Johnson Chair Co. Patents New Pos-Chair 


[The Johnson Chair Co., Chicago, was recently granted 
patents giving them control of the production and sale of 
Pos-Chair-for-Men 


chairs of the Pos-Chair and 


These patents, we are told, cover all chairs having 


certain 
types. 
a movable back support or uprights with back pivoted or 
providing a flexible back 


hinged to supports or uprights, 


moving with the movements of the body. They also in- 
clude a chair with pivoted back having arms or arm rests 
attached thereto, giving an adjustable back support adapted 
to the individual requirements of users. 

The popularity of the Pos-Chair has been increasing rap 
idly since the first of such chairs were put on the market 
five years ago. Thousands of chairs of this type are now 
in use 

The demonstrations at the Johnson Chair Company’s 
exhibit at A Century of Progress exposition have made 
clear many uses for the Pos-Chair, such as by typists; by 
operators of adding machines; users of sewing machines: 
by musicians as piano stools, and for other musical work 
The chair promotes comfort when one is in a sitting posi- 
tion and permits natural relaxation. 

During the first month of the big exposition on the lak« 
front an executive of one of the companies there exhibit- 
ing was to have his photograph taken. The photographer 
insisted that the subject be taken to the Johnson exhibit, 
because, if he sat in a Pos-Chair, he would be relaxed and 
comfortable, and a better likeness would result. Since that 
time this executive has purchased a Pos-Chair for men for 


his personal use 
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Dodd to Present Typewriter Code 

Alvin E. Dodd, whose 
work well qualifies him for the position, has been invited 
to act temporarily as coordinator of the typewriter indus- 
try pending the completion of an organization of that in- 
dustry and the adoption of a code. His appointment is all 
the more fortunate, because he is brought into the work of 
coordination from outside the field and hence is without 


long experience in organization 


bias of tradition, yet is broadly experienced in handling 
problems not unlike those in the typewriter industry. 

Mr. Dodd was the first director of the Retail 
New York—a group of 
non-competitive department stores organized to exchange 


Research 
\ssociation of eighteen leading 
information on merchandising and operative methods and 
to maintain group buying here and abroad. He was the 
first organizer and head of the Distribution Department 
of the United States Chamber of Commerce, Washington. 

On leaving the National Chamber, Mr. Dodd organized 
the National Association of Furniture Manufacturers and 
prepared the code of ethics under which they are operating 
At the request of the wholesale dry goods trade he 
southern 


today. 


harmonized differences between northern and 
groups, organized the Wholesale Dry Goods Institute and 
acted as director general for a year and a half. 

At the meetings of the International Chamber of Com- 
merce at London, Paris and Brussels, he represented the 
U.S. Chamber in matters concerning international arbitra- 
tion. Later he assistant to Robert E. 
Wood, president of Sears, Roebuck & Company, and two 
years afterward he joined The Kroger Grocery & Baking 


Company of Cincinnati as vice-president in charge of mer- 


became General 


chandising. 

Mr. Dodd managed the legislative campaign in Washing- 
ton which resulted in the granting of Federal aid to the 
states for vocational training. During the war he aided the 
War Department in working out the new classification of 
personnel and later was asked to head the War Service 
Committee of the National Retail Dry Goods Trade oper- 
ating under the War Industries Board. 

Last year he wrote a brochure in a series of releases by 
the American Management Association. 

All the typewriter manufacturing companies are work- 
ing together, and a tentative organization has been formed 
under the name, The Typewriter Institute. It is expected 
that when the typewriter code is completed and approved 
a permanent organization will be perfected to work along 
settled by 
The final articles of the permanent organization, and a per- 


lines definitely details prescribed in the code. 
manent coordinator will then be appointed. 


Meetings of representatives of the several typewriter 
companies have been held. A committee accompanied by 
Mr. Dodd went to Washington to confer with NRA offi- 
cials to get their views regarding what can and cannot be 
done. The codes adopted by other industries are being 
used as a guide, and it is expected within the next few 
weeks to have the typewriter code in sufficiently definite 
form to justify a meeting of the manufacturers for the 
purpose of arriving at a final decision on the details pre- 
paratory to submission of the document to the NRA. 

Pending action on the typewriter code, all the manufac- 
turers have signed the office equipment code for the in- 
dustry as a whole 


—E———— 


Wood Lead Pencil Industry Submits Code 
The code of fair competition submitted by the Lead Pen- 
cil Institute, Inc., is a formidable document of eighty-eight 
pages covering practically every phase of the production 
and distribution of wood covered lead pencils. The code 
was prepared under the advice of Colonel Nelson B. Gas- 


kill 
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Promotions in Corry-Jamestown Organization 

R. E. Larson, for the last seven years sales manager 
of the Corry-Jamestown Manufacturing Corporation of 
Corry, Penna., has been promoted to the position of gen- 


eral sales manager. His long and diversified experience 














GEORGE W. STAPLETON 


D. A. HILLSTROM 


in the steel office furniture business qualifies him capitally 
to perform the duties of his more responsible position. 

George W. Stapleton, who has been serving as manager 
of the agency division of the Corry-Jamestown Manufac- 
turing Corporation, has been promoted to the position of 
manager of stock sales. In addition to home office super- 
vision of stock sales, he will continue to contact personally 
over twelve branch offices and the dealers throughout the 
entire territory. 

R. C. Anderson has become cost analyst for the Corry- 
Jamestown Manufacturing Corporation. He has had many 
years of experience in manufacturing and manufacturing 
methods and is well qualified for his new work. 

Announcement of these promotions and appointment 
came from D. A. Hillstrom, secretary and general man- 
ager of the company. 

a 
Do/More Chair Co. to Appoint Dealer Distributors 

In order to take care of increasing opportunities for 
business, the Do/More Chair Company, Inc., of Elkhart, 
Ind., has announced a new policy with reference to retail 
outlets. In the past this company has confined its dis- 
tribution for the most part to district offices under its 
direct jurisdiction. 

Now an effort is under way to open regular dealerships 
in many cities, so that inquiries, which are beginning to 
come in in larger numbers, can be handled promptly and 
adequately. In order to maintain the Do/More reputa- 
tion for service as well as sales, dealers under this plan 
will be carefully instructed in the physiology of correct 
posture, and will at all times be able to call upon the 
district office for assistance in presenting the Do/More 
story to prospective users. 

Do/More has recently received recognition by medical 
associations for the part it has taken in studying and 
improving posture in industrial plants and in offices. 
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Wrong Location 

Through an inadvertence, for which we present whatever 
apologies may be due, Office Appliances in its August 
issue located the source of an interview in Hartford instead 
of New Haven. In publishing the views of Ray Cowles of 
Bradley & Scoville on some of the phases of the office fur- 
niture business, we stated that Mr. Cowles was located in 
Hartford instead of in New Haven. 








The Guest Book 
“Jerry” Sprott, vice-president and general manager, Che 
Globe-Wernicke Company, pulled our latch string at th 
cheerful comment upon the outlook, 


end of July and by his 
“Jerry” 


stimulated our hopes and cheered us on our way 


was disinclined to make predictions, but his interpretation 


of national events and his view of the “New Deal” are en- 


Looking forward, he visions logical gradual 


advance in general industry 


couraging 
and corresponding progress 
in the office equipment field 

Matt Corbett, factory sales agent for office furniture, on 
his annual visit to the manufacturers he represents on the 
Pacific Coast, looked in upon us August 1. A careful stu 
dent of the production and distribution of furniture, Mr 
Many other 
so a conversation with 


Corbett is keenly interested in his business 


subjects engage his mind, however, 


Matt may drift engagingly into political philosophy, his- 


Subjects m« 
\ sluggish business interval a 


‘re concerned with busi- 


tory or economics 
ness than we may believe 
few months ago afforded Matt opportunity for a trip down 
the coast and through the canal, in which he had no dis- 


appointments. Business on the coast, he says, shows som 


slight impulse that strengthens hope for further improve 
ment 
J. Frank Dunleavy, The 


August 14. It was pleasant to renew old ac- 
reminisce about early experiences. We 


Dunleavy Company, looked in 


upon us on 


quaintance and t 


could compare notes on print shops of other days. For 


Mr. Dunleavy a typesetter, rebelled 


started his career as 


at the introduction of typesetting machines, ventured in 
other fields and found greater opportunity for his initia- 
tive and enterprise. Mr. Dunleavy has a lively interest in 


occurring events which are giving rise to a 
Out of his ob- 


the rapidly 
new business order and a new philosophy. 
servations and analysis he has developed an idea for put 
industrial situation at 


ting the factors in the 


balance and thus resolving certain economic difficulties 


p< Sitive 


Besides interesting us in that, he added to our good cheer 
by the report that the state of his own business indicated 


some general improvement. 

Arthur L. DuPre of the Fibroin Stencil Company, Jack 
sonville, Fla., drew his motor up to the curb at 417 South 
Dearborn street on August 15, and under the gaze of a 
mounted officer considerate of out-of-town visitors, gave 
us the pleasure of a sidewalk visit. Since Mr. DuPre’s call 
on June 30, he had put 5,000 miles on his speedometer. He 
had swung around his territory and returned to Jackson 
ville to get Mrs. DuPre and his mother and bring them to 
A Century of Progress. The party is now en route to 
Lake City, Yellowstone Park and 
a pleasant holiday and sight-seeing adven- 


Denver, Salt points 
southwest on 
ture 


H. M. Russell, 


The Guest Book by telephone on 


Amarillo, 
August 15 


Russell Stationery Company, 


lex., signed 
In Chicago on a combination business and pleasure trip, 


and accompanied with his family Being a typewrite 


dealer in connection with his printing, stationery and other 
office machine departments, Mr. Russell “sat in” one afte 
noon at the typewriter and office machine dealers’ conven 
tion at the Congress hotel, and was much interested in th« 
proceedings. The entire family was much impressed with A 
Century of Progress and have joined the boosters’ clul 
which now numbers something over ten million 

Thirty-First 
Association, formed primarily to line 


rf the Senatorial District 


As chairman 
Texas Graphic Arts 
up Texas employing printers, Mr. Russell has given serious 


study to the requirements of the enactments. His inter 


pretation of the new order impresses us for its soundness 
The Russells set out for 


the children to the homestead of their grandfather, near 


Texas through Indiana to tak« 





OFFICE APPLIANCES 


Brazil. Although Texan born, the family has the blessing 
of the Hoosier birthright, which carries through two gen- 
erations 

Fred H. Harter and H. H. Stoelting of the Stencil Press 
Company, Cleveland, O., were with us on August 9 and 
demonstrated the interesting model of the new “Stencil- 
press” described elsewhere in this number Soth are 
enthusiastic over the new machine which they are confident 
will be well received 

H. C. Currier, Currier Manufacturing Company, Minne 
Minn., called upon us August 4. To the articles 


which the company has long manufactured for the station- 


apolis, 
ery trade, has been added a line of special indicators for 
gas stations, upon which a substantial business has been 
built 

George Wolcott, vice-president, Wilson-Jones Company 
and Pacific Coast representative, buoyant of spirit and en 
thusiastic over the business outlook, pulled our latchstring 
\ugust 17, just in from a pleasant vacation at sea. First 
there was a motor trip across the continent, to Boston. 
where the car was put in a garage. Then a voyage ona 


steamer to Bermuda, St. Kitts, Barbados and 
[rinidad and back to Boston. Then the 
North to Canada and Westward to Chicago in time to at- 


Ww eek be- 


Canadian 
motor again, 


tend the Wilson-Jones salesmen convention the 
August 21. At the end of the month, three thou- 
Coast. Oh 


miles at the wheel to the Pacific 


ginning 
sand more 
you bachelors!! 

Although 
buildings in the cities visited, George encountered nothing 
to change his ideas for the structures that are to be erected 
Wolcott Acres in California as the Old 
Stationers’ Home. The Capitol at Washington and the 
Julius Rosenwald Museum in Chicago are still his favorite 
Century of 


impressed with the architecture of public 


some day on 


models in the classic and the structures at 
Progress the favorite modern. 

“kick” from the visit 
from the report that business is becoming more active and 


Our special with George came 
that there is increase in volume from many sections 

T. R. Crayston, general manager Dictaphone Sales Cor 
poration Ltd., Toronto, swung into Chicago from Winni 
peg on his way home from the west, and while here gave 
pleasure of a visit on the 22nd 


meet Mr. Crayston. We 


us the It was a special 
had occasional 


pleasure to have 


correspondence and have from time to time recorded 


the outstanding sales achievements of his organization 
Dictaphone in Canada 


Business 


He has won a fine place with the 


Incidentally, he is president of the Canadian 
Equipment Manufacturers Association for his second term. 

Crayston is a vigorous campaigner, intensely interested 
in his work which he has followed for more than twenty 
is positive and convincing. 


Crayston, he set out from Toronto on June 


years He 
With Mrs 
22 for the west coast and to call upon agents and branches 
\t Winnipeg, Regina and Calgary, he devoted 
latter city at the time of the 


en route 
a week to each. In the 
“Stampede,” an interesting celebration, he got capital snap- 
shots of many features. 

There was a briefer stay in Saskatoon and Edmonton, 
a delightful experience at Banff and Lake Louise. Some 
Then down t 
across to Seattle for a little visit north and acr 


Pleasant adventure all the way 


impressive pictures there. Victoria and 


iss the line 
One 


Some unexpected thrills on 


and home again 
or two delaying experiences. 
narrow roads, up heights, all of which but added interest. 

The particularly satisfying experience of the trip was to 
sense the condition of business. Some gains all along the 
line which made the volume for July the greatest in two 
vears, from which and from reports from other sources, 


it would appear that Canadian business is rapidly advanc- 


ing 
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Deane S. Reynolds of The Office Appliance Company, 
Boston, Mass., signed The Guest Book on August 17, hav- 
ing come to Chicago to attend the convention of the type- 
writer and office equipment dealers association. 

Mr. Reynolds’ company was the first on this side to use 
the phrase which this journal published around the world. 
There are now Office Appliance Companies in many coun- 
tries. Several of those who adopted it wrote to explain 
that they did so because it so well presented the nature of 
their business. 

Mr. Reynolds has long been engaged 
Difficulties encountered through the 


in the typewriter 
business in Boston. 
depression led to a recent reorganization of the company, 
by which Mr. Reynolds expects to make a new start. 

R. H. Browne, president, Browne-Morse Company, Mus- 
kegon, Mich., looked in upon us on August 23. To con- 
verse with “Dick” Browne upon the economic situation is 
to be led into consideration of all of its factors. That’s 
And maybe, the suggestion of the in- 
Some 


always satisfying. 
fluence of some things that had not occurred to you. 
problem is ever solved until all of the 
A lot of things now being done 
In the 


one has said “no 
factors are harmonized.” 
apparently fail to take many factors into account. 
short conference we were unable to evolve a satisfactory 
plan for resolving national problems and assuring the con- 
tentment and happiness of all. Had we been given more 
time! Anyways, Dick encouraged our belief that all busi- 
ness is receiving some slight impulse which will be increas- 
ingly apparent through the autumn. 

John L. Stephens of Metal Office Furniture Company, 
Grand Rapids, Mich., accompanied by his father, J. H. 
Stephens of Coffeyville, Kas., Guest Book, 
August 11. The younger Mr. Stephens was on his way to 
Kansas to spend a brief vacation. He reported that dur- 


signed The 


ing recent weeks the company’s business volume had had 
a substantial increase. 

Carl L. Kaufman, Birchtree, Mo., signed The Guest Book, 
August 17. He is known by stationers throughout the 
Middle West as a manufacturers’ 
visited several manufacturers as well as A Century of 


representative. He 


Progress while in Chicago. 

L. D. Bronstein of Frankel Carbon & Ribbon Manufac- 
turing Company, Denver, called on August 22. He was in 
Chicago on business with a little pleasure mixed in, and 
thought he might go on east before returning to Denver. 
He reported increased activity. 

M. C. Shaeffer of Kelly Springfield Tire Company, New 
York, was a visitor August 24. Mr. Shaeffer was in Chi- 
cago to take charge of his company’s exhibit at the type- 
writer convention, where he displayed a new line of chair 
pads. Before leaving the city, he took time to call upon 
stationers and office furniture dealers. 


cnnngailimene 
Price Lists and Catalogs Urgently Needed 

As Office 
card from the Willing Typewriter Company of Salisbury, 
“All our records destroyed by storm and tide 


Appliances goes to press comes the following 


Maryland: 
water. Please request catalogs and price lists from manu- 


facturers of all office devices and supplies.” 


amepeliiaiaiiias 
Post Office Requests Notice of Address Changes 
On the back of the change of address forms sent out by 
the post office is the “Mail directed to 
you at your old address now requires rehandling, and may 
not reach you as promptly as correctly addressed mail. 
“You can expedite delivery of your mail by giving your 
new address at once to your correspondents and to pub- 


following notice: 


lishers of your magazines and other periodicals. 
“Convenient mailing cards (Form 22-B) are furnished by 
the post office upon request. Send one to each of your 
correspondents, publishers, banks, lodges and clubs, and 
correct your printed stationery to show your new address.” 
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Globe-Wernicke to Open Chicago Branch 

The Globe-Wernicke Company, Cincinnati, Ohio, is mak- 
ing arrangements to open a wholesale branch at Chicago, 
located in the “Stationery Mart,” 318-328 South Jefferson 
street. This building is convenient of access to railroad 
freight houses, the United States post office and close to 
the loop district. The company will have ample space for 
warehousing the requirements of dealers in the Chicago 
district, and excellent facilities for shipments and local de- 








A. A. DAVIS 


liveries. There are a number of manufacturers in the office 
equipment and stationery fields already represented in the 
It is possible to pool deliveries, and thus cut 
Likewise, when local dealers 
“Stationery Mart” they can 
in a single 


building. 
down costs for local dealers. 
are making pickups from the 
often get merchandise from several sources 
trip. 

The new warehousing plan was worked out to increase 
the “G-W” facilities for dealers in the Chicago territory. 
Established relations of The Globe-Wernicke Company 
will not be disturbed. 

The “Stationery Mart” was pioneered as a building for 
the trade by the National Blank Book Company, which 
became a tenant in April, 1932. Distribution for other lines 
is already under way, and it is expected that ultimately 


Pym pray 


Peta fi 


THE STATIONERY MART, CHICAGO 





the upper floors of the building will be tenanted exclusively 
by concerns in the office equipment and stationery fields 

The Chicago branch of The Globe-Wernicke Company 
will be in charge of A. A. Davis, a man of many friendships 
among the office equipment dealers in the United States. 
His staff will work closely with the company’s dealers on 
important contracts, and offer every facility for quick and 
dependable service. 
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Meetings--Conventions--Dinners 


New York Stationers Hold Meeting 
On Thursday, July 27, at the Hotel Commodore, East 
ballroom, New York, N. Y., what 
the largest meeting in the industry 


took place | he 


was said to have been 
ever held in that city 


attendance was estimated at about six 


hundred fifty Many had to stand during the entire eve- 
ning, but interest never lagged The attendance covered 
all branches of the industry included in the commercial 


stationery business—manufacturer, wholesaler, jobber, 


dealer and employee 
Wash L., 


Association, presided 


New York Stationers 

He said the meeting had been called 
call of the President of the United 
States, for the purpose of considering the blanket code sub- 
National Administration, and the 


Jaques, president of the 
in response to the 


mitted by the Recovery 


code as arranged by the National Stationers Association 
for this industry 

He first called on Herman Price of the Eagle Pencil 
Company Mr. Price said we are going through a mar 


ylimented Mr 


recent 


velous era. He com Jaques on the gathering. 


He referred to the 


stationers’ convention at Cincin 


and characterized it as the most earnest and serious 
held: that thos« 


were in for a new deal and they all wanted to have a hand 


nati 


ever present seemed alive to the fact they 


in what was done, to be of help, and to be informed as to 


what was taking place He expressed the belief that all 
present at this meeting were moved by the same spirit. He 
emphasized the fact that each one in the industry must do 
his part and if each person cooperates, better things are 
ahead. He called attention to the amount of work that 


had been done by the association and its committees, and 


reminded those present that there is much work yet to be 
He stated in conclusion that the industry is faced 


taken 


done 


with a great opportunity, which, if advantage of, 
would get profit back into business 
H. B. Elmer 


next called on. Mr 
into the 


f the Eberhard Faber Pencil Company was 


Elmer urged that each one present go 


matter of working out the problems faced in an 
unselfish way. He stated that the new industrial recovery 
not know exactly what 


that the task must 


law is very broad, and, that we do 


can be done or what will be done, but 
be approached with an earnest desire to do the right thing, 
and he was sure it would be. He called particular attention 
to the fact that 
ot this kind, to 


the industry as a 


it was needful, when going into any work 
maintain the view point of what is best for 
whol He 


stationers’ association 


made a sincere appeal for 


membership in th because of the 
advantage of united action. He urged that all tie up with 


the local association and thus aid in the work of the na- 
tional body. He stated that the 


ling for light in solving the problems that face 


manufacturers are working 
hard, strues 
knowledge of what is right under 


them, and for a better 


the existing conditions. He pointed out that many in the 


bad 


must do the 


industry are in a way and that the industry as an 


united body things that will bring about a 


change for the He closed by urging each individual 
to do the 
particular group with which he was affiliated 

Charles called 


meeting was symbolic of what was being done all over the 


best he could in every way for the benefit of the 


Lent, next upon, stated that the present 


country Everybody wants something done and nearly 
everybody wants to do something. He reminded the gath- 
ering that we urselves must do the work: that no one 


that we must get behind the move- 


ment tor recovery and exercise 


else can do it for us; 
our individual opportunity 
to serve 


Harold Whittemore, secretary, Wholesale Stationers As- 


Stationers 
that if the 


sociation coordinator, National 
Association, was the next speaker. He said 
Industrial Recovery Act had done nothing else it had been 
worth while in the development of the spirit of coopera- 
tion in this industry and in the drawing together of the 
gave a 


and associate 


various groups that make up the industry. He 
brief review of what the Wholesale Stationers Association 
was doing in the formation of a code, and he urged the 
cooperation of all the commodity groups in the work of 
the wholesalers. 

Wash L. Jaques, president of the New York Stationers 
\ssociation, at this time announced the reduction of dues 
for membership in the body to $25 a year. He also an- 
nounced the creation of a new type of membership, “asso- 
ciate members,” with dues of $2.50 the year. This is done 
to encourage employees of concerns to join and give as- 
surance of their interest in the association 
work, as well as the interest of principals of organizations 


Garvin, general manager of the National Sta- 


activities of 


Charles P. 
tioners Association, was introduced and expressed gratifi- 
cation at such a splendid gathering and said it was an in- 
spiration to him. He pointed out that the campaign being 
started for industrial recovery by the administration was 
not a gesture. He stated that no man can be penalized in 
social or business life, as long as he is on the level with his 
neighbor. He pointed out that the primary thing to be 
done is to put people back to work and to put volume into 
business. He earnestly urged that every one adopt and 
carry out the president’s suggestion whether they believe 
in it or That the will follow 
the path made as soon as we make it 
intended to find out how to make every person in business 
The new plan does not mean that 


not. the nations of world 


The new act 1s 


an asset to industry. 
the government is going to run our business; it means that 
we are to have the right to work out our own business 
problems. No one is to blame for the depression but our- 
selves, said Mr. Garvin, and the government is saying to us, 
“oo ahead and regulate your affairs. Make 
and we will examine them and if we find them in the public 
interest, we will say go ahead.” What we can accomplish 
through the code must be considered with the thought that 
We can cure over- 


agreements, 


we can only make a code for ourselves. 
lapping in manufacturing and distribution; we can cure 
selling below cost; we can stop dealing with manufac- 
turers who do not comply with wage schedules and hours 
of labor as arranged by the code; we can publish prices 
and policies; we can know who to sell and how to sell and 
live up to it. 

Mr. Garvin then asked for a standing vote from those 
who intended to adopt the pre sident’s blanket code pending 
the adoption of code for this particular industry and the 
favoring vote was almost unanimous. Those who were not 
favorable, were few indeed. 

Mr. Garvin then called on William Greenleaf, 
secretary of the New York Stationers, to read the station- 


This read 


executive 
ers’ code as it is proposed to submit it was 
paragraph by paragraph and there was discussion from the 
floor on the various elements involved, the different depart- 
ments, how governed, hours of labor, etc 

The approval of the code as read was given by a major- 
ity of those present, and that of Charles P. Garvin as co 
ordinator for the industry was also approved 

—— 


New Jersey Typewriter Men Celebrate 

The New Jersey Typewriter and Office Machine Dealers 
Association of Newark, N. J., held their 
outing and dinner on July 29 at Whitehouse, N. J 


second annual 


There 
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was a fine attendance and a good dinner, which was en- 


joyed by everyone. Baseball and card games added extra 
thrills to the day 
ae 

Chicago Stationers Club Hears Good Suggestions 
The Chicago Stationers Club held its second meeting 
August 15, at the Midland Club, 
where a substantial dinner was served. The attendance 
James B. Lynch 


on Tuesday evening, 


numbered one hundred twenty persons 
of James B. Lynch & Company, president of the club, kept 
events moving at a lively gait. 

The meeting was devoted to the subject of sales and 
the speaker of the evening was S. L. Hanson, secretary 
and treasurer of the Hanson Scale Company, Chicago, who 
gave an interesting talk on the production of scales of all 
kinds, accuracy requirements, construction, their sale, etc. 

Following the tap of the gavel, the secretary, H. S. 
Bowles, called the roll. Reading of the minutes of the 
previous meeting was set over until the next or executive 
meeting of the club. Committee chairmen then reported— 
Harry Horder for the catalogue committee; Oscar Modene, 
grievance committee; Dave Bell, credit committee; Fred 
Seymour, employment relations committee, and Thomas 
McCorkindale, entertainment committee. 

Following the remarks of Mr. Hanson, the meeting ad- 
journed and the members went downstairs for a session at 
bridge, pool or billiards. 

Rockford, Ill., were 
H. D. McFarland, 
Dunlop, A. Westring and George Dennett. 

i 


Three Thousand at General Fireproofing 
Annual Picnic 
The executives and employees of the General Fireproof- 
ing Company, Youngstown, Ohio, had an enjoyable day at 
the G. F August 10 at Idora Park, Youngs- 
The morning events consisted of outdoor sports 


Four well-known stationers from 


guests of the Stationers Club—Messrs 
Claude 


annual picnic, 


town 


CAUGHT BY THE CAMERA AT THE 
NEW ENGLAND TRAVELERS CLUB 
OUTING Top row, left to right: 
Wallace Taylor, D. H. Goodell, Mor- 
ris Jorde, Ted Hargen, Paul Cheney, 
Jim Hobart, Bill Driscoli, Harry Ben- 
nett, Frank Horie, and Elmer Brooks 
Bottom row: Wallace Lovett, Jim 
Armington, Joe McLaughlin, Bill Tay- 
lor, Malcolm Dresser (official photog- 
rapher), Ted Snow, Jim Inman, and 
George Parry. Inset at the bottom: 
General view of the Vesper Country 
Clubhouse 
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ranging from horseshoe pitching and races to a tug-of- 
war between the company’s two plants. After a picnic 
lunch and a baseball game between the married and single 
men, the afternoon was devoted to dancing. 

Attractive prizes were awarded to the successful con- 
testants in the several events, and free suckers and free 
rides on the park amusement devices were given to chil- 
dren of employees. 

About 3000 G. F. employees and their families were in 
attendance. The day was voted a high-light in the com- 
pany’s annual program of social activities. 


a 
New Association in the Northwest 

The Northwest Typewriter and Office Appliances Dealers 
Association was organized in Portland, Ore., on June 19 
It is an outgrowth of the old Typewriter Dealers Associa- 
tion of Oregon, which was disbanded. 

The new association was formed to cooperate with the 
administration of the National Industrial Recovery Act 
with relation to the typewriter and office appliance busi- 
ness in Oregon and Southern Washington. Affiliation 
with the National Typewriter and Office Machine Dealers 
\ssociation is in prospect. 

The following officers were elected: President, A. B 
Cole; vice-president, Earl Dutro; secretary-treasurer, Dorr 
B. Doane, 281% Stark Street, Portland, Ore. 


———— 

New England Travelers Club Holds Outing 
The second annual outing of the New England Travelers 
Club was held at the Vesper Country Club at Tyngsboro, 
Mass., on July 14. About twenty-five travelers were on 
hand at 2:30 to beat Old Man Par. It was an ideal day and 
an ideal party, right up to the usual Jim Armington stand- 

ard, who, by the way, had charge of the arrangements. 
The travelers are indebted to Jim for his splendid work 
in behalf of the boys, and to the Vesper Country Club the 
travelers offer their sincere thanks and appreciation for 


the many courtesies extended. 
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New York Woodstock Office Wins President’s Cup 


photograph was made at a banquet 


The ac npanying 
in New Y rk Uity, tendered the New York Woodstock 
branch by Vice-President J. M. Hackney [The occasion 
for this banquet was the presentation of the Woodstock 
President’s cup won permanently by the New York branch 


Che President’s cup was put up as a trophy by President 


R. W. Sears II, to be 


awarded each month to the branch 


with the highest percentage of monthly quota, the branch 
first to win the cup four times to be awarded the cup as a 
permanent trophy 

Che much traveled President’s cup resided for monthly 
pe ds at ul f the company branches from coast t 

ast Che New York branch is to be congratulated on 
its success in winning this much coveted trophy as its 
permanent trophy 

— 

Jackson, Miss., Typewriter Dealers Organize 

The Daily Clarion Ledger of Jackson, Miss., under dat: 
August 1, reports the organization of the Jackson Typ 


ciation meeting was attended 


Dealers Assi The 


by typewriter dealers and representatives of Jackson and 


writer 
in the committee rooms of the Chamber of Com 
included O. L 


Ross and J 


was held 
Chambers, Cham 
bers Typewriter Company; R. B W. Watkins 
1 Ross & Watkins Typewriter Supply Company; W. E 
Clyde 


merce Those present 


Stone, manager, Underwood Typewriter Company; 

Clyde C. Savage Typewriter Service Com 
Ratcliff and Frank S. Jackson of the Jackson 
Lorenz Office Ap 


Service Company and a 


C. Savage of 
pany: P. M 
Typewriter Company; 


John Lorenz of 


pliances V. I Boothe of Boothe 


number of employees of the above companies as guests 


M. B 


present and explained the details « 


Chamber of Commerce, was 


rf the 


Swayze, with the 
National Recover’ 
Act, blanket agreement and answered a number of requests 


arising in the 


for intormation n pre blems typewriter in 
dustry All of those present have mailed their NRA 
agreements and are operating under the new schedulk 

The rganization was completed and officers wer 
elected John Loret was selected as presiding officer 
and Robert B. Ross as secretary-treasurer. The associa 
tion will at once affiliate with the National Typewriter 
Dealers Association 

Che purpose of the local organization is to standard 


ze the repairing and servicing of typewriters and to pro 
tect both the users of typewriter equipment and themselves 
in all matters pertaining to their industry 


The organization of this association, it is believed, will 
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BANQUET GIVEN TO THE NEW YORK 
BRANCH OFFICE OF THE WOODSTOCK TYPE- 
WRITER COMPANY BY J. M. HACKNEY, 
VICE-PRESIDENT.—-On this occasion the New 
York branch was given permanent possession of 
the President's Cup, having won it four times by 
having the highest percentage of monthly quota 


end a price-cutting war of long duration in the servicing 
of machines. One hundred per cent of the dealers 
sign up under the NRA blanket agreement and at the pres- 
ent writing, the president states that seventy-five per cent 
have signed up for the National Typewriter Dealers Asso- 
ciation with good prospects of soon making it one hundred 


will 


per cent. The organization embraces all the dealers and 
representatives in this community with the exception of 
one branch office 

New Association in Ribbon and Carbon Field 

After a series of three preliminary committee meetings, 
a group of about twenty dealers in ribbons and carbons, 
and representatives from branch offices of manufacturers 
met Wednesday, August 2, and formed The Carbon Paper 
and Ribbon Association of Illinois. The following officers 


were elected: W. Cary Lewis, M. B. Cook Company, presi- 


dent; J. A. Salisbury, Kee-Lox Company, vice-president; 
M. L. Hill, Miller-Bryant-Pierce Company, secretary, and 
E. D. Roberts, E. D. Roberts Company, treasurer. To 


gether with the officers, the following were chosen to be 
the board of directors: Harold Quest, Quest Manufactur 


Fred W. Neely, F. W. Neely Company, and 


During the 


ing Company; 
Frank Cooper, Codo Manufacturing Company 
organization period Herbert Binner, who operates a credit 
160 North La Salle Chicago, 
as general secretary. 

[The primary and immediate purpose of the association 
is to enlist companies in the industry operating within the 
territory covered by the association for adherence to the 
N.I.R.A form a local code that will comply 
with the 
when it is completed 


exchange at street, served 


code and to 
national code for the ribbon and carbon industry 
General purposes include elimina- 
tion of unfair trade practices, promotion of fellowship 
among members of the industry, discussion of problems 


and exchange of experiences An important function will 


be the operation of a credit bureau under the direction 
of Mr. Binner 

Another meeting of the association was held Wednes- 
day, August 16. Most of the time at this meeting was 


devoted to discussion of the credit phase of the associa- 
tion’s activities 

It is expected that eventually the association will have a 
membership of forty or more. 

ceetallaiekn 

National Blank Holds Midwestern Sales Conference 

Under the Cornwell, sales man- 
ager, a four-day sales conference was held by the middle 


western division of the National Blank Book Company at 


chairmanship of E. E 
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the Chicago offices of the company The conterence 
started Wednesday, August 16 and was concluded Satur- 
dav, August 19. Fruitful discussions were held concerning 
sales problems, and plans for the coming months wert 
outlined 

[Those present in addition to Mr. Cornwell were W. L 
Schuster, Chicago branch manager; Miss A. B. Carroll, 
manager of the office at Chicago; H. H. Spurlock, man- 
ager of the northwestern territory; Thomas Hanson, in 
charge of the southwestern territory; Ray Schumacher, 
who covers the east central section; Fred Robb, west cen- 
tral territory manager, and R. P. Towne, assistant treas 


urer of the company 
—- 


Boston Stationers Hold Special Meeting 

More than seventy-five members of the stationery trade 
of New England attended the special meeting of the Bos 
ton Stationers Association held on July 27. This meeting 
was called for the purpose of officially approving the com- 
mercial stationers’ cod 

Before taking up the code, fifty applications for member- 
ship were presented and accepted. This makes a total of 
eighty-five new members enrolled in response to President 
Roosevelt's call for industry to organize 

The balance of the evening was taken up in lively dis- 
cussion on the code which was finally endorsed with a 
lew exceptions 

> 


Filing Experts Hold a Week-end Conference 

At the invitation of the Chicage Bureau of Filing and 
Indexing, twenty-five young ladies from out of town, all 
of them filing experts, gathered in Chicago Friday, August 
4 for a week-end filing conference. Headquarters were 
maintained at the Allerton Club but most of the time of 
the conference was spent in meetings held elsewhere. 
Tours of inspection were made to the filing departments 
of Hibbard, Spencer, Bartlett & Company, The Illinois Bell 
Telephone Company, and the Chicago Motor Club An 
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hour or two was devoted to inspecting the displays of 
filing equipment in the branch offices of manufacturers. 
The Friday afternoon session was held at the offices of 
the Chicago Bureau of Filing. Addresses were given by 
Miss Helen Norris, Dean of Women for the Common- 
wealth Edison Company, and Miss Estelle Hunter, who is 
in charge of all the files of the Cook County Bureau of 


Public Welfare. A demonstration of binding was also 
given by the Joyce Filing Company of Chicago. 
vinnieesiniialtaiateas 


Wilson-Jones Holds Big Sales Convention 

Marking the advent of a period of greatly increased sales 
opportunities, Wilson-Jones Company devoted the week of 
August 21 to 26 to a carefully planned, enthusiastic sales 
conference in Chicago, attended by all members of three 
of the four principal sales divisions of the company—West- 
ern, East Central, and Home Office Divisions. 

The Eastern Division will hold a separate convention 
at the opening of the new plant of the company next 
month in Elizabeth, N. J. 

The meeting was directed by H. R. McCleary, vice-presi- 
dent and general sales manager, with C. B. Horr assisting 
in planning the program. The principal conferences were 
addressed by President Benjamin Kulp, Vice-Presidents 
McCleary, C. M. Conger, George S. Mandeville, and George 
Wolcott, and by George Cormack, in charge of the Chicago 
sales division. Harry Kulp, advertising manager, presented 
a new advertising program. 

\mong others in attendance were: T. S. Morley, treas- 
urer; E. Buenger, plant superintendent; F. Minds, credit 
manager; G. Dawson, engineer; W. McCluer, O. J. Olm, 
W. Guthnecht, R. J. Dewar, E. C. Greenway, E. P. Tardy, 
A. Peterson, M. Dimmitt, J. Hegarty, S. Stout, W. McCain, 
H. L. Frater, J. C. Evans, J. L. Anderson, M. Aker, W. 
Stempel, Harold Graves, J. J. Simmer, H. Bergquist, H. 
Calvin, E. Mendenhall, R. Janovsky, George Hanson, W. 
Mont Pas, O. U. Olson, G. Kohler, E. A. Beck, J. Lenahan, 
P. Unger, L. Renner, C. J. Hart, W. Hoar, J. Potts, D. 
Bevans, and George Mandeville, Jr. 





SALES STAFF OF THE WILSON-JONES COMPANY MEETS IN CHICAGO AND HOLDS INSTRUCTIVE SESSIONS IN DE- 

LIGHTFUL SURROUNDINGS.—Standing, left to right: E. V. Mendenhall, W. F. McCain, J. L. Anderson, A. F. Graves, C. M. 

Conger, vice-president; J. D. Hegarty, J. J. Simmer, C. B. Horr, H. E. Derquist, Steve Stout, H. C. Calvin, M. 8. Dimmitt, C. B. 

Irving, vice-president; H. R. McCleary, vice-president; George Wolcott, vice-president; H. L. Frater, E. E. Greenway, George F. 

Hanson. Sitting, left to right: Elmer Beck, George Cormack, =>” Kohler, E. P. Tardy, J. C. Evans, M. J. Aker, R. Janovsky, 
H. ulp. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Stationers Association 








OFFICERS: 


Harry A. Morgan, Stationers Corporation, Los Angeles, Calif., president; H. T. Griswold, Sanford Manufacturing Company, 
Chicago, Ill., vice-president, manufacturers’ division; Harry G. Horder, Horder’s Inc., Chicago, Ill., vice-president, wholesalers’ 
division; Lou H. Hoelscher, Hoelscher Stationery Company, Buffalo, N. Y., vice-president, commercial furniture division; W. 


E. Hough, Victor Safe @ Equipment Company, North Tonawanda, N. Y.., 


vice-president, field division: Percy Grand, Grand 


& Toy, Toronto, vice-president, Canadian retailers’ division; R. Norman Brown, Brown Brothers Ltd., Toronto, vice-president, 
Canadian manufacturers’ and wholesalers’ division; Charles A. Lent, Brown, Lent & Pett, New York, N. Y., vice-president, bank 
and commercial stationers division; William E. Stockett, ]r., Stockett-Fiske Company, Inc., Washington, D. C., treasurer; W ood- 
son P. Waddy, Everett Waddey Company, Richmond, Va., auditor; C. P. Garvin. Washington, D. C., secretary and general 


manager. 


Regional Governors 


No. 1 Frank H Fargo, pany, Birmingham, Ala. 
Bridgeport, Conn 
No. 5. Jack Fecho, Bur- 
es gg rows Brothers, Cleveland, 
town, Y. 4 Ohio 
No. 3. William H. Brooks, No. 6 G O. Stevens, Ste- 
Jr.. William Murphy’s vens- Maloney Company, 
Sons Company, Philadel Chicago, IIl. 


phia, Penna 
No. 7. B. J. Bristoll, Koch 
No. 4. William J. Douglas, Brothers, Des Moines, 
Zac Smith Stationery fom. Iowa 


General Offices and Information Bureau 


Place of next annual convention: 


Stationers Code Information 

In a recent bulletin to members of the National Station 
ers Association General Manager Garvin said in substanc: 
that the 
sion to the N R 
presented to the government at an early date 


stationers code, which has been ready for submis 


\ ever since the first of August, was to be 


The filing of 
the commercial stationers code was held up pending the 
completion of the codes of certain manufacturing and retail 


ing groups. The administration intends to settle questions 


of hours and wages first, and when matters of trade prac 


tice come up following the settlement of hours and wages, 


the government will probably attempt to set up certain 


basic rules and practices, not for one industry alone, but 


for all industries that have the same problems 


If the retail druggists, who have applied for a 56-hour 


week, get something better than 40 hours, the association 


purposes to get better than that figure for stationery stores 


Chis also applies where chain stores are concerned 
Stationers who signed for the blue eagle at the start of 
the campaign and now find that the government has given 


retailers the right to adopt other wages and hours than 


those stipulated in the original agreement, can write out 
a new stipulation, take it to the postmaster, and substitute 
it for the original agreement 
‘here are many errand boys and delivery boys who can- 
Tl 11 1 del boy I 


not earn $13 or $14 a week—the wage. Some 
f this hard and fast rule will probably be 
take 


their ability and the character of the work 


minimum 
modification 


arrived at to care of such boys and give them wages 
according t 
performed 

Says Mr. Garvin in a recent bulletin: 

“The National Stationers Association has the ideal set-up 
for carrying on in the best way under the new deal. * * * 
There will be set up within the next thirty days a Plan- 
ning Committee in the industry. This planning committe: 


will be expected to view the industry from every angle 
meet regularly 
manufacturing group, by the retailers group 


| then 


It will have t Codes will have been sub 


mitted by the 


and by the wholesalers group. The question will 





No. 11. J. H. Gonyea, The 


No. 8 Herman Cast, West- 
Stationers, Tacoma, Wash. 


ern Lithographing Com- 
pany, Wichita, Kans. 

No. 12. 

Neal, 


Harry J. Stratford, 
Strattord & Kerr, 


No. 9. William C. Clegg, San Francisco, Calif. 

The Clegg Company, San 

Antonio, Tex. No. 13. T. V. Bell, Thos. 
V. Bell, Ltd., Montreal, 
Canada. 

No. 10. William Mason, 

Jr., Out West Printing & No. 14. John J. O’Brien, 


Stationery Company, Colo- J. J. O’Brien & Sons, New 
rado Springs, Colo. York, N. Y. 


525 Investment Building, Washington, D. C. 


Buffalo, N. Y. 


come on what rules the industry can get through as an in 
dustry, affecting all the elements in the industry, from 
standpoint. We will have a 


with 


an industry very much 
better 


this sort than we shall by going in with an indiscriminate 


chance before the administrator rules of 


stuff designed to give advantage 


\ proper recognition of the 


mass of contradictory 


to some one particular group 


functions of manufacturing, retailing and wholesaling will 


have to be worked out. On our Planning Committee we 


will have to include representatives of the consumers 


* * * So, it is quite possible we shall ask to meet with us 


duly appointed representatives of the purchasing agents 


other types of consumers in our business. Thi 
things that we arrive at will be good for the business and 


backing of all 


and of 
for everyone in it, and will have the 
elements.” 
ee 
W. R. Diehl District Governor of Rotary 
William R. Diehl, president of The Diehl Office Equip- 
ment Company, Columbus, Ohio, was elected district gov- 
ernor of Rotary International at the annual convention held 
at Boston. He supervises the forty-seven Rotary clubs in 
the twenty-second district, which comprises southern Ohio 
a 
Botz Printing Company is Sold 
The Botz Printing & Stationery Company, Jefferson City, 
Mo., has sold to the Binding 
Company, the latter having been chartered a short time 
ago with capital stock of $100,000. The Botz plant handled 
the state printing and binding. The new 
carry on the state work, as well as doing commercial print- 


been Missouri Printing & 


company will 


ing and binding. 
— 
Hartford Concern Takes New Location 
The E. S. Pierce Company, Hartford, Conn., has moved 
to a ground floor site at 32 Allyn street. E. S. Pierce, the 
head of the company, has been engaged in the commercial 


furniture business the past twenty-two years 
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I’ the world’s great cities had no people 

in them, if they were silent, empty cities, 
they would contribute nothing to human wel- 
fare. It’s what is put intothe Mimeograph that 
makes it a big factor in modern efficiency. 
When the right ideas, and the right materials, 
are employed, the Mimeographing Process 
becomes a substantial contributor to progress. 
A busy Mimeoégraph, using the materials 
intended for it, is an economy of high rank. 
Its ability to duplicate all kinds of bulletins, 
letters, forms, charts, sraphs, etc., in hourly 


thousands at small cost, makes it necessary 


equipment for business and education. Ideas? 
Materials? Let us tell you of them. Write 
A. B. Dick Company, Chicago, or see clas- 


sified telephone directory for local branch. 
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(foul ‘*The Best 


< World for Stor- 
5 (oul \PSIBLI age Filing.” 
i, 4% 
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Tennessee 
Stationer 


Gets Real 
Surprise 


YEAR ago, this stationer 

didn’t think LIBERTY 
BOXES would sell in his 
territory. “We have no calls 
for them,” he said. 
We admitted that possibility. 
LIBERTY BOXES are hard- 
ly an over-the-counter item 
like pencils or ink. Personal 
presentation is needed. 





We pointed to other station- 
ers in other cities who were 
making a really fine profit 
from LIBERTY BOXES 
averaging gross annual sales 
of approximately $1000 per 
salesman. 


One of this man’s salesmen 
had been listening. He want- 
ed to try the line. Finally, 
consent was given. And the 
very first order turned in was 
100 boxes. Since then many 
customers have been sold 
LIBERTY BOXES, repeat 
orders are satisfactory—and 
this particular salesman is 
using LIBERTY BOXES as 
a point of contact to win new 
accounts for his firm. 
That's the story. And here's 
the moral 
Are you overlooking sales possi- 
bilities in LIBERTY BOXES? 
Why not plan to cover your 
complete prospect list imme- 


diately? Now is the opening of 
the best season of the year. 


BANKERS BOX CO., 
INC. 


536-538 S. Clark Street, 
CHICAGO, ILL. 





Write for our cooperative 
advertising helps and aids 
to salesmen 











Thing in the 











OFFICE APPLIANCES 


Merchandise Mart Concentration Planned 

Considerable interest has been shown in the plan to con 
centrate offices and display rooms of office equipment 
manufacturers in the Merchandise Mart, Chicago. Promu- 
nent manufacturers are discussing the plan and many have 
visited the building and made comment upon the effective 
results obtained by those who have already centered their 
activities in the Mart \ number have indicated the in- 
tention to locate in the building as soon as plans for their 
division are perfected 

As stated in last month’s issue, the stationery and of- 


Tusedaiseus 


Vee he 


we helio 





THE MERCHANDISE MART 


fice equipment division will be housed upon the eleventh 
floor, and will comprise displays and offices of manufac- 
turers of office furniture, office appliances, commercial sta- 
tionery, greeting cards and allied lines 

Che Mart is already the home of a number of well known 
stationery and equipment manufacturers, including the 
Milwaukee Chair Company, Mutschler Brothers Company, 
Quality Park Envelope Company, Lyon Metal Products, 
Inc., A. W. Faber, Inc., and White & Wyckoff Manufac- 
turing Company. Among other industries at present 
heavily concentrated on various floors of the building are 
household furniture, lamps, house furnishings, china, gifts, 
glassware and many important apparel groups 

_ 
Conklin Adds to Sales Staff 


yn the belief that the market is rapidly ap- 


‘Acting 
proaching a situation favorable to increased business,” re- 
‘onklin Pen Company, Toledo, Ohio, “we are 


~ 


ports The 
building up our sales organization so as to contact the 
trade more aggressively and frequently.’ 

Jules Hermann is a new Conklin salesman who will work 
in the greater New York area. Mr. Hermann is a sales- 
man of wide experience in lines distributed through the 
trade outlets he will cultivate as a Conklin man. 

Another new Conklin salesman is William B. Lane, Jr., 
who will call on the trade in the South Atlantic area. Mr. 
Lane comes to Conklin with a conspicuous record of suc- 
cess in other lines. 

The entire augmented Conklin sales organization re- 
turned to work on August 1 after the usual vacation 
period. Reports to the company from all territories indi- 
cate a market situation much better than that which ex- 
isted only a few weeks ago. 

Oe 
C. H. Ames and Earl S. White Visit Chicago 

Among those registered at the annual convention of the 
National Typewriter and Office Machine Dealers Associa- 
tion at Chicago last month were C. H. Ames of the New 
York office of the Ames Supply Company and Earl S. 
White of the company’s office in San Francisco. Thus 
East met West, probably discussed the weather—and each 


remained of the same opinion still 
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GOOD NEW S! 


At the insistent requests of hun- 
dreds of dealers we are pleased 
to announce the reappearance of 


THE ORIGINAL 





ORONF 


r O @@ 


—complete with automatic reverse, 
variable, back space, margin stops, 
two color ribbon mechanism, etc. 


TO RETA AF 





-AY 


The tremendous demand for this machine when offered in 
limited quantities last fall suggests that you get your orders 
in early for the college and holiday seasons. 








L C Smith & Corona Typewriters Inc. 


SYRACUSE, NEW YORK 
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. <9 . 3 
Now Quarts and Pints are stepping out 


TO KEEP PACE WITH CARTER’S PRIZE-WINNING INKWELL BOTTLE 


3 


No fancy phrases are needed to point out that these 


new Carter quarts and pints are *“*knock-outs” in 
* appearance. The photograph shows that. But what 
it does not show is our ingenious new Carter pour- 
out that your customers will like . . . as well as the 


ink and the bottle. The Carter's Ink Company, 


Boston, New York, Chicago, Montreal. 


‘ 
| 

Arter: 
: Midi}: ‘ne fee 


b. * amar i Se j Many dealers find that these 
' ie. ae a * a1 of 4 new “Reservoir”? Quarts and 
NTAin PENS AND oene® Pints have a surprisingly large 

sale for home use . - and 





that runs into money. 
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Humphrey Honored by Smith-Corona 

When Harrington J. Humphrey retired from the man- 
agership of the New York City branch of L C Smith & 
Corona Typewriters, Incorporated, on July 1 the company 
f 











presented him with a beautiful scroll, an illustration <« 
which appears on this page 
The scroll was presented at a dinner given to Mr. Hum- 
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BUSINESS 


@ Now is the time to push duplicator sales to the 
limit. Schools and churches are starting on 
fall programs. Merchants, with the aid of rising 
prices and new optimism, are ready now to turn 


crx 














? ee EP er ee 








¥ 
} 
| 
| 
| 
| 
| 




















REDUCED REPRODUCTION OF THE SCROLL PRESENTED TO HAR- 


RINGTON J. HUMPHREY out handbills. 
@ Model_ “C” _Rotospeed—LEGAL _SIZE— 
phrey by his associates at the Park Central hotel June 19, offers the LOWEST PRICE—and more features 


—than any full size, rotary machine. Instantly 
raise or lower the position of the print on the 
paper by a simple adjustment. Quick reinking 


the presentation speech being made by President Hurlbut 
W. Smith. Mr. Humphrey will hereafter reside at St 


Petersburg, Florida. from inside the open cylinder without removing 
——~>—- the stencil. 
Display of Direct Mail Advertising in Preparation @ Model “A” Rotospeed—LEGAL SIZE—is 


improved this month by the installation of a 
SEMI-AUTOMATIC INKING DEVICE. This 
model has always had semi-automatic paper feed- 
ing Association. This is a sequel to the report—“49 Ways ing, counter and other features which make it the 
Direct Mail Can Be Put to Work”—recently issued by the speediest of all hand turned machines. Selling 
price is still only $55.00 for this famous model 
—newly improved. 

@ INVESTIGATE NOW. See how you might 
add a profitable line of duplicating supplies, as 
well as machines, in the Rotospeed agency. 


A spectacular display of all forms and uses of direct mail 
advertising is being prepared by the Direct Mail Advertis- 


organization 

Hundreds of business organizations and members of the 
association are submitting specimens. The display will 
first be shown at the Chicago convention in the Sherman 


hotel, September 26 to 29, and later throughout the coun- 
try. The center display section will list all of the forty- Stencil Duplicators Stencils 
nine usesof direct mail. Grouped around this central sec- Accessories Inks 


tion will be forty-nine large panels. Each panel will carry 


numerous specimens which illustrate the particular phase 
described on the panel. The ROTOSPEED CO. 
The association wants to secure the best and most recent seaitee a setteaienilieadl 
whee en ee ee, ee ee ee 222% SOUTH WILKINSON ST., DAYTON, OHIO 
examples of effective printed salesmanship. Specimens 
should be sent to the Direct Mail Advertising Association, ESTABLISHED 1912 


Research and Library Division, Barlum Tower Building, 
Detroit, Mich 
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Are Stationers 
once more 


Interested In 


MAKING 
MONEY? 


It seems so... because more and 
more are realizing the fallacy of carrying 
a miscellaneous assortment of pens of 
three or four makes. 


It ism’t mecessary ... and, worst of 


all, it isn’t profitable! 


Why not let us outline the simple de- 
tails of the Waterman’s Stock Control 
Plan and show you how it is making 
money for dealers and creating good-will 
among customers. 

It’s intensely practical, minus any 
bally-hoo. 


It provides for complete assortments 
at all times—-but prohibits over-buying. 
against obsolete 


It 
stock. 


guarantee 


. 
is a 


fre YOU interested in the old- 
fashioned principle of making 
every sale show a profit? 


Waterman's 


PENS PENCILS INKS 
L. E. WATERMAN CO. 


191 Broadway, New York 





San Francisco Montreal 


Chicago Boston 


Waterman's 


The 


is the pen 


microscope proves 





with point. 








the perfect 
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Newsy Grist for “S-C” Alumni 
August issue of The S-C Alumni News, issued from 
120th Ill., many of the 
the sales organization of the old Safe- 
Cabinet Company, Marietta, Ohio. Many of them 
adopted other fields of endeavor, but all still manifest that 


The 
West 


members of 


651 street, Chicago, lists 
virile 


have 


old spirit which made The Safe-Cabinet Company sales 
organization a mighty power in creating a field for record 


prote ction devices 


The go-getting characteristics which these men showed 
are revealed in the effectiveness developed in unearthing 
the old timers who may have dropped from the office 


equipment field, yet continue their interest in the happy 
personalities who won their annual pilgrimages to the sales 
Marietta, stocked and 


means of running Olid Man Quota ragged 


conventions at and up on ways 





“Dick’ 
Royal 
Stro 


ROYALITES IN FLORIDA 

Brigham, assistant treasurer, 

Typewriter Co., and “‘Stroh’’ 

hecker of the standard dealer sales 

department, enjoy a vacation in 
Florida 


> 
Catalogue of A. W. Faber Products 


\. W. Faber, Inc., Newark, N 
of lead pencils, 


J., has ready for distribu- 


tion a fine new catalogue erasers, rubber 


bands and miscellaneous items. This is 5'%4x7™% inches, 


board, and includes list a special 


art prices in 


bound in 
The company’s standard 


lead 


rubbe r 


section, printed on green paper. 
“Castell” 


and commercial quality pencils, 


olored 


copying pencils, artists’ mechanical pencils, crayons, water 


quality 


Polychronos” « pencils, crayons, bands, 


color pencils, slide rules, penholders, rocker blotters, rulers, 


point protectors, etc., are all shown, many illustrated, and 


This catalogue is the 


the A 


most compre- 


W 


completely described 


hensive publication ever issued on Faber line, 


and is a handsome printing job 
—s 


Mrs. Van Blarcum Recovering 


Friends of Mr. and Mrs. A. Van Blarcum, of New Or- 
leans, will be glad to learn of the rapid convalescence. of 
Mrs. Van Blarcum from a critical illness. Mr. Van Blar- 


cum is well known throughout the South where for years 


he has represented The Conklin Pen Company, of Toledo. 


> — 


Walter Johnson Autographs Base Ball Bats 


Heavy hitters in a sales contest of the Addressograph- 
Multigraph Company are lining up for fine trophies. Ten 
aggressive salesmen will receive a baseball bat each, with 


the autograph signature of Walter Johnson inscribed “in 


person.” 
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STENCIL PRLUN TING MACHINE 
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THE NEW 








The new STENCILPRESS is designed 
to meet the ever increasing demand fora 
really good, LOW-PRICED, portable 
duplicating machine. A machine that 
will do good work, quickly, easily and 
economically. Strong, clear, good look 
ing prints—aligned and centered on the 
page. 

A real business getter for you. A 
machine which has its place in almost 
every line of business. Ideally suited to 
meet the needs of the great mass of 
smaller business houses—a tremendous 
field. And it is easy to sell. 

Your customer will marvel at the big 
value offered. A fine machine, well 
made, durable and dependable. Attrac 
tively finished in art black enamel and 
polished nickel. Complete, with a hand 
some textile leather carrying case and 
supplies. 

Easy to demonstrate and attractive 
looking, the new STENCILPRESS has 
instant appeal and commands the im- 
mediate attention of your prospect. The 





simplicity of the machine, the graceful 
rocking motion of the printing operation, 
the neat and attractive appearance of the 
print—all have a certain appeal. 


And in these times there is no selling 
feature like PRICE APPEAL. The re- 
tail price of the new STENCILPRESS 
is within the reach of everyone. Your 
prospect need not deliberate for days, 
and you can make one-all sales. 


You do not need trained specialty 
salesmen. Any clerk can make a satis 
factory demonstration, in a few minutes. 
You do not have to give operating in- 
structions. And you do not have to 
maintain service. 


A STENCILPRESS account offers an 
opportunity to build up a profitable 
supply business. Every STENCIL- 
PRESS sale adds a customer for Stencil- 
press Supplies, quality supplies, at new 
low prices. You can show your cus- 
tomer that he can save one-third of his 
supply costs with a STENCILPRESS. 
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RETAIL 


LETTER SIZE 
(Complete) 
Carrying Case, 
Stencils, Ink, 
Brush, and 
Correction Fluid 


Write for 
Attractive 
DEALER OFFER 
to-day! 


STENCILPRESS CORPORATION 


DAVIS & FARLEY BLDG. 
CLEVELAND, OHIO 
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MANY types of posture chairs have been developed 
in attempts to correct improper seating conditions 
among office workers. Some of these chairs cor- 
rect one or more of the causes contributing to 
fatigue but, until the introduction of the new GF 
GOODFORM Aluminum Posture Chair, no manu- 
facturer had perfected a chair combining all of 
the necessary corrections to incorrect seating, plus 


the many advantages of aluminum construction. 


In designing the GF GOODFORM Chair, the mak- 
ers took into consideration the fact that no two 
people are exact duplicates in physical form and, 
for that reason, require different chair adjustments 


to give correct support and comfort to all parts of 
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ALUMINUM POSTURE 
CHAIR 






Keeps office workers 


ALERT— 
FIT—ACTIVE 











the body. The GF GOODFORM Chair offers five- 
point adjustment — a feature that provides per- 
fect adjustments to any type of figure — increas- 
ing output per worker, improving office morale, 
reducing costly errors and maintaining physical 


energy throughout the day. 


Second only in importance to the five-point ad- 
justment feature is the fact that the seat and base of 
GF GOODFORM Chairs are made of welded alumi- 
num — each section jointless — assuring unusual 
strength, portability and durability. Executives 
who realize that physical comfort increases physical 
fitness and general office efficiency, will appreciate 
the many advantages of this new GF Chair. They 
will be interested when you tell them about it. 


Complete information on request. Address 
* 


THE GENERAL FIREPROOFING COMPANY 
YOUNGSTOWN, OHIO 





GF ALL-METAL PRODUCTS—Desks—Aluminum Chairs—Steel Shelving and 


Floor Display Fixtures—Storage Cabinets—Safes—Files—Filing Supplies, etc. 





wt 00 Ove near 
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Graff Company Patents New Cellugraf Signals 
to the 
George B. Graff Company of Cambridge, Mass., manufac- 


Complete patent protection has been granted 


turers of Graffco products, for their new Cellugraf Signals. 


This patent covers all thirteen claims applied for in the | 


company’s application to the U. S. Patent Office 


The Cellugraf Signal was first announced about a year | 


Despite the 
have 


ago and its merits were quickly recognized. 
depressed condition of business, the manufacturers 


enjoyed a steadily increasing sale on this new item. 
signal, which is made of celluloid with an inner steel spring 
Series No 80 


is completely transparent so that while the brilliant color- 


to hold it in place, is offered in two styles. 
ing of the celluloid serves as an eye-arresting signal, the 
Series No. 90 is 
signal which may be written upon 


data on the record is at all times visible. 


a mat surface opaque 
with pen or pencil, erased or washed off and used over 
again repeatedly. The delicate pastel coloring of this series 
is further enhanced by the features just described, which 
permit special data to be brought down on tothe visible 
margin without the necessity of marking the record itself. 

Steadily growing demand and the development of spe- 
machinery recently enabled the George B 


cial automatic 


Graff Company to announce a price reduction even in the 


face of rising costs of raw materials. This fact, and the 


patent protection now assured, will prove of interest to 
manufacturers and users of visible record equipment. 
a 
Gordon Wallace in New Position 
Gordon Wallace, formerly for about twenty-six years 


with Stevens, Maloney & Co., Chicago, has joined the staff 





of the Reliable Stationery Company at 307 West Monroe 
GORDON WALLACE 
street. Mr. Wallace has many friends with whom Office | 


Appliances joins in good wishes for success in his new 
situation 


<2 
The Powers Again in Indianapolis 
On August 21, Mr. and Mrs. Albert Power relocated 


themselves in Indianapolis, being now at 1525 Park avenue. 
Mr. Power spent the last year in LaPorte and northern 
He 


will continue to have his office at 112 East Maryland street, 


Indiana, taking care of his interests in those sections. 


Indianapolis, and will visit the trade with his Jasper, Ind. 
on Park avenue, as above stated. 
alailiiataiiity 
Woodstock Branch Managers in Chicago for 
Big Convention 

Woodstock Branch Managers J. S. Rich of Detroit and 
H. J. of National 
Typewriter Dealers’ Association Convention in Chicago on 
August 14, 15 and 16 


line. His residence 


is 


Sorenson Minneapolis, attended the 


The | 
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wanl moee 


‘MINUTE 
MEN 


We smile when we see a lot of yokels falling for the blarney 
of a fly-by-night auctioneer. “Barnum was right,” we 
say, “there’s one born every minute!” 


Courtesy N. Y. Herald Tribune 


But how about the Stationery Dealer who falls for the 
lure of inferior goods and cheap prices . . . who deludes 
himself that large gross sales will make up for a skimpy 
margin of profit? 

A. W. Faber products are famous all over the world for 
their unsurpassed quality, for the generous profits they 
yield to Dealers. 


we 


a 








writer and pencil. Also special 
erasers for artists, draftsmen, 


For a quick, clean job of erasing 
nothing equals A. W. Faber 
quality erasers. Circular, hexagon, engineers and designers. Write to 


and bevelled erasers for ink, type- A.W. Faber, Inc., Newark, N. J. 


QprAner-% 
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JASPER CHAIR CO.’S 
NEW LEATHER LINE 


The Jasper Chair Company adds another attractive and graceful 
line in which expert upholstering predominates. Fine workman- 
ship, superior finish, correct balance, thorough comfort, pleasing 
outlines, these chairs are of a highly attractive and inviting ap- 
pearance, at a very special price. 

Besides the chairs illustrated, four other new numbers, side chairs 
for banks and business offices, have also been added, which will 
satisfy a growing demand for chairs of this type. 


The Right Chair at the Right Price 


| JASPER CHAIR COMPANY 


Jasper, Indiana 


Sales Representative 
for metropolitan Chi- 
cago territory, William 
H. Brown, 4504 S. 
Wells St., phone 
Boulevard 7957 
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Waterman Points Out the Value of Stock Control 
for Fountain Pens 

In a twelve-page pamphlet carrying on its cover page 

the words, “How to Turn Holdovers Into 

Through Stock Control,” the L. E. Waterman Company 

outlines the Waterman 

Through descriptive text and illustra- 


Turnovers 
succinctly system of controlling 
fountain pen stocks. 
tions of pen trays, show cases and a page from the stock 
control book, details of the method are graphically por- 
trayed. 

First “How Stock Control Is Installed” is explained. 
This is followed by a description of “The Tray Assort- 
ments in Stock Control.” 
Stock Control Book Acts as a Perpetual Inventory.” It 


The next subject is “How the 
is followed by a summary pointing out “Seven Tangible 
senefits from Stock Control.” 

[The system involves classification of Waterman pens 
by price into trays, each of which contains at least seven 
pens, one of each of the seven kinds of points offered. The 
various points are indicated by color symbols on a table 
printed on a strip of paper pasted on the back of each 
tray. The table also carries the pen number and the 
price. For each tray there is a stock control sheet carry- 
ing a series of vertical columns, one for each of the less 
popular styles of pen points and four for the medium nib. 
Each of the main columns is divided in two, one headed 
“Stock on Hand,” and the other “Stock Wanted.” When 
a stock check is made, the merchandise in the tray is 
listed in the “Stock on Hand” column. In the “Stock 
Wanted” column is entered in red ink the figure repre- 
senting the difference between the quantity that should 
be in the tray and the number of items actually on hand. 
From the red ink figures, the order for stock to replenish 
the trays is easily made up. 

At the back of the pamphlet are reproduced a number 
of letters from stationers expressing approval and appre 
ciation of the system. 

——— 


Buyers Registered at Mart Set New Record 

Over a seven weeks’ period, the Merchandise Mart of 
Chicago registered 7,030 merchant buyers, according to 
figures released by T. J. Reed, general manager of the 
Mart. A series of leading markets in July and August 
chiefly attracted this record crowd, and furnished the spur 
to a volume of purchases which also set a new high figure 
Although during two weeks of this time no special mar- 
ket was scheduled, the listing of buyers in substantial num- 
bers continued on the house furnishing floors where the 
events were held 

Buyers came from forty-six states and eleven foreign 
countries. 

“We know that many first-time buyers at The Merchan 
dise Mart this summer will continue to use this center,” 
said T. J 


themselves as well pleased with the variety and complete- 


Reed, general manager. “They have expressed 
ness of the lines shown here, and the many facilities pro- 
vided for their convenience.” 

In the active seven-week period referred to, the Mart 
staged the following events: Century of Progress furni- 
ture market; National Chicago lamp show; 


Pottery Exhibition, and 


Chicago gift 


show: Glassware, China and 


House 


furnishings and electrical appliance exposition 
<p - 


Van Buskirks Travel by Air 
When Mr. and Mrs. Francis Van Buskirk traveled from 
San Francisco to New York, they came by air, making the 
Mr. Van Buskirk has been 
Smith 


& Corona Typewriters, Inc., as announced in a previous 


distance in twenty-two hours. 
appointed manager of the New York office of L. C 


issue. 


An Old Story. Yet Many 


Have Never Heard It! 


Faken from 


Bully. Ett 


Office Equipment Merchandiser 


ur Charlie 


article appear- 
Equipment in the 
izgree With you fully in your indict- 


I was very much interested in your 
Ottice Merchandiser 
and I 
manufacturers and some of their policies 
stores. But I 


ing in the 
May 


ment of th 


issue 


that of selling to chain 
can't agree with you that the responsibility 
tirely with the manufacturer for I feel you dealers 
are equally responsible. For you hold it within your 
power, if you will get together and work together, to 
stop this practice to a very large extent. For if you 
would all refuse to buy goods from a manufacturer 
whose policies are not in accord with your ideas of 
fair practice, the manufacturer would begin to lose, 
what we call, legitimate business, because of 
his selling to the illegitimate trade. It wouldn't take 
up and correct his faults. 


particularly 


rests en- 


may 


him long to wake 


manufacturer to 
business such as he gets 


But it is a big temptation for a 


iccept a large volume of 


from chain stores and he doesn’t always weigh that 


volume of busniess in the balance against the busi- 


would get from the legitimate trade, such as 


ness he 


retail stationers 


In this connection, I call to mind many discussions 


which occurred at the various stationer association 
who sell 
going 


business 


conventions igainst the manufacturers 


direct to the consumer and, in cases, 


territory and 


many 
taking 
himself. Yet you 
that 


merchandise 


dealer's 
from the 
have 


right into a 


direct, right away dealer 
policy so 
from 


offenders 


who condemned 


continue to buy 


same dealers 


vigorously still 


the manufacturers Who are the worst 


tlong that line when there are other manufacturers 


whose lines are equally as good, and who have a 


exclusively 
through 


record of catering to the dealer 


selling directly to the 


clean 


ind not consumer or 


branch houses 


Now that coat on and see how closely it 


fits! 


just put 


You know, every 
government for 


Now 


yvear a 


here is another proposition 


proposal comes out from the 


government with equipment 


filing 


bids on supplying the 


for their fiscal year. Take for example: 


cabinets and desks 


have their own specifications and 
and 


The government 


these specifications are very strict 


believe me 
which costs more 
merchandise. It 


quality of merchandise 


than the 


call for a 


to make regular standard 


MONROE 


No 
Branch 
Stores 


One Policy for 25 Years 


Selling Thru the Dealer Only 


and treat- 
merchandise 
necessary 


material, better finish 
rusting, so that 
climates if 


ealls for heavier 
ment of metal against 
shipped to 

points, 


can be southern 


and sea coast 


The particular manufacturer who received the 
contract this year brought out a list showing the 
various items in filing equipment and desks, apply- 
ing to that contract and published the prices at 
which the contract was placed. 


Here are three items: 
4 drawer letter file ...... er $12.97 each 
4 drawer cap file 14.32 each 
CO Hi G6 GOs initio > 27.80 each 


Yet this same manufacturer in their standard 
lines of similar quality have a wholesale price to the 
dealer on the four drawer letter file of $24.00 each; 
4 drawer cap file of $27.60 each; and on the 60 X 34 
desk $41.63. 


This particular manufacturer is one of the largest 
in the country and yet I don’t see that any of you 
Stampeding to the manufacturers who 
have a clean record for confining their business 
100° to the dealer and who do not make a practice 
rank discrimination. 


dealers are 


of such 


why the Government should be 
entitled to prices 90% less than the price given to 
the legitimate from whom they get their 
bread and butter business year in and year out. 


Neither can I see 


dealers 


It reminds me a lot of a man who will get out on 
corner and spout vociferously against 
then sneak off up the back alley to a 
to buy a drink. 


the street 
liquor and 


speak easy 


So when it comes to throwing rocks at the manu- 
facturers and condemning them for policies it re- 
minds me a good deal of the old Bible story—I am a 
little rusty on my scripture so I may not quote this 
correctly, but you better posted and can 
give the correct quotation—‘“Let him who is himself 
without sin cast the first stone.” 


may be 


If you care to write me about it, I will be very 


happy indeed to listen to your alibi. 


With kindest personal regards and considerable ad- 
miration of your fighting spirit, I am 


Yours very truly, 


(Name Withheld on Request) 


ff cis MICHIGAN 
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= Only Four 

ae Parts to 
a Set 
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Four Sets 
to a 
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Box 


Use "Em on 
Old as Well 
as New 


Cases 








WIZARD - * ‘oh i 
. > re 
Sree. SUPPORTS MONROE Sf MICHIGAN = TBtT ocge 
positively prevent of case 
any sag in the 
front of stacked One Policy for 25 Years onto rest 
cases, thereby of the edge 
guaranteeing Selling Thru the Dealer Only of case 
easy drawer 


movement. 


if You Have Customers 
Who Want a Heavier 
Duty Wizard Storage or 
Transfer Case You Can 


Now 
Offer 
Them 


The sturdy, regular Weis Wizard 
equipped with the new, simplified 
Steel Supports. Designed to still 
further strengthen fronts of the Letter 
and Cap sizes, and absolutely guaran- 
tees extra free drawer movement, no 
matter how heavily loaded or how 
high they’re stacked. 














When designing these steel supports, instructions to our mechanical department 
were: “make something that is so simple it can be easily attached; something 
that can be applied to cases now in use as well as new ones; something that 
is inexpensive yet serviceable”. 

The set that was finally OK’d was a surprise—they were so simple. All one 
does to attach this new support to a Wizard is to slip the top end of the metal 
over the upright edge at the top of case, then push support onto the rest 
of the edge of case. The four teeth on the inside bite into the fibre of the 
case for a permanent hold. Supports are long enough so weight of upper case 
rests on metal support, instead of on the top part of case underneath. 


There are four parts to a set—the two upright steel supports and two 
connecting bars. Packed four sets to a box. 


Slip top 
end of 
metal sup- 
port over 
the up- 





then push 
support 


the four 

teeth bite 

into fibre 

for a per- f° —. 
manent —--. 
hold. 
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WARREN OFFICE SUPPLY COMPANY 
OFFICE EQUIPMENT and SUPPLIES 


* 
294 EAST MARKET STREET 


WARREN, OHIO 


July 19, 1933. 





The Weis Manufacturing Co., 
Monroe, Michigan, 


Attention Mr. R. H. Sprague. 


Gentlemen:- 


We are in receipt of your letter of 
July 18th which advises us that the cost of preparation 
of the material covered by our order no. 9099 did not 


us on the order, and that you are billing it, therefore, 
at a lesser price than that which you quoted us, 


Please be sure that we appreciate ex- 
ceedingly this very real courtesy on your part in volun- 
tarily giving us the benefit of your lesser cost. We 
are well aware that you could have charged us the quoted 
price without question, and your honesty in reducing the 
price to us merits our most distinct esteem. 


Your action serves to increase, if 
possible, the high appraisal in which we hold ‘he Weis 
manufacturing Company. Thank you. 


Yours very truly, 


WARREN OFFICE SUPPLY COMPANY. 


~ sx 
’ 


Albert C. Andrews, 
ACA/ A. Manager. 
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run as high as you had estimated that it would in quoting 





NSA spots we 











There will be crime and corruption so long 
as bad men work together while good men 
quarrel among themselves. 

The Houghton Line 








WE DO OUR PART 












Have You, Too, 
Been Selling 
29e Cards, 
*3 2 Folders 


and other second grade merchandise at no profit? 













During the past two hectic years many been trying to figure out whether it 


a dealer and some manufacturers have was worth while. 
been stampeded into selling inferior ‘he dealer and manufacturer who has 
merchandise at cut prices with no profit; held their prices, maintained their quality 
selling to their regular customers who and stuck to their long established pol- 
“will remember the quality and forget  jcies, have come thru with flying colors, 
the price”. and are not now compelled to attempt 
Now that the skies have cleared, perhaps to re-establish their policies and undo 
you, like the man in the picture, have some things which were done. 
















Isn't this the Logical Time to Switch 









to a standard line made by a reputable manufacturer who did_ not 


become panicky and slash his prices and reduce the quality of his 






merchandise; to a manufacturer who protects the dealer by NOT 









selling the consumer direct or thru branch stores? Such a concern is 


MONROE ff clr MICHIGAN 















No One Policy for 25 Years Inquiries 
Branch Referred 
Stores Selling Thru the Dealer Only to Dealers 
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NO. 62 


NO. 62 


A newly styled Autopoint 
with sparkling Pyroxalin 
barrel. Choice of 5 colors 
Marine Green, Burgundy, 
Solid Black. Silvergray- 
Red, and Gold-Black. Has 
the popular black tip 


NO. 66 


Autopoint's first pencil 
made for the Desk Set, with 
taper of black Bakelite 
Pyroxalin barrel, in choice 
of 5 colors as above. The 
taper is removable, with 
eraser underneath 


NO. 48 


A popular Auropoint with 
tapered barrel of beautiful 
Bakelite. 


Better Pencil” 
AUTOPOINT COMPANY, 1801-31 Foster Ave., Chicago, II. 





NEW, 


Stylish Autopoints 
to speed fall sales! 


HEY’RE ready now! Two new Autopoints with 
Ba trim, modern lines. Ready to speed up 
your turnover and build extra profits this fall. Notice 
their slim, graceful features. And the sparkling Pyrox- 
alin barrels that are available in five different and 
appealing colors. 

Autopoint Desk Sets, too, will sell fast this year. 
Like all other Autopoint products these desk sets are 
distinctive, appealing in design. They are made of 
rich, black Bakelite and mounted with nickel finished 
metal parts. 

Now, at the beginning of the fall season is the 
time to stock these new Autopoint Pencils and Auto- 
point Desk Sets. The new pencils come to you attrac- 
tively mounted on a colorful display card —a real 
sales builder! Write us today for full information. 














PF 130. For quality buyers — a De Luxe Combi- 
nation to retail for $2. Beautiful desk pad with 
new No. 66 Pencil. 


PC 132. Calendar Desk Pad. Calendar shows pres- 
ent, past and next month. Refills for Calendar 
retail for 15c. 


PS 131. The Smokerette Pad. 
Covered receptacle prevents 
cigarette ashes from blowing 
around. 


PS 131 
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Reproduction of medal 
awarded Miss Dow, New 
World's Champion School 
Typist, by International Com- 
mercial Schools Contest 


officials. 
| TO NEW VICTORIES! 
Here it is .. . the New, Improved Woodstock . . . the typewriter that swept to 
victory . . . outperforming all other makes . . . during the International Commercial 


Schools Contest held on the Century of Progress grounds, Chicago, June 28, 1933. 
Full details on the results of this contest were published in the July issue. The high- 
lights are: 

1. Dorothy Dow, the new World's Champion School Typist operated a Woodstock. 
2. Nine of fifteen winning contestants operated Woodstocks. 

3. Every contestant writing more than ninety words per minute operated a Woodstock. 


These facts indicate that nimble, maine fingers are important, and that when you bring 
to the aid of these flying fingers a machine with fast, responsive key action, a machine 
designed for operator ease and convenience, you have the combination that produce 
champion typists. 

It is needless to say that the New, Improved Woodstock has all these necessary features 


by all odds the most modern and up-to-date typewriter on the market . . . the 
pace-setter of today . . . the machine of tomorrow. It must be seen to be appreciated. 
/ The “swing is to Woodstock" and there is a reason. Ask us for details. 








TYPEWRITER COMPANY 


Six North Michigan Avenue, Chicago, Illinois 
Branches in Principal Cities -— Agents all over the World 
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Stan Woodruff Joins Acco Products, Inc. 


Stanley M. Woodruff, better known to the 
“Stan” has joined the sales force of Acco Products, Inc., 
Long Island City, N. ¥ Mr. Woodruff will have charge 
of the territory embracing the lower half of New Jersey, 
all of section, and 
Delaware. 


trade as 


Pennsylvania except the far western 


Robert E. Gooley, who has been covering this 





S. M. WOODRUFF 


district for the past year or two, will devote all his time to 
the Metropolitan area in conjunction with William J. Boyd. 

Mr. Woodruff is well acquainted in the stationery field 
all over the United States having been continuously en- 
twelve years in active work for the 
New York, Sengbusch Self-Clos- 
Company, Milwaukee, Wis., and more re- 
\. Sheaffer Pen Company, Fort Madi- 


gaged for the past 
Peerless Key Company, 
ing Inkstand 
cently with the W 
son, Iowa 
a 
Bandits Get Stationer’s Pay Roll 
Two bandits held up R. X. 
Swofford, employee, of the Montag Brothers Company, 
Atlanta, Ga., on Friday, July 28, escaping with $2,900 in 
cash intended for the payment of employees of the com- 
occurred at the door of the plant on 


Levy, cashier, and Clyde 


pany. The hold-up 
Marietta street, as Mr 
and he was forced into 


Levy was entering the building, 
a basement room and relieved of 
the money. Owing to recent “staggering” of employment 
at the plant, the loss was much smaller than it would nor- 
mally have been, only about one-third of the employees be- 
insur- 


ing paid off on that day Che loss was covered by 


ance.—JHR 
a 
Catalogue of “Edco” Desks 
Che Evansville Desk ¢ 
sued a supplement to its Catalogue No. 28, covering its lines 
of office desks 
with 


ompany, Evansville, Ind., has is- 


The line includes tables and chairs also, 


such accessory pieces as telephone cabinets, waste 
baskets and costumers. 
“Edco bread-and-butter equipment, affording 


substantial construction and skilled workmanship to sell at 


’ lines are 


Pieces are provided for the executive 
Typewriter 


moderate prices 
offices, as well as for general office equipment. 
desks can be 


mechanisms 


had with drop head or pedestal 
The No. D340 desk, 


is suited for reception room or as comfortable home desk 


support 
made with turned legs, 


accommodations for the business man 
Sheridan Now With Rectigraph Company 
Thomas J 
office machinery industry, in the east, has joined the staff 


Sheridan, for many years connected with the 


of the Rectigraph Company of Rochester, N. Y 
Office Appliances details of Mr. 


Sheridan’s new employment in the October issue 


hopes to present 





Guts! 


Not a delicate word. In fact, its use was 
taboo in polite society not so long ago. But 
nowadays we see only its virtues. Possess- 
ing “guts” means having unusual strength of 
character and inherent qualifications to re- 
sist that which would destroy. 


Case Brothers Genuine Pressboard has guts 
—plenty of guts. Always has had. That 
is what makes it so indispensable for vertical 
filing systems. It stands the gaff. 


All you have to do is compare Case Brothers 
Genuine Pressboard with any other board 
and you'll immediately see the vast difference. 
Samples will be gladly sent for reference and 
comparison. Then, when you next order 
guides for your files, 


Specify Case Brothers Genuine Pressboard. 


Case Brothers. Ine. 
Highland Park, Conn. | 














COMPARE CASE QUALITY 











Case Bros., Ine. Highland Park, Conn. 
Please send for our examination samples of Genuine Pressboard. 


Firm 
Address 


Attention Mr 








74 
Unconditionally 
GUARANTEED 


NOW 


Every typewriter will be 
equipped with rubber keys 
because — 


PARR 


RUBBER KEYS ARE 


Made so good 





Look so well 
Serve so effectively 
Last so long 
Cost so little 


Dealers are doing a profitable business with Parr 
Rubber Keys by simply suggesting the advan- 
tages. The appearance invites inspection, both 
product and package engaging interest. Parr 
Keys are made for every make of typewriter, 
biller and adding machine. An improved twirler 
ring is included with every set. 


Full dealer information with sample of Parr Keys for a 
note on your letterhead. 


PARR RUBBER KEY CO. 


158 VARICK ST., NEW YORK, N. Y. 


Ask about the quick 
returns from this 
display carton of 
twirler ring sets. 


O 
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Victor Lewis on Retired List in California 

Friends of Victor C. Lewis, long connected with the of 
ce equipment industry in this country and in Mexico and 
South America, will be interested to learn that he is now 
in San Mateo, Calif. Mr. Lewis, who served in the United 
States Army during the World War, is now on the Army 
retired list as a captain. He has been in ill health for some 
time, but by exercising care and avoiding any strain, either 
mental or physical, he will be able to “carry on” for many 


years to come 





TYPEWRITING ROOM OF TYLER COMMERCIAL COL 

LEGE, DALLAS, TEXAS.-—-Here 100 new Royal typewriters 

have recently been installed. The sale was made by Dallas 
Manager Mann 


_ 


Acorn Desk Opens New Store 
Acorn Desk & Fixture Company, Inc., 496 Broadway 
New York, N. Y., has opened a new store under the name 
of the A. B. C. Desk & Fixture Company at 474 Broadway, 
New York. Julius Rudolph is manager of the new store 
He also continues in active charge of the Acorn Desk & 


Fixture Company store 








WEDDING S§S 





Montgomery- Warnock 
Miss Milladene Montgomery, of Frankfort, Ind., was 
married August 2 to “Ham” Warnock, manager at Chicago 


for The Berger Manufacturing Company. After the cere- 
mony Mr. and Mrs. Warnock took a ten-day motor trip 
through Indiana and lowa. They have established their 


home at the Beachview Hotel, Chicago 

Mr. Warnock has had an extended experience in the 
office equipment field, having been connected with The 
General Firproofing Company at the home office, Youngs 
town, Ohio, and later was district manager for the same 


organization at Minneapolis He joined The Berget 
Manufacturing Company at Minneapolis about five years 
ago. In June, 1932, he was put in charge of the Chicago 


territory of The Berger Manufacturing Company, contin 
uing to handle the affairs of the branch at Minneapolis. 
The many friends of Mr. and Mrs. Warnock will rejoice 
with them in their new happiness, and wish them a long 
and joyous life 
— 


Van Lennet-Battey 

Miss Mary Reuters van Lennet, of Milwaukee, Wis., was 
married August 5 to E. T. Battey, manager in the Chicago, 
district for the Boorum & Pease Company. Mr. Battey’s 
bride comes from a prominent family of importance in 
Holland 

Mr. and Mrs. Battey spent two weeks following the wed 
ding on an automobile trip through Wisconsin. They will 
make their home in Oak Park, a suburb of Chicago. The 
many friends of Mr. and Mrs. Battey in this industry and 


without wish them the full measure of happiness 
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Give Your Business 
a Break! 


Be ready for the inevitable calls for metal 
posture chairs. Many alert STURGIS dealers 
are now reporting a sudden response to their 
promotional efforts. If you are unable to 
meet the demand you will lose many a 
profitable sale. 





No. 500 
Stenographic Chair 


Don't Take Our Word For This: 


Ask anyone in the business how STURGIS chairs were 
the miracle item during the slump. 


STURGIS 
POSTURE CHAIRS 


EASILY AND QUICKLY ADJUSTED 
No. 275 ay WITHOUT THE USE OF TOOLS 


Secretary Chair 





Combining a modern note of beauty 
with features which promote mental 
alertness and efficiency, they are quickly 
appreciated by all executives and pur- 


chasing agents. 


A variety of models, finishes and 
leathers for offices, factories and schools 
A Quality Line Reasonably Priced. 


Sold exclusively through dealers. Write 
today for complete information and start 
getting your share of this business. 
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STURGIS POSTURE CHAIR CO. 


STURGIS, MICHIGAN 








No, 200 
Executive Chair 
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OFFICE APPLIANCES 


23.000.000 Customers... 


BUYING NOW! 


THAT'S just about how many students are starting back to schoo 
these days. Are you going to get your share of this school busi- 
ness? Remember that every student is a potential customer for 
Oakville’s Yellow Box Line of school supplies . . . because every 
item is both a necessity and a real value for the money. Oakville 
desk accessories (illustrated here) have universal student appeal, 
too. (Incidentally, you can capture some early Christmas business 
with these gifts.) It’s a wise move to order both staple supplies 
and gifts from a single source—-Oakville. You save on transporta- 


tion costs and office expense add the savings to your profits! 





Plenty of profit in these Oakville 
Yellow Bex School Supplies 


ROUND HEAD FASTENERS: New bright finish, 
no burrs, make neat essays, theses, etc.; identified 
by the Acorn trade-mark. 


GEM CLIPS: Standard with students year in and 
year out. Uniform length, no burrs to catch and 
tear the papers. Greater spring tension, greater 


gripping space, smooth finish. 


LOOSE LEAF RINGS: Swivel type, ideal for 
school work, free from rough edges—will not tear 
binding holes, easy to insert and withdraw papers. 
Supplied to fit nearly all sizes of loose leaf devices. 


Oo. K. AND O. K. IMPROVED PAPER FAS- 
TENERS: Pliable, may be used many times, ex- 
cellent for fastening essays, themes, etc., together, 


O. K. ERASERS: Enable students to make fine 
line erasings. Metal holder keeps paper clean by 


keeping hands clean retail at $4.50. 











Waterbury 


either temporarily or permanently No. 701, 702, 703 AND MASCULINE & 
DESK SETS: More elaborate desk sets in E 
" 


a variety of attractive finishes. Priced to 





TAK-A-PIN: An indis- 
pensable student item. 
Dispenses 200 rust-proof, 
brass pins, heads up, one 
at atime. Brings repeat 
business on refills. Sells 
at $1.00. Refills (200 pins) 
at 10c each, 10 for 90c. 





OAKVILLE -AMERICAN 
PIN pt dae 





856. US. PAT. OFF. 


Oakville-Ameriecan Pin Division 


SCOVILL MANUFACTURING COMPANY 


, 
Connecticut 


OTILITY GIFTS OF METAL 


Pins, Clips, Fasteners, Thumbtacks, Tak-a-pins, etc. 





NEW YORK 





CHROMIUM PLATED DESK SET: A new, inexpen- 
sive desk set for students with limited allowances. 
Priced to retail at $1.25 to $1.50. 





CHICAGO 


SAN FRANCISCO 


Oakville 
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Thomas D. Jones Passes Away 

Thomas D. Jones, manager of the office furniture depart- 
ment of the Dameron & Pierson Company, New Orleans, 
La., passed away August 14, following a short illness. He 
was born at Bowling Green, Ky., and later joined the office 
supply department of the J. W. Burke Company, Macon, 
Ga. About twenty-five years ago he went to New Orleans, 
and made good progress in the Dameron & Pierson or- 
ganization. 

Mr. Jones was forty-six years old, and is survived by his 
widow, a daughter, two brothers residing at Macon, a 
brother and sister residing at Bowling Green 


> 


Swallow Company of London Not Swallow Com- 
pany of Chicago 

In the June issue of Office Appliances was the announce- 
ment of the organization of the Swallow Manufacturing 
Company of 21 East Van Buren street, Chicago, describ- 
ing a new stencil of non-cellulose composition which the 
company was about to put on the market, together with 
a line of inks and other accessories. 

A communication from the Swallow Manufacturing Com- 
pany, Ltd., of London, England, states that there is no 
connection between the two companies. The British com- 
pany manufactures the “Silkskin” stencil, silk and cotton 
typewriter ribbons, duplicators, billing rolls, and other 


duplicating de vices and supplies. 


Mr. Saltzman Represents Stein Brothers in South 

Nathan H. Saltzman, Atlanta, now is representing Stein 
Brothers Manufacturing Company, leather goods manu 
facturers, in the southern states. 

Mr. Saltzman has been traveling in the southern terri- 
tory for several non-competing stationery manufacturers 
during the past twenty-five years. He probably knows 
every stationer in the southern states. 

He reports that his new line of leather goods has been 
well received by dealers in his territory which he has cov- 
ered once since he has been serving as its new representa- 


tive. 
ee — 


Kennedy Recovers from Operation 
W. J. Kennedy, New York City manager for the Ameri- 
can Writing Machine Company, has just recovered from 
a severe and painful operation which kept him away from 
his regular duties for some weeks. 


~~ - 


In New Location 
The Mechanical Business Equipment Company, formerly 
of 55 West 42nd street, New York, N. Y., has moved to 


larger quarters at 611 Broadway 





i 
Greetings to Charles Arthur Fessenden 
It will be a surprise to the many friends of Charles J. 


DOC sTORK 





Rogers, vice-president and executive sales manager of L. 
C. Smith and Corona Typewriters, Incorporated, to learn 
that he is old enough to be a grandfather. Such is the 
case, however. On August 6 the stork arrived at Wash- 
ington, D. C., and brought to the home of Mr. and Mrs. 
George W. Fessenden a bouncing boy, who has been 
named Charles Arthur. The mother is Laura Katherine 
(Rogers) Fessenden, eldest daughter of Charles J. Rogers. 





— 


























SlecliAge 





The COMPLETE 
STEEL AGE 
300 LINE 


CARD INDEX UNITS 
FURNISHED IN ALL 
STANDARD SIZES 


Style 300-—5x3 Cards 
Style 303—6x4 Cards 
Style 306—8x5 Cards 
Style 309-——9x6 Cards 


Style 301—5x3 Cards 
Style 304—6x4 Cards 
Style 307-—8x5 Cards 
Style 310—9x6 Cards 


Style 302—5x3 Cards 
Style 305—6x4 Cards 
Style 308-—8x5 Cards 
Style 311—9%x6 Cards 


Stee, Ace 300 Line Card Index Units 
are inexpensive but built to give years 
of service. These units are equipped 
with bale suspension and positive lock 
compressors. Cabinets have embossed 
recesses on top and embossed feet on 
the bottom so that they may be stacked 
vertically. 


Corry-Jamestown Mfg. Corp. 
Corry, Penna. 


Export Dept.: Cleveland, Ohio 
Cable Address—COR JAM 


Corry- AMESTOWN 


STEEL FURNITURE 


77 








WHY PLIERS? 


Pliers because 

i—you can get more pressure with less 
effort and 

2—You can staple with one hand—any- 
where—and take your machine to your 
work. 

3—A stronger machine to stand harder 
usage 





Price $ 4°50 


Mopet S-100 


\ ITH these machines you have stapling devices 

that will satisfy fully 90% of your requirements. 
The pliers are portable, easily taken from place to 
place. They staple quickly and securely. They are 
well made and rugged and stand the gaff of steady pro- 
duction. The NEVA-CLOG Ejector Bar quickly clears 
the channel of misused staples—no holding up produc- 
tion for tools or repairs. All working parts are hard- 
ened for long service. Guaranteed—use Neva-Clog 
staples only 


Price $4.00 


Mopet J-10 


TEVA-CLOG Staples are made for NEVA-CLOG 

machines exclusively. To function perfectly, both 

machines and staples must be correct; each is depend- 
ent upon the other 


NEVA-CLOG Staples are carefully made from flat 
wire. They are sharpened to pierce tough material 
easily, or to clinch on thin material without tearing or 
mutilating the material to be fastened. They are guar- 
anteed to function correctly—-hence our caution: not 
to attempt use of any but genuine NEVA-CLOG. 





NEVA-CLOG DUPLEX 
No. A—1000 STAPLEs No. D—1000 SrapLes 


NEVACLOG PRODUCTS. Inc. 


BRIDGEPORT, CONN. 
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Plenty of Pep in Conklin Pen Consumer Ads 

The Conklin Pen Company, Toledo, is launching a school 
opening consumer advertising campaign which will ap 
pear in The Saturday Evening Post, Collier's, American 
Magazine, American Weekly, and a long list of other mag- 
azines and periodicals. The Conklin list includes generous 
representation in the specialized educational and farm 
publications. The campaign employs small space per ad 
vertisement and features dramatically the two outstand 
ing features of the new self-filling sackless Conklin Nozac 
It is estimated that in this campaign over 54,000,000 
Conklin advertisements will be printed, reaching over 
200,000,000 readers 





JOHN VELTMAN 


Special Service Representative, Royal 
Typewriter Co., Inc., Makes Friends 
with a Baby Lion in Berlin 


San Antonio Business Improves 

\ marked improvement in business equipment and office 
appliance sales is reported by dealers and allied tradesmen 
of San Antonio, Texas. There has been a slight, but con 
sistent business improvement in San Antonio for several 
months, led by automobile sales which have been ahead of 
1932 for seven consecutive months 

Stowers Furniture company report a fine order for busi 
ness equipment from Austin, recently completed, and an 
other for filing equipment for a central credit bureau es 
tablished by the medical fraternity of San Antonio. Cards 
used for credit information in this bureau were furnished 
by the Paul Anderson Company 

Maverick-Clarke Litho Company report a fine order for 
tv Water Board, 


and numerous small orders from private firms 


metal filing cabinets coming from the ¢ 


Allied industries report a business improvement. Paper 
orders are up approximately 13 per cent, while printing 
orders and litho work have shown an increase during the 
past month. Response to the NRA code was prompt by 
the majority for San Antonio, and business improvement 
is well under way.—BCR 

> 
Towery to Open Store at Seattle 

\ new retail office supply store will shortly be opened 
in Seattle by M. J. Towrey, who has already established 
the Towery Systems Equipment Company, Inc., to handle 
products of the Shaw-Walker organization. Pending the 
selection of the new place, Mr. Towery occupied premises 
at 555 Dexter-Horton building —CML 

a 
Los Angeles Firm Out of Business 


The Rebuilt Typewriter Company, 3745 Third avenue 


Los Angeles, Calif., has discontinued business 
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AN IMPORTANT ANNOUNCEMENT 


For sixty-five years 
Johnson Chair Co. 
has pioneered in de- 
veloping and manu- 
facturing office 
chairs. During the 
past four years they 
have made impor- 
tant improvements 
in Posture chairs 
under the trade 
name of Pos-Chair. 
Patents and 
amended patents 
have been secured. 
Meantime, the effi- 
ciency of chairs of 
this type has been 
proven and their 
popularity assured. 








reo 


No. 1720 W 








No. 1710 W 


Manufacturers and dealers, in general, will be very much interested to know that 
the United States Patent Office has now granted the Johnson Chair Co. patents 
on these features as follows: 

A chair with one or more movable back supports or uprights with back pivoted 
or hinged to support or upright. Recently issued are Patents No. 1816486 and RE- 
18913. Chairs of this type as illustrated above, are 
models No. 1710W and No. 1720W, which represent 
the latest developments and which are covered by 
these patents. 


Also, Johnson Chair Co. has been granted another 
patent on chairs with pivoted back with arms or 
arm rests attached to back. These chairs are cov- 
ered by Patent No. 1874539. Johnson models No. 
1722W and No. 1706W, illustrated below, represent 
two chairs of this type. 


Johnson chairs have the pres- 
tige of proven and accepted 
principles in posture that are 
now protected by United States 
Patents controlled by the John- 
son Chair Co. 


Johnson Chair Co. 
1401-4531 W. North Ave. 
CHICAGO, ILL. 


Canadian Representative No. 1706 W 
Preston-Noelting Ltd., Stratford, Ontario : 






ss 
pos Fain 
No. 1722W 
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Lyon Metal Products, Inc. 


THE MERCHANDISE MART 


a leading market for Stationery, 
Office Equipment and related lines 





M* of America’s leading manufacturers of stationery, office 
equipment and related lines have their sales and display 
A. W. Faber, Inc. 
rooms in this great central market. ¢ @ Here, all under one roof, is 
offered a great concentration of alert, saleable goods — conveniently 
grouped by related lines—comfortable, handy building facilities— 
in an easily accessible location. ¢ ¢ When you come to Chicago, you 
are cordially invited to make this building your “headquarters”. 
It will pay you, in time and money, to acquaint yourself with 


the merchandise, services and facilities, which it has to offer you. 





The Milwaukee Chair Co. 














” 








oy MTS ee 
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Quality Park Envelope Company 





¢ NOTICE e 
MANUFACTURERS! 


We invite your investigation of the 


CHANDISE 
sales possibilities and operating M A R és 


economies offered by a location in 


this market. It is rapidly becoming a Great (en tral 5) (arket 
vital center of the stationery trade. ‘ 


Facts, photographs, plans and rates ) Gl omy Va cme 


gladly furnished . . . no obligation. 
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Woodstock Distributors and District Managers 
Win Trips to Chicago 

The Woodstock Typewriter Company sponsored a 
world’s fair “On to Chicago” contest for distributors 
and district managers during the months of February, 
March, April, May and June. The distributors were 
divided into three divisions according to quota and there 
was a first, second and third winner in each division. 
The winners in the three divisions were as follows 
First Division: 1—O. S. Traylor, Ozark Typewriter 
Company, Springfield, Missouri; 2—W. H. Smith, Mau- 
rice C. Smith Company, Inc., Providence, Rhode Is- 
land; 3—J. K. Names, Office Appliance Shop, Rochester, 
New York. Second Division: 1—Chester L. Bentz, Wood- 
stock Typewriter Sales Agency, Evansville, Indiana; 2—J 
K. Patrick, Troy Typewriter & Supply Company, Troy, 
New York; 3—C. A. Bishop, Woodstock Typewriter Agen- 
cy, St. Joseph, Missouri. Third Division: 1—Joseph F 
Hall, Hall Typewriter Company, Ponca City, Oklahoma; 
2—F. T. Carpenter, General Typewriter Exchange, Phoe- 
nix, Arizona; 3—Stanley C. Brittell, Northern Colorado 
Typewriter Company, Greeley, Colorado. The winning 
distributors were given the opportunity to make the trip to 
Chicago at their pleasure, but the majority of the distrib- 
utors elected to arrange their visits to coincide with the 
National Typewriter Dealers’ Association convention, Aug- 
ust 14, 15 and 16. 

The three winning district managers were Messrs. F. E. 
Feigle, district manager for Northern Texas; Paul Wilson, 
district manager for the Inter-Mountain States, and H. B. 
Gaar, district manager for Kentucky, Tennessee and In- 
diana. 

The three winning district managers, together with a 
number of district managers and distributors who came to 
Chicago on their own account for the convention, made 
the Woodstock executive offices a very busy place during 
convention week. The Woodstock Typewriter Company 
executive offices were hosts to all the visiting distributors 
and district managers, and according to all reports, a pleas- 
ant and profitable visit resulted. 

ee 
Deane Parker Visits Crown Ribbon & Carbon 


Deane W. Parker, who has served with success as Toledo 
branch office manager of the Crown Ribbon & Carbon 
Manufacturing Company, Rochester, N. Y., recently paid 
a visit to the home office to refresh his knowledge with 
respect to new features now included in the Crown line. 
Mr. Parker has been selling Crown products for consider- 
ably more than twenty years. He considers that the entire 
industry is now facing an opportunity for the highest type 
of service that has ever been rendered through the proper 
functioning of the new sales endeavors based upon quality 
and service. 

——— 
Seattle Concern Makes a Record 

A telegram sent to the president of the United States on 
July 26 by Arthur E. Fransen, president of the A. E. 
Fransen Company, Seattle, claims the record of maintain- 
ing throughout the depression the salaries and wages paid 
in 1929. The telegram also states that the company is now 
adhering whole-heartedly to the president’s program for 
industrial recovery. Commencing August 1, they promised 
to maintain the same wages for a forty-hour week which 
they heretofore paid for a forty-four hour week. 

ee 
Changes in Kansas City Stationery Firms 

The LaRue Printing Company, thirty-seven years old, 
of Kansas City, Mo., recently acquired from Punton Bros., 
the entire lithographing equipment of the old established 
Union Bank Note Company. This widens the scope of 
their printing department. 
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A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 


MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 
BROOKLYN (Station 2) N. Y., U.S. A. 























No. 7800TS 
“Little Dandy” 
Typewriter Stand 


No. 671 
lypewriter 
Stand 






Production is the important 
thing and equipment 
a valuable aid . . . use 


UHL steel office 


furniture 





“Postur-Chair™ 
No. 9606 17 





With shorter hours in effect, more workers are essential. And, to get 
the same results, the new ones should be as well equipped as the old, a 
condition that adds opportunities for UHL dealers 

UHL equipment conserves strength, reduces fatigue, cuts out lost 
motions, stimulates production v iL. “Postur-Chair” gives natural, 
comfortable, scientifically correct support to seated workers. It places 
them in just the right position regarding the work to be done. The 
many other UHL products are designed to put machines, books, tools, 
etc., in just the right position for use 

Steel is the substance for durable equipment. Practically everlasting, 
it is also modern. UHL steel equipment is especially economical 
because its construction shuts out repairs We have vet to learn of 
any item of UHL equipment wearing out in use 

Office furniture dealers may take advantage of this UHL opportunity 
with a few chairs and stands on dis 
play, developing inquiries that can 
be turned into worthwhile orders 


Write for New Catalog 
just off the press. 





The 
Toledo Metal 
Furniture Co. 


1534 HASTINGS STREET 
TOLEDO, OHTO, U.S. A. 
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No. 50-56 File Stool and 
No. 50-60 File and Vault 
Table in Use 
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Frederick Paper & Twine Company Move 

Che Frederick Paper & Twine Company, formerly at 
121-127 South Elizabeth street, Lima, Ohio, will move 
about September 1 to 216 North Main street. This removal 
marks the fourth step in the company’s growth. The 
change had to be made to provide quarters that would 
make possible further improvements in service to a grow- 
ing list of customers. In the new place, a complete set-up 
for serving the northwestern Ohio community can be 
maintained for papers and documents of all kinds, office 
equipment and stationery, typewriters and supplies. The 
active management of the company continues under th« 
direction of F. C. Dorries, E. K. Dorries and W. O. New- 
strom 

<—>- 
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I like to live in a little town, 

Where the trees mect over the street, 
And you wave your hand and sey “Hello” 
To every one you meet. 


VEYSIN 
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~ As they daily com and er. ; 
2 Se I'm glad te live in @ little town by) 
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é MAY - JUNE For every house in a little town 19233 s 
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FRONT COVER OF A RECENT ISSUE OF “INK DROPS,’’ A CLEVER 
LITTLE HOUSE ORGAN PUBLISHED BY THE PAMPA OFFICE SUPPLY 
COMPANY, PAMPA, TEXAS.—The whole job is done on a Mimeograph 
Each issue contains six pages Frequently as many as four colors of 
paper are used in one issue. Paul M. LeBeuf, who edits and produces Ink 
Drops, says that it is a real good will builder, customers looking forward 
to each issue in anticipation of personal paragraphs and jokes. By alter- 
nating advertising with the ‘‘good humor’’ paragraphs, the merchandising 
messages are put over. The cost of producing Ink Drops is low and its 
advertising value has proved to be unusually high 


——— 
Where Is Mr. Youman? 


In October, 1932, a man giving his name as C. J. You- 
man came into the store of Louis A. Kinniry, jeweler at 
DeKalb, Ill. He claimed to be a former employee of The 
National Cash Register Company. Mr. Kinniry’s register 
needed servicing and Youman was permitted to do the 
work, giving a receipt for payment for the service. 

Mr. Kinniry also bought from him a key for a smaller 
register that he was not using at the time. Youman came 
into the store from time to time and in December asked 
to borrow the small register for a repair loan, promising 
to return it the next day. He failed to do so, and Mr 
Kinniry states that he has not seen the man since. The 
numbers of the machine are as follows: Model No. 717, 
Factory No. 1690467 

Mr. Kinniry is anxious to locate the machine or the man 


or both 
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No longer is it necessary to tug and push to 
perforate papers. A steady gentle pressure 
does it neatly and evenly. 





Binder Folders keep files neat and orderly. 
Easily accessible for examination. Takes but 
a second to oerforate and bind. 








WE 0© Ove PaRT 


Library Equipment 


Hardened Steel Punches, 
Dies and Hinge Pins give 
long life and infinitely 
better performance. 


Adds a real punch fo your 
supplies line 





Easily Perforates 46 Sheets of 16 Lb. Bond at One Time 


This newest “’Y and E” Product puts you far out in front of com- 
petitors with the best perforator ever offered for sale. Here's the 
actual proof. . 





1 Rigid tests show only about two-thirds as much effort required to operate 
as the best competing perforator. 


2. It is the only perforator with Hardened Steel Punches, Dies and Hinge 
Pins. Will outlast and out perform any competing article on the market. 


3. Punching pan covers entire underside of base giving more than four ? 


times the capacity of other makes. 
4. The adjustable guage can be locked positively in any desired a 
position, another exclusive feature. o 
5. Attractive high strength zinc alloy die castings give ..* Y, 
lightness and great durability. Rich black and silver o E” 
tone oxidized brush finish. os 955 Jev$ 
> . ys ay otreet 
Prices no higher than ordinary models. P Rochester, N. Y. 
ra Send me complete details 


} L Ar . D i RB a and prices on th "YandE” 
A RBE MFG.(O. rs Perforator. a 


955 JAY STREET, ROCHESTER, NEW YORK Py Fj 
. GD Ceoccecccoesceensesecoessscocas 
Steel and Wood Filing Cabinets ... Steel Desks ... Steel Shelving . .. Safes ra 
Office Systems and Supplies ... Visible Index Equipment ... Bank and ra City ee,  CaEESON eee By re 








84 


OFFICE APPLIANCES 


Heiping you put a real profit back 
in the fountain pen business 


TI. no news to you that during 
the last few lean years profits 
have been slipping in the fountain 
pen business . . . especially in the 
higher priced variety. 

The trouble?— There hasn’t been 
any real reason why anyone should 
pay $5.00 or more for a pen which 
writes little better than a $1.00 pen, 


at the time you are making the sale. 


But now—EVERSHARP,, in pre- 
senting the sensational new AD- 
JUSTABLE POINT FOUNTAIN 
PEN, gives buyers a real reason for 
parting with $5 and more... and 
gives youa real reason for pushing 
better grade pens! After all, what 
customers want is better writing 


performance. 


Eversharp has perfected a pen 
that’s guaranteed to write per- 
fectly in 9 different ways! It can 
be adjusted to write as thin as a 


hair, or heavy as a cord. 


This Adjustable Point is the 
exclusive property of Eversharp 
pens, and a nation-wide advertising 
campaign is pushing it Aard in 
magazines, and in newspapers! 

Trade up to better profits with 
the new Eversharp Adjustable Point 
For full 
information write the 
Wahl Company, 1800 
Roscoe St., Chicago, Il. 


Fountain Pen. 











See it... try it! 


the pen that writes 9 different ways! 





NEW, Eversharp Adjustabie 
Pornt the first pen guarant 
to write perfectly alw 
) Dye 
‘ 
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Here's @ 
ratching. of splattering si 
tite perfectiy for you 


pen thet just doran’t know what 
4 means 
A (er. Quaranteed 
saler any condition ehether vou write beck 
weeds, obliquely, left handed of what not 

whether you have « light touct 
heavy touch 

Try ome of these remarkable pens Write on 
ali the @ Gifferent ways with it. Buy it. If it 


smoother venting than ar 





foes t give you 
pen you've ever owned bring it heck and get Thre Evers ane & 
* uew pen free—cr your momey beck! The 
Wald Co. Chicago, New York, San Francisco 


The secret! Using the cap of the pen, slide 
them control up or dows and get any ane of 
the 0 diferent hoes rou want! For sale at 
statemery sewelty department and drug 
stores Three prices—at $3 g@uarantend for 
portent wet ACS) 90 and 30 @uerantend 
for ete ~ Beersharp Pencita to mateh 65 se 


end Torente. Makers of Eversharp Fountam 
Pens and Penal 

The only pen you dare give as a gift 
For gifts? Ideal! Por the “givee” can adjust 
the writing point emectly to the kind of line 


EVERSHARP 
AMIUSTABLE POINT 


FOUNTAIN PENS 





end $4 00. 


wanted! He's sure to be satisfied. 


Ad Not 








EVERSHARP 


ADIUSTABLE PHINT 


FOUNTAIN PENS 
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PASSED AWA Y 








William S. Furst 

On Sunday, August 6, at his summer home on Lake 
Winnepesaukee, N. H., William S. Furst, president of the 
Mohican Pencil Company of Philadelphia, passed away as 
the result of a heart attack, Mr. Furst was active in Phila- 
delphia’s business life. He was a director of the Commer- 
cial National Bank, The Southwark Company for guaran- 
teeing mortgages, Comly Flanigen Company and _ the 
Presbyterian Ministers Fund. 

For forty years he had been a prominent member of 
the Philadelphia bar. He belonged to the Union League, 
Commercial League of America, and was a life member 
of Olivet Lodge No. 607 F. & A. M. He was president 
of the Presbyterian Sunday School Superintendents’ Asso- 
ciation and a director in the Philadelphia Council for Re- 
ligious Education. 

He was widely known as a numismatist and had one of 
the finest collections of old and rare coins in the country. 

Mr. Furst was born in Bellefonte, Penna., the son ot 
Judge and Mrs. Austin O. Furst of Center County. He 
was graduated from Princeton University in 1890 and later 
from the law school of the University of Pennsylvania. 
He is survived by his wife, three daughters, his mother, a 
sister and three brothers, James C. Furst of Bellefonte, 
Penn., John S. Furst, general manager of the Mohican 
Pencil Company, and Walter B. Furst, secretary-treasurer 
of the Mohican Pencil Company. 


Y ¥ ¥. 
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Derby Brown 

Funeral Services for Derby Brown of Brookline, Mass., 
advertising manager of the Elliott Addressing Machine 
Company, who died of heart attack at his home, 24 War- 
wick road, on July 15, was held on July 18 at his home. 
Rev. C. H. Webb, Brooklyn, N. Y., Mr. Brown’s brother- 
in-law, conducted the services. 

Mr. Brown was born in Madison, N. J., fifty years ago. 
He was graduated from Newton High and was awarded a 
scholarship at Harvard, which he did not use, but joined 
the Ben Greet Players, with whom he toured the country 
for many years. He later managed the Henry A. Savage 
Company. He was a member of the Amateurs, the Copley 
Society, the Lambs Club of New York, the Advertising 
Club of Boston, and the Church of the Messiah in Brook- 
lyn. 

Mr. Brown leaves his wife, Anna Tarr Brown; a daugh- 
ter, Joan Brown; a stepson, Robert Frost of Albany, N. Y., 
who was associated with him in business; three sisters, 
Mrs. Henry Webb and Miss Mildred Brown of Brooklyn, 
N. Y., and Mrs. Alexander Flanderau, Mountain Lakes, 
N. J., and a brother, John Hamilton Brown. 

Mr. Brown was advertising manager of the Elliott Ad- 
dressing Machine Company for many years, and even be- 
fore he joined the company’s staff he handled their ac- 
count in an advertising agency with which he was con- 
nected. 


¥v ¥v. 
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Father of S. A. Terstegge Passes 

Stratton A. Terstegge of the Binney & Smith Company 
had the misfortune to lose his father by death the early 
part of July. The elder Terstegge passed away at his 
home in New Albany, Ind., after an illness of several 
months 

kh oh oh 
Isaac Marcus 

[Isaac Marcus, Philadelphia stationer, succumbed August 
14 to injuries which he sustained in a fall at his home over 
a month previous. He was one of the founders of Marcus 











QUALITY 
WINS AGAIN 


A short time ago a long established and 
highly regarded office furniture house of 
Baltimore wished to make connection with 
a manufacturer of steel office equipment. 

Their wide knowledge of steel equip- 
ment led The Dulany Vernay Company to 
believe that Columbia of Philadelphia had 
the quality and could render the service 
they desired. 

They approached Columbia unsolicited, 
and after further study of the line and a 
visit to the Columbia plant, which greatly 
impressed them, they decided to take the 
Columbia line on an exclusive basis. 

Here is a clear case of Columbia all- 
around quality and unfailing service win- 
ning again. In the long run nothing is 
more important to the office furniture 
dealer than quality and service. 

Inquiries from other interested dealers 
are invited. 


Columbia Steel Equipment Company 


Office and Showroom P. 0. Box 2244 
No. I Se. Bread St. Philadelphia, Pa. 


Western Distributors: 
Associated Stationers Supply Co. 
Jefferson & Quincy Streets, Chicago, Illinois 


COLUMBIA 


THE QUALITY LINE OF OFFICE EQUIPMENT 






































world’s most efficient and economical pencil 





IN 
LUSTROUS 


Pearl 


Now the popular pocket model Scripto 
pencil dressed up in lustrous pearl. 
Has the dependable Scripto propel, 
repel, expel mechanism holding 
a 4inch lead. Translucent 
pear! barrel in four beautiful 
pastel tints, ornamented 














with decorative rings. 


A proven seller. 


No. P4 
SCRIPTO 
Pearl PENCIL 


15¢ 


a suggestion, 
mr. stationer 


Sales tests, then orders from stationers every 


where show that on individual pencil sales the 15¢c 


Scripto Pear! pencil sells as readily as any 10c mechan 


ical pencil. The Scripto Pearl pencil increases by 50% 


the volume per sale on your over the counter business 


of low priced mechanical pencils. We suggest you order 


] 


is 


a supply today he No. P412 easel mounts twelve penci 


in a full assortment of colors 


Manufacturing Co. 
Atlanta , Ga. 
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& Company, which was established thirty-two years ago at 
Chirteenth and Market streets. In recent years this busi- 
Arch street, above T hirteenth. 

Philadelphia public 


Clara Marcus, 


ness had been located on 
Mr. Marcus 
he is survived by his widow, Mrs 


was educated in the 
schools: 
and two sons 

Evan L. Morris 
Morris, president of the E. L., 
at 62 Weybossett 


passed away after a long illness at his home, 


Evan L Morris Company, 


office furniture business street, Provi- 


dence, R we 


August 3. He was a native of Pittsburgh, was educated 


at Cleveland, and moved to Providence twenty-nine years 
ago. Surviving are his widow, Mrs. Bird Smith Morris: 
Charles Smith Morris, a son; two gerandchildren, one 


brother and four sisters 


Mr. Evans was active in Freemasonry, having attained 


the thirty-third degree. He has held many important posts 


in the grand lodge, the consistory and the council 
David A. Forbes, Sr. 
David A. Forbes, Sr., president of the Forbes Stamp 


Rapids, Mich., succumbed to an opera- 
tion some weeks ago at a Grand Rapids hospital. He was 
old, a Scotland. 


Mr. Forbes was a thirty-third degree 


Company, Grand 


seventy-eight years native of Glasgow, 
Free-mason, and af- 
Surviving are his widow, Mrs 
two sons—David A 


Forbes, Atlantic City; a sister, 


hliated with other orders 
Grand Rapids 


Mrs. Mar- 


Julia Forbes; Forbes, 


and James B 


garet Hutchinson, Glasgow, Scotland. 
hk hh h 


J. W. Turner 


J. Wallace Turner, manager of the office 
partment of S. Spencer Moore, Charleston, West Virginia, 


furniture de- 
passed away the latter part of July. Mr. Turner had been 
connected with the house for nearly thirty-five years, and 
was fifty-six years of age at the time of his death. He was 
a man of fine and steadfast character and had many friends 
in the industry 

Mr. Turner is survived by two sisters and two brothers 
Che remains were interred at Roanoke, Va 


Y Y y 
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Ernesto Eberstadt 
Che death of Ernesto Eberstadt, representative 
Conklin Pen 


just received by the 


of The 
Company in Mexico, is revealed in cables 
Conklin Eberstadt 


Mexican market for Conklin for 


Company Mr 
had “covered” the entire 
the last several years, making his headquarters in Mexico 
City. His successor has not been appointed 

——— 
New Catalogue of “Uhl” Steel Equipment 
The Toledo Metal 


has just published a new catalogue covering the 


Furniture Company, Toledo, Ohio, 
Uhl line 
The 
is a handsomely printed thirty-two page issue 
It is divided 


of steel equipment for office, factory and school. 
catalogue 
bearing the designation Catalogue No. 100-B. 
into two sections, one devoted to office equipment and the 
other to factory and school equipment. Each section car 
ries an index of the pages on which the various items of 
the Uhl line are illustrated and described. Copies of the 

new catalogue are available to dealers on request 

eae eS 

Monroe Machine Reported Stolen 
Che Galena Manufacturing Company of Galena, IIl., re- 
ports the disappearance of Monroe calculator 
Model LA No. 160 No. 172903, which was taken from the 
company’s office during a recent 
The 
whereabouts of this machine. 


electri 


week-end 


company will appreciate information as to the 
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“Dependable Quality” belongs 
in your Code... 





“F\EPENDABLE QUALITY” is the essence of con- 


sumer confidence and the confidence of your 


| : | 3700 SERIES 
trade in your store Is the very foundation of your 
Square post walnut series available 
success. in 36", 42", 52”, 60” and 66” 
flat top sizes with or without back 
Myrtle Dealers have long recognized this fact, which panels. Also made in double 
desk, Cl d it l 
is one reason they continue to be Myrtle Dealers. — hie 0 ama Me 
They have learned through the years that Myrtle selected walnut veneers are used 
throughout. 


Desks have that “Dependable Quality’ which builds 


up the confidence of their trade in their store. 








MYRTLE DESK COMPANY 





High Point, N. C. O.A. 9-33 
Gentlemen:— 

| Please send copy of your catalog and price 
ist. 







"ies Ears 


DESKS 


GooD lt 


MYRTLE 
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Stock Up on Stationers Products—They 
Will Move Rapidly as Business [Improves 


As business keeps getting better the demand having the merchandise your customers are 
for oflice supplies and equipment is rapidly now ready to buy. This is the time to stock 
increasing. Don’t lose sales because of not up, especially on fast moving items. 


Check Your Stock 
Against This List 





Bankers Note Cases 
Box Files 


Boards and Arches 





Clip Boards 





Box Files —Styles and sizes to fit every filing Columbia Binding Cases 


need Clip Boards—Striped wood and tarboard— Compressor Covers and Indexes 
note, letter and cap sizes—nickel-plated eye 
letted clips Check File Cases 


Card Index Cabinets 
Correspondence Distributors 
Deposit Ticket Files 

Desk Stationery Cabinets 
Desk Tray Files 

Desk Trays, Steel and Wood 
Desk Drawer Trays 


Document File Cases 





Everyday Files 





Arch Files—Made in three heights—can be File Boxes 


Desk Trays Steel and wood —can be stacked attached to striped wood boards 


to any desired height 


Filing Shelves 

Legal Blank Cases 
Manila Envelopes 
Nearleather Envelopes & Folders 
Perforators 

Pigeon Hole Cases 
Stationers Shelf Boxes 
Steel Wastebaskets 
Steel-guard Files 
Storage Cases 
Swinging Desk Shetf 


Transfer Cases, Steel and Wood 





Utility Index Tabs 








Nearleather Envelopes—Partition Wallets Everyday Files—The genuine “Everyday 
and Envelopes with both cloth and paper File’—nine styles—tough, gray pressboard 
covers—tagboard leaves 





gussets—many styles and sizes 


$1 0) fy -Wern icke 


Factories at Cincinnati, O. and Avenel, N. J. 


YO 0. on ae ©) ct OAS om Gar 10101 0m OO We 0.) Osa oe oe OE oe De a OF we we On O. 
Steel and Wood Office Furniture, Filing Equipment, Bookcases, Partitions—Special Steel 
and Wood Equipment for Libraries, Schools and Public Buildings—Filing Supplies 
Stationers’ Products; Storage and Visible Record Equipment and Steel Shelving. 
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Mr. Gifre Visits the United States 


Jose Gifre of Rda. Universidad 5, Barcelona, was in the | ; 
United States for most of the month of August, arriving on | 
the SS Paris on the sixth. After spending some time “ 








HAZEN AMES SAYING GOOD-BYE TO JOSE GIFRE WHO IS ABOUT 
TO BOARD THE PLANE FOR NEW YORK 


New York, he came on to Chicago, where he attended the 


typewriter convention and visited with Ames Supply 


Company and Reliable Typewriter & Adding Machine Cor- | T 4 ! s 
is the Record V, the 


poration 





Mr. Gifre specializes in mechanical office equipment. His latest model Ormig Duplicator—em- 
trip this year is the seventh he has made to this country in bodying the newest and most efficient 
ten years He left Chicago by plane for the east and ex- method of duplicating. 
pected to sail for home about the first of September 


Simple—Fast—Clean—Economical 


hiiiaeii he Ormig Duplicator is invaluable f 
Parker Test Advertisements Reveal an Eager — ~ oT —_ re oe - mar - — 
Market any kind and size of short run duplicating 


gia. . i EY: work.—Each original produces more 
Before swinging into full action on a campaign to ad a 4 < 
: than 500 reproductions in perfect regis- 


vertise a new fountain pen, the Parker Pen Company, 


Janesville, Wis., tested the market possibilities in five of | tration. 
the largest cities in the United States—New York, Chicago, The Ormig Duplicator reproduces 
Boston, Buffalo and St. Louis. The gratifying result was directly from the original — 
an average increase of 306 per cent in sales by Yeu Without Stencils 
Increases as high as 738 per cent were reported. ne . s 
dealer sold fourteen of he new pens the first day after Without Gelatin 
displaying them in his windows. Another ran one small Without Ribbons 
advertisement of his own and sold thirty-three pens in Without Type 
one day. Without Ink 

According to Kenneth Parker, president of the Parker | Several colors can be printed in 
Pen Company, the pre-tested program will be extended im- | a single operation. 


mediately to every city of 10,000 population and over— | 


Master copy can be filed for repeated 

use. 

Hand, Automatically and Electrically 
Operated Models 


Write for further details 


urday Evening Post and other magazines | 


905 cities in all. The campaign will reach over 102 million | 


continue uninterruptedly until Christmas. Advertisements 


° . . | 
people. It will attain a high peak at school opening and | 
sere | 
will be carried in 292 metropolitan newspapers and college | 


publications in addition to national advertising in the Sat- 


The advertising will announce a new model of the | 
Parker Vacumatic filler pen and play up such features as 
laminated barrel of alternate rings of pearl and transparent DB 
amber; seemingly solid colored barrel whose transparency 
becomes evident when the pen is held up to the light, per- Ss 
mitting accurate check as to the amount of ink in the pen’ 


sacless pen without en ne valves; etc D U Pp L i C A T i N G 
Foster Reports Improved Conditions in Southwest | 

Louis Foster of the Parrot Speed Fastener Company, ORMIG oe} a Je) e: Vile), 
New York, who recently returned from a seven-months’ 


business trip covering the Southwest, reports a satisfactory | 354 2eltl aa. AVENUE, NEW YORK 


situation in that part of the country 
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WE DO 
OUR PART 


Are you doing 
yours... ? 





WE DO OUR PART 














CARBONS AND 
RIBBONS 


PACIFIC CARBON AND 
RIBBON MFG. CO. 


J. FRANCIS O'CONNOR, Pres. 


Head Office and Factory 
151 Harrison St., San Francisco, Calif 
New York Office 
42 Exchange Place 


ANOTHER 
SEAL 


Chicago Office 
608 So. Dearborn St 
that wins Boston Office 

66 Franklin St 


approval Denver Office 


se 1030 15th St 
Send for BOOKLET 
WRITE FOR YOUR 
COPY OF “CARBON PAPER 


FACTS” Containing interesting data concerning the 
manufacture and use of carbon paper and typewriter rib- 
bon—this booklet will help to increase your sales. It’s 
free and yours for the asking. 


Los Angeles Office 
406 No. Main St 
Atlanta Office 
503 Volunteer Bldg 











OFFICE APPLIANCES 


Twenty Years in Stationery Business 
Benford’s Sta 


celebrated the 


Fred owner and manager of 


tionery ( 


Benford, 
ompany, Lakeland, Fla., recently 
twentieth anniversary of his entry into the stationery busi 
ness. In announcing the event, Mr. Benford presented an 
interior view of his establishment, a personal likeness and 
a history of the business in the Lakeland News of Thurs- 
day, July 20 

business was founded on 


thou 


when the 
Lakeland had about five 


Today it has grown to a compact city 


[Twenty years ago, 
North Kentucky 


sand inhabitants 


avenue, 


f over eighteen thousand. Many changes have occurred 


in the twenty years since the business was founded and 


now the city presents the features of the up-to-date com 


monwealth. A few years ago Mr. Benford moved his store 
from the old location which he has outgrown to his new 
building on South Kentucky avenue, where he has an up 
store 


to-date well-stocked stationery 


The store 


houses eight special departments, chief o 


the typewriter, adding machine and office sup- 
Strickland, assistant man- 


which are 
ply departments headed by E. E 
ager of the company, and fifteen years in the office supply 
The typewriter repair department is under thx 
jurisdiction of Fred Then 
there is a radio department, refrigeration department and 
The Benford store 


business. 
Creighton and Fred Jarvis 
others including commercial stationery 


also carries desks and office furniture generally. 


‘PFRGEE = 


Waar *s 


> 





NEW OFFICES OF THE ROYAL TYPEWRITER COMPANY IN 

SPRINGFIELD, MASS&.—These new quarters were taken in June 

and are said to be the finest east of New York City. The growth 

of the Royal business in Springfield required this change, says 
P. N. Osborn, manager 


——~— 


Mr. Duncan Recovering from Illness 
D. H. Duncan, vice-president in charge of sales of Legend 
a serious ill 


Products Company, Indianapolis, Ind., after 


ness, is recovering rapidly. He anticipates returning to the 
active direction of the sales program of Legend Products 
Company, and hopes in the very near future to see his 


many friends and acquaintances of the ink trade in the 
Middle West 

In the short time Mr. Duncan has been connected with 
this company, he has enjoyed much success in the promo- 


tion and sale of their duplicating, writing, and stamping 


inks 
en 
Stenno Organization Move into New Factory 

The Stenno Ribbon & Carbon Manufacturing Company 
has just moved into its new home located at 3208 South- 
west First avenue, Portland, Ore 

The Stenno factory is now housed in a four-story con- 
crete, fireproof building with twenty thousand square feet 
additional floor space. 

The formerly 


Sandy boulevard. 


factory was located at Thirty-first and 




















SEPTEMBER, 1933 9] 





MEMBER 





WE DO OUR PART 





and the Postindex 
We pledge 


HE ART METAL CONSTRUCTION CO. 
Co. are in hearty cooperation with the N.R.A. program. 
full cooperation in aiding and making effective the National Industrial 
Recovery Act and have signed certificates of compliance with the Presi 
dent's Reemployment Agreement in addition to signing the Business Fur- 


niture Equipment and Supply Industry’s Federated Code which was pre- 
sented and filed with the National Recovery Administration at Washing- 


ton on August 14th, 1933. 


Art Metal Construction Co. 


AND VISIBLE INDEX DIVISION 


The Postindex Co. 


Jamestown, New York 
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GROW! TOF 


The seed from which an office supply 


HIPEWRITER RIBBON 


business grows is satisfaction. 








Sell your customers writing media which produce 
for them brilliant, clear cut, impressive, enduring 
letters, records and documents sell them inked 
ribbons, carbon papers, stencil inks, which give 


permanent, uniform satisfaction. 


Inked Ribbons 


Carbon Papers 
Stencil Inks 





Then they will come again. And your 


business will grow! 


« . e ” 
“HoMillor Kins i dupfius 
manufactured exclusively by 


The Miller-Bryant-Pierce Co. 


General Office and Factory 


Aurora, Illinois 


Established 1896 














Inquiries Cordially Invited 
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(New Machines and Devices—Continued from page 41) 
Autopoint line. It was brought out as a companion piece 
to the Autopoint desk pad No. PF 130. The retail price of 
the pencil is $1.00 

The No. 66 Autopoint is now available on compact easel 
cards, twelve pencils per card. The display is up-to-date 
in color and design, and occupies but a small space on the 


counter 


- 





THE NEW “DUO-VAL" STORAGE CASE OFFERED BY GLOBE 
WERNICKE.—A description of this new case appeared in the 
August issue of Office Appliances on page 37 


> 


New Selectograph Model 
Che Selectograph Company of Chicago recently brought 
out Model P-2 of the Selectograph—a superior machine 


for imprinting duplicate messages on post cards and 





THE NEW SELECTOGRAPH COMBINATION DUPLICATOR AND 
ADDRESSER WITH A FRAME OF POLISHED ALUMINUM 


other standard mailing pieces, and even on the outside of 
envelopes, folders, wrappers, etc. The machine is se- 
lective and prints and addresses in one operation. It is 
completely automatic, 

Its sponsors, the Selectograph Company, are at 1031 
West Thirty-fifth street, Chicago, from whom additional 


information may be obtained. 
tf prnemeee 


A New Desk Bracket 


The Ideal desk bracket is the name of a useful device 
manufactured by the Typewriter Specialties Company of 
Providence, R. |. It retails for $7. It is declared that this 
article has a wide range of usefulness. Its construction 
is unique, yet sturdy, and it is declared it will sustain more 
than any required weight without strain. It is declared 
that this desk bracket will not injure clothing or interfere 
with the operation of the desk to which it is attached. 

One of the outstanding features is the revolving board 
which makes it possible to use the bracket from any angle. 
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VERTICAL — EXPANDING 


File Pockets 


still lead the way to greatest filing 
satisfaction. 

Sturdily constructed from first- 
quality red-rope stock, their last- 
ing serviceable qualities make 
them the cheapest buy in the long 
run. 


“Vertex” Pockets will 
satisfy your customers © 


Alwah Bushnell Co. 


925 Filbert Street 
PHILADELPHIA 
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DEFIANCE 
Typewriter Oil 


® For office and home use. 
For lubricating light machin- 
ery, cleaning and polishing 
furniture, preventing rust. 


® In four convenient sizes: 
| oz., 2 oz., 4 oz., and 8 oz. 
bottles with metal screw 
tops. We also have the | oz. 
bottles fitted with special 
Bakelite top with brush at- 
tachment as shown in illus- 








tration. 


Write for 


dealers’ prices 





‘The House of Service” 


DEFIANCE ® 
LALS  satks Gaabeeanen Ue 


Stationers’ 


72 SPRING S 














SALES CORPORATION 
Hardware and Specialties 
NEW YORK 


Glassware, 


STREET 
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his particularly adapts the device for use in sales and dis 


play rooms, where convenience in demonstration is es- 


sential 
In office use the 
but has proven itself of value 


bracket is not limited to the support of 
typewriters, when used as 
space for the support of reference books, 


not forgetting adding 


an auxiliary desk 
visible index records, card files, etc., 


and calculating machines, telephones, dictating machines 


and other equipment 
feature that has not been 


packed as to make a com 


Shipping convenience 18 a 
overlooked, the 


paratively small flat carton. 


bracket being so 
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D & Z 
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DESK BRACKET MADE BY THE TYPEWRITER SPECIALTIES 
COMPANY 


Che company is planning the manufacture of a smallet 
size, similarly constructed bracket for use principally as a 
telephone bracket 

Che Typewriter Specialties Company 
soliciting wholesale con- 


and similar applications 
is now extending 
its field of distribution and are 


tacts with progressive, reputable dealers everywhere. 


—— 
Chicago Company Introduces New Stencil 
West Austin 


composed of men who have had 


The Duplicraft avenue and 


Chicago, 


Company, 


Paulina street, 


experience in the plastics field, announce 


stencil which they 


ighteen years’ 


the production of a new declare has 











rHE NEW STENCIL 


DUPLICRAFT 


and does not infringe upon any other prod 


The company’s daylight plant is gener 


unusual merit 
uct in this field 
ously equipped with up-to-date machinery and 
1f Duplicraft stencils, and is in a po 


appliances 


manufacture « 
to supply dealers’ requirements at satis- 


for the 
sition, it is stated, 
factory prices 


[The company declares that exhaustive tests 


laboratory 
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Ever BET on a horse race? 
Ever take a chance? 


Any item in Reliable’s Bargain 
Bulletin No. 760 will be sent you 
for five days’ opportunity to sell 
it. 

All you do is gamble the ex- 
pressage both ways,—just like 
placing a small bet on a horse 
race, with a chance to make a lot 
of money,—except, here you are 
betting on sure “dope.” You can 
figure your own odds. 


The average “both-ways” 
transportation on an adding ma- 
chine, calculator or bookkeeping 
machine is about $2.38. You have 





the machine for five days after 
the arrival to show it to your cus- 
tomer. 


If he buys you will make $20, 
$40, $50. If he doesn’t, you’ve bet 
only a few dollars on a chance 
that was worth taking. 


All you need is to be wide-awake 
to the needs of firms who are now 
beginning to re-equip. Write or 
wire us what machine you want. 
We will ship immediately. Your 
bet will be up. You'll be Headed 
For The Money! Reliable Type- 


writer & Adding Machine Corp., 
303 West Monroe Street, Chicago. 
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Courtesy of The Macey Company, Grand Rapids, Michigan 


A kar-Sighted Business Policy for Upholstery Leather 


It is possible to tan and finish upholste ry leathers so that pric 
low price and maximum eye appeal will create immediate sales 
in price markets. Generally speaking, such leathers lack the 


important consideration of durability and long, useful life that 


ousl 


every purchaser of leather upholstered furniture normally ex- befo 
pects, and is entitled to receive. 

This company believes that if durability and beauty of color and 
are the best that can be produced, then price will take care of 
itself. As a result of this policy our upholstery leathers are rec 
ognized leaders in their field, and are accepted as the 
standard of value—even by those who judge upholstery 


leathers purely on price 





Despite many temptations to cheapen our leathers to 


EAGLE-OTTAWA LEATHER CoO., 





€ competition, this company has not and will not alter its 


basic policy of Lasting Satisfaction to the User. It has continu- 


y improved its products and increased the range of stand- 


ard colors so that users receive more for their money than ever 


re. 


Our reason for this policy is entirely selfish. Our reputation 


our business could not endure tf this were not so. In like 


degree, the businesses and reputations of every one of our 


manufacturer customers are at stake if our upholstery leathers 


do not stand up in use. 
We are as much concerned with the integrity of our 


products and our reputation fifteen years from now as we 


are In securing immediate business. 


Granvd Haven, MICHIGAN 
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together with the daily grind of use over an extended 
period have demonstrated the value of their product. 


— — —~o—_—--- 
Cash Box with Self Elevating Change Tray 
[The Cole Steel Equipment Company, 43-00 Crescent 
street, Long Island City, L. L, N. Y., is introducing a novel 
cash box, the change tray of which elevates automatically 


le 





U.S. 





| WE DO OUR PART 


COLE STEEL NO. C107 CASH BOX 
when the cover is raised. The No. C107 cash box is 10% | ] a All b 
inches long, 7% wide and 4% inches deep; made of cold | e S e 
rolled steel, electrically welded throughout. The change o ‘ ~ 
are three bill compartments in the bottom of the box. opt Lin ustic 
This cash box is equipped with Eagle lock, including two | 
keys, a nickel-plated handle and finished in rich olive green AND PRESS ON 


tray has five scooped bottom coin compartments. There 
baked enamel. This item is attractive and useful both in 





the office and the home under the NRA Emblem 
° _ 
Contract a Typewriter Dealers and This Company has pledged tasunpest 
tationers and cooperation to PRESIDENT 
The “9,000,000” people interested in contract bridge do FRANKLIN D. ROOSEVELT and in 
not seem to let the depression interfere with their game answer to his splendid radio appeal, 


we telegraphed to the White House, 
Washington, D. C., on July 25th, 1933, 


as follows: 





**We are back of your Re-employ- | 
ment Agreement or Blanket Code 
100 per cent.”’ 


We are glad to enlist under the NRA | 
emblem, in response to the Presi- 

dent’s call, and will give our sincere 

and enthusiastic support to this 

worthy Recovery Drive against want 

and unemployment. 


The “M&V” policy of selling highest 
quality typewriter ribbons and car- 
| bon papers at lowest possible prices 
will be maintained. 


MITTAG & VOLGER INC. 


PRINCIPAL OFFICE AND FACTORY: 


PARK RIDGE, N. J. 


AGENCIES THROUGHOUT THE WORLD 











FRONT COVER OF A NEW BOOK ON CONTRACT BRIDGE BY WINSLOW 


if the sales on new bridge items is any criterion. On Sep- 
tember 1 there is to be announced something startlingly 
new on this subject which holds promise of extra profits 
for stationers 

Out of the New York bridge clubs comes word of an 
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At last—a practical COl 
LAPSIBLE copyholder 

actually folds away with 
the typewriter And, it 
turns each page of copy 
as finished; automatically 
turns the pages of a steno 
graphic note book This 
new device opens a hew 
field in the ofthce appliance 
industry Just think of 


the actual demand 























We are also manufacturers 
of the famous “ERROR 
NO” line of standard rigid 
copyholders, the merit of 
which is attested by over 
$0,000 in use Made in 
seven sizes up to 36 inches 
in width The copyholder 
business has been sadly 
neglected and wide-a-wake 
dealers can cash in on a 
real opportunity 


| BESS: 


= 
| 
= 
: the application—the need 
= 
s 
= 
= 
= 
a 
= 
= 








The DAWN MANUFACTURING CORP. 


Division of Hall Welter Company, Inc. 
190°St. Paul Street Rochester, N. Y. 


Repeat Orders 


Come easier to the individual or 
distributing organization that 
stresses quality. Crown Ribbons 
and Carbons have the quality 
which makes satisfied customers. 
Your city may be on our “open 
for representation” list. Inquire. 


Crown Ribbon & Carbon 
Mf. Co. 


Rochester, N. Y. U.S.A. 
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OFFICE 


new, yet amazingly simple bidding system tor 


are told that one expert has pronounced it 


entirely 
contract. We 
the only system for which there appears to be no destruc- 
tive defense. 

Typewriter dealers have an opportunity here to handle 
a quick turn-over item which will sell out of the window. 


There is always an abnormally good sale of anything new 
on contract bridge particularly immediately following pub 
lication 

Smith-Corona is putting out a new edition of their bridge 
folder incorporating the new system—these are available 
to dealers, carrying Smith-Corona portable 
the back and the dealers imprint on the front. 
them for Form Number AC 163. 
system is being carried over the 
sored by one of the leading bridge experts, Mr 
who is the holder of four 1933 national cham 
Each day at three o’clock he is giving lessons 

system over station WOR, Newark, New 
Jersey. This should bring about added interest and in 
crease the demand for the folders offered by Smith-Corona 

The book title is “Win With Winslow’—it can be had 
book wholesaler such as Baker & Taylor, 55 
New York, or direct from the publisher, 
Inc., 60 East 42nd street, New York. The 


advertising on 
Simply ask 


radio, spon 


The new 
Charles 
Lochridge, 
pionships 


on the new 


through any 
Fifth 
Nas¢ on Se rvice, 


avenue, 


retail price is $l. 





BUSINESS EQUIPMENT 

BRIDGEPORT, CONN.—Here the company has two floors 

principal 

was formerly at 784 

Broad street. The new location is 1047 Broad street. Ben Factor is 
the general manager 


NEW PREMISES OF THE UNIVERSAL 


COMPANY, 
with elevator service, at the intersection of two of the 
streets in the banking district The company 


Ee 


Associated Distributors Take New England 
for Oakville 
\ssociated Distributors, 5 Winthrop 
Mass., have been appointed New England representatives 
for the Yellow Box line of pins, clips, thumb 
tacks, etc. This line is that of the Oakville-American Pin 
Division of the Scovill Manufacturing Company 
charge of J. T. 


street, 3oston, 


fasteners, 


under the immediate 


Associated Distributors. 


The line will be 
McLaughlin of the 
Se 


C. E. Davis Representing Moore Pen Company 
Again 


who has been calling on dealers in the 


Charles E. Davis, 
interest of manufacturers in the industry 
and who makes his headquarters in Portland, Oregon, has 
Moore Pen Company of 


Mox re 


Denver west territory 


for many years 


made a reconnection with the 
Boston. Mr. Davis has taken the 


resentation in the 


pen line for rep- 
i 
Lead Pencil Man Reports Satisfactory Trade 
Hamilton Kendrick of the Company 
visited St. Louis and Kansas City 


reports of 


American Pencil 
a few weeks ago bearing 
assurance 


a satisfactory business. Dealers give 


of quite a change for the better 

















The 


SENSATION 


of the Trade 


























SHIPMAN-WARD’S 


Super- 
PLATENS 
All Makes 
Typewriter Parts 
and Supplies 














SHIPMA N- WARD MFG. CO. 


4401 East Ravenswoo d Avenue Chicago, Illinois 
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ACC0O OR GINATES A N D DEVELOPS 


—— 


(0 ACCO’S “DEAL” 





“Antedates the EAGLE 


TRape MARK 








A CCO heartily welcomes the NRA—which discourages price cutting 
which aims lo assure fair profits lo manufacturer and dealer alike, a 
policy which ACCO has always followed—a policy which ACCO has em- 









phasized strongly to the trade. 


With competitive products on the same price level—the object of the NRA—the 
advantages to the dealer of carrying and featuring leading, nationally known 
brands such as ACCO are obvious. Customers who formerly “‘shopped around” 
for price merchandise, regardless of ils manufacture, quickly turn to well known WE 0© OUR PART 
trademarked goods when the prices are on the same level, knowing that they get 

more for their money in known quality and guaranteed performance. 


Sland by now for greater profits, wilh standard ACCO merchandise—the 
merchandise thal has always slood for the best deal for you and your customers! 


Let ACCO help you on the rising lide of prosperity following the operation of 
the NRA, 
ACCO PRODUCTS, INC. 


39th Ave. and 24th Street Long Island City, N. Y. 
Canada Europe: 
Acco Canadian Co., Ltd. Acco Co., Ltd. 
154 King St., W., Toronto 18 Whitefriars St., London, E. C. 4 








ACCO PUNCHES are made for every loose leaf gauge and 
hole A mere pressure of the fingers operates the durable 


ACCOPRESS BINDERS, formerly steel cutters. A broad table base supports the paper ACCO PAPER FASTENERS 
known as ACCO Covers, are made ACCO Punches never break, rust nor require servicing of bind papers firmly, yet allow 
of the same durable pressboard as any sort and are fully guaranteed in every respect. sheets to be removed or inserted 
Accobind Folders. They are cheap in a jiffy For all standard 
loose leaf binders of large capacity gauges of punching, and any 
and take the place of expensive capacity Bound Papers are 


Safe Papers! 


screw post binders. Ideal for hold 
ing inactive as well as active papers 
Made in all standard binder sizes 
punched for all standard gauges of 
round and slotted holes for any 


capacity 





















Uniimited 
Capacity 


ACCO  pRopUCTS 


Despite the fact thal Acco Products come under classifications of a number of different industries that have nol yel 
formed codes, Acco Siqned the President's agreement on Augusi 1, and is fully qualified to display the Blue Eagle 
of 1933's Square Deal for all—another example of the initiative and leadership that has characterized Acco’s posi 
lion for a number of years! 
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The Cardinell Corporation Comes into Being 
John D. Cardinell, Montclair, N. 
corporation of a new company under the name Cardinell 
Corporation. The taken over the 
Cardinell-Vellum Manufacturing Company, Inc., the Ink- 
Out Manufacturing Company, Inc., and the Cardinell Sales 


J., announces the in 


new corporation has 


Company, consolidating the various Cardinell activities in 
one corporation. 
The Mr. 
some time ago, will continue to function independently. 
Stock in the new Cardinell Corporation is held entirely 
by John D. Cardinell, president; Edna P. Cardinell; John 
D. Cardinell, Jr.; Robert S. Cardinell, and Richmond L 


Cardinell, all of whom are actively engaged in the direc- 


Kleena Corporation, organized by Cardinell 


tion of the new corporation 

John D. Cardinell, Jr., and Robert S. Cardinell have been 
affiliated with their father in Cardinell enterprises for the 
past eight years. Richmond L. Cardinell, the 
son, recently graduated from Stevens Institute 
nology, has also decided to cast his lot with the 


youngest 
of Tech- 


Cardinell 





clan 
a 
G. C. RALLS, Los Angeles 
Manager, Royal Typewriter 
Co., Commander, Royal’s Le- 
gion of Honor for July 
ose 
Indianapolis Dealer Takes Big Office Furniture 
Contract 
The Indianapolis Office Furniture Company, distribu 
tors of wood and steel office furniture at Indianapolis, 
Ind., has been awarded the contract for the equipment of 
the new Indiana State Library. This contract calls for 


All of 


the items are being made from special designs prepared by 


equipment to the value of approximately $40,000. 


the architects. 

The following manufacturers will supply the equipment: 
Shelbyville Desk Company, Johnson Chair Company, 
Library Bureau, Inc., and the Schick-Johnson Company. 

The Office Furniture Company has also just 
completed a large installation of systems and equipment 


Indiana 


for the state gross income and sales tax department. 
The company has recently secured the exclusive agency 
for the Globe-Wernicke 


This department will be in charge of F. H. Sidman, 


line of office furniture and equip- 
ment, 
a widely known office equipment man. 

Up to the 
the Indiana Office Furniture Company said that their sales 


first part of August, President Morrison of 
had been double those of the entire year of 1932 


—<———— 


Simler Completes Tour 
On August 30, Henry Simler of the American Writing 
an extended tour of his 


Machine Company completed 


company’s branches. He attended the national typewriter 
men’s convention in Chicago August 12-16 


oe ~ 


New Honor for Ivan Allen 
Ivan Allen, president of the Ivan Allen-Marshall Com- 
pany, has been appointed a member of the Atlanta (Ga.) 


JHR 


City Planning Commission 
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This Advertisement 
appears in 


COLLIER’S 


and 


TIME 
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WELDON ROBERTS RUBBER CO. 
NEWARK, NEW JERSEY 


—America’s Eraser Specialists 


have fully 
subscribed to 
the spirit and 
purpose of 
the 
NATIONAL 
RECOVERY 
ACI 


MEMBER 





WE DO OUR PART 








THE MOST DIVERSIFIED LINE OF RECORD KEEPING 
EQUIPMENT MANUFACTURED BY ANY ONE COMPANY 
IN THE UNITED STATES. 


Plus Exclusive Dealer Franchise 


Permits dealer Standardization on Grand Rapids Loose 
Leaf Equipment. THE LINE THAT ELIMINATES 
COMPETI ION. Write for our new dealer catalog and 


complete information. 
Grand Rapids Locse Leaf Binder Co., 
Grand Rapids, Michigan. 


Please send me your new dealer catalog and complete information on 
the exclusive dealer franchise. 


Nome. ... 


Address... 
City .. sles il ear 566s cen 7 
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Exhibitors at the 1933 National Business Show 

On page 48 of this issue there is an item concerning the 
1933 National Business Show to be held in the 
New York, N . the week of 
list of the that thus far 


Grand Cen- 
October 16. 
taken 


tral Palace, 


Following is a firms have 
exhibition Space: 
Burroughs Adding 
Ralph C 
Corporation; Ditto, 
Elliott Addressing 
Division, Charles E 


orporation; 


Machine 
Coxhead Corp4ration; 
Thomas A 

Machine 
International 


Varityper divi- 
Sales 
(Edi 

Water 


Business 


Company; 
sion, Dictaphone 


Inc.; Edison, Inc 


phone); Company; 
Cooler Hires, 
Machines ( 


Marchant 


x Manufacturing Company; 
Monroe 


Kee Le 
Machine ( 
ompany (Gardner Company and De- 


Inc.; 


Calculating ompany, 


Calculating Machine ( 


lance Company); The Multistamp Company; The Mce- 
Caskey Register Company; The National Cash Register 
Company; Oxford Filing Supply Company; Pronto File 


Corporation; Railway Express Agency; Royal Typewriter 
Company, Inc.; Standard Automatic Word Counter Com 
pany; Standard Mailing Machines Company; The Standard 


Register Company, and Systems Magazine 


Price Heads Remington Rand General Sales 
Committee 
Clinton F. Price, vice-president of Remington Rand Inc., 
has been made chairman of the company’s general sales 


Widely known in the office equipment indus- 


Price was sales manager in the New York metro 


commiuttec 
trv, Mr 


politan area for Reming 


Bureau when 
Rand was organized early in 1927, 
York for the 

ympany In 1931, he 
office at Buffalo as general manager 
division, and subsequently was made vice-president 
Mr the sales of 


all divisions of the 


the Rand-Kardex 


when he became 


ton 


New 
the ec 


division of 
the 


systems 
was called to 
of the 


branch manager 
December, 
home systems 


In his 


new post Price will direct and coordinate 


Rand, and will supervise 


Remington 
advertising and marketing activities of the company 
i 


Stewart Opens Pen Shop 
The Pen Pencil Shop, of which S. M 
proprietor, has opened at 115 Peachtree Arcade 
Atlanta, and will handle pens and penciis, with a complete 
For the past 


and Stewart 1s 


building, 
repair department for fountain pens eight 
Mr. Stewart has been in charge of the repair depart- 
the Parker Pen ( 
and prior to that time was engaged in repairing pens for 
the Atlanta. A stock of sta 
will be added later, it is expected—JHR 


yea;rs, 


ment of Atlanta branch of the ompany, 


one of leading stationers in 


tronery 


> 
Zellers Takes New Responsibilities 


John A. Zellers, vice-president of Remington Rand Inc., 


has been appointed assistant general manager. An expe 


rience of thirty-four years in the typewriter industry quali 


fies him for the duties of the new position in association 


with President James H. Rand, Jr. 

Starting with Smith Premier, Mr. Zellers 
nitely connected with the Remington Typewriter Company 
in 1912 when the sales of the two companies were merged 
both at 


became det 


Since then he has gained broad contacts home 


and throughout the world as manager of foreign sales 
<< ——— 


Helpful Teamwork 


Field narrates an incident of a safe and 


the 


Phe 
vault salesman hunted up a 
business and told him of a sale made recently. “Just a min- 
“Was it a Class D com- 


Because if it was I have 


Insurance 


who friend in insurance 


the insurancer with 
bination, etc.: 
the application | 


space and told him that you sold a safe that would just fit.” 


ute,” said 
to change 


the 


won't 


sent in yesterday. I measured up 
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Remington gave me 
my first portable profits 


IT PAYS TO FOLLOW 
THE LEADER 








UST thirteen years ago, Remington was the first 
e? manufacturer to offer to all dealers new portable 


machines. And Remington dealers profited. 


Today, Remington’s complete line of portables 
gives you features you can’t get anywhere else. The 
Noiseless Portable which single-handed created an 
entirely new market; models 8 and 9 which, for the 
first time, give dealers new machines to sell to small 
offices; the beautiful Remington Rand No. 1 which 
has stimulated sales of a standard portable model as 
nothing else has in years; all these are only a few of 


the unique advantages dealers enjoy with Remington. 


Here are the newest, most popular developments in 
the industry—offered by the manufacturer who first 
opened portable profits to all dealers. Let us tell you 
more about them. See why Remington dealers say, 
“It pays to follow the leader!” 
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MODEL No. 5 REMINGTON RAND No. |! 


THE MOST COMPLETE LINE OF PORTABLES 
EVER OFFERED TO DEALERS 


Remington 





NOISELESS PORTABLES MODEL No. 7 


MODEL No. 8 MODEL No. 9 
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An important extension of the 
sales policy of this company now 
makes Do/More franchises available 
to office equipment dealers in many 
territories not heretofore open. The 
Do/More franchise is particularly 
valuable, not only because it ident- 
ifies the dealer with the originator 
and leader in the posture seating 
field, but because the Do/More chair 
is superior to any of the imitations 
which have followed it upon the 
market. 

Do/More alone enjoys the en- 
dorsement of all state and national 
medical and health associations. 
Do/More alone holds basic patents 
covering the important factors of 
correct posture seating. Do/More 
alone possesses a nation-wide organ- 
ization trained in the physiological 
groundwork of posture seating, and 
this organization is ready to serve 
dealers added under the new policy. 
Do/More alone is the standard of 


You Should Know These Facts About 


DOJIM 


SEAT I 


D 











re G 


comparison for all posture chairs. 
Do/More alone has international 
connections whereby any develop- 
ments in the field, wherever they 
may be made, are quickly available 
to the American market. Do/More 
alone benefits from a solid consumer 
acceptance built upon years of seat- 
ing service, rather than upon sales 
of chairs. 

If you are not familiar with the 
Do/More story, let us send you a 
copy of Dr. Garner’s monograph on 
body circulation as it is affected by 
posture. There is no cost or obli- 
gation. 

Inquiries are solicited from ag- 
gressive dealers who prefer to tie up 
to a leader, who wish to enhance 
their own prestige by handling a 
line which stands head and should- 
ers above its imitators. If this de- 
scription applies to you, a letter or 
a card may open the way to mutual 
profit. 


DO/MORE CHAIR COMPANY, Inc. 


901 Monger Building, Elkhart, Indiana 





TAN-SAD Do/MoreE CHAIR Co., LTD. 


London, England 


Affiliated with 


POSTURE RESEARCH CORP 
Chicago and Elkhart 





Toronto, “Ontario 








Do /MoRE CHAIR Co. of CANADA 
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“Front Lines” Is New Publication in Gift, Art and 
Allied Fields 
Che Adoma Publishing ( 


ontinued 


ompany, publishers of the Mod 
“Gift Wares” 
publish in its stead “Fre 


ern Stationer, have dis« and have 


formed a corporation to yt Lines,” 


an impressive publication, in general format comparablk 
to the re 
“Front 


of gift wares, 


togravure sections of metropolitan news papers 


Lines” affords the means of graphic presentation 


decorative furnishings, china and glassware, 


stationery, party leather goods, occasional 


accessories, 
furniture, lamps, pottery and other things. 

Che new company is the Merchandise Research Corpora- 
tion, of Paul F, Albert B 
\brams, vice-president; secretary, 
and David Manley, 

As an 


is Offered by the publisher, 


whom McCarthy is president 
William S. Donnelly, 
treasurer. 
adjunct to “Front Lines,” a cooperative service 
including market research, styl- 
ing counsel and buying service 
Che the 


month and is circulated among merchandise 


new journal is issued on twenty-fifth of each 


managers and 


buyers for department and other retail stores throughout 
the United States 
Details concerning “Front Lines” and its attendant mer 


were announced through the medium 


black 


size to a corre spond nce filing folder. 


chandising services 


of a pamphlet whos cover is similar in form and 
On the pages of the 
pamphlet the story of the Merchandise Research Corpora 


tion is briefly but adequately told. 


Ames Inaugurates Catalogue Service 
On August 15, Section A of the Ames general catalogue 
platens and supplies was made avail- 
the Ames Supply Company, 564 West 
street, Chicago, Ill. Section A is devoted to 


supplies and parts for Underwood typewriters 


of typewriter parts, 
able by Randolph 
tools, general 
Other sec- 
tions covering parts for other typewriters will be published 
Each section is printed and bound as a 
fit the 
The cover, of attractive blue stock printed in black 


in the near future 
unit and then punched to binder cover of the cata- 
logue. 
with an Acco binder clip which has a 


and orange, is made 


capacity sufficient to accommodate the several sections to 
be published later 

Each catalogue bears a serial number and is offered ona 
loan basis only to customers of the Ames Supply Com 
On 


logue is loaned and remains the property of the Ames Sup- 


pany. page three appears the statement, “This cata- 
ply Company, and is to be surrendered on demand, in ac- 
of agreement signed by you at the 


The 


and thus becomes eligible to re- 


cordance with terms 


time this catalogue was delivered.” Ames customer 


signs for the catalogue 
additional sections, corrections, et« 
———— 


A Royal Dealer Help 


ompany, Inc., 


Ccelve 


offers to its deal- 


1k jackets intended for those 


Che Royal Typewriter ¢ 


ers atractively designed bo 


who have circulating libraries. This jacket was recently 


announced by W 


\. Metzger, advertising manager of the 


company. The jacket has an attractive cover showing a 
girl typing on the Royal portable with the words, “Circu- 
lating Library,” above and space for the dealer’s imprint 
below [he flaps and rear cover carry pictures of the 


Royal portable and copy featuring the dealer’s service. 


These jackets are available to all Royal dealers without 
charge. 
EE —— 
Multisort Company Moves New York Office 
The Multisort Company of Boston, Mass., 
sorting methods and 


their New York 


-second street 


distributors 
equipment, an- 
office to Room 


producers of 
the 
205 East Forty 


and 
nounce removal of 


620, No 





More USES Sell More 
HOTCHKISS 


Stapling Machines 







| Usefulness is 
| thething these 
days—And 
| mext to type- 
| writers 
| HOTCHKISS 
| STAPLING 
MACHINES are the most useful office appliances 
| That’s why HOTCHKISS STAPLERS have been 
selling steadily right through the depression. 
| Every home, office, store, school and factory needs 
at least one HOTCHKISS STAPLING PLIER. 
_ Every desk in every office should have a HOTCHKISS 
| Medel 1, 1A or 2A for everyday, every hour paper 
| fastening. File departments, legal departments, 
poo where larger capacity is needed should use a 
| 1OTCHKISS Model HL40. There’s a HOTCHKISS 
Machine for every fastening need. 
There is business for you now in filling the demand 
for HOTCHKISS FASTEN- 
ERS — there is a con- 
stantly growing repeat 
order business for you in 
supplying HOTCHKISS 
STAPLES for HOTCH- 
KISS Machines. Get it! 


Write for details 


Stapling Pliers 
u54BW 










THE HOTCHKISS SALES COMPANY 
Norwalk Connecticut 











-t het 


Good profits in Vul-Cot! . . . Because it is standard in 87 per cent of 
business offices in America. Because it is made of National H-A-R:D Vul- 
canized Fibre and cannot dent, crack, split or splinter. Because it is guar- 
anteed for 5 years . . . And again because the Vul-Cot policy assures 
good stationers a good profit on every sale. 


NATIONAL VULCANIZED FIBRE CO. 
Wilmington, Delaware, U. S. A. 





106 


SHER-MAN 


Stands for Office Appliances 
i 











Better Tops Better 
and Shelves Structural 
Features 

















veneer, 
ouk, 


5-ply 
quartered 






































walnut or ma- Tubular steel, 
hegany finish. stronger, light- 
Convenient, er, cleaner. 
quick acting Special joint 
hinged shelves, construction 
flush or 2% giving extra 
in, extra strength and 
height, right rigidity with 
or left, inter- light weight. 
changeable, Greater rolling 
with strong, stability, tip- 


rigid supports. ping prevented 
by means of 


offset casters. 



















Quick action trip lever 
operates patented foot locking device, shifts weight from 
four easy rolling casters to four smooth metal feet. A 
steady four-square base which cannot mar floors or cut rugs 
or linoleum. Sher-Man Stands are readily moved about yet 
when placed for use are firmly fixed. 

Write for Complete Catalog 


Sherman-Manson Mig. Co. 
621-631 S. Kolmar Ave. Chicago 


BETTER CASTERS AND BASE: 













Where can you match this 
quality at the price? 


rhink of it! WARSHAW quality, full rotary cut 
all four sides) index cards with clean edges, 
uniform margins without fussy edges and im- 
perfections, advantageously priced to get the 
order and still make more money for you. 
Wrapped in Cellophane they are always clean, 
and fresh—safe from dirt, climate, moisture and 
light. You can always buy maximum quantities 
without fear of depreciation. The modern index 
ecards in the modern package at a true price 
advantage. 

Filing folders, recipe or index boxes, index strips 
and tabs, Protex Stickons—where you can match 
WARSHAW quality at the price? 

Get the new WARSHAW catalog, just off the 
press! Samples and prices will be gladly sub- 
mitted. 


WARSHAW MFG. CO., Ine. 
One Main St., Brooklyn, N. Y. 
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J. T. McLaughlin Takes Important Lines 


Joseph T. McLaughlin has been appointed factory rep 
resentative of The Globe-Wernicke Company, selling to 
dealers in the six New England states. This announce 


Vice-President H. H. Wittstein. 


ment was recently made by 





Mr. McLaughlin has moved his office to 70 Franklin street, 
Boston, where he will have on display samples of Globe- 
Wernicke products 

Mr. McLaughlin has also been appointed New England 

J. T. MecLAUGHLIN 

distributor for the Oakville Yellow Box line of pins, clips, 
lasteners, ete 

Mr. McLaughlin has been a representative of the Filing 
Equipment Bureau for some time 

President of the New England Travelers Club, “Mac,” 
as he is known to his friends, is an energetic, congenial and 
tireless individual with a wide acquaintance and a host of 
friends throughout the field 

i 


A New Service for Manufacturers and Manufac- 
turers’ Agents 


The Federated Sales Service, 537 Commonwealth avenuc, 
Boston, Mass., has been organized by Walter A. Allen and 
John M. Sweeney to serve manufacturers and manufactur- 
ers’ agents. Mr. Sweeney has been prominent in New 
England advertising circles for many years 

The function of the organization as we understand it, 
is to be the sales contact between the manufacturer and 


staff of capable 


representatives handling related but non-competing lines. 


he wholesale and retail distributors by a 


Manufacturers’ agents who conform to the required stand 


ards will be offered contact with desirable manufacturers 
and the manufacturer will receive reliable information con 
cerning sales agencies that are qualified financially and 
otherwise to sell his product for him 

simian 


Royal Sales Increase 


It is reported that there has been no summer letdown in 


the sale of Royal typewriters, the increase having begun 
several months ago. Royal branches report increased vol- 
ume, in many cases stating that they have had the best 


business for the past few years 


Che sales of Royal standard typewriters through dealers 


in the United States made the following records for July 
Best month this vear: best month since May, 1931: more 
machines ordered in July than in the entire first four 
months of the year. 
—~ 
Anderson Offers K. B. D. A. Membership List 
Phil M. Anderson, president of the Kansas Book Deal 


Association, states that he will be glad to send to any- 


ers 


interested a revised list of the complete membership 
l 


ne 
of the association on receipt of fifty cents 

Mr. Anderson has just completed a new summer bul- 
letin of the Kansas Association which, he declares, has 
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— ™ (Peerless 


GIVES YOU 


KEYS 





The Most Outstanding Improvement 
Since Rubber Keys Were Invented 


For years the largest selling typewriter key—for years the finest key on the 
market—for years preferred by public and dealer alike—PEERLESS now be- 
comes the first and only key to have conquered the problem of securing the 
rubber key top to its metal base. 


PEERLESS SECURITY Typewriter Keys are now protected permanently against 
turning or slipping out of the base. A hard rubber collar is fused at great heat 
to the Peerless Key top—this fits the metal cap snugly—and, since it is not pli- 
able, it cannot twist or loosen. The hard ring also prevents the rubber key from 
adhering to and discoloring the rim of the typewriter key, a serious defect of- 
ordinary rubber bottom keys. 


RUBBER 
TYPEWRITER 


With this new, patent applied for, PEERLESS feature you can now prove the su- 
periority of PEERLESS KEYS to every customer. You can increase your PEER- 
LESS KEY business on a "take no substitute" quality basis that will net you 
more profit. You can show every typist, every business man why PEERLESS 
is the key to buy. And PEERLESS will be the key demanded more than ever. 
If you're wise you'll recognize PEERLESS demand and profit by it. 


Send the coupon for a sample key and the Peerless proposition. 


PEERLESS KEY COMPANY, Inc. 


The only complete line of rubber keys sold through dealers 
176 Fulton Street New York City 





Peerless Key Co., Inc., 176 Fulton St., New York City 


Send me a sample Peerless Security Key and full details of 
the Peerless proposition. 


A new Deal, NAME | ae 
Anew ey ! |e. - 


PEERLESS 
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OFFICE CHAIR 


OiRian 


In thousands of offices the Bassick Diamond-Arrow is rapidly supplanting 
old-style casters. Are you getting your share of this profitable business? 


Careful surveys show that 8 out of every 10 office 
chairs need new casters. (Exception Fond Du Lac, 
Wisc.,—902 sets of Diamond-Arrow casters sold 
by one dealer in Fond Du Lac this year). Progressive 
office supply dealers are selling the one caster 
ideally suited and designed for 
this tremendous market—The 
Bassick Diamond-Arrow. Take 
advantage of this opportunity 
for new and profitable business. 
Write for complete informa- 
tion and dealer costs. 


es 








The Diamond-Arrow caster is built on an entirely 
new and patented principle of ball bearing con- 
struction. Full floating bearing action provides free 
swiveling and the most efficient caster ever develop- 
ed. Easy action combined with surplus strength. . . 
wheels which guarantee pro- 
OFFICE CHAIRS tection to floors and long life 


need new ss together with low cost, are 
C A S T E a S responsible for the outstanding 
leadership of this office chair 


caster. 


THE BASSICK COMPANY 
as § iCK BRIDGEPORT, CONN. 


FLOOR PROTECTION EQUIPMENT 


ess S&S 


“Socket’’ NoMar “Drive-On” NoMar Round Desk Cup Rubber Cushion Square Desk Cup 
Furniture Rest Furniture Rest Unbreakable Atlasite Chair Slide Unbreakable Atlasite 
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been a task of some magnitude during the hot weather. 
The bulletin discusses the NRA with particular reference 
to the complications in Kansas, where the members ars 
not uniformly stationers, but include druggists, gift shops, 
office supply dealers and even confectioners in addition to 
the stationers and booksellers proper. 

The new bulletin is an interesting document printed in 
black on canary stock. It contains many merchandising 


suggestions and some news of the field 
—— 


Conklin Folder Gives Sales Pointers 

Some real inspiration and much practical benefit to 
dealers is contained in a folder now being distributed to 
the trade by The Conklin Pen Company, Toledo. The 
Conklin message urges the dealer to show and sell the 
higher priced items—it tells him how to do it—and sug- 
gests that the clerks be given a little extra compensation 
on sales of items in the higher price brackets. Here fol- 
low some excerpts from the Conklin folder, which is en- 
titled “Step Up With The Rest Of The World.” 

“First—get this straight—you and your clerks determine 
which pens are sold in your store. A recent, careful, au- 
thoritative survey of pen buying by the public reveals that 
only twelve people out of every 100 who buy pens ask for 
any particular pen or price. Ejighty-eight out of every 100 
walk up to the pen counter and say, ‘I want a fountain 
pen,’ 

“That puts it squarely up to the clerk If he asks, 
‘About what price do you want to pay?’ he has in that in- 
stant lost 50% of his opportunity to make a real sale. The 
clerk should reach into the case and get out a $5.00 Conklin 
Nozac, explaining its features. Then he should get out a 
$7.00 Nozac and show how the higher priced pen gives 
the customer greater value and service—the barrel being 
bigger, the nib larger, et« Finally, he should bring out a 
$10.00 Nozac Classik 

“These steps in the sale get the shopper’s mind into the 
higher-priced level. He sees and admires the better pens. 
Even if the shopper doesn’t buy at the time, the salesman 
has created the desire for a higher-priced pen and made 
the first steps toward a future sale. The character level 
of the store has been raised. The shopper thinks of it as 
a high class place. 

“Now when your customer has selected a pen you come 
to the next step in a complete sales job. Get out a pencil 
to match the pen. He didn’t ask for a pencil—probably 
didn’t even think of it—but the most appropriate thing in 
the world is a pencil to match one’s pen. Show and try 
to sell a pencil with every pen. 

“Go back to the low-priced numbers only when it is 
impossible to sell the pen priced at $5.00 and more.’ 


>_> 


Lee Roseman Joins Sonotone Sales Staff 

L. E. Roseman, long associated with the typewriter in- 
dustry in positions of executive authority, has recently 
joined the sales staff of the Sonotone Corporation of New 
York City, in which organization he will be division man- 
ager for six New England states under the direction of 
Dean Babbitt, Sonotone’s general sales manager Mr. 
Roseman will have his headquarters with the E. F. Mahady 
Company, 851-857 Boylston street, Boston, Mass 

Lee Roseman began his career as a salesman at the Des 
Moines, Ia., branch of the Remington Typewriter Com- 
pany about eighteen years ago. Later he became Reming- 
ton division manager in the territory in and around Water 
loo, Ia. He was transferred after a time to Tampa, Fla., 
as manager of the Remington branch in that city. Leaving 
this position, he joined forces with the L. C. Smith organ- 
ization, becoming branch manager at Syracuse, N. Y. Next 
he became Boston branch manager for L. C. Smith & 
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MARKS 
MANUFACTURING CO. 


21 W. MON ROE ST. CHICAGO ILL 






Under 
the 
Blue 
Eagle wee oun mm 


business is coming back because thou- 
sands are being put to work. Among 
these are stenographers who will want 
rubber cushion keys—See the new 
Munson International Cushion Key— 


the new package—the new display. 


Send the coupon today. 


Munson Suppty Co. 
348 Hudson St., New York City 


Please send information about the New Key 
Package and Counter Display to 


Vame 
Address 


City 
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Sales Ideas 


for Dealers Handling Respirator Cushions 


With this issue of Office Appliances we start a series 
of sales ideas. Dealers handling Respirator Cushions 
are requested to test each sales plan submitted. 


Office employees, clerks, machine operators and others who 
sit at their work should be made as comfortable as possible 
and there is no better method than by providing them with 
a Respirator Chair Cushion 


Sitting in a chair for many hours is as tiresome as standing 
By providing them with a Respirator Chair Cushion the 
employer is making an investment which will pay large divi 
dends 


Increased efficiency is assured when greater comfort is provided 
for the worker “ive percent increased efficiency from each 
$5.00 per day employee will produce a dividend of 25c per 
day Allowing 260 days per year the yearly dividend per 
employee wil! amount to $65.00, approximately fifteen times 
the cost of cushion 


If you doubt the above statement try it yourself, sitting on a 
hard stool or chair one day, on a Respirator Chair Cushion 
the next We predict your efficiency will increase 50°, 


Respirator Cushions as being exclusively 
They are intended for and should be 
The sales possi 


Do not think of 
office chair cushions 
used wherever employees sit at their work 

bilities of Respirator Cushions are unlimited 


Our dealers are requested to solicit orders from industrial 
concerns advancing arguments outlined above The extent 


of your orders for Respirator Cushions will be your report 
to us 


L. M. Bickett Company 


Rubber Manufacturers 


WATERTOWN, WISCONSIN, U. S. A. 





























ASB CARD CABINETS 


stock units built to meet every 
standard card filing or storage re- 
uirement — all steady sellers. 
) nor from 300 to 300,000 


cards. 


Keep a display of these everyday 
sellers on your counter. They will 
sell—net you a nice profit, too. 


ART STEEL COMPANY, Inc. 
300 E. 145th St. NEW YORK 


Box Files... Bond 
Boxes . . . Cash Boxes 
.. » Security Boxes . . . 
Filing Cabinets — Letter 
legal, combination, stor- 
age in desk, counter or 
standard heights... 

kers’ Note os 
Card Index Boxes and 
Cabinets... Transfer 
Cases... Cuspidors 
- * ionery Storage 
Cabinets. .. Electro 
Cabinets .. Letter 
Trays . . . Shelving... 
Wardrobe 


Tables . . . Waste Paper 
Baskets, etc. 








RS 
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Corona Typewriters, In Promotion came rapidly, and 
he was made assistant sales manager of the Western Di 
vision, then assistant sales manager of the Eastern Divi- 
sion, and when the offices of divisional sales manager 


were abolished, he resumed the managership of the Boston 


office until his recent resignation to join the Sonotone 


Corporation 


The Sonotone Corporation makes a new bone-conduc- 


tion instrument for the deaf which is attracting unusual 


attention 
oo 


Joseph Taxis Heads Selectograph Sales 


Joseph Taxis, well known by office appliance men gen 


erally and in the addressing field particularly, has been 


appointed sales manager of Selectograph Company in Chi- 
For many years Mr. Taxis represented the Belknap 


Cano 





JOSEPH 


TAXIS 


Elliott 


He is quit well 


Addressing Machine Company and later the Com 


pany, having charge of a group of states. 
impressed with the new Selectograph, which prints cards 


and addresses them at one operation He spent some 


time at the typewriter dealers’ convention renewing ac- 
with some of the dealers 


———E—— 


Addressograph-Multigraph Entertain Winners 


Saturday, August 19, the Addressograph-Multigraph Cor- 


quaintance 


poration tendered a dinner to winners in a sales contest, 
who were awarded a trip to Chicago with expenses paid. 
Che list included D. E. White and F. M. Reeder of Wash- 
ington, E. H. Denny, Memphis, J. V. Kirk of Greensboro, 
I. A. Pinchbeck and R. B and C. A 
Armstrong and E. R. Spies of Denver. Mr. Reeder was 


Dumont of Dayton 


unable to be present because of important business which 
required his attention. The dinner was held at the Lak« 
Shore Athletic Club, Chicago and was attended by Messrs 


Steffey, Page, Winger, Roquemore and Comegys from the 


home office and Mr. Fellows from Toronto. The entire Chi 
cago sales force also was present and put on a sales meeting 
substituting for 
Ste ffey, 


He called upon each 


with salesmen 


Boughton. Mr 


as part of the program 
\gents Ward 


president of the company, presided 


Sales and vice 


of the winners for brief remarks. The program included 
addresses by Mr. Page and Mr. Winger. 

This meeting was followed Monday by a sales confer 
ence for the middle western district. Other conferences 
were held during the month at Boston, New York, St 
Louis and Atlanta. 

An Effective Window Display Unit 
W. A. Metzger, Royal advertising manager, showed the 


Royal port 


The 


Roval dealers at the convention in Chicago a 


able typewriter automatically operated by electricity 
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¥ FOLLOW SHEAFFER’S 


SELECTIVE PROFIT SHARING PLAN 
--IN THE SPIRIT OF THE NRA! 


The day is at hand when dealers are 
to be given a fair price and a fair profit. 
NRA ushers in a new era of profitable busi- 
ness practice. 





In the light of the Administration’s “New 
Deal’, Sheaffer’s Selective Profit Sharing Plan 
stands as the most logical and effective means 
of selling fine merchandise. 


Offer your clerks extra compensation on 
their sales of Sheaffer fountain pens, ensem- 
bles and desk sets priced above $7. You will 
raise your unit sale and profits—and raise the 
compensation of your employes. 


Successful through years of demoralized 
markets, now Sheaffer’s Selective Profit Shar- 
ing Plan offers still greater opportunity for 
increased sales and profits! Follow it! 

WRITE FOR OUR BOOKLET “RESULTS COUNT” 


HEAFFER’ 


PENS-PENCILS-DESK SETS-SKRIP 
SKRIP-GRIP PARA-LASTIK 


W. A. Sheaffer Pen Company, Fort Madison, Iowa, U. S. A. and Toronto, Ont., Can. 
R J Pat. Off 
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Give your customer a square deal with 


MASTERGRADE 


100% Re-manufactured 


UNDERWOODS 


Finest Re-built Typewriters available to the trade 


You can’t make satisfied customers 
with ‘‘Make Believe’’ Rebuilts 


Authorized; Genuine; Perfect Mechanically and in Appearance 
MASTERGRADE UNDERWOODS have no equal 


Write for price list offering maximum 
value in used and Re-built Typewriters 
of all makes. 


THE WHOLESALE TYPEWRITER COMPANY 


FACTORY AND GENERAL OFFICES: 155 SIXTH AVE., NEW YORK, U. S. A. 
Cable: SALETYPE, N. Y. 


PACIFIC COAST HEADQUARTERS: 528 MARKET ST., SAN FRANCISCO, CAL. 
Cable: WHOLETYPE, S. F. 














SEPTEMBER, 1933 


same sentence featuring the 


The typewriter has a com- 


machine keeps typing the 
merits of the Royal portable. 
pletely chromium plated mask and parts 


This display 


Otherwise it is 


unit has 


a regular Royal portable model 
proved by test the 


ceived. In some places it almost stops traffic on the side 


to be one of most effective ever con 


walks 
\ number of these units will be available and will be 
routed to all parts of the United States for dealer dis 
plays 
——— 


Eaton Paper Company Financially Reorganized 


The reorganization of the capital structure of the Eaton 


Paper Company, plans for which were announced last 
March, has been consummated following practically one 
hundred per cent deposits by security holders with the 
committee tor reorganization, 

The name of the company has been changed to the 
Eaton Paper Corporation and a new board of directors 


has been elected 

The plan brings a material reduction in outstanding cap- 
italization through exchange of securities, and particularly 
the refunding of $656,000 debenture notes on a basis which 
will postpone all maturities for a ten-year period 
includ- 


The 


There will be no changes in the present officers, 


ing the management, sales or factory organization 


existing policies are to be maintained. 


[The new board of directors consists of the following: 
Arthur W. Eaton, Eaton Paper Corporation, Pittsfield, 
Mass., chairman of the board; William H. Eaton, presi- 


dent, Eaton Paper Corporation, Pittsfield, Mass.; Winthrop 


M. Crane, Jr., president, Crane & Company, Inc., Dalton, 


Mass.: Herbert F. Boynton, F. S. Moseley & Company, 
Boston, Mass.; George G. Bulkley, president, Springfield 
Fire & Marine Insurance Company, Springfield, Mass.; 


Horace W rmerly president Agfa Ansco Corpora 
tion, Binghamton, N. Y.; Neilson Edwards, vice-president, 


Harris Forbes Corp New York 


Davis, f 
Chase ration, 
a 
Sacramento Office Machine Men Organize 
formulate a code of fair practices to work 
NRA, 


met in 


Organizing to 


in the spirit of Sacramento typewriter and adding 


machine dealers the Chamber of Commercs 


Wednesday night, August 2 

Full membership was limited to heads of businesses and 
local managers of represented manufacturers 

Hammond of the George N. Hammond Type 
was elected president of the or- 
ganized Other M. 
Rowland of the Rowland Typewriter Company, vice-presi- 
dent, and Henry G of the H. O. Kling Typewriter 
and Adding Machine Company, secretary-treasurer. 
Noakes, 
"as- 


George N 
writer Company newly 


association officers chosen were R 


Kling 


Besides the three officers, members include E. E 
Sacramento Wholesale Typewriter Company; S. F. ¢ 
sinelli, Woodstock Typewriter Company; R. Harris, Harris 
[Typewriter Company; A. G. Walsh, Underwood Type 
Holyoake, Burroughs Adding Ma 


Stilson, Remington Typewriter 


writer Company; P. B 
hine Company, and C., (¢ 
{ ompany 
> 
Bulletin by Illinois Stationers Concerning NRA 
The Illinois 


cently sent out a special bulletin stating that this associa- 


Booksellers and Stationers Association re- 


of the regions set up by the 


tion will doubtless be one 

National Council and may have a coordinator within its 
ranks. Every dealer in Illinois is urged to get lined up 
with the Illinois Booksellers and Stationers Association 


so that the organization may be representative of every lo 


cality. Stationers are urged to call a meeting of every 


dealer in their respective towns, including commercial sta 
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BOXED TYPEWRITER PAPERS 


_ Packed in attractive substantial boxes, finished in 
| hammered silver paper, printed in blue, and lac- 
quered to prevent tarnishing. 

Complete in a variety of grades, weights and colors 
i) for every ofhce need. 

Distributed under an EXCLUSIVE DEALER 
arrangement. Desirable territories still available. 
! WRITE FOR CATALOG No. 932 


| ROCKWELL- BARNES COMPANY 
if 1511 W. 38th STREET 
CHICAGO 












The 60-inch Desk 
from No. 2100 
Walnut Series 






HERE 
YOUR 


Your long wait is ended. Under the stimulus of the N. R. A.,* com- 
plete recovery of buying power and the renewal of spending are actually 


AND NOW— 
OPPORTUNITY 


at hand. 


Are you ready to benefit from the reawakened demand for office furni- 
ture—to take full advantage of this welcome opportunity to build sales 


volume and profits? 


Find out how IMPERIAL office desks, tables and matched 
suites and household desks, distinctively styled and moderately priced, 
can bring you more than your share of new business. Write today for 
full details about the profitable IMPERIAL franchise. 


now 


IMPERIAL DESK COMPANY 
Evansville, Indiana 
* We, too, are cooperating with the N. R. A. program, 
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A New Creation 
Stein-Way Leather Goods Item 
THREE IN ONE 
ZIPPBINDER 





Puts the conveniences of a desk or secretary in a 
brief case. Pockets for books, tablets, cards, etc.. 
3-ring binder for note leaves, memo, reference and 
other loose sheets, all securely protected in a 
zipper enclosure. ““Three in One” is a most 
practicable and useful, good quality case. 


us 


There are many other popular numbers, Zipper 
Binders, Envelopes and Brief Cases in the Stein- 
Way Leather Goods line, full details of which 
will be sent on request. 


Stein Brothers Mfg. Co., Ine. 
564-570 W. 





WE 00 Ove Part 


Adams St. Chicago, Illinois 











TRANSFER 
CASES 


Made of Wood with Steel Cover. 


It does not sag, crack or break and costs no more than the 
cheap cardboard case. 


It is built to last a lifetime. 





Furnished in Letter, Legal and Bill sizes. 
Packed 3 to a carton. Order a dozen today. 


IMPERIAL METHODS CO. 
FOREST PARK ILLINOIS 


Western Wholesale Stationers, Lid. Gerard D. White 
307 East Third Street 100 Worth St. 
Los Angeles New York City 











OFFICE APPLIANCES 


tioners, school supply dealers, steel equipment dealers, di- 


rect selling organizations, typewriter dealers, adding ma- 


chine and machine bookkeeping dealers, office furniture 


dealers, etc 
suggested by 
secretary, E. A. Nichols, 
Urbana 


Peoria has already 


an outline which will be supplied by 


202 


organized and has signed the 


forming a local organization under the rules 


the 


South Mathews street, 


agree- 


ment and has filed one copy of it with the Peoria Associa- 


tion oft Ce mimerce 


lp 
(Typewriter Convention Registration—Continued from 
page 25) 
W A Mooers, Woodstock Type writer Co., Pittsburgh, Penna 
writer Co., Chicago, Ill Ww M. Shipley, Reliable Tw. & 
Michael Mordkin, Jr., Orthwine Add. Mch. Corp., Chicago, Il 


Corp., New York, N. Y 

0. D. Morrill, Ann Arbor, Mich 

Adolph Morse, Typewriter Circle 
Co., New York, N. Y¥ 

Harry I. Morse, Morse Typewriter 
Co., New York, N. Y 

Chas. Muenze, Muenze Typewriter, 


Passaic, N. . 
McArthur, Nebraska Type 


H. E 
writer Co., Lincoln, Nebr 

Mr. and Mrs. John J. McCormick, 
L. C. Smith & Corona Tws., 


Syracuse, N. Y 

J. L. MeDonough, Royal Typewriter 
Co., Chicago 

Mr. and Mrs. J. K. Names, Office 
Appliance Shop, Rochester, N. Y 

Louis C. Neuberger, Broadway Tw 
Exch., New York, N. Y 

Paul A. Neuges, General Office Sup- 
ply Co., Elmhurst, Il 

David C. Neuhaus, H. M 
Co., Brooklyn, N. Y¥ 


Storms 


Mr. and Mrs. G. A. Neuschafer, 
Neuschafer & Jacobs, New York, 
N. ¥ 

0. C. Nelson, Pruitt, Inc., Chi 
cago, Ill 

Robert Novak, Chicago Office Appl 
Co., Chicago, Il 

L. H. Olson, L. C. Smith & Corona 
Tws., Chicago, Il 


James K. Patrick, Woodstock Type., 
Troy, N. Y¥ 

W. W. Pennels, Royal 
Co South Bend, Ind 
Mr. and Mrs. A. W. Peters, A. W 


Typewriter 


Peters Co., Battle Creek, Mich 
Mr. and Mrs. E. R. Pfahl, Adding 
Mach. Sales & Service Co., Cleve 
land, Ohio 
L. A 


Phillips, Phillips Process Co., 
Rochester, N. Y 


Miss Selman Pittman, Morse Type 


writer Co., Inc... New York 

Mr. and Mrs. L. Pollak, Idaho 
Typewriter Exchange, Pocatello, 
Idaho 

\. Poziski, Minn. Typewriter Ex 
change, Minneapolis, Minn 

R. H. Preston, Preston Typewriter 
Co., Knoxville, Tenn 

0. E. Pruitt, Pruitt, Inc., Chicago, 
Il 

Wm. Purvis, Superior Typewriter 
Co., New York, N. Y¥ 

Mr. and Mrs. James Ream, Adding 
Machine Service Co., New York, 
N. ¥ 

Deane S. Reynolds, The Office Ap 
pliance Co., Boston, Mass 

Chas. E. Ritter, Tubular Spec. Mfg 
Co., Detroit, Mich 

R. D. Rolph, Typewriter Clearing 
Co., Minneapolis, Minn 

L. B. Rowley, The Krebaum Co., 


LaCrosse, Wis 
Joseph Rubenstein, Mailing Equip 
y 


Co., New York, 

H. E. Russell, The Office Equip 
Co., Des Moines, lowa 

Horace M. Russell, Russell Station 
ery Co., Amarillo, Tex 

Frank C. Sadler, Adding Machine 
Sales & Service Corp., Indian 


apolis, Ind 
Mr. and Mrs 
Typewriter Co., 


Ted Schafer, United 
New York, N. Y 


Ben D. Scharpf, S & S Typewriter 
Service, Oshkosh, Wis 
A. W. Schlecht, Typewriter & Sup 


ply Co., Cleveland, Ohio 
Hank Schroeder, Remington-Rand, 
Inc., Chicago, Il 
Wm. Schulhof, Bus 
New York, N. Y¥ 
M. C. Shaeffer, Kelly 
Tire Co., New York, 
Jas. J. Sheehan, Office 
Co., Providence, R. I 
H. T. Shilling, Fort 


Equip. Topics, 
Springfield 
_ @ 

Appliances 


Pitt Type 


Irma Siegert, Royal Typewriter Co 
Chicago, lll 


R. E. Signor, Ames Supply Co., 
Chicago, Il 

Henry Simler, American Writing 
Mech. Co., New York, y 

H. C. Smith, Tw. Rental & Sales 


Bureau, New York, N. Y 


Ww E. Smith, Tw. Cleaning & 
Rbidg., Minneapolis, Minn 

Mr. and Mrs H J Sorenson, 
Woodstock Typewriter Co., Min 
neapolis, Minn 

Mr. and Mrs. Loren E. Spiece and 


daughter, Loren E. Spiece Tw 
Co., Bucyrus, Ohio 

Mr. and Mrs. Thos. J. Stack, Stack 
Typewriter Co., Chicago, Ill 

Ed Starr, Pioneer Typewriter Co 


St. Paul, Minn 
Stanley P. Stemp, Stemp Type 
writer Co., Inc., Madison, Wis 


B. W. Stephens, Paxton Typewriter 
Co., Bloomington, Il 

M. S. Stevenson, Remington Rand 
Buffalo, N. Y 

E. H. Stratton, E. H 
Sales Co., Chicago, Ill 

Mrs. L. F. Stringer, Tubular Spec 
Mfg. Co., Detroit, Mich 

Mrs. Jessie I. Taylor, Globe Type 
writer Exch., Inc., New York, N 
Yy 


Stratton 


F. W. Thomas, Thomas & Corney, 
Ltd., Toronto, Ont., Canada 

E. R. Thornton, Calif. Typewriter 
Exchange, Los Angeles, Calif 


J. Treanor, Peerless Key Co., New 
N . 


York, 


E. D. Twite, Typewriter Appliance 
Co., Ltd., Montreal, Que., Can 
ada 

Cecil Urban, Dakota Typewriter 
Exchange, Rapid City, So. Dak 

Lioyd Van Wald, Buckland Van 
Wald, Detroit, Mich 

F. C. Waltz, Waltz Tw. & Add 
Mch. Co., Cincinnati, Ohio 

L. G. Waltz, Waltz Tw. & Add 
Mch. Co., Cincinnati, Ohio 

Mr. and Mrs. E. Wagner, Wagner 
Typewriter Exch., Chicago, Ill 

Mr. and Mrs. Jas. P. Ward, Sr., 
Shipman-Ward Mfg Co., Chi 
cago, Ill 

Mr. and Mrs. Jas. P. Ward, Jr., 
Shipman-Ward Mfg. Co Chi 
cago, Ill 

Mr. and Mrs. J. B. Watkins, Type 


writer Inspection Co., Toledo, O 


Joseph Weber, Weber Addressing 
Mach. Co., Chicago, Il 
Mr. and Mrs. Louis S. Weiss, Gen 


eral Office Machine Corp., Pitts 
burgh, Pa 


Mr. and Mrs. L. H. Wittgraf, Type 


Clearing Ass'n., Minneapolis, 
Minn 

Earl S. White, Ames Supply Co., 
San Francisco, Calif 

Cc I Whitmer, Typewriter Ex 
change, Columbus, Ohio 

H. CC. Wickham, Blytheville, Ark 


F. A. Wicks, Typewriter Clearing 
Co., Minneapolis, Minn 

Verne H. Wilkening, Story County 
Typewriter Service, Nevada, la 

Hugh J. Williams, The lowa Sup 
ply Co., lowa City, lowa 

Paul Wilson, Woodstock 
writer Co., Denver, Colo 

Morris Wolowitz, United Type 
writer Exch., Washington, D. C 

Lamont H. Wood, Midwest Type- 
writer Co., Kansas City, Mo 

Earl M. Wynn, Wynn Tw. & Sup 
ply Co., Kansas City, Mo 

Art L. Young, Fred Guy & Young 
Co., Oakland, Calif 

Elmer L. Young, 
Equipment Co., 


Type- 


Young Office 
Chicago, Ill 
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... THE HALL-MARK 
OF AN INDUSTRY 





THE Blue Eagle of the N.R.A. 
means adherence to principles 
and policies laid down by the 
President. 





The maintenance of Pinnacle as 
the Hall-Mark of the Carbon and 
Ribbon Industry requires the 
same unshaken adherence to the 
highest standards of quality and 


MEMBER 


service. 





There IS a Difference! 


WE DO OUR PART 


COLUMBIA RIBBON & CARBON MFG. CO., INC. 
Main Office and Factory, Glen Cove, L. I., N. Y. 
Branch offices and agencies in all principal cities of 


the United States—also London, Madrid, 
Milan, and Sydney, Australia 





PRODUCT OF 


COLUMBIA 
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@ By employing the Varityper 
with its numerous sizes andg 
styles of type, with appropri- 
ate vertical and horizontal 
Spacing tO suit each style and 
Size, together with mechani- 
cally controlled impression, 
executives and office managers j 
have proved that the combina- 
tion Varityper and Mimeograph 
is a practical means of reduc- 
ing drastically the cost of 


low level. quantities. 


the Mimeograph." 
VARITYPER 
DIVISION 


RALPH C. COXHEAD CORPORATION - 17 PARK 








The greatest value 


of a year of great values 








REG. U. S. PATENT OFFICE 


That’s how stapling machine users appraise the No. 7—-the 
greatest value of a year of great values. 

Freedom from wear and clogging—light, positive and smooth 
action—the No. 7 never comes back for repairs. With a deep, 
chromium rust-proof finish and symmetrical design, it is a fitting 
desk companion. 

Get the SPEED FASTENER selling plan to add to your 
profits. Send a sample order and we'll rush the details. 


Nowl A COMPOSING MACHINE for MIMEOGRAPHING 
eee widens the scope of the Mimeograph 





office forms, bulletins, pro- This is part of the Varityper-Mimeograph installation 
in use at Abraham and Straus, Brooklyn's leading Depart- 
cessed letters, etc. , to a new ment Store, where a saving of 50% is being made producing 


office forms and data whicn were formerly printed in small 
This advertisement was Varityped on a Mimeograph Stencil, reproduced from the 


mimeographed copy, and printed as you see it. We would be pleased to send you 
an original mimeographed copy, and also our mimeographed booklet "Varityper and 


PLACE, NEW YORK. 
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GUARANTEED $7 50 
UNDER BOND 
FOR 7 YEARS “=.” 


PARROT 
SPEED FASTENER 
CORP. 


388 BROADWAY 
NEW YORK 
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Chicago Stationers Hold Annual Tournament 

The Columbian Country Club, Wheeling, Ill, was the 
scene of the annual golf tournament of the Stationers’ Club 
of Chicago, August 27. The attendance was probably 
greater than that of any similar event held by the local 
group 

Play started at eight o’clock and lasted nearly all day. 
Along in the afternoon many who had finished their golf 
games indulged in a game of indoor ball. An elaborate din- 
ner, called a lunch, was served at noon and a steak din- 
ner was served in the evening. The details were worked out 
by a committee headed by T. MacCorkindale of Just and 
Son. He was ably assisted in posting of scores and award 
ing of prizes by Jack Johnston, the club professional. 

Prizes contributed by manufacturers and manufacturers’ 
salesmen were numerous. The first prize for low gross 
was awarded to C. S. Roland of Marshall-Jackson Com- 
pany. The first for low net to Willis Saunders of Horder’s. 
Second, third, fourth and fifth low gross prizes were 
awarded to Joseph Pardi, Jr., Joseph Pritchard, T. J. 
Leonard and T. MacCorkindale, respectively. Second to 
hfth low net prizes were won by Russell Carpenter, C. F. 
Campbell, H. R. Wilson and Mr. Schoemacher. 

The blind bogey prizes were divided among seventeen 
players. The first consisting of cash, was divided between 
F. J. Rainey and J. F. Key The second was split seven 
ways, being divided among E. R. Lund, R. B. Gingland, 
\. P. Franz, Jack McWilliams, Walter Mahon, Harold 
Balkin and Ollie Stevens. Ollie’s prize was a leather caddy 
bag which he considered the best prize of all, although as 
a matter of fact, it was just a part of the second blind 
bogey prize 

Che third blind bogey was shared by four, Mr. Nelson, 
J. Johnson, R. E, Lauder and R. Janovsky. The fourth was 
awarded to Harry Short. Fifth was divided between Mr. 
Lane and Mr. Small. Sixth was shared by H. E. Hawkins, 
Oscar Modene and George Cormack. The booby prize was 
won by Art. Frey 

Five prizes for high gross went to Mr. Barnes, A. J. 
Krelle, W. D. Comstock, G. J. Aigner and Bernard Ward. 

he prizes for the most part were merchandise, consist- 
ing of leather goods of various sorts, pen and pencil sets, 
golf balls and other articles all of genuine value. Some 
prizes were cash or cash certificates. Tom Bledsoe dis- 
tributed new model Autopoint pencils to all the guests. 
Harold Hawkins furnished a supply of tees. 

[he prizes were donated by the following: Autopoint 
Company, The Carter’s Ink Company, National Blank 
Book Company, Parker Pen Company, Sanford Manufac- 
turing Company, Charles Mueller of the Joseph Dixon Cru- 
cible Company, Carter & Allen, Frank Mashek Company, 
George E. Fox & Company, F. S. Webster Company, Im- 
perial Methods Company, Vail Manufacturing Company, 
Joe Hildreth of the Esterbrook Pen Company, Automatic 
Pencil Sharpener Company, Wilson-Jones Company, L. S. 
Turner of the W. A. Sheaffer Pen Company, Southworth 
Company, G. J. Aigner Company, Dennison Manufacturing 
Company, C. L. Barkley & Company, S. S. Stafford, Inc., 
Corry-Jamestown Manufacturing Company, Harry L 
Short, The Hanson Scale Company, Rogers Loose Leaf 
Company, Hy Linden and Harold Balkin of Parrot Speed 
Fastener Corporation 

One of the most novel experiences of the afternoon was 
that of T. J. Leonard who made a birdie on a par five hole 
via the sand route. His drive, second and third shots went 
into sand traps, his fourth into the cup. 

Pictures which were taken at the outing will be pub 


lished in the October number of this journal 
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DUPLICRAFT STENCILS 


are the answer to the in- 
sistent demand for Qual- 
ity Stencils which will 
stand up and perform to- 
day and a year from to- 
day. 


Here is a Quality Stencil 
which once for all ends 
the bugaboo of infringe- 
ments, threatened litiga- 
tion, and inability to get 











repeatedly the same prod- | ; 
uct when YOU want it. 4 
We are not jobbers, im- | 9 
porters or producers 13 | 





under an unidentified formula. We are manufacturers 
with 18 years of specialized experience in the plastics 
field. 


The unique position and advantages of Duplicraft 
results in an exceptional and highly profitable oppor- 
tunity for dealers. Inquiries will be answered fully 
and promptly in the order received. 


THE DUPLICRAFT Co. 


1709-13 W. Austin Ave. Chicago 














Epperson 
of the N. Y. 
Central R. R. 
testifies: 

















Using Little's Brilliant Black Copying Blue typewriter ribbon, 
Mr. Epperson writes: “. . . this ribbon was purchased in the year 
1908 .. . happened to be put away with some other office 
supplies and overlooked until recently when I was in need of a 
ribbon and, finding this one, decided I would give it a trial... 
I found it in perfect condition and have used it daily, this being 
about the tenth time it has been run through and reversed . . . 
no doubt this letter will make several wet copy impressions."’ 


Twenty-Five Years, in ordinary typewriter ribbon 
packing! And a black copy blue ribbon at that—a combination 
in which it is difficult to retain copying quality even for a few 
months. Compare that performance with the best of the record 
ribbons. Of course, the N.Y.C. didn't buy this ribbon with the 
idea of storing it that long, but they knew that quality supplies 
offer more value per dollar, even when considerably higher priced, 
than inferior competitive offerings. If you use typewriter ribbons 
and carbons, it will pay you to get first qualty. Seiling 
ribbons and carbons you will serve best and earn most by sell 


ing first quality 


LiTTLE LINE 


Carbon Paper and Typewriter Ribbens 


IS FIRST QUALITY 


Dealers and salesmen interested in selling Little's Ribbons and 
Carbons will receive full information on application to A. P. Little, 
Inc., Rochester, N. Y. . New York Office: Bible House, 


Astor Place 
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PRONTO Storage File 





26 


SIZES 


A BOX FOR 
EVERY 
PURPOSE 





The NEW DEAL 


In Storage Files 


© COLLAPSIBLE 
® STEEL RE-INFORCED 
® STEEL DRAWER FRONT 


ROFITABLE, good-looking, low- 
priced! 
Olive green, all-steel drawer front re-in- 
forced steel drawer and case. 
A better corrugated collapsible file than 
ever before available, at any price. 
Write for Sample and Trade Discount 


PRONTOFILECORP... 636Broadway, New York 
OR  - 











Industrial Recovery 
Calls for Savings 


Savings all along the line Savings of time, effort, 

cost Savings in methods—such as the use of card 

visibles and the new signals that ensure their most 

eHective us ( s AN ; Series for Card 
] is bles Pat head 

ai 

) 

Note these four “economic” fea 


tures: the “V" neck for easier at 
“bow legs” for firm 

rounded 
t sliding on heavy 
the ultra-thin 
that defies moisture and long use 


taching, the 
edges for 
cards, and 
durably enameled, 


est grip, the 


stainless steel, 


These new stgnals are fully as excellent as our 


famous Ne 


20 series for book visibles and No. 2 


series for vertical records 12 colors, plain ot 
printed with numbers, days, months, and alpha 
bet Samples and prices from any dealer, or 
The H. C. Company, 14 Beaver Street, Ansonia, 
Con 


COOK’S 
FILE 
Signals 

















OFFICE APPLIANCES 


Northwest Travelers Club Activities 
Vacation Notes.—Miss Ella Lingren of Taylor, Weygant 


& Goodspeed Company, Duluth, Minn., enjoyed a two 
weeks’ trip to Chicago and other eastern points.—Miss 
Lois Watts of The Free Press Company, Mankato, Minn, 
spent her vacation at Duluth, Minn., and Isle Royale 


Fleet and family have just returned 
Balti 


repr¢ 


Mr. and Mrs. Claude 


vacation, consisting of a motor trip to 
Fleet 


from their 
and other points in that section. Mr 
Eberhard Faber Pencil Mrs. Maurice 
Paul Office Equipment Company, St. Paul, 
recently returned from a pleasure and business trip 
Miss Loretta Braum, 
of the stationery 


More 
sents Company 
Roberts of St 
Minn., 
to Ohio and cities in that 
Hanson, buyer 


section 
secretary to Ed 
Miller-Davis 


vacation at the 


private 


department, Company, Minneapolis, spent 


two weeks’ Century of Progress, Chicago 
Ed. claims to have gotten up at four o’clock in the morning, 
getting down to the office, writing his letters in long hand 
during her absence. 
+ . * 
Miss Chandler of New York 
known professional ice-skater, was the house guest of Mr 


and Mrs. Ed 


city recently. Mr 


City, nationally 


Evelyn 
Friedman of St. Paul, during her exhibition 
in that Friedman is vice-president of 
the Northwestern 


sia Cement Company of Gloucester, Mass 
« ‘ * 


Travelers Club and represents the Rus- 


Many members of the Northwest Travelers Club will be 


sorry to learn of the illness of Mrs. Fred Schaeffer, wife 
of Fred Schaeffer. Her many friends wish her speedy 
recovery 

* * #* 


Kenneth S. Sprague, formerly connected with one of the 


stationers in Minneapolis as outside salesman, is now em 


ploved with the Free Press Company, Mankato, Minn., 1 


a similar position 
* 


Chere is a new stationery store in Fargo, N. D. Waltet 
Maddock, formerly of Commercial Stationers of that city, 


has opened up the Mid-West Printing & Stationery Com 


Walter will be 


glad to see his many friends amony 


pany 
the travelers 
* > * 
The Twin City Stationers held their first annual all 


stag all-Dutch golf entertainment in St. Paul on August 
24 Chey were assisted by the Northwest 
with Roy C. Clarke, 


chairman of hospitality 


Travelers Club 


secretary-treasurer of the club, as 


* * * 


example of NRA, and 


agreed upon 


It is suggested that following the 


the stationers of the Twin Cities, who have 


a code, it might not be amiss for the travelers’ clubs to 


renew their fair play pledges among the several competi 


tors. 
> 
Case Brothers Open New York Office 
Case Brothers, Inc., of Highland Park, Conn., makers 


of press papers, jacquard cards and insulating boards, on 
Septembe a ope ned a sales office at 11 West Forty-second 


York City, in charge of Frank H. Knoll, who 


Street, New 
understands the line thoroughly 
With an experienced mill representative on the ground, 
customers in the metropolitan district can obtain prices 
and other information immediately without waiting to get 
in touch with the mill. 
—_—»— 
Mitchell Suffers Accident 
Mitchell of the Levison & Blythe 
suffered a broken bone 


Manufacturing 
in his left foot 


E. J 
Company, St 
the latter part of July. He 


Louis, 
was on crutches for about 


four weeks 
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Stella Stenog Tells How to Make 
Letters Personal 


The results of any good dictated sales letter can be multiplied 
by the Auto-typist. It produces hundreds of letters a day at a 
cost of about | cent each. The letters, being personal and in- 
dividually typed, bring many times the results of ordinary processed 
letters. That is why users tell us the Auto-typist pays for itself many 
times a year in net profits. 


















1 PUNCHING THE RECORD. “I 2 PLACING RECORD IN AUTO- 

* punch the record on a paper roll * TYPIST. “Then I put it in the 

ust like typewriting.”’ aneyet just like a player- 
piano.” 






































TYPING THE ADDRESS. “I 1. PUSH THE STARTER BUTTON. 








. 

3. put the letterhead in the ma- “When I push the starter but- 
chine and type the name, ad- ton the Auto-typist proceeds to } 
dress and salutation by hand.” type the entire letter.” 




































. «> Za] . 
\m =~ ADDRESS ENVELOPES. “In 6 DOES OTHER WORK. “And do 
) - O-+ the meantime, I can address the * some other clerical work or an- 
Ne \ envelope on another machine.” swer the telephone while | am 
1 ’ waiting.” 
. \ - 
| \ Now That Business Has Recovered 
\ ‘> J You want to be ready to supply the demand for this business- 
rea { building tool. Your customers are learning about the unbelievable 
ng Y | Ip results the Auto-typist is bringing and they want to use it in their 
( »)! - j, RL business. Why don't you too learn about the possibilities for your 
Fee business. Write for dealers’ plan. 
= FILLING IN SPECIAL DATA, REMOVE LETTERHEAD. “The 
te » TY ~~ needs to be —— . — A, + . now pro- AMERICAN AUTOMATIC TYPEWRITER co. 
t chi stops i t 5 th t xt tter. O . . . 
haya UU Short letters Lean do 300aday." 602 North Carpenter Street Chicago, Illinois 








THE POMFRET 


‘WE 00 OUR PaRT 


The Globe that S-e-I-l-s 


This Globe of the World, when prominently displayed, al- 


ways enjoys a wide sale. 








It is a particular favorite of the discriminating buyer. What 
appeals to them most is its attractive design and general 
adaptability to the decorative motive and furniture scheme 
of the home. 


The Pomfret contains all es- 
tablished geographical and 
political information. An 18 
inch Globe—beautifully an- 
tique bronze plated metal parts— 
stand genuine brown mahogany. 
Write for prices and dealers’ dis- 
counts. 


New Globe Catalog 


just off the press shows 


Weber Costello Co.  [RaRERHE 


ewe .. CHICAGO HEIGHTS, ILLINOIS free copy with price 
Makers of lists now. It is not too 

GLOBES, MAPS, BLACKBOARDS, ERASERS and CRAYON early to consider your 
For Nearly A Half Century . holiday requirements. 

Address Dept. G948. 
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INDIANA 
DESK 


Our new revised 800 series embodies a sturdy appearance, good design, clean workmanship 
and first class material and construction, and yet due to the quantity we make in “one run 
the price is surprisingly low, grade considered. All face veneers are sliced American black 









walnut—all solid parts are gum wood. You can make a nice profit on this line and yet 
give your customer good value. Full details, prices, shipping weights, etc., on request 
. . 
These fine Indiana Desks are matched I n d lana De Ss k ( .Oom pa n y 
in a group of office chairs made by the 
New Indiana Chair Company, and pool J asper, I n d i ana 


car service is available. 








SERIES 80 


f=) 
cr ee 
Lil 

















COLORS 

BLUE \ 

YELLOW 

ceren CELLUGRAF SIGNALS 

ORANGE ‘ 

series90 A CELLULOID Signal for All Visible Records 
[~ have in the short space of a year become first choice of dealers and 

users of visible equipment. No visible record is at its highest point 


of efficiency unless properly signalled . . . and no signal other than 
CELLUGRAF can do the work so completely. 

o0 For those who for any reason must use a steel signal, Graffco’s line 
of VIZ Signals is entirely complete—but no steel signal, however 
cleverly designed, can be expected to do the work of or take the 











Opaque place of CELLUGRAF. The development of automatic machinery 
Giving an added permits a saving in cost which as recently announced was promptly 
Writing Surface passed along to our customers. Complete patent protection has been 
COLORS granted. Write for samples. 

PINK 

BLUE GEORGE B. GRAFF COMPANY 

hpi 64 Washburn Ave. Cambridge, Mass. 








GREEN 
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PENS ARDS PEWSLILS 


Chicago, I!1.—B. J. Powell, assistant manager here for A. W. Faber, 
Inc., took his vacation in connection with a trip to the factory at Newark, 
N. J., in August. Mr. Powell's home is at Newark 

Chicago, tl1.—C. P. Mueller, head of the pencil department here for the 
Joseph Dixon Crucible Company, enjoyed a vacation with his family, 
spending the time at a lakeside cottage near Rome City, Ind 

Chicago, I1!.—-Tom Emerson, sales manager for The Conklin Pen Com- 
pany, spent several days in Chicago recently, visiting local dealers in 
‘ompany with E. J. Bradley, the Chicago salesman Leslie Shaw, who has 
charge of the local Conklin office, enjoyed a week’s vacation, motoring 
with his wife to the Eagle River country in Northern Wisconsin 

Chicago, t!.—-Several changes affecting the sales territories of Hamilton 
M. Kendrick, of the American Lead Pencil Company, have been made 
Merie F. Henry, who has spent fourteen years in New York state and part 
of New England for the company, is now covering Ohio, Michigan, Indiana 
and Kentucky. Jack Mathews, who covered Indiana, Ohio and Kentucky 
the past seven years, has taken the state of Texas. A. M. (Benny) Allen 
has had added to his territory part of that handled heretofore by Mark 
Kenna. Mr. Allen makes headquarters at Mr. Kendrick’s office, 123 West 
Madison street, Chicago. Mr. Kenna has been transferred to territories 
including Pennsylvania, West Virginia and Maryland ‘Ham’ Kendrick 
returned in August from a fishing trip to Northern Michigan; he caught 
the limit each day 

Providence, R. 1.--The Richard Manufacturing Company, Inc., has 
been chartered to manufacture pens, pencils, etc capital stock, 100 
shares no par value; incorporators—Skirkay Debs, Providence, and Abra 
ham Debs and Margaret Debs, West Barrington 





—_<—_ 
Czechoslovakian Pencil Trade with Manchuria 
Commerce Reports] Czechoslovakian exports to Manchuria include pen 


cils. The trade with Manchuria in machinery and railroad equipment 
has dwindled, due to Japanese competition 








BUSINESS OPPORTUNITIES 





Important to Manufacturers 


The following detailed inquiries, received direct from readers of OrFrrice 
APPLIANCES, are tangible business opportunities. 


Wants Abroad 


Equipment Business at Bogota.—-Foreign Manufacturers Representatives, 
P. O. Box 579, Bogota, Colombia, is a sales organization which wishes 
to establish agency relations with manufacturers of metal office furniture, 
including desks, filing cabinets, racks, storage cabinets, counters, etc 
This organization has had experience in representing a manufacturer of 
office furniture, and has made many installations of visible record equip- 
ment Branches are maintained in several cities of Colombia Corre- 
spondence should be addressed for the attention of Mr. E. Jimenez, gen- 
eral manager 


Wanted Here at Home 


Representation for Manufacturers in Southwest.—A retail stationer with 
sixteen years’ experience is establishing himself as a manufacturers 
representative in Texas, Arkansas and Oklahoma. Other states will be 
considered if propositions warrant. Address correspondence to Sem. 52, 
care of Office Appliances, 417 South Dearborn street, Chicago, II. 

Texas Printer Adds Office Supplies.—The Baker Printing Company, Lub 
bock, Texas, has expanded, taking on office supplies Catalogues and 
price lists are requested, to be marked for the attention of Lennis Baker 

tationery Business at St. Louis.—Maurice M. Newmark, Title Guaranty 
building, St. Louis, Mo., plans opening an office supply business It is 
his intention to handle general office supply items, as well as commer- 
cial stationery, greeting cards and the lighter metal office furniture items. 
Mr. Newmark will appreciate receiving catalogues and prices from man 


ufacturers 


New Enterprises 





neu mcerns reported in further detail elsewhere in this 
fer possibilities of additional outlets for manufacturers tn 
this field. 


Fargo Has New Stationery Store.—-The Midwest Stationery & Printing 
Company has been established at Fargo, N. Dak., by Walter Maddock, 
formerly with the Commercial Stationers 

Pen Shop Opened at Atlanta.—S. M. Stewart has opened the Pen and 
Pencil Shop at 115 Peachtree Arcade building. Later he expects to add 
stationery items 


Commerce Department Trade Opportunities 


Inquiries sent to the U. 8S. Commerce Department from represen- 

tatives abroad Recognized business establishments can secure 

names and addresses on application to the Bureau of Foreign 

and Domestic Commerce at Washington, or to the district and 

co-operative offices, mentioning the file number of the trade 
opportunities wanted 


Duplicators, The Hague, Netherlands No. 5431; purchase contemplated 

Fasteners, paper, for binding books with steel wire, The Hague, Nether- 
lands.—No. 5431; purchase contemplated 

Equipment, office, Istanbul, Turkey No. 5235; purchase or agency 
contemplated 

Furniture, aluminum, The Hague, Netherlands.—-No. 5832; purchase and 
agency contemplated 

Machines, addressing, The Hague, Netherlands No. 5431; purchase 
contemplated 

(Continued on Page 122) 
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lators 


The new 35 hour and 40 
hour weekly basis Calcu- 
are now ready; 


swers in 


hour steps. 


N.R.A. ayrolls compiled 


without fgpring; 


Meilicke ready-made answers to routine problems cut caleu- 
lating time in half. Any employee can use Meilicke Systems 
without training. There are no keys to punch, no levers to pull. 
Just turn the card and copy the answer. 


Avoid New Code 


Complications 


Pay Roll Calculators are built 
on piece work, hourly or week- 








\y hour steps. 


an 
Hourly basis 

Calculators 

have answers eh a 

im ', hour or = p= 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Write for Circular 


Meilicke. Systems, Inc. 


3466 No.Clark St. 


Chicago, Illinois 
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TEMPO 


Automatic 


Interleaving 


TRAYS 


Speed 100 copies per minute. 
Sheets easily and quickly 
separated. 

NOISELESS No Cog 
Wheels. Working Parts all 
enclosed in Aluminum Frame 
Just as to attach as a 
receiving tray 

Weighs only 8 pounds 
Beautiful Finish—Chromium 


PRICED LOW 


Exclusive Agencies available on 
the complete line 
of Tempograph 
Duplicating Ma 


eCusy 





: plated—Fine Workmanship. chines Tempo 
H Nothing to get out of order. Stencils and sup 
* Slipsheets in book form } uP vo Bing 
. u irticulars 


100 sheets to a book. 

Fits Tempograph and other 
makes of Duplicating Ma- 
chines 


MILO HARDING CO., Lid. 


MANUFACTURER’S DISTRIBUTORS 
1362 South Hill Street 





Los Angeles, Calif. 
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WE DO OUR PART 




















Miller Bros. 
Pen Company 


Successors to 


MILLER BROS. CUTLERY CO. 


305 Broadway, New York 


AND 


~ 
@ 
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Meriden, Conn. 

















FURNITURE 





The H. L. Stearns Desk Company, Inc., has been char 
office furniture business; capital stock, $100,000 
Stearns, Margaret T. McCarthy and Edward Gibbs, Jr 
McLaughlin, 70 Franklin street, has been 
The Globe-Wernicke Company, cover 
samples at the Franklin 


Boston, Mass. 
tered to conduct an 
incorporators—-H. L 


Boston, Mass.——Joseph T 
appointed factory representative for 
ing the six New England states. He has display 
street address 





Chicago, !t!..-Harry Rodems has moved his furniture business from 113 
South Wells street to 232 South Wells street 

Chicago, I1.—-H. S. Smith, of the Yawman and Erbe Manufacturing 
Company, visited Chicago in August in connection with the ‘“‘NRA"’ code 
He has done much traveling as a government man in working out the 
code for the metal office furniture industry 

Chicago, tll._-The Advance Fixture & Equipment Company, Inc., 2127 


Ogden avenue, has been chartered to manufacture, repair, rebuild and sell 


store and office equipment; capital stock, fifty shares no par value; in 
corporators-Sam Waxburg, Sam Goldstein and Lottie Waxburg 

Chicago, t._-Economy Office Equipment Company, 1004 North Mozart 
avenue (residence of Mrs. Ellen Rabinowitz), has been chartered to buy, 


sell, manufacture and repair office furniture and equipment; capital stock, 
100 shares no par value common ; incorporators—-Ellen Rabinowitz, Hyman 
Wolinsky and Carl Lubkin 

Columbus, Ohio.—-The Kellnai Systems, 236 East Long street, has moved 
This business 


to a new location aeross the street was established by 
E. E. Kellner 

Columbus, Ohio. William R. Diehl, of the Diehl Office Equipment Com 
pany, 43 East Gay street, was elected district governor of Rotary Inter 
national at the recent convention held at Boston. He supervises forty 
three local Rotary clubs in the twenty-second district, which comprises 


southern Ohio 


Covington, Ky.--Hoy, Gordon & Hoy, Inc., has been chartered to deal 
in and sell furniture, office fixtures and household supplies; capital stock, 
fifteen shares no par value; incorporators—J. Raymond Hoy, L. B. Gor 
don and Frank Hoy, all of Huntington, Va Under the charter the maxi 
mum liability which may be incurred by the company is $50,000 


Dayton, Ohio.—-The Archie Sherer Company, 340 South Main street, has 


been chartered to conduct an office equipment business. This store has 
been in operation several years 

Hartford, Conn.—The E. S. Pierce Company has opened new salesrooms 
it 32 Allyn street Mr. Pierce has been engaged in the office equipment 
business twenty-two years, and has a number of important office instal 
lations to his credit 

Harrisburg, Penna.—-The General Fireproofing Company has filed an 
pplication for a Pennsylvania charter The registered office for charter 
purposes is in the Fidelity-Philadelphia Trust building 

Los Angeles, Calif._-_M. D. Gindele, manager of the Miller Desk & Safe 
Company, detected intruders when opening the store July 27, and locked 


them in the store until police responded to his call 


Los Angeles, Calif._-R. H. Polgrean has been made manager of the Los 
Angeles district by the Corry-Jamestown Manufacturing Corporation, Corry 


Penna succeeding E. M. Engstrom Mr. Polgrean has been connected 
with the office equipment business since 1918. The Los Angeles head 
quarters are at 440 Seaton street; here a warehouse stock is carried, and 
1 display room maintained for the accommodation of customers 
Milwaukee, Wis.—The Office Furniture Exchange, Inc., an established 


business, has been chartered to deal in office furniture, etc capital stock 


299 shares at $25.00 each; incorporators—I. Franklin, M. Franklin and 
B. Franklin 
New York, N. Y.—-The Acorn Desk & Fixture Company, Inc 196 


Broadway, known as the A. B 
Rudolph 


Broadway, has opened a branch at 474 
C. Desk & Fixture Company, in charge of Julius 


New York, N. Y¥.--The Ernholm Paper Company has been chartered 
to deal in office furniture and carbon paper; capital stock, $5,000; incor 
porators—Walter F. Ernholm, 369 Clay avenue, East Roselle Park, N. J., 
Jas. R. B. Battelle, 33-24 One Hundred Fiftieth street, Flushing, L. I., 
Wm. H. Browne, 7401 Ridge Boulevard, Brooklyn 


office furniture, 5729 
bankruptcy ; 


Woodcrest 
$100; lia 


Berman, 
petition in 


Philadelphia, Penna.—-Morris 
avenue, has filed a voluntary 
bilities, $62,018 


Philadelphia, 


assets 


Monarch Office 
North Broad street, has been registered as a 
mon pleas court by Anthony J. Felice, 1541 


Seattle, Wash.._.J. W. Metcalfe been 


Penna.--The Equipment Company, 5930 
commercial title in the 


South Cleveland avenue 


com 


has made district manager for the 


Corry-Jamestown Manufacturing Corporation His territory includes Ore 
gon and Washington, with offices at 812 Terminal Sales building, Seattle 
Orders from that territory are supplied from warehouse stock in San 
Francisco 
— 

(Commerce Department Trade Opportunities Continued from Page 121) 

Machinery, carbon paper coating, Berlin, Germany No. 5187; purchase 
ontemplated 

Machines, gummed tape sealing, Birmingham, England No, 5127; pur 
hase contemplated 

Machines, stapling, Cali, Colombia No. 5428; purchase contemplated 

Machines, stapling, Geneva, Switzerland No. 5330 purchase and 
agency conten plated 

Machines, perforating, Geneva, Switzerland No. 5330; purchase and 
igency contemplated 

Machines, typewriter, rebuilt, Stockholm, Sweden No. 5133; purchase 
rr agency contemplated 

Pens, fountain, Johannesburg, South Africa No. 5138; purchase con 
templated 

Ribbons, typewriter, Istanbul, Turkey No. 5235 purchase or agency 
ontemplated 

Supplies, office, including typewriter ribbons, carbon paper and stencils 


Winnipeg, Canada No. 5423; purchase and agency contemplated 
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4 (), Annual National 


BUSINESS SHOW 


This Fall! 
The Week of October 16th! 
At The Grand Central Palace! 


In the Heart of New York City! 


Ideas, methods, machines and equipment for modern business procedure -the 
needs of today and the assurance of a tomorrow—these are the irresistible 
magnets which draw the serious minded business executives to the National 


Business Show. 


Where else under one roof can an hour of an executive's busy day be spent to 


such profit? 


The National Business Show ts an institution anticipated as the year’s oppor- 


tunity—complimented year after year by increased patronage. 


Make your plans now! 


NATIONAL BUSINESS SHOW COMPANY 


INCORPORATED 


Frank E. Tupper, President E. O. Tupper, Secretary 


50 CHURCH STREET, 
NEW YORK CITY 
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HERE IT IS! The modern flexible 


catalogue service for typewriter dealers only. 


Our new illustrated edition containing quantity prices on platens, 
parts, tools and supplies is now being distributed. This is one of the 


many features of our program under the “New Deal” to service the 


trade completely and exclusively. 


If you have not received your copy please let us know. 


AMES SUPPLY COMPANY, 564-572 West Randolph Street, Chicago 


Branch Office: 


Branch Office and Export Dept.: 
583 Market Street, San Francisco 


37 Murray Street, New York 


Great Britain Office: 
Long's Ltd, 
80 Queen Street, London, England 


Ames Means Ex cellent a 
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PENCILS 





Annou — 


The NEW 
winghtiied STENCIL 








FAU LTLESS performan You've sou ight 
vanted @ qu ty prod made in U ins eam 
could consc antes y recommend. It's ioe The NEW 
Dupaco Stencil gives the service demanded by the most 
nq diese olnes ano basin " 
g gged edg 
A t isn T NEW ny 4 
ga ive ard usag ong Put th 
t. then note rf And 
SF 
5 profit W Dur en 
sstomers creates repeat sa And 
{BETTER P oil sina meine 
. y) y emci 











for dealers interested in PROFITS 
as well as QUALITY. Ask for 
Samples. 

Mohican Peneil Company 


(Formerly United States Pencil Co.) MANUFACTURERS 
PHILADELPHIA PENNSYLVANIA | 


~~ Tr TO Orn 


DUPLICATOR PAPER =SUPPLY CO. 


224 WO. DESPLAINES st. ° UL. MAYMARKET 6525-6-7 
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RIBBONS AND CARBONS 


Chicago, tll..-F. S. Cooper, of the Codo Manufacturing Corporation, 
made a business trip in August to the northwest territories 

Chicago, #1.—-The pay roll of the M. B. Cook Company, 508 South 
Dearborn street, was seized by two robbers, who got $1,089.40 which 
Granville Lewis, secretary of the company, had drawn from the bank 
July 29 

New Haven, Conn.—-Ronald Hodgson has taken on the sales of “Roy 
type’’ ribbons and carbons in this territory 

Portland, Ore.—-The Stenno Ribbon & Carbon Company has moved from 
Thirty-first and Sandy boulevard to 3208 Southwest boulevard 

Toledo, Ohio.._Deane W. Parker, branch manager here for the Crown 
Ribbon & Carbon Manufacturing Company, visited the home office and 
factory at Rochester, N. Y., last month 











TYPEWRITERS 








Typewriter and office machine dealers who were in Chicago 
last month attending the convention of the National Typewriter 
and Office Machine Dealers Association will be found listed in 
the registration list of the convention. This list is published with 
the running story of the convention on another page. 


Akron, Ohio.—-Harry L. Ries, a typewriter man of experience, has 
joined the local sales organization of the Royal Typewriter Company, Inc 

Atlantic, lowa.—Robert M. Taft has taken the agency for the Remington 
division of Underwood Elliott Fisher, carrying machines and supplies. 

Boston, Mass.——L. E. Roseman, who had been engaged with several 
leading typewriter companies many years, has become division manager 
for the New England states for the Sonotone Corporation, with head- 
quarters at 851-57 Boylston street. Deane Babbit, another experienced 
typewriter executive, is general sales manager of the company, which 
manufactures an instrument for the deaf 

Chicago, tt1._—The Young Typewriter Company has filed an amendment 
to its corporate charter, changing the name to Young Office Equipment 
Company. 

Chicago, Il.-August visitors at the local branch of the Underwood 
Elliott Fisher Company included H. J. Crewdson, sales manager of the 
typewriter division, and K. K. Rives, manager of the Detroit office 

Chicago, Il!1.-The Chicago Police Department is making progress in 
stopping the theft of typewriters from the public schools. The Board of 
Education records show that since January 1, 1932, typewriters valued 
at $22,425 have been stolen. The police are closing in on the ‘“‘fence’’ 
through which the stolen machines are disposed 

Davenport, lowa..-A. J. DeWick, who was appointed acting manager 
here for the L. C. Smith & Corona Typewriters Inc., after the passing of 
M. G. Gable, has been appointed local manager. He has been sending 
in some fine business to the Chicago branch, which has jurisdiction over 
the Davenport territory 

Des Moines, lowa.—-Edward Johnson, formerly a dealer at Fort Dodge 
for the Royal Typewriter Company, Inc., has joined the sales staff of the 
local branch 

Detroit, Mich.—-E. H. Guthrie has been assigned to a local territory by 
F. H. Morse, manager here for the Royal Typewriter Company, Inc. Mr. 
Guthrie is one of the ‘‘old timers’’ in Royal circles 

Harrisburg, Penna.—The American Writing Machine Company, a New 
York corporation, has made application for a certificate of authority to 
do business in the commonwealth of Pennsylvania under the business cor- 
poration law of the state 

Los Angeles, Calif.—The Rebuilt Typewriter Company has discontinued 
business. 

Macon, Ga.—C. B. Orr, who was connected formerly with Orr’s Jewelry 
Company, has joined the Macon Typewriter Company, Mulberry street. 

New York, N. Y.—The President’s cup, offered in a sales contest by 
R. W. Sears, Il, has been won by the New York branch of the Woodstock 
Typewriter Company 

Phoenix, Ariz._-F. T. Carpenter, proprietor of the General Typewriter 
Company, 144 North First street, was one of the winners in “A Century 
of Progress’’ sales contest conducted by the Woodstock Typewriter 
Company 

St. Louis, Mo.--The Fletcher Typewriter Company has leased the store 
at 806 Pine street 

St. Louis, Mo.—-The Typewriter Rental & Sales Company has renewed 
its lease of the premises occupied at 123 North Eighth street 

San Francisco, Calif.—-C. H. Billington is again acting manager for the 
.. C. Smith & Corona San Francisco office at 115 Post street. Francis 
E. Van Buskirk, who has been manager since March, 1932, left several 
weeks ago to take charge of the New York City branch. The local office 
force is hoping Billington will be made the permanent manager. He has 
been with the office for the past six years 

Winchester, Va.-A sub office of the Baltimore branch of the Royal 
Typewriter Company, Inc., has been established here. J. H. Toms is in 
charge, assisted by John Gjerulff, service man 








ADDING MACHINES 


Chicago, Ill._-Bert Hull, American distributor of the Tim calculating 
machine, motored from New York in August with his wife to attend ‘‘A 
Century of Progress Several years ago he sold Wales adding machines 
in Chicago 

New York, N. Y.. Graze & Sadler, Inc., 398 Broadway, operates a 
business dealing in rebuilt adding and calculating machines 














OTHER MACHINES 


Albany, Ga.—The Albany Office Equipment Company has been estab- 
lished by Harris L. Barnhardt and Hudson Malone to handle typewriters, 
adding machines and steel office furniture 

Camden, N. J.—The National Cash Register Company has leased the 
ground floor and basement at 508 Broadway 











WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 

















$$$ 


How much for the 
dollar? Leatheroid 
costs no more over 
the counter—and 
in terms of service 
actually saves 
money. 


$$$ 


FILING POCKETS 
and WALLETS 


it, 


’ 





8. 
Year in—year out, Leatheroid remains the 
favorite line with dealers who wish to really 
satisfy their customers. Better merchandise . 
built to withstand long service, offered at the 
market price of other brands. If you do not 
handle Leatheroid, let us explain its value to : 


you in terms of satisfying your customers. 







For Rush Orders and Further 
Information address 
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NEW SALES 
ORGANIZATION P L 

ERRITORY rearrangement and new improved products 
‘Lew exceptional opportunities for office appliance 
salesmen to represent The Todd Company of Rochester, 
New York. Consolidation of sales divisions provides for 
opening of new and concentrated territories of great po- 
tential income possibilities, in every part of the country 
Thorough training will be given. Effective advertising 
support provided. Ability-building experience and promo- 
c10n opportunity assured Ener getic men ot pleasing per- 
sonality and good record will be selected. Write 





THE TODD COMPANY, Rochester, N. Y. 


Sales Promotion Department F 





OFFICE APPLIANCES 


Chicago, Il!.--The Chicago Coin Machine Exchange, 2200 North Western 
avenue, has changed its name to the Chicago Coin Machine Company 

Chicago, til.—-Pruitt, Inc., has moved from 190 North LaSalle street 
to 170-74 North LaSalle street. The company has expanded materially in 
the new location 

Philadelphia, Penna.—-The Dictaphone Sales Corporation has filed an 
application for a Pennsylvania charter The registered office for charter 
purposes is located at 1520 Locust street 

San Francisco, Calif._-O. H. Davidson, 74 New Montgomery street, rep- 
resenting Neva-Clog Products, Inc., has been making a sales ‘rip through 
southern California Early in September he will make the Northwest- 
Pacific territory Sales volume increasing nicely on all Neva-Clog models 

San Francisco, Calif.—Ralph D. Buckley, western representative of the 
Automatic Pencil Sharpener Company, has been covering the Northwest 
and the Los Angeles territory, and will soon cover the intermountain 
territory as far as Denver, before going on to the factory at Chicago 

Opportunity for Business 

Indianapolis, Ind..-A central bureau for conducting the Mimeograph 
ing, Multigraphing, addressing and mailing operations of the state capitol 
has been established in the state house basement, directed by Robert 
Mythen, clerk of the state printing board 








MARKING DEVICES 

















“KILIAN” 


inground Ball Bearings for the 
Metal Office Furniture Industry 


U.S. Patent « Canadian Patent 324.059. Ot A . > 





All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any 
desired shape No soft stampings used whatsoever. 
For cradle slides our ball bearings and rivets are in one 
unit for quick assembly. 95°) of filing cabinet drawer 
slides in United States and Canada operate on “Kilian” 
unground bearings. Samples made to your specifi- 
cations. 


Kilian Manufacturing Corporation 


107 North Franklin Street Syracuse. New York 








In the ALMA Line are 
several very appropriate 
School and Home Study 
Desks—on which a nice 
business ean be done this 
fall—write for prices and details 


ALMA DESK CO. Nocti Giri 














Chicago, !Il.—-In August the Louis Melind Company celebrated its for 
tieth anniversary 

Chicago, I11.—Harry D. Emerick, of the Time & Energy Company, spent 
his vacation at Wild Rose, Wis., in August 

Washington, D. C.—-Manufacturers of marking devices, like printers, 
must assure themselves that customers calling for the ‘“‘Nira’’ emblem 
have signed up under the National Industrial Recovery Act. Certificates 
required for this purpose are secured by the customer from the local 
post office 








STATIONERY 





Chattanooga, Tenn.--Cooper’s Office Supply Company has been char 
tered ; capital stock, $5,000 

Cincinnati, Ohio.—-The Woodrow-Weil-Stanage Company, 726 Main 
street, has been placed in a receivership, with Gustav A. Weil as receiver 

Exmoor, Va.—-The Turner Company, formerly operating at Nassawadox, 
Va., has moved to this city, with local address P. O. Box 176. The com 
pany does an office supply, stationery and printing business 

Fargo, N. Dak.—-The Mid-West Stationery & Printing Company has been 
established by Walter Maddock, formerly with the Commercial Stationers 

Hammond, ind.--The Northern Indiana Stationery Company, Inc., has 
been chartered to retail office supplies; capital stock, 100 shares no par 
value; incorporators—-John J. Fergus, Chicago, and Thomas W. and Bessie 
Flynn, Hammond 

Jefferson City, Mo.—The Missouri Printing & Binding Company has 
icquired the plant, contracts and business of the Botz Printing & Station 
ery Company The new owner, a $100,000 corporation, took charge 
August 1 It will continue the state work, as well as doing commercial 
printing 

Joliet, 1.—-The assets of the bankrupt Joliet Calendar Company, 401 
Gardner street, were sold at auction August 15 The sale included the 
plant, work in process, office equipment and good will of the company 

Los Angeles, Calif.—-R. C. Olson has moved from 622 West Pico street 
to 636 West Pico street 

Milwaukee, Wis.—The Orth Manufacturing Company has been chartered 
to manufacture commercial, industrial and domestic supplies and equip 
ment; capital stock, 800 shares at $25.00 each ; incorporators—Amy Davey, 
M. W. Dohearty, Kenneth D. Moore and 0. H. Westphal 

Montclair, N. J.—-The Cardinell Corporation has been incorporated | 
John D. Cardinell, merging several of his enterprises The new corpora 
tion has taken over the Cardinell-Vellum Company, the Ink-Out Manu 
facturing Company and the Cardinell Sales Company The Kleena Cor 
poration, organized some time ago by Mr. Cardinell, will continue as a 
separate entity The directors of the Cardinell Corporation are all mem 
bers of Mr. Cardinell’s family 

New York, N. Y.—The Maiden Lane Stationery & Printing Company, 
Inc., 101 Maiden Lane, has assigned to Sidney Rosenberg, 140 East 
Ninety-fifth street 

Philadelphia, Penna Young & Rudolph Company, stationers, 2003 Wal 
nut street, have filed schedules in bankruptcy; assets, $1,228; liabilities, 
S73 889 

Plainfield, N. J.—-Estil’s, Inc., 205 Park avenue, has been chartered to 
deal in stationery and supplies; capital stock, $10,000; incorporators 
Carl E. Drange, 652 West Eighth street and Norman and Robert W. Davis. 
687 West Eighth street 

San Francisco, Calif.-H. G. Roehm, Pacific coast sales manager for 
Eaton, Crane & Pike has returned from a successful annual trip to the 
Hawaiian Islands Col. G. R. Norton, Pacific coast manager, reports 
business running ahead of the volume of last year 

Stockton, Calif.—Kendall’s, Inc., 48 North Sutter street, has added space 
to its store and redecorated in silver and black 

i 
Office Equipment Sales Abroad Show Gains 


The National Foreign Trade Council reports gains in American exports, 
accounting machines, calculating machines and other office equipment 
showing increases. June exports in 1933 of all American products showed 
a total of $119,809,000, or eight per cent better than June 1932 

—_—__—_<— = 
Chinese Regulation on Trade Marks 

Commerce Reports] The use of ‘‘Registered Trade Mark’’ on goods for 
sale in China is prohibited unless the manufacturer's trade mark is actu 
ally registered in China This is a new regulation of the trade mark 
bureau of China 


y 


- a oe - 
Comparative Figures on British Typewriter Imports 
Commerce Reports] Following are comparative figures covering the 
ports of typewriters from all sources into Great Britain the first six 
onths of 1932 and 1933 (1932) 10,230 machines; (1933) 16,623 ma 


chines 
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OFFICE CHAIRS 


| Pleasing in design and 
ornamentation — Pro- 
portioned to encourage 
correct 
posture 








Send for our catalog 
showing many popular 
designs, well built, sub- 
stantial chairs at moderate 
prices. 


No. 401 Quartered Oak 


JASPER SEATING CO. 
JASPER, INDIANA 


Chicago prgrarentatves LOUIS H. FARBER, 
7610 Phillips Ave. (Saginaw 5027) 


















TRANSFILE 


A the original 

steel re-enforced transfer case 
Everything a collapsible corrugated board 
transfer case should be—TRANSFILE is. 
Economical, steel re-enforced, durable ac- 
cessible and convenient, a high degree of 
security and cleanliness of records, these 
are the essentials of which TRANSFILE 
offers full measure. 
TRANSFILE folds together like a glove. 


Set up in less than two minutes. 


Vanufacturers of 


GUSSCO 
FILING SUPPLIES Angle wire vertical interlocking makes a 


the complete line staunch battery. 
a GET A FREE SAMPLE AND PRICES. 


GUIDE SYSTEM & SUPPLY CO. 
335 Canal St, NEW YORK 











MODEL 110 
5 Wheels 


a sana 


Consecutive 
Duplicate 


Triplicate 


RETAIL 
Quadruplicate 
MODEL 111 
Repeat 6 Wheels 
5inl 


$$.50 


your steck on the machine 
that suits every buyer’s needs 


MEMBER N. R. A. N 


AMERICAN NUMBERING MACHINE Co. 
cumcaco BROOKLYN, N. Y. LOS ANGELES 

















SCORING AGAIN /// 
















ESCO Dry Stencil has been pro- 

gressively developed to a degree 
of perfection that gives it character. 
Its chief characteristic is stability. It 
may be stocked by either dealer or 
consumer with the assurance that 
when needed it will cut a_ perfect 
stencil. Unaffected by heat or cold, 


American made — Patented 


Non fading blue—per- 
fect legibility — trans- 
parencyofstencil sheet. 


Free samples cheer- 

fully furnished for 

testing. 

The H. E. Smith Co. 
137 South 15th Street 

NEWARK, N. J. 














WE DO Ov PaaT 
| 
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Y Y ml a ‘ ‘ a ‘ 
NATIONAL BRIEF CASES 
. eo - s . . . , . 
{4 Nationally Known Quality Line, offering Especial 
Advantages to Stationers 
Zipper type ring books, Enve- 
lopes, Brief Cases and Port- 
folios for all purposes 
Dres-Sets : : Brief-O- Beal 


Catalog cases. 







\ wide range of grades and de- 
signs; it pays to concentrate on 
National Brief cases. Full de- 


tails and catalog on request. 





National Brief Case Mig. Co. 512 S. Peoria St., Chicago, M1. 











You Can’t Beat the | 
RED CAP TWINS Students quickly 
WER grasp the 
MIMEO H. A benefits of 
Correction Type INK ERADICATOR 
Fluid Cleaner ommercial schools and colleges will soon re 








PER ANO CLOTHING 


FOR PA 

















sume their regular activities Displays f 

Here’s two fast moving items that win acclaim . & tel e entes aro a rei 2d of 
everywhere. They do the work. They re } Ne a % : ™ 
peat They ere well liked inks and writing materials will put an extra 
Just a drop of Mimeo Correction Fluid makes profit in your sales and added satisfaction in 
perfect corrections on all kinds of stencils your service H. A. is wholly an American 
Mimeo Type Cleaner is the steno’s friend duc t of first pene Quotations and full 

Free! —— Easy to apply Economical. Non request 

; Inflammable 

W ith every order of — . ” 

dese deaek tattle af Fifty cent sellers Regular dealer discounts _ 

Op np gh morn, Take advantage of this special offer now. n ra ica or 

Fluid we will sve x = Miimeo Service Bureau om ee oe 

c oO es o . 
- a 4 New York, N. Y. 
eee Type Cleaner 132 Nassau St., New York City —— 











AiGG- INSERTABLE CELLULOID TABS 
Sold in 6” lengths 

and single tabs. 
6 different colors. 






Insist on 











’ Y ‘ I 
CLIP-ONS 
Samples 
—the most usable paper fastener ‘@ and 
prices 
Serve every paper fastening purpose i upon 
_ request. 


permanent binding of briefs, bids, 
manuscripts, etc., for sending papers 
and enclosures thru the mails, these 
bright, easily handled fasteners are 


‘GJ -AIGNER-CD- 


MANUFACTURERS 


o 
for temporary use around the office, for © &3 








superior. Made in three sizes, sparkling ae 
brass or nickel finish, attractively packed © j 503 SOUTH JEFFERSON STREET 
100 in green cylindrical box, ten boxes in CANAL STATION, CHICAGO, ILL. 





art moderne carton. Your jobber has 


them or can quickly supply them. Write ¥ 








us for samples and prices. 


Color is the life of type- 
writer ribbons and carbon 
paper. 


th and perma- 


( ‘lip-¢ In + orpora | ion ete color are the excel- 


ling features of CODO Ribbons 


—— —_— oOswV EGO, N, , 2 and Carbons. 
FL Color can help you be- 





come the leading distributor 
of ribbons and carbon in your 
territory. 


The quality of CODO 

Ribbons and Carbons is fit- 

tingly exemplified in their 

modern, brilliant, attractive 

packing. 

Proof and full information 
on request 





The Codo Manufacturing Corp. 


New York Coraopolis, Penna. Chicago 





























SEPTEMBER, 1933 


People Like to Choose 
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WRENN 


on request. 








Another reason for the 


SHOW BLOTT 


Blotters are one of the Stationer’s good profit, fast 
selling items. But people like to make a selection 

to have a number of colors from which to make a selec- 
tion. And that is what makes the WRENN SHOW- 
BLOTT cabinet such an important adjunct in the 
stationery store. SHOWBLOTT not only displays—it 
protects from dirt, dust, wrinkling and loss. Details 
of our special introductory offer will be sent to stationers 


The Wrenn Paper Company 
MIDDLETOWN, OHIO 











WITHIN 10 GRAINS! 


That is now the postoffice scale sensibility 
and tolerance for checking postage. 


Forty-eight cents to $2.00 per pound prevailing postage 


cost must be checked by every mailer to prevent 
costly postage waste. 


Over-Under Weight 


indicator at end of beam 
indicates an unmistakable 
hair-line balance 






Airmail No. 1—Capacity 1 Ib. x 4 oz. with computing chart. 
Airmail No. 4—Capacity 4 Ib. x 4% oz. with computing chart. 
Airmail No. 9—Capacity 9 oz. x 4% oz. without computing chart. 


Computing chart shows all mail and parcels post rates up to full capacity 


Over 20,000 Triner New-Type Scales 


recently installed by the U. S. Postoffice Department 
because a variation of only a FEW GRAINS is now 
permitted between each ounce division—such a fine 
variation is not apparent on any ordinary scale. 


TRINER SCALE & MFG. CO. 


























POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30S. Jefferson St. 
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prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 


Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 





AZORA 


Azora air cushions and twirlers, two 
| highly practical accessories, are mak- 
ing typewriting easier for thousands | 
of users. Sales, both new and re- 
placement, are large. Write for 


PAT. DECEMBER 21, 1915 


















2714 W. 2ist Street Chicage, Hlinois 
ILLES LLLLALELEAG fm 2~0 ~ 
3 The “Aluminum” Pocket Seal |, | 
3 and other MARKING DEVICES # We'll standardize 


on these cards” 


HE reaction to business cards done on Wiggins 
Scored Card Stock and carried in a Wiggins Compact Binder, is one of 
quality regardless of what they cost. No matter if they be elaborately 
engraved or humbly printed, the feeling is that they could not possibly 
have been done better for the money. 

Quite naturally any executive who receives one of these cards thinks 
of their application to his own firm. Very likely he will tell his secretary 
to ask the stationer about them on her next visit. 

Through communication with any paper merchant listed here, or with 
us, you will receive samples and full details for filing of the cards that 
tear from tabs with perfect edges. 


The JOHN B. WIGGINS COMPANY, 1165 Fullerton Avenue, Chicago 
(Originators of Scored Cards) 

New York City: Richard C. Loesch Co. St. Lowis: Tobey Fine Papers, Inc. 
Pittsburgh: The Chatfleld & Woods Co. Grand Rapids: Carpenter Paper Co. 
Cincinnati: The Chatfield Paper Co. Houston: L. 8. Bosworth Co., Inc. 
Detroit: Seaman - Patrick Paper Co. Fort Worth: Southwestern Paper Co. 
Washington, D. C., Baltimore: The Los Angeles: Fine Paper House, Inc 
Barton, Duer & Koch Paper Co. Toledo, Dayton, Columbus, Cleveland: 
The Central Ohio Paper Company 


WIGGINS 


BOOK FORM CARDS 
COMPACT BINDERS 


=== c 


























Loose Leaf Rings 


No Large Brass 
Joint to Tear Nickel Plated 
Paper FIVE SIZES 


Inside Diameters 
4, "—1.35 Per 100 


Open Easily, 4”"—1.50 
1% mm] .75 tJ o 
— 1\4"—2.65 “ « 
Securely "350 “ “ 


For loose leaf books, binding reports, blueprints, etc. 





a ee 










Write for information Loose Leaf Metals 


on our lime of...... 


The E. W. Carpenter Mfg. Ce. 
Bridgeport, Conn. 
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Hektographs 3\'— Refill Composition 


New Style Containers, Lithographed in Colors 












Graphic Rolls in All Sizes, to 
Fit All Makes of Duplicators 





Domestic and Export Dealers Write 


~t 00 Ove tant 











270 A Lafayette St., New York, N. Y. 


GRAPHIC DUPLICATOR CO. 











Efficient and economical 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 

















Stanley R.Bristow 
24 Central Ave.West Orange.N.J. 





not eve 
papers never pucker; extended charts and farms can be typed or 
Write for Free Tube and 


penned on immediately, smoothly . . 


Profit Storv to Harriman-Welts Products Co., 200 Summer St., Boston 
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WI7 THE FULTON MAN SAYS: 
Fulton Daters .. . Drikwik Stamp 


Pads and Inks .. . made by Ameri- 


; 





ca’s largest stamp pad and dater 
specialists ... they must be good. 
Quality is most important. Sell 
Fulton items to insure your cus- 


tomer’s gcod service. Catalog on re- 









ilso 
Fulton Numberers 








ote's? Sign and Price 


} Markers 
Rubber Type Out- jf 
fits j 
Picture Stamping 


Sets 
































Fulton Specialty Co. 
ELIZABETH, N. J. 
ee ee ee 


| \ 
Markilo Celluloid Products 


are made of the acetate (non-inflammable) cellulose, and 
r embody features of our own 
> design. 
Envelopes for ring binders, 
—billfolds, cards, papers, etc. 
Indexer strips (blank-label) 
and tabs, celluloid fasteners. 
Book markers, book covers, 


etc. The Dozen System vs. 
Decimals, Booklet 25c. 


MARKILO CO., Mfrs. 
936c W. 63rd St..Chicago,U.S.A. 
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Announcing a REDUCED 
PRICE on the 


Famous Automatic 


Desk Companion 
TO DEALERS 
7 FOR A LIMITED TIME ONLY 
WRITE FOR PARTICULARS 


AUTOMATIC FILE & INDEX CO. 


629 W. WASHINGTON BLVD., CHICAGO 
Return This Ad With Your Order 


PHILLIPS 


TYPEWRITER RIBBONS 
and CARBON PRODUCTS 


A combination of Quality and 
Price that hasnever been equalled. 


PHILLIPS PROCESS CO., Inc. 


82 St. Paul St. ROCHESTER, N. Y. 
L. A. PHILLIPS, Pres. 
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Sansom at Tenth Street 


US. TYPEWRITER, RIBBON MEG. CO. 





ESTABLISHED 1895 


Dealers Inquiries Solicited 


Philadelphia, Penna. 





=" ©. @ & 
Inevitably 


SONOMOR 


STEEL Letimtaimes' 4 T PINS 


Packed 
Vo Ib. 


or 100 
to a box 





| 
A ; 47-28 37th Street 


Long Island City. N. Y. 
223 W. Jackson Blvd.. Chicago 


Wm.Pry ms} 


of America, Inc. 








BRASS? 





EVERY STENOGRAPHER 
WANTS CLAROTYPE 


Over 3500 Dealers Know It 


Try a dozen Clarotype Stenographers will 
buy it Once sold, you can count on Claro 
type to repeat Because Clarotype is the one 
simple, quick and efficient way to clean type 
writer type It gives the stenographer full 
value and ends a messy job for her. 


cLARO-TYP: 


the modern type cleaner 








It must be good Over 3500 dealers 
stock Clarotype and consider it among 
their best profit items. Try a dozen 
Clarotype retails for 50 cents with a 
handsome discount for you. See how 
this combination “specialty-staple’’ 
item can make increasing profits for 
-. you Order from us or through your 
jobber. Clarotype Co. Inc., 16-L 
Hudson St., New York. 























Get Your Application In 


Agencies Being Allotted Now 
(ONE IN A TERRITORY) FOR 


MASTER 
TYPEWRITER SPEED KEYS 


THE KEYS WITH PROTECTED CHARACTERS 
EXCEPTIONAL SALES APPEAL — EXCELLENT PROFIT 


SPEED KEY MFG. CO., INC. 
33 Columbus Place BROOKLYN, N. Y. 




















Pens? 


Why not TURNER & HARRISON 

School—Business—Imprints 

Specializing on this one product 
since 1876 


Turner & Harrison Pen Mfg. Co., Inc. 
12th and Spring Garden Streets, 
Philadelphia, Pa. 











Handiest Things For Offices 


Wherever shown, the new 


Moore 
Aluminum Push-Pins 


are fast sellers for Offices where it is often neces- 
sary to fasten pictures, charts, prints, maps, ete. 
to plaster walls or woodwork. 





Can be used with or without a hammer. 


6 for 10 cents in Window-Front Packets 
Ask your dealer for our small Counter Display 


MOORE PUSH-PIN CO., 
113-125 Berkley St., Philadelphia, Pa. 

















: 
| 


F.B. 


LOOSE LEAF HOLDER 





—the most practical transfer 
binder for office file uses, a prof- 
itable item for commercial sta- 


83.50 per doz. 
sets list, f.o.b., —tioners, strong, dependable- 


N. ¥. once used, always specified. 
Stands up in hard service, low 
Adjustable to width of first cost, economical in the long 


records and distance be- run. Send for sample 

tween centers. Capacity 

regulated by interchange F. B. Manufacturing Co. 
able posts 1228 Intervale Av., New York, N. Y 
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* i 


For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringin 
out new metals embodying latest developments ~~ 
improvements, this service is exceptionally valuable 
in ite field, 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 
6816-6824 Arsenal St. 


ST. LOUIS, MO. 

















SALES LETTERS 


Need the Support of 


SALES LETTERHEADS 


Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. Im appearance, it 
ought to be on a par with your best 
dressed salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 


Engraved Stationery Buffa 
AMERICAN EMBOSSING COMPANY 


| 35 N. Division St. 








lo 


Buffalo, N. Y. 

















—— 








IN EVERY COUNTRY 


You will find ONE leading office equip- 


ment trade journal of national importance. 


IN 
FRANCE 





First and foremost office equipment maga- 
zine dealing with office and factory manage- 
ment and efficiency is the ideal advertising 
medium for U. S. Manufacturers desiring to 
increase their export trade, particularly with 


FRANCE 
BELGIUM 
SWITZERLAND 
ETC. 


Include ““METHODES”” in your ad- 
vertising appropriation: It pays. 


Send for free copy today. 


METHODES 


27 rue des Petites Ecuries 


Paris X¢ France 
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VASPER, IND 






As pioneer desk makers of New No. 800 Series Chairs 


Jasper, Indiana, we can offer in Solid American Walnut: 


you the best in high quality 


desks, time tried and quality A Pleasing Design, with a 


tested for fifty-two years. Deep, Rich, Durable Finish. 
The JASPER d The JASPER 
DESK CO. “"“ CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 


JASPER, INDIANA 








" 7 ~ For Jasper Desk Co., Louis H. Farber, 7610 Phillips Ave. (Phone Saginaw 5027) 
CHICAGO REPRESENTATIVES: For Janne Chair Co., William H. Brown, 4504 S. Wells St. (Phone Boulevard 7957) 














Ribbon and Carbon Dealers—Stationers—ATTENTION 
PROTECTION FOR YOU 


UR sales policy is EXCLUSIVELY WHOLESALE— 

always has been. Our line is STRICTLY A DEALER’S 

LINE—lInked ribbons—Carbon papers—Roll carbons—Honest 

Values—Uniform Goods—developed through years of experience in 
meeting and solving Ribbon and Carbon Dealers’ problems. 


ey on Successful dealers throughout the world give us their confidence and 
R a patronage. They KNOW our STRICTLY WHOLESALE policy 
nee. re merits their confidence and have found it insures their PROTEC- 


“The Complete Line” TION. 
Stationers and Specialists in Ribbons and Carbons, deal with Storms. 


The best insurance for your independence. 





RIGHT PRICES—RIGHT GOODS—AND 
PROTECTION FOR THE DEALER. 





WE 00 OUR PaRT 


H. M. STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons. 
561 GRAND AVE. BROOKLYN, N. Y. 
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MAKE SURE YOUR ROYAL STOCK 


IS COMPLETE!.. 


@ This is the best month 
of the year to sell Royal Portables 
to students. Whether they are in 
grammar school, high school or 
college, all have one thing in com- 
mon—each needs a Royal Port- 
able Typewriter. On this ques- 
tion, teachers, educational writers 
—the students themselves—are 
everywhere agreed. 

This market is yours. Develop 
it intensively during the next few 
weeks. Advertise. Canvass — get 


out and ring door bells. Use your 


Royal 


telephone. Write letters. Contact 
the teachers. Arrange for school 
demonstrations. That is the way 
to swell your September profits! 

Remember — Royal has the 
world’s finest line of portables. 
4 of them! And at prices ranging 
from $29.50 to $60. All are per- 
fectly designed and engineered— 
leaders of their price classes. 

Link to Leadership ... Stock 


and handle Royal exclusively. 


Royal Typewriter Company, Inc. 
2 Park Avenue, New York City 


Canadian: 362 Notre Dame St. W., Montreal 


Portable 





. P E w 


l T E R s 
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ROYAL 


~ 


SIGNET - SENIOR $37 


IMPROVED ROYAL PORTABLE $60 











Get your share of SCHOOL BUSINESS this fall with 


HEYER DUPLICATORS 


AND SUPPLIES 


Low Prices —— Quality Products —— Easy to Demonstrate 





Fi exograph 


The lowest priced stencil duplicator ever produced. Quality 
of printing equals that of the highest priced stencil duplicator. 
Requires no previous experience to operate. Built on entirely 
new patented principle without complicated mechanism. Print- 
ing unit is detachable. Built in five popular sizes from post 
card to 11x19 inches. Prices range from $12.00 to $35.00. Every 
Flexograph completely equipped with a spacious leatherette 
carrying case and all supplies, making it ready for use any 
time any place. The ideal duplicator for salesmen’s demon- 
stration. 


Lettergra ph 


A rotary stencil duplicator of the highest quality that prints 
anything typed, written or drawn. Makes 1,000 to 1,500 clean, 
perfect copies an hour, in two or more colors if desired, at a 
cost of less than 25c¢ per 1,000 exclusive of stationery. The 
LETTERGRAPH prints on anything from a post card to 9x15 
inch sheet (maximum printing surface 7'4x1ll inches). No 
complicated mechanism to maintain or get out of order. Any- 
body can operate the LETTERGRAPH and make neat copies 
the first time. Formerly priced at $35. Reduced price now 
$29.50 complete 





EF. iticien cy 


\ gelatine roll duplicator equipped with standard size gelatine 
roll 8% inches wide by 15 feet long. Printing surface 84% by 
15 inches. Practical for reproducing copies of many different 
forms the same day. Recommended for up to 100 copies of 
either typewritten or handwritten work. Has proven extremely 
popular for school use and is catalogued by leading supply 
houses. Also widely used by architects, restaurants, and busi- 
ness houses. Substantially built for years of service. Sells for 
$25.00 complete. 





Super- EF. iticien cy 


The latest addition to the “Heyer Quality” line. A _ gelatine 
roll duplicator equipped with positive feeding and stripping 
device. Operation is simple. Copy made by a forward and 
backward movement of feed carriage. Every copy photographi- 
cally accurate and in perfect registration. Equipped with stan- 
dard gelatine roll 8% inches wide by 15 feet long. Printing 
surface 8'4x15 inches. Best for producing hundreds of sets of 
copies at extremely low cost. Weighs only 21 pounds complete 
with roll. Sells at less than one-half the price of similar ma- 
chines. $39.50 complete. 











THE HEYER CORPORATION, Chicago. U.S. A. 

















The N E W Sundstrand Model 


UNDERWOOD ELLIOTT FISHER ACCOUNTING MACHINE 


Com pletely 


Automatic 
oJ 














Automatic Tabulation . 
(Automatic Direct Subtraction 


atie Printing of Totals 
Automate Prin { Sub-totals 


ll 
—— nl c* 


ee 


Automatic Printing © ub-t« 
rinting of Credit 





Automatic P 
Balance- . 
3 ic S i »gisters 
ese \utomatic Selection of Re : : 
ete Automatic Printing of Regist 
Totals and Sub-totals 
\utomatic Printing of Dates | 
Automatic Repeat Printing of 
Amounts _ : 
Automatic Repeat Printing © 
Folio-number> 
Automatic Non- Adding of Amount 
\utomatic Motor Operation 
Automatic Non-Printing 
Automatic Paper Spact’ ar 
; o e LT hd 
Automatic Opening of Front-F 
Mechanism 
: cee Automatic Selection of Debit and 
— Credit Columns 
: 


Automatic Motor Cut-off 


= 
i 





New speed that will save money in 


every accounting operation 


@ In this newest of Underwood Elliott Fisher products every waste 
motion has been eliminated...every desirable automatic feature in- 
corporated...every operation simplified and mechanical control of 
accuracy provided for at every step. 

No matter what the accounting problem may be, this new Sund- 
strand model will solve it. It can be demonstrated on the forms of 
any business organization...demonstrated in a way that will leave no 
doubt of its speed...nor of its ability to save time... labor...money. 


Write for more information concerning this newest Underwood 
Elliott Fisher Accounting Machine. 


fecounting Machine Division 


UNDERWOOD ELLIOTT FISHER COMPANY 


Typewriters * Iccounting Machines « Adding Machines 


342 MADISON AVENUEBR, NEW YORK, N. Y. 





@ After the forms are inserted the operator does nothing but 
“write” figures on the kevboard and depress the 
every other operation is fully automatic until the 
Sales and Service Everywhere forms are removed from the machine. 


motor har 


completed 





